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Ohio Retail Dealers Will Distribute Preservatively Treated Lumbe; 


ITHIN a few months it is 
expected that preservatively 
treated lumber will be on 


activity advocates of spurious pre- 
servatives so-called as well as the 
genuine. It is of the utmost impor- 


Lumber’s promotion program cop. 
sists essentially of closing up old 
avenues of attack and in opening up 





sale at all the yards of members of tance to the permanent success of the new roads to consuming markets, ber ‘ 
the Ohio Association of Retail Lum- Ohio undertaking that lumber dis- Both require positive and definite Archi 
ver Dealers. This significant achieve- tributed as preserved shall be action, and nearly every undertaking execu 
ment is owing to the initiative of the strongly resistant to decay in the in behalf of lumber requires a uni- social 
National Committee on Wood Util- uses to which it is to be put. No loop- fying of the efforts of more than one follov 
ization, working through a sub-com-_ hole should be left for the entry of branch of the industry. Sometimes “H 
mittee headed by T. F. Laist, director the cheap and the spurious. the road lies in new fields; sometimes ing ¢ 
of research in retail lumber at Anti- Of course the Ohio undertaking— the service requires added investment ing 1 
och College, Yellow Springs, Ohio, jt should not be considered as an ex- and increased effort. But that igs to th 
and in co-operation with the Dwight periment, but as a beginning—will true of all modern enterprise. It is can | 
Hinckley Lumber Co., wholesaler, of be watched with intense interest by believed that a given amount of in. have 
Cleveland and Cincinnati, the Ayer all who appreciate its significance. It telligent aggressiveness will accom- you | 
& Lord Tie Co., Inc., Chicago, and igs a sincere effort on a rather large plish for the lumber industry as be a 
the American Wood Preservers’ As-  gcale to fill in a gap in the service of much as or more than it would to sé 
sociation. the lumber industry that has been achieve for any of its rivals. There more 

It will readily be seen from the used as a point of attack upon wood are indeed few fields in which a small wooc 
foregoing set-un that the undertak- for decades. It is the first serious amount of intelligent effort will pane 
ing in Ohio is destined to be success- and well organized attempt to close achieve so much as in the lumber in- shov 
ful. The plans include an inspection this gap. It should have the loyal dustry. The selling of preservatively woot 
service, for it is realized that the and persistent support of lumbermen treated lumber should appeal to re- othe 
publicity used in promoting the sale of Ohio, and the beginning made in tail lumbermen everywhere as an The 
of preserved lumber throughout Ohio the Buckeye State should be followed opportunity for increased service proc 


will arouse the interest and stir to 


by similar efforts in other States. 


and greater profits. 





Survey of Forest Resources Will Provide Basis for Sound Policy 


NNOUNCEMENT is made by 
the Forest Service that the 


hensive survey. The survey, be it 
noted, is designed to make known not 


agencies to hasten the work so far as 
is consistent with its thoroughness 





survey of the Nation’s forest only the resources in timber but re- and adequacy. What is contemplated ta 
resources has been started in accord- quirements and trends. is in fact a sort of “Domesday Book,” met 
ance with a provision of the Mc- There has been a disposition on of forests and forestry in the United pict 
Sweeney-McNary act of 1928. While the part of certain active and aggres- States. The purpose, however, is to | 
Congress authorized an appropria- sive minds to force the people of the quite the reverse of the historic Nor- of 
tion of $3,000,000 for the survey, United States to take extreme meas- man inquest. The survey just under- pro 
only $40,000 is available for the cur- ures in behalf of forestry, contrary taken is calculated to enable the peo- of | 
rent year. The work has been started to the spirit of American institutions ple of the United States to make sure we 
in the Pacific Northwest, and as and beyond the necessities of the of perpetuating their supply of for- tri 
funds are made available and the situation. In large measure, ad- est products, which in importance eee 
staff is built up the undertaking will vocacy of such radical departures are subordinate to few commodities tio 
be extended to include the entire from democratic measures has been used by mankind. ha 
country. The survey as contemplated predicated upon statistics that owed eovevere oft 
will be a comprehensive appraisal of as much to vivid imaginations as to O MUCH is being done to inform ext 
existing forest supplies and condi- known facts. If there has been a the public about the properties 
tions, growth and requirements, and _ reluctance on the part of anybody to and uses of wood that lumber- ie 
of present and future trends. _ admit that the facts needed for fram- men may be hard pressed to keep = 
Every person who is sincere in ing a forestry policy have not been yp with their patrons. The fact is rea 
advocating a sound and adequate for- available, such reluctance should be that research agencies are develop- th 
estry policy for the United States modified at least in view of the an- jing information about wood so rap- in 
will recognize the importance of such nounced purpose of the survey. idly that only an alert industry can me 
an inventory of resources and pros- Everybody must be impressed with keep abreast with science. Wood as as 
pects as is contemplated in the Fed- the magnitude as well as the impor- g material for manual training has lit 
eral survey. Notwithstanding the tance of the survey. It can not be long had a place in the common te 
fact that the Nation’s policy with re- carried to completion by a small school curriculum and forestry has In 
spect to forestry has been rather group of Federal employees. The un- been taught in the colleges for many us 
definitely decided upon, there remain dertaking will require the sympa- years. Now wood as a construction gC 
details to be worked out that can not thetic support of Federal, State, in- material is the subject of a course pe 
be decided upon without such facts dustrial and other agencies, and of lectures at the principal universi- a 
as can be known through a compre- every effort should be made by all ties of the country. 
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Architect Asks Woodworkers a Pertinent Question 


millwork men a few weeks 

ago, John J. Donovan, a mem- 
ber of the American Institute of 
Architects and chairman of the 
executive board of the California As- 
sociation of Architects, asked the 
following question: 

“Have you thought of familiariz- 
ing or educating the public, includ- 
ing the architectural profession, as 
to the value of fine woods, how they 
can be treated etc.? Of course you 
have; but have you so organized that 
you can present them? That would 
be a wonderful thing, because I want 
to say to you men, there is nothing 
more beautiful in this world than fine 
woodwork, beautiful wainscotings, 
paneled walls and paneled ceilings, 
showing the natural grains of the 
wood, matched and put together—in 
other words, architectural woodwork. 
Then if you manufacture these 
products in accordance with recog- 


: T A gathering of California 


nized accredited standards and if 
they are so certified, so much the 
better.” 

The architect’s statement is quoted 
not so much because of its bearing 
upon the matter of certified wood- 
work, developments in which field 
have been duly reported in this paper 
from time to time, as on account of 
what he says with regard to the 
beauty of wood. 

The statement that “there is noth- 
ing more beautiful in this world than 
fine woodwork” is a strong one, but 
fully justified by the supporting 
facts. The fact that imitators of 
wood strive so sedulously to repro- 
duce the beauty of grain and of pat- 
tern that nature has ingrained in the 
very fiber of the tree is in itself suffi- 
cient evidence that carefully selected 
and skillfully worked wood repre- 
sents the acme of natural beauty. 

It is common for lumbermen and 
fabricators of wood to wax eloquent 


regarding its beauty, but when an 
authority from outside the industry 
urges woodworkers to a fuller appre- 
ciation of the beauty of the material 
which they fashion into fittings for 
the home, all friends of wood should 
not only echo the sentiment, but re- 
solve that they will endeavor to see 
to it that the public is thoroughly 
educated to such appreciation. 

The renewed and increased inter- 
est that is being shown by the archi- 
tectural profession in the decorative 
properties of wood, carefully selected 
and artistically treated, doubtless is 
at least in part a by-product of the 
educational campaign on behalf of 
wood, which through its many chan- 
nels and agencies is reaching not 
only the actual users of that com- 
modity but all who have any part in 
influencing the choice of materials— 
in which category the architect of 
course holds a prominent if not the 
leading place. 





Adaptability of Native Hardwoods Demonstrated in Furniture Exhibit 


fluencing the merchandising of 

practically every article and 
commodity used by the modern man 
and woman. To ignore this fact is 
merely to fade out of the commercial 
picture. To make the most of it is 
to lay hold of the best known means 
of making sure of patronage and 
profits. Because of the importance 
of vogue as a factor in sales, it is a 
matter of encouragement to notice 
among lumber producers and dis- 
tributers as well as among wood 
users generally a greater apprecia- 
tion of the adaptability of American 
hardwoods to modern tastes however 
often they may change and however 
extreme they may be. 

If producers of American hard- 
woods have suffered a decline in the 
demand for their products it has 
been due wholly to failure to adapt 
and to promote the adaptation of 
their respective woods to the changes 
in style, color, finish and to other 
more or less temporary developments 
as they have taken place. There is 
little reason to believe that the mat- 
ter of price has cut any figure at all. 
In fact, the cost of the wood actually 
used in the making of any piece of 
good furniture is a relatively small 
part of the total cost of the piece, and 
a substantial increase in the cost of 
the lumber per thousand feet would 


F tuen is a major factor in in- 


add but little to the total cost of the 
piece. 

While producers of other materials 
have striven with all the enterprise 
and resources at their command to 
adapt their materials to the sup- 
planting of wood, there has been 
little attempt on the part of the par- 
tisans of wood to do even scant jus- 
tice to the adaptability of their 
product. The fact that several 
American woods have shown up 
rather conspicuously in the furniture 
exhibit as described elsewhere in this 
paper may be taken as an evidence 
that wood’s sponsors have awakened 
to their opportunities at the same 
time that it should serve to encourage 
them to persist in similar efforts. 


There is_ nothing in the current 
situation or in past experience to in- 
dicate that style will in future de- 
cline in importance as a factor in 
merchandising or to suggest that 
changes will be less frequent in 
future than in the past. Therefore, 
every industry that aims to maintain 
its place in the sun must be always 
on the alert to changes in style and 
taste and must be ready to adapt 
its materials and methods to such 
changes with alacrity. There is 
nothing static in business nowadays; 
everything is dynamic. Business is 
not in the position of holding a fort, 
but is rather in the attitude of sally- 
ing out upon its rivals seeking to 
gain and hold trade. : 





Week’s Bookings Exceed Cut 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincron, D. C., Jan. 16.—Five hundred and eighty-five softwood mills of eight associa- 
tions for the week ended Jan. 11 reported tothe National Lumber Manufacturers’ Association 
production aggregating 249,201,000 feet, shipme nts, 219,228,000 feet, and orders, 249,937,000 feet. 
The week’s figures for production, shipments and orders follow: 


Softwoods— 


Southern Pine Association. .......ceeeeesseees 
West Coast Lumbermen’s Association........<. 
Western Pine Manufacturers’ Association...... 
California White & Sugar Pine Mfrs.’ Assn..... 
Northern Pine Manufacturers’ Association..... 
Northern Hemlock & Hardwood Mfrs.’ Assn.... 
North Carolina Pine Association............++:. 
California Redwood Association.............6. 


eo Ree reer rT ri. Tt 'e 


Hardwood Manufacturers’ Institute............ 
Northern Hemlock & Hardwood Mfrs.’ Assn.... 


| ERR Gee Ae Erbe 








No. of 

Mills Production Shipments Orders 
oo 233 56,633,000 46,893,000 . 60,900,000 
os. wan 144,822,000 116,565,000 131,681,000 
75 22,321,000 27,795,000 25,403,000 
Pe 16 4,581,000 10,177,000 9,544,000 
9 1,730,000 4,074,000 5,131,000 
o* 22 3,794,000 1,425,000 3,264,000 
i. 9,998,000 8,151,000 7,371,000 
=é 13 5,322,000 4,148,000 6,643,000 
— | 249,201,000 219,228,000 249,937,000 
— 22 32,483,000 25,368,000 21,822,000 
a 22 7,196,000 3,017,000 6,035,000 
cs SR 39,679,000 28,385,000 27,857,000 
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. 
Drying Green Cottonwood Veneer 

I have a plant that manufactures cotton- 
wood veneer which is used for high. grade 
panel core stock and the lower grade is used 
for egg cases. I want to get all the avail- 
able information on the kiln drying of cot- 
tonwood. It is my understanding that some 
of the operators in the South are kiln drying 
1/10-inch and 3/16-inch thick cottonwood 
green from the lathe without serious defect. 
For some time it has been possible to bring 
the moisture content of cottonwood down to 
5, 6 or 7 percent in almost any kind of kiln, 
provided the cottonwood has been air dried 
for moisture content of 14 to 20 percent be- 
fore putting it in the kiln. The important 
thing, of course, is to be able to kiln dry it 
green from the lathe in order to save piling 
space, which is expensive here and also be 
able to provide a product that can be used 
for hundreds of purposes, where air dried 
only could be used for a few. 

I am, of course, getting up a lot of in- 
formation from the dry kiln companies. How- 
ever, I am addressing this letter to you think- 
ing that perhaps you would have an acquain- 
tance with some operations in the South that 
could not only give data on results but dry- 
ing schedules and a lot of other information. 
If you will do what you can to gather this 
information for me, I shall be greatly obliged. 
—INQUIRY No. 2,430. 

[This request is made by a western manu- 
facturer. The AMERICAN LUMBERMAN will be 
very glad to receive definite and detailed infor- 
mation from operators who are drying cotton- 
wood veneer green directly from the lathe. De- 
scriptions of the practical experience of veneer 
manufacturers in the drying of their products 
will be interesting and helpful not only to this 
inquirer but to other producers of veneers.— 
EpiTor. | 


Information About Satinwood 
Will you kindly advise us just what satin- 
wood is, as to color and texture? Also where 
it grows and if possible where samples could 
be obtained.—INQuiry No. 2,423. 


[This inquiry comes from Tennessee. Though 
the name satinwood is sometimes applied to red 
gum, itis assumed that the inquiry has refer- 
ence to true satinwood which is an entirely 
different tree. There are several kinds of satin- 
wood, one called Adaman, another called East 
Indian, and another called West Indian. There 
is also another kind of wood sometimes 
marketed as “Concha” satinwood. 

Andaman satinwood (Murraya exotica) 
comes from the Andman Islands off the southern 
coast of Asia. This is a light yellow wood with 
occasional grayish streaks; sometimes it has 
attractive figures. It weighs 62 pounds to the 
cubic foot. East Indian satinwood (Chlorosry- 
lon Swietenia) is native to India but the com- 
mercial supply comes from Ceylon. This is of 
all shades of color from bright yellow to dark 
brown; sometimes it is of a golden yellow 
color with a satiny luster. The wood is scented. 
The West Indian satinwood (Zanthoxylum) in- 
cludes several species, and it is this genus that 
supplies the satinwood of commerce, though the 
best comes from Zanthoxrylum flavum. This 
wood is heavy, hard, fine-textured, often with 
a beautiful wavy grain; of a creamy or golden 
yellow color, with an oily appearance and feel; 
scented like cocoanut when freshly worked. It 
is used mainly for fine furniture and cabinet 
work, inlay and marquetry, brush backs and 
turnery. 

“Concha” satinwood is a West Indian wood 
that differs from flavum in being coarser tex- 
tured, less heavy and firm, and is slightly dull 
brown rather than a lustrous golden yellow, 
and is without pronounced scent. It is con— 
sidered an inferior wood, though some of it 
is beautifully figured. This species is known 
in London as “harewood.” In San Domingo it 
is called “pino macho” to distinguish it from 


been purchased at satisfactory 





satinwood, which is called “espanello.” Of 
“harewood” Record in his “Timbers of Tropi- 
cal America” says: “Harewood, however, 
though yellow in color and displaying a beauti- 
ful satiny luster, is more dull and grayer or 
browner, in tint, and is sometimes traversed by 
black ‘gum’ streaks; moreover, on exposure to 
light and air its grayness gradually increases 
until with age the wood acquires a silver-gray 
hue characteristic of genuine old harewood and 
has been imitated by staining sycamore to pro- 
duce artificial harewood.” In a note Record 
says that authorities on period furniture con- 
sulted are unanimous in stating that harewood 
is “stained maple, or sycamore as it is called 
in Europe.” 

The true West Indian satinwood (Z. flavum) 
has long been used for the finest furniture. 
Howard in his book, “Timbers of the World,” 
says of this use: “Adams, Sheraton and 
Hepplewhite have all stamped this wood with 
their art and their art with this wood. * * * 
Probably, even these great artists never imag- 
ined that the color of the wood that they used 
would mature to such a lovely tint as that as- 
sumed by satinwood after 100 to 150 years. 
This is a golden-yellow rose color with a bright 
satiny sheen which can not be obtained by any 
artificial means, or equalled by any other wood.” 

The name and address of the inquirer will 
be given on request.—EbiTor. } 


Card Tables in Knock-Down 


I wish to locate a source of supply of 
card tables cut and all ready to put together 
shipped in knock-down form. I am quite 
sure there are several plants getting this 
class of stock, probably some of the mills 





with which you are familiar. I would ap- 
preciate it if you would put me in touch with 
some of these people or tell me where I can 
get in touch with them.—INQUIRY No. 2,493 


[This inquiry comes from an Ohio lumber. 
man. It is published in the interest of many. 
facturing concerns able to produce card tables 
in the form described. The name of the in. 
quirer will be furnished on request.—Eprtor,] 


Pictures of Log Sleds and Haulers 


In connection with the work of preparing an 
exhibit consisting of a miniature sleigh hau 
operation, I would greatly appreciate obtaining 
through the assistance of your publication jp. 
formation relative to the location of photographs 
depicting sleighs,. snow-plows, roads, decks, 
horse jammers, steam or gasoline haulers ete, 
I shall very much appreciate your interest and 
co-operation in securing this material.—In@umry 
No. 2,427. 


[This request is made in behalf of the Mu- 
seum of Science and Industry, of Chicago, 
founded by Julius Rosenwald. It is, therefore, 
a matter of importance to the lumber industry 
that it supply all the material of the kind asked 
for that is available. The purpose of the in- 
quirer, as will be inferred, is to assemble mate- 
rial for the making of a permanent exhibit in 
miniature of a method and equipment for trans- 
porting logs in a manner that is used much 
less generally at present than formerly. It is to 
be hoped that all lumbermen who have photo- 
graphs or other pictures, or who are still using 
equipment of the kind described will respond 
promptly to this request. The name and address 
of the inquirer will be furnished on request— 
EpiTor. | 





NEWS AND 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 


VIEWS OF 








The mill men of Sturgeon | pine growing near the town to 
occupy the mills for a quarter 


Bay, Wis., have not a foot of 


common lumber, it having all | of a century. 


*_ * * 


then laid parallel and end to 
end, sufficiently far apart to 
admit the wheels of the trucks, 
while the space between the 





prices by the ice companies 
operating at that point. 
** * 


The stock of the Eau Claire 
Lumber Co. ‘is $500,000. A 
bill is now before the legisla- 
ture asking that it may be in- 
creased to $3,000,000. 

* * * 

David Wilson, of Luding- 
ton, Mich., is putting in a pole 
road to facilitate the fulfilling 
of his contract with E. A. Fos- 
ter & Co. The road will be 
about two miles in length. 

** * 

Gadsden, Ala. which in 
1867, was merely a steamboat 
landing on the Coosa River, 
today has 2,500 inhabitants 
and 56 business houses doing 
a business of $1,000,000 an- 
nually. Five steam sawmills, 
with a cutting capacity of 
100,000 feet per day are in 
operation. There are two plan- 
ing mills and a sash, door and 
blind factory. Daily shipments 
of lumber the year round aver- 
age 15 carloads and there is 
enough longleaf, yellow heart 


Governor Drew of Florida, 
has purchased several thou- 
sand acres of land and will 
build a sawmill two miles west 
of Live Oak on the Jackson, 
Pensacola & Mobile Railroad. 

* * * 

Poitevent & Favre’s sawmill, 
Perlington, Miss., was burned 
Dec. 31. Loss, $4,000, no insur- 
ance. 

*“* * 

Our valued contemporary, the 
Timber Trades Journal, pub- 
lished in London, England, now 
appears weekly after having 
been published fortnightly for 
the last seven years. It is also 
considerably: enlarged. 

*_ * * 

During 1879, 3,374 cars of 
lumber were shipped out of 
Muscatine, Iowa. 

* * * 

Since the disappearance of 
snow along the Pere Marquet*e 
River many of the loggers are 
using timber roads... Tall trees 
ate felled, the tops cut off and 
two sides of the logs hewed to 
give them flat surfaces. They are 








logs is filled in with earth on 
which the horses can travel. 
On a road of this kind one 
team can haul on an average 
1,500 feet of logs to a load. 

* * * 

The report of the building 
superintendent of Chicago shows 
28 building permits issued in 
December, aggregating expendi- 
tures of $50,000, against 18 per- 
mits for the corresponding 
month in 1878 with expenditure 
of $85,000. For the year 1878 
permits were issued for 1,019 
buildings, costing $6,605,200 and 
for 1879, 1,093 buildings, cost- 
ing $6,024,530. 

hh 

The Menominee, Mich., Her- 
ald says that 75 mules are do- 
ing duty on one logging road in 
the woods up the river and 
when they open up their voices 
in unison the natives of that 
region think the day of judg- 
ment has come. 

* * * 
' The Reliance Works of E. P. 
Allis & Co., Milwaukee, are 
running day and night’ with a 
force of about 700, 
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Southern Pine Mills Book Fine Volume of Orders 


Southern pine mills report excellent sales during the 
week ended Jan. 11. These ran 7% percent above produc- 
tion, averaging 461,000 feet a mill, and exceeded consider- 
ably the average per mill per week bookings for 1929, 
amounting to 435,000 feet. These larger purchases may be 
in part the response of the trade to the recently announced 
rice advances, for inclement weather throughout the mid- 
dle West was having an adverse effect on yard sales. Stocks 
of the retailers are undoubtedly low, however, and the line 
yards especially are showing much interest in stocking up. 
The present floods along the Ohio and lower Mississippi 
are certain to result in a good many urgent orders to meet 
the emergency. It is understood that the larger mills are 
pretty well booked up already on orders for timbers for 
railroad and utility uses. The small mills have been prac- 
tically put out of the running by recent heavy rains, and 
prices on boards and dimension should improve as a result. 
Returns are a trifle better than at the year end, and contin- 
uance of present demand would mean advances. 


Carolina Pine and Roofers Dull; Production Is Low 


Business in North Carolina pine has continued slow, there 
being few new orders placed, although shipments are tak- 
ing up most of the current output, which is now much cur- 
tailed, as is usual at this season. The retail yards are still 
holding off the market, more because they have small re- 
quirements than because they seek to buy at lower prices. 
A few of the mills have been eager for business, however, 
and have offered concessions, especially on kiln dried 
roofers. In the last two weeks of December, most items 
were at slightly lower levels than in the first two weeks of 
the month, but the differences were small, for the majority 
of mills will hold to list and await development of demand. 
While the box makers are not taking much, demand for 
industrial items other than box. lumber has been good. 

Sales of Georgia air dried roofers the last two weeks of 
December were at a low point, and the 6-inch sold at $17.35 
compared with $17.75 in the first two weeks of the month. 
Sales are being made at $16 to $16.50, but these returns are 
unattractive, and most mills continue inactive. 


Closing of West Coast Camps Threatens Log Shortage 


West Coast output during the first two weeks of 1930 
was 50 percent of capacity, compared with 69 percent in 
1929, but in the second week of the year was 56 percent. 
Recent reports say that snows and cold weather have forced 
practically all logging camps to close down. A shortage of 
fir logs is probable, as is indicated by the fact that premiums 
of $I above list have been paid. 


New business during the week ended Jan. 11 was 9 per- 


cent below the production, but shipments were 19.9 percent 
under it, domestic cargo shipments falling farthest behind 
orders. Foreign business was small, or a much better total 
of new business would have resulted from the increase of 
22 percent over the preceding week in rail bookings, with 
domestic cargo business at about the same level. Local 
business suffered from the bad weather. 


Atlantic coast trade is expected to improve as a result of 
the stabilization of vessel freights at $10 for this month and 
next, and $11 for March, with the probability that they 
will be higher later. While the Atlantic coast market is 
dull, prospects seem good. Trade.in California is slow, but 
lumber receipts are small, with*many vesséls now tied up. 
Heavy rains there have broken a long dry spell and should 


Lumber Statistics Appear on Pages 48 and 49; Market Prices and Reports on Pages 79 to 83 


stimulate construction, because they mean much for the 
State’s agricultural prosperity. 

Australia has increased tariffs on lumber and trade will 
be affected. In the first 9 months of 1929, it took 11.5 per- 
cent of total foreign shipments. 


Western Pine Prices Recovering from Low Levels 


Identical Inland Empire mills reported only about 75 
percent as much business in the week ended Jan. 11 as in 
the corresponding week of last year, and their production 
was a little below the 3-year average. Bookings of 75 mills 
were about 10 percent in excess of their cut. Identical mills 
reported that unfilled orders made about 11 percent of their 
gross stocks. The mills are confident of a revival of buying 
early in the new year. No. 3 Pondosa boards, S2S, 1x8- 
inch, all lengths, were a trifle weaker during the week ended 
Jan. 11, but Pondosa No. 1 shop, S2S, 5&6/4, had recovered 
somewhat from the low level of the year end. 


California pine sales during the week ended Jan. 11 were 
almost double the low production. A report for the four 
days ended Jan. 4 had shown that twenty out of twenty- 
five mills were inactive. The monthly report for Dec. 1 is 
that stocks were 12.2 percent larger than on the same date 
last year, but unfilled orders were 1.3 percent larger. Re- 
ports on sales for the period ended Jan. 7 showed that quo- 
tations were making recovery from their lows of the second 
part of December. 


Arkansas Pine Output Reduced by Rain and Floods 


Heavy rains and floods in Arkansas are reported to have 
caused the closing down of practically all small mills, and 
the chances are that they will be putting little lumber on 
the market for some time. The market position of boards 
and dimension from the larger plants will therefore be 
strengthened, and they have recently accumulated fair 
stocks of these items. Their assortments of flooring and 
finish continue low and broken. Sales of all yard items have 
shown improvement, and during the week ended Jan. 11 
finish and dimension were somewhat stronger, while boards 
and flooring were a trifle softer. The mills are expecting a 
stiffening in the list on yard items, and are not booking 
ahead at current figures. Considerable interest is being 
shown in railroad and automotive items. 


Threat of Floods Stimulates Inquiry for Hardwoods 


Business in hardwoods has continued slow, total book- 
ings of both southern and northern mills in the week ended 
Jan. 11 having amounted to only 70 percent of their pro- 
duction. The market, however, has a better tone, because 
leading industrials have a good many inquiries out, and 
southern and Appalachian production is being curtailed by 
rains and floods. Colder weather in the North has helped 
woods operations. Both the automobile and furniture man- 
ufacturers report that their spring shows are bringing bet- 
ter results than they expected, and some of them, foresee- 
ing that curtailed production will mean higher prices, are 
negotiating about supplies. Many sellers report that pros- 
pects are better than they were in January of last year. 
They are not looking for much business from_ building 
trades interests during the next few weeks, for consumption 
of flooring and millwork is seasonably slow. Retail yards, 
however, are beginning to replenish their supplies of build- 
ing items. Foreign sales are helped by low rates to the 
Continent, and are being made at satisfactory prices. In 
the domestic market, prices for the most part are firm. 
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The primary factor influencing the course of the lumber 
market during 1929 was the diversion of investment funds 
to Wall Street speculation. This made building loan money 
scarce, with the result that interest rates were high. A 
secondary effect was that the turning of attention- away 
from building, depressed real estate values. City people be- 
came disinclined to invest in property on a falling market, 
believing that they would be deprived of the increment that 
usually follows growth of population. In thirty-seven east- 
ern States, residential building, the chief market for lumber, 
was 31 percent below the 1928 total. Farm trade on the 
whole was rather poor also. for increased efficiency has led 
to overproduction and has kept prices on an unprofitable 
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Trade Had Strong Start in 1929 


level, so that there has been no growth in the farm popula- 
tion. There was, on the other hand, some tendency to im- 
prove farm equipment so as to reduce costs, but funds had 
been lacking until Congress adopted relief measures. 


There was a good deal of complaint in the lumber indus- 
try as to the effect of imports of softwoods from Canada, 
Russia and the Balkan States, and some as to that of im- 
ports of hardwood from the Philippines and of hardwood 
products from Europe. Total softwood imports for the first 
eleven months of the year were about 5 percent more than 
in the corresponding period of last year, while exports were 
a little more than 1 percent lower. Hardwood exports for 
the eleven months of 1929 were about 3 percent larger than 
those of last year. Imports of manufactured hardwoods, in- 
cluding flooring and cabinet woods, were more than 30 
percent larger in the eleven months of 1929 than in that 
period of 1928, while there was an increase of almost 30 
percent in imports of Philippine logs and of about 15 per- 
cent in imports of mahogany logs. Export trade in western 
softwoods has continued to suffer from the disturbances in 
China, while Japanese purchases have declined because of 
Russian competition and the imposition of a tariff on Amer- 
ican products, and now Australia has doubled or trebled its 
import duties. 


Proponents of tariff protection for the American lumber 
industry, however, are having hard sledding in Congress, 
for, despite all the emphasis put on the benefits that will 
flow to the country as a whole through reforestation, 
and the encouragement given to it by Federal and State 
authorities and business leaders, there seems to be an un- 
naturally broad distinction drawn between a wheat crop 
and a forest crop. 


Hardwood trade benefited during the greater part of the 
year from large sales of medium priced automobiles and 
of radios in attractive cabinets. In the building field, there 
was a fair demand for hardwoods for commercial and in- 
dustrial structures, but the slowing down of demand for 
trim, millwork and flooring for residential construction 
more than offset it. Demand for shop grades of the western 
soft pines was also depressed by the slowness of building. 

Domestic demand for hardwoods may be adversely 
affected to some extent, indirectly, by the so called emigra- 
tion of American industries to foreign countries, as may 
be inferred from a prominent example. Foreign sales of 
automobiles in 1929 were 23 percent larger than ‘those ot 
1928 and took 18 percent of the total car and truck produc- 
tion, but during the year the largest factors in the auto- 
motive industry acquired overseas plants which will pre- 
sumably use mostly foreign raw materials including hard- 
woods. 

The lumber situation as a whole was undoubtedly helped 
greatly by the progress of the home modernization move- 
ment, which obtained large, measurable results in many 
communities, and stimulated demand for lumber products 
throughout the country. There was noticeable the begin- 
ning of an attempt to make home financing easier, partly 
because competition of other commodities is changing buy- 
ing habits and making necessary a change in methods of 
lumber merchandising. 


Highly important to the industry were the trade exten- 
sion efforts of the National Lumber Manufacturers’ Asso- 
ciation, which held old markets and helped to develop new 
ones, through the research which enabled it to put force 
into its advertising campaign, and to improve the market 
position of lumber as a commodity through standardization 
and grade marking. The industry was deprived of the full 
benefits of these efforts by the stock speculation craze that 
slowed down building, but they have been of undoubted 








sromoundsryarAtas 


aniwm eee fe Beane aon ae 





1930 


January 18, 1930 


AMERICAN LUMBERMAN 33 





9|—Position Weakens at Mid-Year 
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benefit and are sure to bring larger results later. Perhaps 
the chief other improvements in lumber merchandising 
were the adoption of a moisture content standard and per- 
fection of a device to determine it automatically, and the 
further extension to the softwood field of the fine manu- 
facturing and packaging that have been so successful in 
connection with hardwood flooring and trim. 


Promising of greater stability to the industry was the 
tendency to face the facts about production and demand 
and their influence on prices, as presented through the 
greatly improved statistical service of the National associa- 
tion and many of its constituent bodies. The leaders of the 
industry are seeking and finding such facts, and their mean- 
ing is becoming clear to more and more lumbermen, who 
are thus developing foresight instead of hindsight. There 
has been more attention than ever before paid to balanced 
production, or production that keeps step with such busi- 
ness volume as can be had at a profitable price. Member 
mills of six of the large softwood manufacturers’ associa- 
tions cut considerably less in 1929 than in 1928, but there 
was a larger falling off in bookings. The curtailment 
effected, however, has played a large part in maintaining 
price levels. ; 

The general trend of lumber prices throughout the sec- 
ond half of the year was downward; in the first part of the 
year there had been a steady but not spectacular advance. 
This decline in the second half of the year was the natural 
result of stock accumulation at the mills, accompanied by 
stronger competition for orders. The movement of lumber 
prices, however, paralleled more or less closely that of gen- 
eral commodity prices. The Harvard index showed general 
wholesale commodity prices at their peak on July 24, about 
4 percent higher than on Jan. 2, while on Jan. 1, 1930, they 
were about 4 percent lower than on Jan. 2, 1929. 


The general downward tendency of prices resulted in 
most industrial wood consumers and retail and wholesale 
distributers adopting an even more stringent policy of hand 
to mouth buying. Dec. 1 stocks of 179 retail yards in the 
Kansas City district were 8.8 percent less than on that date 
last year, and those of 487 yards in the Minneapolis district 
were 3 percent lower. In all probability, the decline in such 
stocks more than offsets accumulations in the hands of lum- 
ber manufacturers. Smaller volume and keener competition 
have enforced a contraction of the retail branch of the lum- 
ber industry. There have been many mergers during the 
last year. This fact deserves careful consideration in esti- 
mating the amount of lumber now available. 


The whole industry is entering the new year in a more 
optimistic frame of mind than was easily possible in the 
second half of 1929. It has a better product than ever be- 
fore, knows more about it, and shows more faith than it 
used to in modern methods of merchandising and more read- 
iness to put them into use. The large construction pro- 
grams of railroads and other public utilities, and of Fed- 
eral, State and municipal governments, will be a big help 
in the first part of the year. A cheerful indication is that 
the amount of work listed as contemplated during 1929 was 
54 percent in excess of the amount of contracts actually 
awarded, so that this. needed construction lies ahead. 

The National Association of Real Estate Boards, from a 
survey of the building situation in 411 cities, reports only 
a normal supply of single-family dwellings in 62 percent 
and a shortage in 19 | eet while the supply of apart- 
ments was normal in 55 percent of the cities and short in 
27 percent. The prospects as to office building construction 
are not so bright, because some of that done last year was 
not on a purely economic basis, and there is a rather high 
percentage of vacancies in a few of the larger cities. A 


forecast prepared from a wide survey by the Architectural 
Forum indicates that construction will amount to over 
seven billion dollars, of which almost four hundred million 
dollars will be for dwellings, and that there will be at least 
as much building construction in 1930 as in 1929 and prob- 
ably more. There may be a large amount of remodeling 
counted on also, in cities and on farms, as the President 
has recently indicated. 

The Dodge survey points out that the 12 percent 
decline in total construction in 1929 was practically all 
in residential work and that previous over-supply has 
therefore been almost absorbed, so that it is estimated that 
residential building in 1930 will be about 16 percent larger 
than in 1929, though about 18 percent below the 1925- 
1928 average. It is believed that many of the immense num- 
ber who desire ‘better homes and can not afford new ones, 
will probably satisfy their desires so far as possible in 
1930 by spending about a billion dollars in modernization. 

The outlook for building, however, is not unclouded—it 
hever is. There is some danger threatened from de- 





creased purchasing ability as a result of unemployment, 
while a favorable factor offsetting this is the maintenance 
of wage scales by manufacturing industries. A fact that 
enters into calculations of many business men is the great 
growth in instalment selling, and its possible adverse effect 
on current sales during a slack in business. Building labor 
costs remain high in the larger cities. While in 68 percent 
of 270 factories surveyed by the National Industrial Con- 
ference Board, shorter hours meant no decrease in produc- 
tivity, and in large building construction the work has 
been so mechanized that costs have been kept down, the 
same results seem difficult to attain in the home building 
field on which lumber chiefly depends. Prospects are never- 
theless for a much larger consumption of softwood and 
hardwood building items, and it is possible that the hard- 
wood industry will find that a reduction in sales to automo- 
bile manufacturers is more than compensated for by in- 
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creased sales to building trades interests and furniture 
factories. ; 

The hardwood industry may also count on receiving some 
benefit from the large ship construction program that will 
get under way this year, with the help of Federal mail sub- 
sidies. It will have to remember, however, that in the 
domestic market it will face severe competition from the 
metal products industries, which are making intensive 
efforts to produce and market finely designed office furni- 
ture and trim of newly devised alloys and aluminum. Such 
competition bases itself on low cost and wide distribution, 
and to meet it the hardwood industry is turning to the use 
of all the advantages offered it by technical and market re- 
search, standardization and modern sales methods. That 
hardwood is going to hold its own is indicated by an at- 
tendance at the 1930 spring furniture show at Chicago, 25 
percent larger than that recorded last year. 

Some authorities point out that low inventories in 
general merchandise mean that volume of buying by dis- 
tributers will be maintained, while others consider that 
unpaid balances on instalment sales are equivalent to inven- 
tories because they also represent the absorption of future 
buying power. The effects of instalment selling are of 
interest to lumbermen, since the instalment payment plan 
has been depended on to a large extent by such luxury 
lines as automobiles, furniture and radios, all of which use 
large quantities of lumber. , 

Early re-stocking by wood consuming manufacturers 
and distributors should be encouraged by the lowness of 
lumber prices. Very few in the trade expect to see further 
declines, but a great many predict a steady advance during 
the spring of 1930. 


Soft Pine Producers Had Fairly Good Year’s Business 


Trade in Inland Empire pines was somewhat uneven 
during 1929, in that there was an excellent demand for 
common boards, while demand for shop grades was slow. 
In only ten weeks during the year was the output below the 
3-year average, and six of these ten weeks were in the first 
three months. Bookings and shipments were steadily ahead 
of production in the first three months, for production is 
then seasonably low, but in only six weeks during the re- 
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mainder of the year did the mills sell more than their out- 
put. Gross stocks reached their low point of 22,109,000 
feet per mill on April 1, and by Dec. 1 had increased to an 
average of 24,833,000 feet per mill, while unfilled orders 
reached their peak of 4,299,000 feet a mill on April 6, and 
their low point of 2,365,000 feet a mill on Nov. 23. Pondosa 
shop, S2S, No. 1, 5/ and 6/4, which started the year at 
$36.71, f. o. b. mills, reached its peak of $43.14 on July 17, 
and at the end of the year was $32.73. Pondosa boards, 
S2S, No. 3, 1x8-inch, all lengths, which started the year at 
$20.32, reached their peak of $21.76 on May 8, and at the 
end of the year were $20.10. 


In eleven of the first seventeen weeks of the year, Cali- 
fornia pine production was below the 3-year average; for 
the next nine weeks it was above average; in eight of the 
following thirteen weeks it was below average, while in 
nine of the remaining twelve weeks for which reports are 
available the production was above 3-year average. Un- 
filled orders reached their low point of 290,117,000 feet on 
April 1; they started the year at 352,183,000 feet and on 
Nov. 1 amounted to 320,718,000 feet. Prices were steady or 
tending upward during the first part of the year, but weak- 


ened considerably toward the close. White pine shop, No.° 


1, 5/4 by all widths, which at the first of the year was 
$38.55, reached its peak of $41.80 on Sept. 10, and at the 
end of the year was selling at $34.85. White pine No. 3 
clear, 4/4 by all widths, which started the year at $39.25, 
touched $43.25 on Feb. 20, and at the end of the year was 
down to $35.70. 

Arkansas soft pine sales during 1929 ran above their 
totals of the previous year, reached their peak in August, 
and then declined rather sharply until the end of the year, 
for fall demand from the Southwest was disappointing. De- 
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mand for trim and such workings as flooring was better 
than that for common yard stock, on which the small mills 
offered severe competition, and prices moved accordingly. 
Flooring prices held within a rather narrow range, flat 
grain B&better 1x4-inch reaching its peak of $42 on April 
13 and its low point of $40.25 around the first of February, 
again on July 20, and was at that level Dec. 28. Dimen- 
sion, No. 1, 2x4-inch, 14- and 16-foot, on April 27 reached 
its peak of $29.75 and its low point of $23.75 on Dec. 14, 
while it had recovered to $25.50 by the end of the year. The 
mills have low and broken stocks of uppers, and the mar- 
keting of recent accumulations of commons will be freed 
from the competition of small mills by the present rains 
and floods in the South. 

Small production of northern pine during the first part of 
the year enabled the mills to maintain a rather strong posi- 
tion throughout it, for stocks have been greatly reduced by 
shipments that exceeded the production by 18 percent. To- 
tal production for 1929 was 15 percent less than that for 
1928, while shipments were only 7 percent less than 1928. 
In March, prices of boards were advanced $1@2, fencing, 
50 cents to $3, and dimension, 10-inch up and 16-foot up, 
advanced $1, while selects went up $1@3 and thick selects, 

@5. In the first part of July, dimension again ad- 
vanced $1@2. Although unfilled orders at the end of the 
year amounted to only 10 percent of mill stocks, the stocks 
were lower than at the beginning of the year, and quotations 
on all items were firm. 


Southern Pine Stocks Are Larger and Prices Lower 


Southern pine bookings kept well above production 
during practically every week of the first four months of 
1929, but in only seven of the remaining thirty-five weeks 
of the year were orders in excess of production. Produc- 
tion was fairly steady throughout the year, but identical 
mills show that in the last thirty-three weeks their output 
was 9 percent lower than in 1928. Stocks at the first of 
the year were 88.56 of 3-year average, and on Dec. 1 were 
101.81 percent of it. Unfilled orders reached their peak of 
1,587,000 feet a unit on April 6, and their low point of 
998,000 feet a unit on Dec. 7. The price trend in general 
was downward during the second half of the year, though 
longleaf kept firmer than shortleaf, and such workings as 
flooring maintained their levels better than did boards and 
dimension. Flooring, flat grain, B&better, which in the 
first seven months of 1928 was around $38 and for the 
remainder of that year about $40, did not drop below the 
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$40 mark at any time in 1929, and on Aug. 3 reached its 
peak of $42.43, dropping to $40.17- by Dec. 28. No. 2 
shiplap, 1x8-inch, 10- to 20-foot, which during 1928 rose 
from about $20 to $25, during 1929 reached its peak of 
$25.49 on April 13, and on Dec. 28 was $19.86, the lowest 
point of the year. Shortleaf dimension, No. 1, 2x4-inch, 
12-foot, which during 1928 rose from $23 to $28, reached 
its high point of $29.72 on May 11, and by Dec. 28 had 
declined to $23.20. 

The shortleaf producers had a rather poor year. North 
Carolina pine had to meet severe competition from West 
Coast woods in its eastern markets, in which business was 


-slow. The general trend of North Carolina pine prices was 


downward. Edge, B&better, 4/4, which started the year 
at $46.38, f. o. b. Norfolk, reached $47.20 in the first half 
of February, and its low point of $43.60 in the first half of 
August, and ended the year at $44.60. Flooring, B&better, 
13/16x2%4-inch, reached its peak of $43.40 in the first part 
of April and its low point of $41.10 in the second part of 
August, ending up the year at $41.50. The decline in prices 
resulted in considerable curtailment of the production of 
both North Carolina pine and roofers. Georgia air dried 
roofers, 6-inch, reached their high point of $21.50 in the 
first part of February, and ended the year at $17.35, their 
low point. 


Hardwoods Retain Pretty Strong Market Position 


Southern hardwoods started 1929 strongly, .for in only 
three of the first twenty-five weeks of the year did book- 
ings fail to -exceed the production, but in the remaining 
‘weeks of the year the bookings were above the produc- 
tion only twice. Production reached its high point during 
the latter part of July, at 95 percent of capacity, then 
declined, had a spurt in September, and showed consider- 
able curtailment during the remaining three months of 
the year. Files of unfilled orders continued rather steady 
throughout the year, reaching high points on April 23 
and Sept. 17, but were low in July and during the first 
three weeks of December. Unsold stocks reached their 
low point of 2,832,000 feet a unit on June 1, and had risen 
to 3,366,000 feet a unit on Jan. 1, 1930. Stocks of gum 
were lower at the end of the year than at the beginning, 
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while there had been considerable accumulation in oak. 
On the whole, better prices have beén realized in 1929 
than in 1928. Chicago basis is used for the following com- 
parisons: Red gum, plain, FAS 4/4, which ranged largely 
between $95 and $100 in 1928, had risen to $107 by April 
2, 1929, touched its low point of $92.75 on July 18, and 
on Nov. 5 sold at $103.75. Sap gum, plain, No. 1 and select, 
4/4, which in 1928 ranged between M0 and $45, touched 
$49.50 on April 9, and only once after that was as low as 
$44. Oak, white, plain, No. 1 and select, 4/4, which during 
1928 rose from $55 to $60, on May 14 sold at $62.50, and 
touched its low point of $56.75 on Nov. 19. 

In not a single week of the first seven months of the 
year did northern hardwood bookings exceed the produc- 
tion, but of course the first part of the year is the period 
of heavy production for these mills. In the last six months 
of the year the cut ran between 40 and 45 percent of 
capacity, but at some periods in the early part of the year 
had been about 90 percent of capacitv. Stocks Dec. 1 
were about 11 percent larger than on that date of 1928, but 
unfilled orders were at a low point. There has been 
accumulation in all the principal species—hard maple, 
birch and basswood. Maple and birch suffered from the 
poor building trades demand for flooring and trim, partly 
compensated for during the first part of the year by indus- 
trial purchases. Quotations have been steady during the 
year and remain so. 


West Coast Mills in Weakened Position as Year Ends 


Bookings of West Coast fir mills during the first 30 
weeks of the year exceeded their production 19 times, 
while during the remaining 22 weeks of the year they fell 
below the production all but 3 times. Stocks began to 
decline in February, and on July 6 were 14.8 percent below 
Jan. 1 level, but then accumulation began, and on Dec. 
28 the mills had 7.3 percent more than at the first of the 
year. Unfilled orders reached their peak on April 20, 23 
percent above the Jan, 1 level, and their low point on 
Dec. 7, 20 percent below the Jan. 1 level. Production, in 
the six months beginning March 1 and ending Aug. 31, 
only twice fell below the 3-year average, while it was 
steadily below average during the remaining four months 
of the year. Total output for 1929 was 69 percent of 
capacity, compared with 72 percent average for the last 
three years. Figures on water shipments for the first nine 
months of the year show that the Atlantic coast took 7.7 
percent less and California took 6.6 percent less than in the 
corresponding nine months of the preceding year. Offshore 
business increased 5.9 percent ; a gain in Chinese takings off- 
set a loss in Japanese, and there were large increases in 


ee 


shipments to Australasia, South America, Europe and Afr; 

here listed in the order of their importance. Rail trade 
prices were pretty well maintained during the first eight 
months of 1929, but then steadily declined. Flooring, ver- 
tical grain, B&better, 1x4-inch, which in 1928 rose from 
$34 to $41, sold at $43.75 as late as Sept. 2, 1929, and had 
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declined to $41.50, its low point for the year, on Dec. 2. 
No. 1 boards, 1x8-inch, which during 1928 rose from $14 
to $18 and ended the year at $16, on July 22, 1929, sold 


for $19.50, the year’s high point, but were down to $16.50 . 


on Dec. 2. No. 1 dimension, 2x4-inch, 12-foot, which in 
1928 ranged between $15.50 and $18.75, on July 15 sold 
at $19.25, but by Dec. 2 was down to $16.75. 





Review of 1929 Construction 


Construction contracts recorded during the 
year 1929 in the 37 eastern States reached a 
total of $5,754,290,500, according to the F. W. 
Dodge Corporation. Compared with the total 
for the record year 1928, this was a decrease 
of 13 percent. Commercial and industrial build- 
ing reached a combined total of $1,689,200,800 
last year, an increase of 11 percent over 1928; 
these classes of work usually increase when 
general business activity and the stock market 
are on the upswing; public and istitutional 
buildings of all kinds (constituting the remain- 
der of the non-residential classes) amounted to 
$901,020,200 last year, representing an 8 percent 
decrease from 1928. Non-residential building 
as a whole had contract expenditures just 3% 
percent above those of 1928. 

The decline was most severe in residential 
building, whose 1929 total was $1,915,727,500, 
being 31 percent under the 1928 total. Even 
public works and utilities, contracts for which 
kept somewhat ahead of 1928 very nearly to 
the end of the year, finished with a contract 
total 7 percent under that of 1928, or $1,248,- 


342,000 as compared with $1,337,930,500. 

Although the financial upheaval which 
reached its climax in late October was in the 
nature of a removal of serious obstacles to 
construction improvement, it came too late to 
aid any improvement in the 1929 construction 
record. December contracts amounted to only 
$316,368,100, which was 27 percent under the 
total for December, 1928, and 19 percent under 
November, 1929. The month’s record included: 
$114,049,800, or 36 percent of all construction, 
for residential buildings; $67,392,400, or 21 
percent, for industrial projects; $51,821,300, or 
16 percent, for public works and _ utilities: 
$33,392,100, or 11 percent, for commercial 
buildings; and $19,841,800, or 6 percent, for 
educational buildings. 

A much more promising showing was made 
in the December record of contemplated proj- 
ects. New plans reported during the month 
amounted to $864,220,600, an increase of 19 
percent over the amount reported in December, 
1928, and a 20 percent increase over Novem- 
ber, 1929. The total of contemplated new work 
reported in the entire year was $8,886,017,500. 
This was 54 percent in excess of the amount 


of contracts, a very good indication that the 
year closes with a considerable volume of 
unsatisfied construction demand. 


Wholesaler Adds to Sales Staff 


DavenPort, Iowa, Jan. 13.—The Hansen 
Lumber Co. (Inc.), of this city, which was 
Organized in January, 1925, as a wholesaler of 
various kinds of lumber, recently has added 
to its sales staff Elmer Hughes, who will be 
located at Dubuque, Iowa, and will cover the 
northeastern section of Iowa and ‘adjoining 
portions of Wisconsin and Minnesota. Mr. 
Hughes, as the other salesmen, is an expe- 
rienced lumberman, having been associated 
with lumber all his business life, during the 
last sixteen years with the Spahn & Rose Lum- 
ber Co., retail lumber dealer of this city. 

Another recent addition to the sales force 
of the Hansen Lumber Co. is John P. Finch, 
who is handling the sales of the Davenport 
office, Mr. Finch formerly was with the Wis- 
consin & Arkansas Lumber Co., of Malvern, 
Ark., and is a brother of Joe E. Finch, sales 
manager of that company. 
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Oak and Maple Forge to Front in Furniture 


Winter Exposition at American Furniture Mart Shows Trends 


Oak and maple are the “coming things” in 
furniture woods. No one, after looking over 
the displays of leading furniture manufacturers 
at the American Furniture Mart winter exposi- 
tion, in Chicago, could find grounds for reason- 
able doubt of that. 

Maple owes its rise to the growing popularity 
of furniture in the Early American mode. 
“Early American—maple furniture. When you 
mention one you just naturally think of the 
other, too,” said one furniture man in explain- 
ing this phase of the modern tendencies. 

Oak, which raised a tentative and cautious 
head at the winter exposition in January, 1929, 
and was heartened into making a real showing 
in July, now has blossomed out into a definite 
trend of the times. There are, of course, many 
firms which do not make any oak furniture at 
all, but others are leaving this class and are 
exhibiting from one to a half-dozen suites in 
oak. Not the well known golden oak so popu- 
lar in another day, but pleasing color combina- 
tions, in the lacquer finish which oak takes so 
well and which allows delicate shadings of 
tone, to harmonize with the modern ideas of 
interior decorating. Old English designs are 
increasing in popularity, and as nothing can 
compare with oak in exemplifying this mode, 
popular fancy is also welcoming this wood. 

Colonial furniture, too, is in good demand 
and is ever finding more favor, with the result 
that chestnut is coming into its own. An espe- 
cially large display of chestnut furniture is 
shown by the Ferguson Bros. Mfg. Co., of 
Hoboken, N. J., which furnishes its complete 
line in either chestnut, oak, walnut or mahog- 
any. Officials at the display space in the mart 
stated Tuesday that demand for chestnut, like 
oak, is much stronger now than it was during 
the last exposition. 

Enameled furniture, in many color combina- 
tions and made of poplar, whitewood, or some 
other similar material, is vying with oak for 
popularity in the kitchen. 

Despite all these developments, however, there 
is one wood which continues in great favor— 
walnut. Its excellence as a furniture material 
keep its popularity high. It is to be found in 
simple little book stands, and also in elaborate 
hand-carved suites that sell for thousands of 
dollars. Along with mahogany, it is going into 
many reproductions and adaptations of the old 
period designs. 


Modernistic Styles Not for the Home 


Interest largely centers around the “old 
stand-bys”—the woods of the Occident, easy to 
obtain in large quantities. The great deciding 
factor, in the use of wood, is the type of 
furniture desired, If someone wants Early 
English furniture, he will find it made of oak; 
or if Early American, of maple; or Colonial 
American, of chestnut.. If he wants Sheraton 
severity of outline, he will buy walnut or ma- 
hogany, with the straight lines relieved by 
beautiful burls or selected walnut or ash, or 
crotch mahogany. The type of furniture 
usually depends very largely on the architec- 
ture of the house to be furnished. It is the 
growing importance of early English and 
American architectural designs that, furniture 
men declare, brings about the demand for this 
type of furniture. It simply must harmonize 
with the house, 

And that, it generally is agreed, is the great 
thing which limits the adoption of the so-called 
“art moderne.” It looks fine in the new office 
buildings—structures where angles and set- 
backs rulé supreme—but America’s homes are 
net built that way, and it is home furniture 
demands that put volume in furniture sales. 
For stores, in displays, and for public build- 
ings of various kinds the modernistic styles are 
quite practical. New York is recognized as the 





Registration of buyers at the furniture 
mart for the first nine days was 4,784. 
Last year it was 4,212. In January, 
1928, it was 4,900. They have come to buy, 
and not merely to shop, it is shown by 
the large volume of sales. The larger 
companies, especially, report good sales, 
in straight furniture lines as well as 
specialties. One firm reported sales three 
to one over last year’s January figures, 
and another, two to one. There is little 
pessimism. 











great center of demand for art moderne, with 
Chicago second. It is plainly for the metro- 
politan centers that this style is most useful, 
for it helps meet the demands of modern busi- 
ness. Mr. American Citizen, it appears, may 
like to see the modernistic effects in the public 
buildings, but in building his home and choos- 
ing his furniture he wants the mind-easing lines 
which have provided comfort for decades and 
centuries. 

That is the situation in the furniture market 








Just a part of the maple furniture, in Early American design, displayed 
by Berkey & Gay at the winter exposition 


as regards art moderne, in the opinion of 
furniture men interviewed by a representative 
of the AMERICAN LUMBERMAN. There was one 
man who defended it, saying: “Art moderne is 
here with us, and we might as well accept it. 
It is American—distinctly American—and is 
useful.” The writer noticed however that this 
manufacturer—he happened to be G. A. Hahn, 
vice president of the Phoenix Chair Co., She- 
boygan, Wis.—was in the midst of a display 
of furniture among which there was little evi- 
dence of modern art. 


Old Lines in a New Dress 


True, the finishes employed to make more 
beautiful the chairs, tables and other pieces in 
the Phoenix display are quite new, for there 
have been some splendid innovations in lacquer 
finishes which will “stand the gaff” of rough 
usage. But the lines in the beautiful maple 
furniture there on display were quite familiar 
to the early American settlers. And the old 
Saxons, as they jovially quaffed their wine and 
reminisced complacently over the battle of Hast- 
ings, sat around tables built on the same gen- 
eral lines as the oak tables in the Phoenix 
display. Not quite the same, but very similar. 
The chief use for modern art, in making fur- 
niture for the home, seems to be in taking the 
old patterns, molded in an age when tools were 
crude and when chairs and tables and side- 
boards had to be heavy enough to serve as 





either furniture or barricades, and converting 
them into furniture that is comfortable and 
not too massive. 

It is the old furniture types, covered over with 
finishes that will withstand rough usage, hot 
water—and bootleg liquor in some instances. 
The oak in the Phoenix space has, among 
others, finishes in grey, green, two-tone, ivory 
parchment, and reseda. The maple is natural, 
shaded to darker tones at the edges. This as- 
sortment is typical of the other oak and maple 
furniture in the mart. The Hoosier Manu- 
facturing Co., of Newcastle, Ind., uses nothing 
but oak in any of its kitchen furniture which 
displays the grain. In the space occupied by 
the Richardson Bros. Co., of Sheboygan Falls, 
Wis., there is oak furniture in five different 
finishes—all lacquer. This company reported a 
fair demand for birch, too, and some increase 
in curly birch and curly maple. 

Will Advertise Maple to Consumer 

The “big noise” in the American "urniture 
Mart this year, however, is the entrance .of 
Berkey & Gay, division of the Simmons Co., into 
the field. This Grand Rapids firm, with its 
adoption by the famous bed and mattress mak- 
ers, is going forward 
backed by the addition 
of the Simmons re- 
sources, and this year 
will use the most inten- 
sive and extensive ad- 
vertising program ever 
put behind a complete 
furniture line, to tell its 
message to the American 
people. The appeal is 
going to the consumer 
direct, and its message 
will be centered on one 
thing—maple furniture. 
For months Berkey & 
Gay advertising will tell 
America about the use- 
fulness and charm of 
Early American furni- 
ture. ; 


The proposed selling 
plan will interest lum- 
bermen who are trying 
to sellnew homes. This 
large company is combining the open stock 
idea of the makers of chinaware with the en- 
semble idea of the clothing manufacturers. It 
is going forward on the assumption that the 
suite idea in furniture is considerably out of 
date, and while still selling suites will also 
offer other services. It is the group merchan- 
dising plan. Many different styles of furniture 
are shown in this Early American exhibit, but 
each piece, no matter how elaborate or how 
inexpensive, is made to harmonize with each 
or all of the other pieces, as a man’s suit, and 
shirt, and tie, though different, harmonize. 
There are different price ranges, so that the 
woman (it is usually the woman who decides 
onthe furniture) can make the furniture bill 
fit the budget. But it will be possible for her 
to buy the more ere chairs, sideboard 
and china cabinet, if she wants to, and — 
herself” when it comes to buying a table. ey 
will be different, but they will harmonize. That 
is the ensemble part of it. But there’s more 
yet—these styles will be “open stock” and will 
be kept on hand at the Simmons warehouses for 
years, so it will be possible to buy part of the 
furniture today and add to it as finances permit. 

J. D. Mathews, assistant to the general man- 
ager of the company, in answer to a question 
said: “Future of this kind of furniture? We're 
staking our reputation and resources, as well 
as a lot of advertising money, on it. We ex- 
pect a good year.” 















—— 















































> <a 


he A aie NS 


NA 
ees 


ee 


— 
eats 
oie 


<cpsapablt RSET STOR 


Big eee ys 


SFE 


AT ca Re 


—-s 


ee eee 








38 


AMERICAN LUMBERMAN 


January 18, 1939 





i 


Wood’s Merits Have Many Champions 


Use for Artistic Interiors Urged — Superiority for Airplane Construction Shown — Wins 
Place on University Curricula—Historic Use Appeals—Durability Proved 


Wood for Artistic Homes 


St. Louis, Mo., Jan. 13.—C. H. Call, secre- 
tary of the St. Louis Hoo-Hoo Club, whose 
business is the promotion of wood products, 
got quite a shock the other day when he 
stepped into a local electrical supply house to 
purchase an electric alarm clock. He was in- 
formed rather curtly that these clocks came 
only housed in bakelite cases. Being a wood 
man and desiring the clock as a useful adorn- 
ment for a Colonial bedroom containing noth- 
ing but wood, he declined to take the clock 
shown him, which in addition to being bake- 
lite was modernistic. 

However, Mr. Call did not stop there, but 
promptly sat down and wrote to the manufac- 
turer, pointing out that he desired a simple 
case on an electric clock and asking whether 
one could not be manufactured for him. He 
also suggested to the manufacturer the prob- 
ability that his sales could be largely increased 
if he would make these new clocks in mahog- 
any, walnut and other wood cases. 


Here are the reasons given by Mr. Call for 
not buying the modernistic clock in bakelite 
housing : 

1. I am not a modernist and do not admire 
modernistic art. 

2. I have a Colonial bedroom complete and 
a clock of this style is certainly as much out 
of place as a diamond ear-ring on a pig’s ear. 

3. Wood—mahogany, walnut etc.—is the 
logical housing material for clocks, in my 
humble opinion. Bakelite or other materials 
have no place in an artistic home. 


* * 8 


Wood Is Favored Material 


Wicuita, KAN., Jan. 13.—It is encouraging to 
friends of lumber to observe that here in Wich- 
ita, the aircraft capital of America, luniber is 
very much in evidence in this new induStry. 

It is a boast of the citizens here that no 
wing manufactured in Wichita has ever failed 
in service, and it might be the occasion of a 
boast: by the lumber industry that these wings 
that have never failed are largely composed of 
wood. 

The finest spruce of the Northwest is pur- 
chased for the wings. The two spruce spars 
form the back-bone of the wing. Upon their 
strength depend the lives of the occupants of 
the airplane. It is, therefore, with the utmost 
care that material for spars is chosen and that 
they are designed and fabricated. Biplane spars 
are built in two halves, glued and pressed to- 
gether. Monoplane spars are built up of lami- 
nated wood. On these spars are assembled the 
spruce ribs which are fastened rigidly into 
place. The shape of the ribs forms the wing 
curve, so that they serve the dual purpose of 
being structural members of great strength and 
also are shape-forming members. close 
examination shows that the joints of each cross- 
— are reinforced with tiny plywood sec- 
tions. 

‘ After the wing section is assembled, the gaso- 
line tanks are installed, sections of the wing 
at the tank being covered with plywood to give 
additional rigidity. The ailerons are next at- 
tached, the assembly inspected, and if found to 
be without defect, no matter how slight a char- 
acter, is then considered to have the greatest 
strength for weight obtainable. and passed on 
to be covered with fabric, doped and -painted. 

The fuselage assembly ists of welded 
steel tubing over whith is ied a super- 
strueture of plywood. Besides’ forming the 
pleasing lines of the body, wood adds strength 
and rigidity to the fuselage. The completely 
assembled ships then fulfil the requirements of 


most careful and conscientious design and 
craftsmanship, besides satisfying the six fac- 
tors which enter into the construction of a 
good commercial airplane. These are safety, 
airworthiness, performance, durability, comfort 
and appearance. While the relative importance 
of these varies with the type of ship, in all 
cases safety is paramount. 

a - 


STUDY LUMBER IN COLLEGES 


Lecturer for National Association to Intro- 
duce Course of Instruction 


Wasuincton, D. C., Jan. 13.—J. E. Mackie, 
of the trade extension staff of the National 
Lumber Manufacturers’ Association, opened an- 
other nation-wide course of instruction in the 
uses of lumber last week when he delivered 
lectures at George Washington University here, 
the University of Maryland at College Park, 
Md., and Princeton University in New Jersey. 

The prevailing sentiment of educators in 
these lectures, arrangements for which have 
been in the making for several years past, was 
expressed orally by Dean Johnson, of the 
college of engineering, University of Mary- 
land, who in thanking Mr. Mackie at the con- 
clusion of his talk said: 

The study of lumber uses has been lacking 
from our curriculum, mainly because the ad- 
vance of research involving wood has been 
so rapid that text-books do not keep pace 
with the discoveries. Your talk has been 


most instructive that others 
will follow. 


In reply, Mr. Mackie stated that a more am- 
bitious program would probably be undertaken 
by the National association next year, predi- 
cated upon the reception accorded the present 
course of lectures. 

Dean Johnson immediately outlined a pro- 
gram for the University of Maryland, provid- 
ing for a series of lectures during the late fall 
of 1930 or the early months of 1931. He sug- 
gested that Mr. Mackie or some other repre- 
sentative of the National association might 
profitably arrange a schedule by which the two 
universities—one in Washington and Maryland 
—could be covered on alternate days during 
such a period as the association might deter- 
mine. “We will be glad to give ample oppor- 
tunity to study lumber construction,” he said. 

Both Dean Johnson and Prof. S. S. Stein- 
berg, of Maryland, made requests for N. L. 
M. ‘A. booklets. When Mr. Mackie described 
“Wood Construction,” the book recently pub- 
lished under the auspices of the National Com- 
mittee on Wood Utilization, Dean Johnson 
stated that he would order copies for the uni- 
versity library and review the contents with 
the idea that much of the text may be intro- 
duced into the course of study for the engi- 
neering classes. 

Mr. Mackie’s itinerary was outlined so as to 
embrace the principal seats of learning in the 
United States and covers January, February, 
March and part of April. 

A tentative list of schools where lectures on 


and we hope 


lumber uses willbe delivered includes, in addi-: 


tion to the three named: College of the City 
of New York, Columbia University, New York 
University, Harvard University; Norwich Uni- 
versity, Dartmouth College; Massachusetts In- 
stitute of Technology, Syracuse University, 
University of Pittsburgh, Carnegie Institute of 
Technology, Virginia Polytechnic Institute, 
Virginia Military Institute, University of Ala- 
bama, Georgia School of Technology, Alabama 
Polytechnic Institute, University of Missouri, 
University of Arkansas, Louisiana State Uni- 


versity, Washington University, University of 
Illinois, Purdue University, Armour Institute of 
Technology, University of Wisconsin, State 
University of Iowa, Iowa State College, Uni- 
versity of Kansas, Kansas State Agricultural 
College, University of Michigan, Cornell Uni- 
versity, Pennsylvania State College, University 
of Oklahoma, Texas Technical College, New 
Mexico School of Mines, University of Texas, 
New Mexico College of Agriculture and Me- 
chanical Arts, Marquette University, South Da- 
kota State College, University of Minnesota, 
University of Montana, University of Idaho, 
Oregon State Agricultural College, University 
of Nevada. 

Mr. Mackie will vary the subject matter of 
his lecture to suit the manner of instruction 
being given the student body. Undergraduates 
who are studying architecture will be told of 
home modernizing, in addition to home and 
building construction; classes in mining will be 
told of the employment of different grades of 
timber for. use in mines. 


s *« * 
Wants White House Block 
NorTHvILLeE, Micu., Jan. 14.—George L. 


Hathaway, designer and builder of what has 
come to be popularly known as the “American 
Goodwill Table,” made of 75,288 pieces of his- 
toric wood from all parts of the world, is not 
yet satisfied with his work, and has requested 
the National Lumber Manufacturers’ Associa- 
tion to contribute a block of wood taken from 
the roof of the White House after 112 years’ 
of service. 

In acquiring bits of wood for his table Mr. 
Hathaway traveled for six and a half years. 
The table was put together “in memory and 
appreciation of the care and comfort shown 
the.American War Veterans by the people of 
the United States.” 

Some of the pieces came from Longfellow’s 
chestnut tree, Commodore Perry’s flagship, 
Helen Keller’s birthplace, and the table con- 
tains hundreds of other pieces of equal interest. 


* * * 
Wood’s Durability Illustrated 


New York, Jan, 13.—The pillars and_ steeple 
of St. Paul’s Episcopal Church on lower Broad- 
way furnish a splendid illustration of the dura- 
bility of wood even in the most exposed places, 
according to “The American Contractor.” Ina 
recent issue, discussing the waterproofing treat- 
ment of hot paraffin wax now being applied to 
insure many additional years of service, this 
publication says: 

The six sanded columns in front of the edi- 
fice and the wood steeple of the chapel show 
a remarkable state of preservation after 163 
years of service. The columns and cornices 
had been treated to a sanding process when 
installed, their general appearance being that 
of stone material. The entire spire of the 
church is now being covered with 16-ounce 
lead-coated copper. ' 

While the body of the chapel. was erected 
in 1766, the steeple was not completed until 
18 years later. The major portion of the 
wood originally placed in the steeple construc- 
tion is still in service and the presérit proces- 
sing is expected to enable it to continue aloft 
in its skyscraper surroundings for.many years. 


Ye * 
Watch. Building Codes 


» 


CHATTANOOGA, ‘TENN., Jan. 15.—-There are’ ; 
few cities in this country where lumber deal 
ers have not stood idly by and watched thei’ 


city council take business away from_them by 
some restrictive building regulation. ‘Such reg- 
ulations not infrequently are inspired by per- 
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sons interested in other materials than lumber. 
Recognizing this fact, the Tennessee Retail 
Lumber, Millwork & Supply Association has 
warned its members of the importance of 
watching closely all projects for revision or 
amendment of building codes, and has advised 
them of the fact that the National Lumber 
Manufacturers’ Association stands ready to 
send an architectural engineer experienced in 
the drafting of building codes to represent the 
interests of lumber in any community where 
building code changes are impending. 

The text of the circular sent out by the 
Tennessee association to its members, in part, 
follows: 

LUMBER DEALERS BEWARE 


. Don’t Permit Revision of Your Building Code 


Without Your Interest Being Fully Considered. 


Your city building code may be all right. It 
may be all wrong to meet present-day condi- 


tions. If it has recently been revised or 
properly amended, giving full consideration to 
all materials under expert supervision, then 
there may be no discrimination against lum- 
ber. 

No dealer wants his town building code to 
be unfavorable to any proper material, and 
any code which may be republished in which 
“jokers” might appear should be studied by 
engineers who will represent the lumbermen’s 
interests. 

We warn you now that there may possibly 
be some one in your city right now attempting 
to induce your city officials to permit a re- 
issue of your building code. 

To revise a building code is not a job for 
one man. Its functions are to meet the re- 
quirements of public health, public safety and 
the public welfare. Any time your city needs 
it we will secure immediately without cost an 
architectural engineer from the National Lum- 
ber Manufacturers’ Association to represent 


Appointed to Council 


Wasuincton, D. C., Jan. 13—Walter F. 
Shaw, trade extension manager of the National 
Lumber Manufacturers’ Association, has been 
advised of his appointnient as a member of the 
Merchandising Council, organization of which 
was authorized by the National Retail Lumber 
Dealers’ Association at its annual convention. 

The Merchandising Council will be composed 
of retail lumbermen and representatives of pro- 
ducers of the various commodities handled by 
retail lumber yards. Some fifteen producer 
representatives have been chosen thus far. 
Since lumber is the largest item handled, four 
representatives of lumber manufacturers are 
among those already appointed to the council. 
They are Harry T. Kendall, Central Coal & 
Coke Co.; Paul Kendall, Long-Bell Lumber 

(Continued on Page 84) 
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()ne Friend to Another— 


The True Holiday Spirit 
A Dealer and His Dividends 





DEAR ANDREW: 


season. I am glad that there is 


——-— -— = 


family. 
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ing Mr. Dorr, of Boston. 


Claus and went through the store 
books to every employee. 





said: “Hang on to it and keep 
market.” 


y ing around in the sunshine. But 


young fellow whom he had put in 
his small yards. 


J _ the boy to college. 


years. Then Fred bought another 
young fellow in charge of it. He 











| was pleased to hear through the returning 
travelers that you had a very delightful Christmas 


when all of us can forget some of our worries for 
the day and enjoy the fellowship of our friends and 


I read an interesting story the other day regard- 
He has 600 employees, 
and the day before Christmas he dressed up as Santa 


The deposits ranged from 
$10 to $100, depending on the length of service. 
With each bank book went a personal message which 


I had a letter from Fred the other day in which 
) he told me that they had had a good year in their 
{  yards—all of them had made money. He is going 
out to California to spend two or three months bask- 


pleased me was that most of his letter was about a 


. 

A 

= 

S This boy is the son of some folks who were friends 
) of his and Fred put him through college. 

» couldn't afford to, so he took it upon himself to send 
When the young man was gradu- 
ated, Fred put him in one of the yards where there 
were some older men and they gave him some good 


training. ' He’must have been there two or three 


Fred is pleased with the achievements of the yard 
for two reasons: It has proved «profitable and he is 


Jan. 7, 1930. 


well. 


a Christmas time 


along. 


distributing: bank 


some loans. 


out of the stock 


what particularly 


charge of one of 


His parents 


ness. 


yard and put the bet 


is doing fine, and 


Money for Financing Homes 


mighty proud of the fact that the boy is doing so 
He is giving the boy a chance to pay back the 
money spent for his college education and to make 
some money for himself. 


I tell you there is a lot of comfort in doing some- 
thing like that; it pays worth-while dividends right 


mx 
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A salesman who came in to see me the other day ff 
told me that the manager of one of the lumber yards 
in Chicago had received messages from three loan ; 
companies last week, asking if he didn’t know of ' 
some big building operations where they could place ; 
Each of them told him not to turn down 
any opportunity to finance a building as they would : 
be glad to have the business. This lumberman told ; 
our salesman-friend that this was the first time this 
had happened in a long time. 
You know I told you money was coming back : 
from Wall Street—coming home for investment— ; 
and it is going to help the lumber business. 
That reminds me; did you notice the item in the 
Dec. 28 issue of the AMERICAN LUMBERMAN ; 
telling how the dealers of Washington County, Penn- 
sylvania, are planning an advertising campaign to ; 
popularize real estate mortgages, feeling that this 
will help the lumber business? i 
that if you put your mind to working on these prob- ; 
lems, you will find a way to help increase your busi- 
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There is an old saying: ““Where there is a ghost | 
of a chance never give up until you give up the 


ith kindest regards, 
Sincerely yours, 


It just goes to show 


E. C: H. 
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In the Capital of the “Show Me’ State 


The Wandering Roofer—An Association Works to Establish Sound Ethics Between 
W holesaler and Retailer—A Lumberman’s Private Park 


Shortly before our visit to Jefferson City, 
capital of Missouri, some itinerant roofers 
were trying to do their stuff. In fact they 
were getting a few jobs. Henry Guhleman, 
of the Scruggs-Guhleman Lumber Co., says 
these roofers are compelled to use some- 
what different tactics here than they use in 
some other places. In those places where 
dealers sell roofing and pay little attention 
to the business of getting it applied, the 
itinerants are often ready and willing to 
have their prospects call up the local yards. 
They rely on some such yard information 
as this: Well, we don’t handle just that 
kind of roofing; but we'll sell you a good 
roof at so much a square, or you can get a 
better one at so much. No, we don’t apply 
roofs. Better call up a contractor. No, 
I haven’t any idea how much it would take. 
Yes, you ought to have your gutters looked 
over. Better ask some tinner how much it’ll 
cost. No, I couldn’t say how much the 
whole job would cost applied. That would 
depend on the size and such things. Find 
out what you want, and we'll be glad to 
furnish the roofing. 


The Itinerant Strong-Arms the Public 


With that lack of information and the 
evident intention of paying no heed to any- 
thing except sales of roofing by the square, 
the itinerant doesn’t have much trouble in 
convincing the prospect that local dealers 
are poor things for safety. The sale fol- 
lows. 

But it happens that the Jefferson City 
dealers are not that kind of persons. They 
are very alert in roofing matters, will meas- 
ure up a roof and give a price on the job 
applied. So the itinerants are pretty care- 
ful to keep local dealers out of the discus- 
sion. 

“We naturally don’t like to lose roofing 
sales,” Mr. Guhleman said, “and in addition 
there’s another reason why we dislike to 
see these men work the town. There are 
exceptions, but generally the people they 
approach are persons of limited means who 
must make their money go as far as possi- 
ble. They are very open to influence by 
talk of economy. It wouldn’t cost them a 
cent to investigate local prices, but for some 
obscure reason they seem reluctant to do 
it. Maybe they think we’d bring pressure 
of town pride or something to bear; make 
them feel that they were being poor 
citizens if they bought out of town or 
would ridicule them or otherwise make 
them uncomfortable. Of course we’d not do 
that. I don’t think any dealer in the city 
would peep if he couldn’t make a sale 
against such competition on a fair compari- 
son of quality and price. 

“But whatever the reason, these mew em- 
ploy strong-arm tactics and get the deal 
closed in one call. We've been meeting this 


with some plain statement of fact in our 
advertising.” 


Where the Building and Loan Is Strong 


Clifford G. Scruggs, president of the com- 
pany, is a past president of the Southwest- 
ern Lumbermen’s Association. Since the 
department is especially interested in cus- 
tomer financing, the subject that is coming 
in for such wide attention among lumber- 
men all over the country, we asked Mr. 
Scruggs what he thought of the matter. He 











Selling Certified Lumber 


“Some time ago we began using an 
advertising service; and this seemed to 
me the right time to begin featuring 
quality. We advertised “Certified Lum- 
ber.” I didn’t say trade-marked or grade- 
marked lumber, for we buy from some 
mills that do not mark their product. 
But I did begin buying only trade- 
marked stuff or from those mills that I 
knew from long experience produced a 
fine quality of stock. Naturally we set 
the retail price accordingly and for a 
year we lost sales. The old idea pre- 
vailed that a 2x4 was a 2x4, and why 
pay more than the lowest price offered? 
We stuck to our policy, even in the face 
of diminishing sales. After a time it 
began to become apparent that there was 
a difference in quality. The carpenters 
of course were the first to note this dif- 
ference. The good lumber made their 
work easier; and for that matter a car- 
penter has a craft pride in the buildings 
he puts up. Carpenters began pulling 
for the better grades. The second year 
our sales pulled up to the point where 
they had been, and this year they’ve run 
well ahead. I believe all the dealers in 
town are now working along the same 
line.”—Clifford G. Scruggs. 











replied that it was a very live subject and 
one that must be met in some way. He 
stated that in Jefferson City the chief 
source of financing is through building and 
loan associations. There are a number of 
powerful associations here, and they offer 
quite liberal terms. So at the present there 
is no unmet problem of customer financing. 
He added that the sound national financing 
companies, of which there are several, are 
splendid arrangements for towns where loan 
money is not so plentiful. 

“This is a matter which must be met,” 
he said. “A lumber service isn’t complete 
and practical until customers can get the 
loans they need and which they are worthy 


of receiving. Lumber sales can’t go beyond 
the point of financial arrangements, and 
dealers must see that this part of the sales 
machinery is adequate. 

“This company believes strongly in qual- 
ity lumber. It’s very easy for the dealers 
of a given city to get so interested in price 
that the quality of the stock offered sinks 
lower and lower. Nobody doubts but that 
reasonable prices are important; but for 
some reason or other it seems easy for 
lumbermen to get so interested in price 
that they forget the bigger considerations 
of customer satisfaction. Probably both 
sides are to blame; for customers usually 
think that a board is a board and that the 
cheapest price represents the best bargain. 

“The Southwestern association is now 
making an effort to improve trade relations 
between manufacturers and wholesalers on 
the one hand and retailers on the other. 
Of course this is an old problem that has 
been worked on intermittently by retailers 
for years. Something still needs to be done. 
The president of the association has ap- 
pointed me a member of the trade rela- 
tions committee. I believe this is a good 
time to continue working on the matter; for 
I’d guess that fully 90 percent of all whole- 
salers and manufacturers are playing fair 
as a matter of solid policy. Their exam- 
ple and the pressure which their good be- 
havior puts on the few who have not quite 
seen the wisdom and fairness of ethical 
sales will make our work easier. So far 
as I am concerned, and I think the other 
members agree, I am in favor of dealing 
with these things in a fair and open way 
and without bluster or threats. We are 
going to find out, so far as we can, from 
companies doing business in the territory 
of the Southwestern just what their policies 
are. I have no quarrel at all, on the basis 
of sales ethics, with concerns that sell direct 
and make no secret of it. If they choose 
that policy, let them do so openly. But 
like all other retailers I don’t like the whole- 
saler who sells to retailers and then in 
secret goes over the heads of retailers to 
sell direct to consumers. If we can bring 
these policies out into the open by proper 
investigation I think we can correct some 
of the abuses that still give retailers a lit- 
tle trouble.” 


Handling Accessory Lines 


This company handles paint, hardware, 
furnaces and stoves. Plans are under way 
to remodel the interior of the sales rooms 
for the better display of this stock. In the 


sales room is a roofing display intended not 
only to show different kinds of roofing but 
also to show the correct way of applying it. 
Even some carpenters don’t seem to know 
the right methods of application, and roof- 
ing jobs turn out to be less than satisfac- 
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tory, through no fault of the materials. 

Louis L. Ott, the “Lumber Doctor,” is a 
yeteran dealer in Jefferson City. His father 
was a lumberman before him. Some years 
ago, while the elder Mr. Ott was still living, 
this department had a visit with him which 
we remember with a great amount of pleas- 
ure. He was well educated in Europe be- 
fore coming to this country. He told us 
a thrilling story of an encounter with bush- 
whackers during the Civil War, at which 
time he was living at some distance from 
Jefferson City. He told of the anxiety and 
uncertainty he felt when the opportunity 
came to him to enter the lumber business 
in Jefferson City. He had spent something 
like thirty-five years accumulating a thou- 
sand dollars; and risking it in a new ven- 
ture was not something to be done without 
much consideration. He did risk it, how- 
ever, and became a wealthy man. 


Unique Holiday Windows 


His son has become one of the picturesque 
figures in Missouri lumber retailing. He 
has a gift for advertising publicity and has 
done any number of striking things to call 
attention to the wisdom of home building. 
It happened to be the holiday season when 
we called this time, and Mr. Ott recalled a 
series of holiday stunts he had done, some’ 
years ago, with his show windows. One 
year he dedicated the window to the min- 
isters; hung huge stockings in a suitably 
arranged setting and invited the friends of 
the ministers to bring gifts. Another year 
he did the same for the physicians and still 
another year for the local editors. This 
caused no end of interest and amusement. 

Mr. Ott is preparing now to erect a home 
on a high point in the city, in a section 
where he has owned a number of lots. His 
son and daughter have their homes in the 
same section, and Mr. Ott is getting no end 


of pleasure out of building a great play- ° 


ground for his grandchildren. Part of his 
holdings consist of a hillside sloping down 
toward a tract of natural timber. This 
tract has been enclosed. Part has been 
planted to apple trees; part to evergreens 
which will be his future source of Christ- 
mas trees. He has built a lake at the bot- 
tom, constructed a little island in it and 
connected the island with the “main land” 
by means of a rustic bridge. Mr. Ott took 
this department out there, and we looked 
on while he set a couple of his men level- 
ing off a spot where a shelter house will be 
built, overlooking the lake. A couple of 
wild ducks, a pair of geese and a pony were 
keeping house on the tract. It takes but 
half an eye to see that this private park 
will be one of the beauty spots of the town 
when Mr. Ott has finished with it. 

“As you know,” Mr. Ott said, “I am quite 
hard of hearing. Such a misfortune does 
several things for a person. It makes him 
sympathetic with others who are handi- 
capped, and it sends him to places for his 
pleasure that other people don’t appreciate. 
Natural beauty of trees and turf and flowers 
mean much to me. These trees that I’ve 
planted and cared for are almost like per- 
sons. I get much satisfaction out of plan- 
ning and working on this place, and I look 
forward with no end of anticipation to see 
it develop. No small part of that antici- 
pation is of the pleasure my children and 
grandchildren will get out of it.” 

Mr. Ott’s yard is almost in the shadow 
of the great Missouri capitol, and it is just 
across the street from the Federal building 


and post office. This is a business street; 
so Mr. Ott saved enough space for his office 
front and show windows and devoted the 
rest to store rooms which he rents for _busi- 
ness purposes. I believe the big second floor 
room is rented to a National Guard com- 
pany as an armory. 


Personal Guaranty of Quality 


In line with the movement for good lum- 
ber Mr. Ott is working out a personal guar- 
anty of quality. He did not explain it in 
detail. 

In the other two yards, both good friends 
of the AMERICAN LUMBERMAN, we were not 
fortunate enough to find the owners in. 
The holiday season is not the best in the 


Would You Pay 


$6.50 
Addition for a 
Double Roof 


Here Are A Few Roofing Facts 


We recently sold a roof to a local resident which 
eost him complete, including labor, nails, ridge roll and 
everything—$171.50. 


His neighbor bought a roof from the out-of-town 
roofers which cost him—$165.00. 


Both houses are the same style, and type. The job 
we sold took two more squares of shingles being a little 








We applied the Birds thick butt Neponset twin art 
Blend shingle. A double thickness of roof. The neigh- 
bor got a single roll roof, with the Hex. point, w 
ws applied by out of town men, taking one day to ap- 
ply. 


Our shingles took 6 days and were applied by a lo- 
cal union mechanic. 


These are absolute facts. We can give you the 
names of the parties if you are interested. i 


“Decorate Christmas—Win a Prize” 


Scrueee-—uH.eann 
Loazer Caapany 


On Jefferson at McCarty Sts. 
Where Three National Highways Cross 


Certified Lumber Is Always Better 











Dealers of Jefferson City, Mo., are alert in 
roofing matters, combatting the efforts of for- 
eign roofers by telling the public pertinent 
facts. Witness this advertisement of the 
Scruggs-Guhleman Lumber Co. 


world for finding the men the Realm tries 
to call on. Unlike most of the other retail 
stores up and down the street, the average 
lumberman finds the holidays a time when 
sales slack off. No one starts a new job 
then. Naturally in those places where win- 
ter really works at its business, new houses 
are not often started in mid-winter. Inte- 
rior remodeling may be begun any time, 
but most families prefer to wait until after 
the first of the year to have carpenters’ 
benches and shavings in the house. So 
most lumbermen use this time to do outside 
collecting on those accounts that need spe- 


cial attention and financing of a sort that 


the ordinary collector would not care to un- 
der.ake. Sometimes they are roughing out 
the preliminary steps of sales to be finished 
later. Sometimes they and their families 
have gone to some other place to spend the 
holiday season. 

The Nentwig Bros. Planing Mill & Lum- 

As a matter of fact more and more lum- 
bermen are finding that work outside the 
office is becoming of increasing importance. 
In these days the service is taken to the 
customer; and for this reason we consider 
ourselves lucky when we find the big chief 
in his office. 


About Country Deliveries 


Lee Jordan, of the Lee Jordan Lumber 
Co., was away, and H. B. Jordan was on 
the point of leaving. He paused long enough 
to say that volume of sales had kept up 
better in Jefferson City, probably, than in 
any other city of its size in the State. It 
seemed probable, he added, that building 
was pretty well caught up and that a quiet 
period was in prospect. We suggested, -as a 
guess, that a place of 30,000 wouldn’t have 
a great volume of country trade. This, 
however, according to Mr. Jordan, was an 
inaccurate guess. Good roads lead out in 
every direction from the capital, and there 
are a good many places where local service 
is not equal to supplying the houses the 
wealthier farmers want. Since prices in the 
city are pretty close, this company has con- 
sented for the time being at least to deliver 
this stock to its country customers free of 
cartage charge. The loads are full loads, 
and loading and unloading are no more 
costly than the same services would be in 
the towns. Since these country sales usu- 
ally carry full retail prices the company 
feels that it can not refuse this delivery 
service. It would not be quite fair to farm 
customers to refuse to equalize the matter 
in this way. In any event these country 
sales keep up volume and yield quite as 
good a margin as city sales. Some of these 
deliveries are to points as far as 25 miles 
away. 

The Nentwig Bros. Planing Mill & Lum- 
ber Co. is, I believe, the one yard in the 
city operating a planing mill; though there 
is a mill in operation that has no lumber 
yard. J. W. Dunford showed us some new 
sheds that have recently been completed; 
well designed and well located, with alleys 
of ample width. We noted that the main 
shed has small and subdivided bins to keep 
all items of stock separate. 

Mr. Dunford, a pleasant and alert young 
lumberman, gave us one of the attractive 
calendars which his company is distribut- 
ing. We are one of those people who be- 
lieve that souvenirs, and calendars espe- 
cially, are good advertising. They serve at 
small expense to keep the yard name fresh 
in the minds of customers. Who is there 
who doesn’t look daily at a calendar? 





New Flooring Concern Organized 


Wasuincron, D. C., Jan. 13.—The Marshall 
Flooring Co. has recently been organized here 
to take over the branch and business of the 
Indiana Flooring Co., now in the hands of a 
receiver. The new company will specialize in 
hardwood flooring, handling the product of 
several of the largest mills in this territory 
and the South. The partners in the new busi- 
ness are C. A. and A. B. Marshall, both of 
whom have had years of experience in this par- 
ticular line and who are well known to the 
trade in this territory. 
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Eastern Yard Embodies Many Good Ideas 


Completion of New Office Building Is Climax of Decade of Improvement— 
Effective Display Facilities Are Provided 


GLOVERSVILLE, N. Y., Jan. 13.—When the Burr Lumber Co. recently 
completed and occupied its new office structure, of distinctive colonial 
design, a good many people thought that another high-grade two-apart- 
ment residence building had been added to the housing facilities of the 














Exterior of the new colonial design building of the Burr Lumber Co., 

Gloversville, N. Y., which houses its office, sales and display rooms, 

and glazing department, and also affords storage space for certain items 
of stock 


neighborhood. While the exterior appearance might justify that im- 
pression, no sooner has one stepped inside than he realizes that he is 
in the quarters of a successful and progressive concern dealing in 
home-building materials and all the other lines of a well-stocked, mod- 
ern lumber store. 

“We spent many months in planning and building our new office 
building,” said F. E. Reynolds, president, “and in it is incorporated what 
might be termed the ‘end of the search’ for builders—a comprehensive 
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Showing a corner of the office, with a glimpse of part of the paint stock 
and a few hardware items on display 


and beautiful display of all the high quality products we sell.” As one 
enters the entrance hall he first observes a Curtis colonial stairway, 
with French doors on the left opening into a large living room, which 
shows many details of colonial trim. On the right is the sales office, 
and opening out of the rear of that office is a long corridor with offices 
on either side. These rooms all have different designs and types of 
doors, hardware, floors, trim and walls. Thus, walking down the corri- 
dor, the customer can compare the various materials much more read- 
ily and conveniently than if displayed in sample racks in the ordinary 
way. At the end of the corridor is a large room devoted to paints and 
hardware. 

The second story is used for millwork storage, an electric hoist being 
used to carry the materials up. The basement is 8 feet high in the 


clear, which allows trucks and cars to be driven in for unloading mer- 
chandise for the storage section, and the setting of glass in car doors, 

The building is trimmed throughout with Curtis woodwork, each 
room being finished in a different design. The walls are covered with 
Celotex. The ceiling of the sales office is finished with wallboard in a 
new relief design. The floors show the various grades and types.of 
oak flooring handled, such as Tavern grade plank flooring, first grade 
quartered red, plain red, plain white, and second and third grade white, 
The roof and walls are covered with stained shingles, the former in a 
mottled brown effect, and the latter in gray. The trim and sash are 
painted white and the shutters are light green. 

The history of the Burr Lumber Co. and its antecedents contains 
much of interest. Away back in the sixties a sawmill and lumber yard 
was located on what was then Green avenue, run by Foster & Green, 











Corner of the display room, showing table with plan books and other 
literature displayed thereon for convenient inspection by customers 


In 1875 J. W. Green went out and a Mr. Ballantine was taken in, the 
firm name being changed to Foster & Ballantine. Three years later Mr. 
Green came back into the firm and the original appellation of Foster & 
Green was resumed. 

A little later G. C. Burr, J. S. Burr and H. L. Burr, three brothers— 
then mere boys who had been running a sawmill and box factory in 
the south end of town—bought out Foster & Green and conducted the 
business under the name of Burr Bros. until 1919, a period of 36 years. 





The basement of the Burr Lumber Co.’s new building is 8 feet high 

in the clear, permitting trucks to be driven in for unloading merchandise 

for the storage section, and also permitting automobiles to be driven in 

for the replacing of broken glass in car doors. The company makes a 

specialty of glass replacement in automobiles, being equipped with bench, 
glass cutter and edger for doing this work expeditiously 
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In the meantime the business had expanded and at different times had small job shop for special orders, a second floor has been added and 
owned and operated yards in Fultonville, Amsterdam and Schenectady, bins put in for storing hardwood flooring, doors, millwork, window 
as well as manufacturing plants in Fultonville, N. Y., Fultonk, Ala., frame stock etc. aes xs 
) and a rug pole mill in Washington. The operations outside of Glovers- Now, at the culmination of 10 years of rebuilding and remodeling to { 
ville were conducted under the name of the Mohawk Valley Lumber meet changing conditions, the company has built one of the most modern , 
Co. After the death of James S. Burr in 1917 the Mohawk Valley office and display rooms to be found anywhere. Many entirely new : 
interests were liquidated. ideas have been incorporated as the results of visits by Mr. Reynolds 4 
In October of 1919 the Burr Lumber Co. (Inc.) was organized with and Mr. Stone to some of the most modern yards in various cities, 
George C. Burr president, and H. L. Burr vice president. F. E. Rey- noting up-to-date ideas and methods, and also profiting by the advice 
nolds, who had been in their employ for 15 years, became treasurer, and and experience of friends. 








ner- c. A. Stone, who had entered their employ 10 years before, was made Through affiliation with a Chicago financing corporation the Burr 
Fs, secretary. Early in November of the same year the sawmill and manu- company finances homes and remodeling under an amortization plan 
ach facturing plant was disposed of and work was begun on the erection which includes life, health and accident insurance for the owner while 
vith of a new woodworking plant with electric power. Four hundred and_ the loan is in force. 

na twenty feet of track has been laid in the yard, new sheds erected, con- The company enjoys a very good volume of business in its territory, 
5. of crete piers for piling, filling, grading, drainage, fencing etc. carried operating with an average crew of 20 men, and a fleet of five trucks 
‘ade forward until today this company has one of the most modern and besides two cars for salesmen. All unloading is done direct from cars 
lite, efficient lumber yards in this section. to sheds, reducing the handling costs to a minimum, and leaving trucks ~ 
ina The planing mill has been converted into a heated warehouse, with a and men free to give customers prompt service. 
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Chapter III—Another Will Appear Next Week 
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hen I was one-and-twenty 
I heard a wise man say, 
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5 Get by you, raising Cain. ‘ 
5 Don’t let him bump your prices 
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Retailers’ Idea Exchange 

















Cleanliness as a Business Asset 


In a recent magazine article Henry Ford 
gives some good advice to young men starting 
in business. He says, in part: 

“Neatness—cleanliness—orderliness — the im- 
portance of these things is due to the fact that 
they have a great effect on the way a man’s 
mind works. The man who keeps himself, his 
tools and his surroundings clean is apt to do 
well. Dirt is always evidence of waste, either 
of material or of mental and physical energy, 
or both.” 

To no one is this counsel more applicable 
than to the young man starting in the lumber 
business. Not only is a clean yard a good in- 
surance risk, but it is a good advertisement. 
Moreover, a man works better in a clean and 
orderly environment. 


“Long Is Lenth—Short Is Width” 


Lumber dealers get some queer orders, and 
often have to be pretty sharp-witted to figure 
out just what the customer wants. This fact 
is well illustrated by an unusual specimen that 
was sent in to this department a short time 
ago by A. Roberson & Son, lumber dealers at 
Binghamton, N. Y. 

This order was in the form of a torn scrap 
of blue paper on which was scribbled in pencil 
the cabalistic message: 

“Long is lenth—short is width.” 

On the slip also were scribbled the items 
“5 cents putty,” and “5 cents window nails.” 

Mr. Roberson explained that this slip of 
paper was brought into his office by two very 
small boys, not more than four or five years 
of age, who along with the slip produced a dol- 
lar to cover the charges. 

“Long is lenth—short is width,” murmured 
the lumberman to himself as he scanned the 
slip. “Sounds reasonable enough; but what the 
heck does it mean?” He scratched his head 
and read it again, and then a bright idea 
dawned upon him and he casually asked the 
youngsters if they did not have a piece of 
string in their pocket, or maybe two pieces? 

They answered they had been given two 
pieces of string, but had left them at home. 
The dealer suggested that they trot back and 


Assuming from the other items on the slip 
—putty and window nails—that glass was the 
article wanted, he gave them a sheet of glass 
of the dimensions indicated by the two pieces 
of string and they went away happy. 

Apparently, Mr. Roberson’s solution of the 
problem was the correct one, as his juvenile 
customers did not return. 


FARM BUYS MUCH LUMBER 


Show Place of Illinois Congresswoman Af- 
fords Example of Good Buildings 


3YRON, ILL., Jan. 15.—One of the show places 
of this section is the magnificent country es- 
tate and farm owned by Ruth Hanna McCor- 
mick, one of Illinois’ representatives in Con- 
gress. The Rock River Farm, as it is known, 


is located just north of Byron. 
Naturally considerable quantities of lumber 


the manager of the firm in every way possible 
to give him just what he needs and at the 
time he needs it. 

The fact that the Barker Lumber & Fuel 
Co. supplies all lumber and building materials 
for the Rock River Farm is a valuable adver- 
tising asset for the yard. 

It must not be supposed that the farm js 
merely a show place, as it is operated on a 
business basis, and shows a profit each month. 
Special attention is given to the dairy products 
division. Recently extensive poultry houses 
have been added to the farm equipment. While 
these houses are of a patented type, Mr. 
Humm supplied several hundred dollars’ worth 
of material for their erection. In the future 
poultry raising will be carried forward on a 
much larger scale than heretofore. 

In the course of a year Mr. Humm supplies 
the farm with two or three carloads of Long- 
Bell creosoted posts, which are used exclu- 
sively in building new fences and replacing old 














The residence and adjacent buildings on Rock River Farm, Byron, Il. 


and other building materials are used on a farm 
of the extent and character of this one, all of 
which are supplied by the Barker Lumber & 
Fuel Co., of Byron, of which H. R. Humm is 
manager. One of the accompanying photo- 
graphs shows the farm residence, and the other 
shows the immense barn, material for both 








get the string, which they did, returning shortly 
with two pieces, one considerably longer than 
the other. 

Stretching the longer piece taut, the dealer 
noted the length, which he jotted down as rep- 
resenting the longer dimension, and then he did 
likewise with the shorter piece, to ascertain the 


desired width. 








Rock River Farm is 
not merely a show 
place, but is operated 
on @ business basis 
and made to show a 
profit each month. To 
do this modern, scien- 
tifically planned barns 
and buildings are need- 
ful, all lumber for 
which is supplied by 
the Barker Lumber & 
Fuel Co. 








which buildings were supplied by the Barker 
company. There also has just been completed 
on the farm a large garage, which is also oc- 
casionally used for special purposes, this struc- 
ture costing $65,000. 

In supplying so important a user of lumber 
and materials, intelligent service and co-opera- 
tion are essential, and Mr. Humm works with 


ones. Due to these posts being extensively used 
on the Rock River Farm they are becoming in- 
creasingly popular for use throughout the com- 
munity, even though the original cost is some- 
what more than that for posts of other types. 


Gossip of New Mexico Retailers 


Santa Fe, N. M., Jan. 13.—The Monero Fuel 
& Lumber Co., this city, has leased additional 
ground adjacent to its storage yard on the 
Santa Fe tracks, to which its coal sheds are 
being extended. Manager Arthur E. Carr re- 
ports considerable talk of building activities 
contemplated. Although a little low on floor- 
ing the yard is well stocked with other lines 
of lumber to last until the annual inventory 
March 1. 4 

True to lumber instincts the office drinking 
cup container is home-fabricated of wood, op 
erates perfectly, and might well be copied by 
the factory. If dilatory in doing so, William 
P. Henderson is apt to supply them, Santa Fe 
hand-carved, each with original design, from 
his studio-factory on Camino del Monte Sol, in 
the heart of the artist colony. A large picture 
of Senator Bronson M. Cutting hangs on the 
wall of the Monero office, in recognition of 
his interest in and assistance to lumbermen 
and lumber interests. ; 

The Santa Fe Builders Supply Co. has in- 
stalled.an unusually striking and complete ex- 
hibit of kitchen built-in equipment. It has 
just completed an advertising campaign im 
which this equipment was featured in connec- 
tion with modernizing. 

John K. S. Walter, assistant manager of the 
Santa Fe Builders Supply Co., with Mrs. Wal- 
ter, spent the recent holidays in Colorado, mak- 
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ing the trip to Denver by auto (440 miles) in 
eleven hours. 

The Newton Lumber Co., of Colorado 
Springs, Mr. Walter noted, is now handling 
part of its jobbing business, particularly down 
the Arkansas_ valley, with large trucks, sup- 
plying not only “mixed loads,” but if need be 
orders for more than one dealer in the same 


load. 


Looks for Good Business 


Pana, ILL., Jan. 13—A decided feeling of 
optimism as to the future pervaded the annual 
meeting of the O. H. Paddock Lumber Co., 
held in the company’s general office here. The 
annual reports of the secretary and the presi- 
dent showed a gratifying volume of business 
and healthy growth. Prospects for 1930 are 
considered bright, according to President Rob- 
ert T. Paddock. 

The company operates yards in Pana, As- 
sumption, Edinburg, Findlay, Windsor, Owaneco 
and Oconee. 


Information on Practical Insulation 


Within a short time insulation has assumed 
first rate importance in construction, particu- 
larly of homes. The positive and definite fuel 
economies effected by proper use of insulating 
materials alone soon repay the cost of the 
materials installed, while the increase in com- 
fort, both summer and winter, adds value to 
the investment that can not be reckoned in 
money. 

If many houses are still built without imsu- 
lation that fact can be properly attributed only 
to the lack of appreciation of its importance. 
The fact is that until lately little definite in- 
formation on home insulation has been readily 


ERE’S a variation of an old one, 
which, however, doubtless will 
he new to some. 

A delinquent debtor, who had per- 
sistently ignored repeated requests for 
payment of an old account, finally broke 
his silence with this: 


“Dere Lumber Yard Man: 

“I got yore dunn what I owe you. 
Now be pachant. I aint forgot you. 
Plese wate. If some other fools pay me 
then I pay you. If it was judgment day 
and you was no more preparde to mete 
your maker as I am this acct. you sure 
would go to hell. Hoping you will do 
this. Yours truly ... .” 











accessible; nor have building materials of 
known insulating value been available in con- 
venient form for structural use. To meet this 
need in modern construction the Insulation 
Division of the Chicago Mill & Lumber Cor- 
poration, maker of “Weatherwood,” has made 
available both the insulating material and ade- 
quate authoritative information about it. 
This corporation has just published six very 
attractive and readable booklets on insulation 
in its many aspects, together with facts about 
“Weatherwood” and its various uses. In one 
booklet entitled “The New Standard of Home 
Construction,” the use of insulation in home 
building is interestingly described. “The House 
That Grew Up,” presents the story of remod- 
eling and repairing with “Weatherwood.” In 
a third booklet, “How You Can Make Your 
Farm Profitable,” methods of using “Weather- 


wood” in farm structures are described and 
illustrated by sectional drawings. The remain- 
ing three booklets of the series are somewhat 
more specialized in purpose. One is for plas- 
terers, one for carpenters and contractors, and 
in the third are shown the methods of using 
“Weatherwood” for sound deadening. These 
booklets will be sent on request by the Chicago 
Mill & Lumber Corporation, Insulation Divi- 
sion, 111 W. Washington Street, Chicago, and 
one or more of them should be in the hands 
of every retailer. 


Retail Company Elects Officers 


VINCENNES, Inp., Jan. 13.—At a meeting of 
the board of directors of the Reel-Blue Lumber 
Co., having headquarters in this city, E. C. 
Reel was elected president, Earl Oliphant vice 
president and John J. Selby secretary. The 
Reel-Blue Lumber Co. operates yards in Vin- 
cennes, Washington, Petersburg and Hazleton, 


Ind. eunaaneaaees 


New Yard Starts Off With Big Sale 


TRENTON, TENN., Jan. 13.—The newly formed 
Trenton Lumber Co., which opened for busi- 
ness here the first week of January, “started 
off with a bang,” its first sale comprising 156,- 
000 feet of 334x7% S2S common to the Tren- 
ton Mills (Inc.), for rebuilding its cotton mill 
which was burned last year. This is said to be 
the largest single order ever sold here. 

The Trenton Lumber Co., which provides 
this city with its third yard, is managed by 
Harry L. Parsons, who has been engaged in the 
lumber business since 1918, in the “sawmill 
end,” in wholesaling, retailing and as traveling 
salesman. He is the owner of the Harry L. 





The accompanying photo- 
graph, taken by an American 
Lumberman representative, 
shows a shed device which 
not only makes the pil-ng of 
lumber in the bins much eas- 
ier, but also accomplishes the 
very desirab'e object of insur- 
ing a perfectly true and even 
face to each pile, because each 
piece of lumber in piling is 
butted against the flat side 
of the plank which forms part 
of the device. 

Briefly described, this de- 
vice consists of a piece of 
2x12, extending horizontally, 
on edge, from one upright 
to the other, this plank be- 
ing capped with a piece of 
2x4, in the ends of which 
square shoulders have been 
cut, permitting the plank 
to slide freely upward and 
downward in vertical grooves. 
These details are more clearly 
shown in the plank seen at 
the bottom of the empty bin 
at left of the picture than in 
the one near the top of the 
pile in the center. These two 
“butting planks”’—one near 
the top, and the other at the 
bottom of the bin, together 





Device Saves Labor, 
Insures Neat Piles 


with the uprights, showing 
the grooves in which they 
move — if 
will give a good idea of the 








This Week’s 
Timely Tip 








carefully studied 








construction and operation of 
this device. 

In piling lumber into the 
bin, the man working on the 


pile pulls the pieces to be 
stacked up over the cap on 
the upper edge of the “butting 
plank.” He pulls the piece 
toward him until the outer 
end drops down behind the 
“butting plank,” then thrusts 
it forward until it hits the 
plank, wh.ch of course insures 
absolutely even piling. The 
loose pieces of lumber seen 
near the top center of the pic- 
ture are awaiting being “but- 
ted” against the plank. 

The device is readily moved 
upward or downward in the 
grooves at the posts, and can 
be secured at any point by 
thrust:ng an iron pin through 
holes that are bored through 
the ends of the plank, and 
corresponding holes bored in 
the uprights. These holes, as 
well as the pins (the latter 
being attached to chains to 
prevent being misplaced) are 
plainly shown in the picture. 

Each bin is equipped w:th 
its own “butting plank,” the 
picture showing three of these 
devices. At the left it is seen at 
bottom of the bin, in the cen- 
ter, it is near the top, and in 
the right-hand bin it is fas- 
tened about midway. 
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Parsons Lumber Co., wholesale and commission 
dealer, with office in Jackson, Tenn. Among 
other concerns with which he has been con- 
nected are the Batesville Hardwood Lumber 
Co., Batesville, Ark., and the Arkansas & Mis- 
souri Lumber & Mining Co. 

Trenton is located in Gibson County, which 
is among the first in the United States in diversi- 
fication of crops, producing tomatoes, corn, 
peppers, beets, cabbage, cotton and numerous 
other crops. Thus the farmers are in good 
shape, being in most cases in position to pay 
cash; although the new concern offers a de- 
ferred payment plan for the benefit of those 
desiring to avail themselves of. it. 


A “Whale” of a Carload of Lumber 


Upper Sanpusky, Outo, Jan. 3—The 
Stephan Lumber Co., operating a retail lum- 
ber yard here, recently unloaded what is be- 
lieved to be the largest car of lumber ever 
brought to Upper Sandusky. This was a Great 
Northern railroad automobile car loaded with 
finished fir lumber from the Long-Bell Lum- 
ber Co., Longview, Wash. The car contained 
43,960 feet. The freight on the shipment 
amounted to $578.17, which the local Pennsyl- 
vania freight agent said was the largest freight 
bill he had ever collected on a single car ship- 
ment. This big car of fir finish came through 
in remarkably short time. It left Longview, 
Wash., on Dec. 20 and arrived here by the 
first of January. 


Makes Attractive Window Displays 


ATLANTA, GaA., Jan. 13.—Two attractive 
window displays of the West Lumber Co., this 
city, drew considerable attention during the 
holidays and the first of the year period. 

One of these displays featured a miniature 
billboard, showing the company’s trade-mark 
“Westbest.” In the other window was a re- 
production of a home under construction, built 
to scale and exact as to details, all complete 
even to a lawn of real grass. Tiny piles of 
lumber of lilliputian size, with a “Westbest” 
truck backed in and unload‘ng other material, 
gave an added touch of realism. 


Among Co’orado Dealers 


The Boise-Payette Lumber Co. has closed 
its yard at Wild Spur, four miles west of 
Loveland, Colo., and is moving the stock into 
Loveland. 

The King Lumber Co., Greeley, Colo., suf- 
fered a $10,000 fire loss during the last week. 

L. C. Crutchfield, new manager of the Min- 
tener Lumber Co., Berthoud, Colo., was in 
Loveland, Colo., during the last week, getting 
acquainted with the lumbermen of that city. 

Optimistic traveling salesmen are calling on 
the northern Colorado dealers. Most of them 
are specialty and calendar salesmen. 

Tom Orr, of Lyons, Colo., has opened a new 
tie camp in Cedar Park, moving the machinery 
from his Bald Mountain camp, which cut out 
last year. 

Paaeananaeaetanwe 


Retailer Stresses Durable Lumber 


CINCINNATI, On10, Jan. 13.—The Knollman 
Lumber Co., which operates a retail lumber 
yard at North College Hill, a suburb of Cin- 
cinnati, is stressing the fact that builders find 
it easier to secure loans if in the construction 
of these buildings durable woods are used. In 
this connection the company says: 

“Probably no type of construction is sub- 
jected to a greater strain than a bridge—a 
structure subjected to every weather condition 
plus the terrific strain of modern vehicular 
traffic—and redwood is successfully used in 
bridges. 

“Redwood can be used to advantage in the 
erection of coal and rock bunkers and for 
exterior and interior finish in the finest of 
homes and apartment buildings. Redwood ex- 
teriors have lasted as long as 57 years witout 
replacement, 


“And redwood is not a new wood for con- 
struction purposes; it was used in the covered 
wagon days and has increased in demand and 
popularity ever since.” 

The Knollman Lumber Co. secures much 
of its redwood lumber from the Union Lumber 
Co., whose mill is located at Fort Bragg, 
Calif., which is supplied through the Dwight 
Hinckley Lumber Co., of Cincinnati. 


See Sound Basic Conditions 


The Chamber of Commerce of the United 
States announces that reports from a number 
of industries and trade groups of actual and 
anticipated conditions received by the National 
Business Survey Conference indicate that busi- 
ness has rounded the turn of the year with 
the volume of production and distribution ap- 
proaching normal for this season and confidence 
in the immediate future unimpaired. 

In some instances momentum is 
heing maintained but going ahead. 

So far as figures for December have been 
received they indicate an upward turn in sav- 


not only 


all 
ings bank deposits. The demands for loans op 
life insurance policies have receded to a normal 
volume and the new business written by if, 
eee companies has meanwhile risen stead. 
ily. 

The expansion which occurred during the 
last quarter of 1929 in the number of stock. 
holders in well known and well established cor. 
porations suggests widespread confidence 4s 
well as ability to buy. 

Industries in the construction group report 
the usual seasonal dip, but indicate a more ep. 
couraging outlook for the coming months, 
Paper and pulp activities remain at a high 
level for this time of year. 

Taken as a whole the reports indicate that 
readjustments are being made in an orderly 
way with definite signs that credit is flowing 
back to productive enterprise. 

Meanwhile, concerted efforts to take advan- 
tage of the present period of readjustment by 
advancing building and construction, repairing 
and betterment of plant and equipment and 
improvement of trade practices are resulting in 
a clearing outlook. 


Here’s Another Nifty Summer 


Cottage 


Gl does 


‘ 


N this fourth of its new series of 

summer cottage designs the AMER- 

ICAN LUMBERMAN is pleased to 
present this very charming sylvan re- 
treat, a most attractive feature of which 
is the screened and glazed sun porch. 
Imagine the comfort of sitting on this 
porch looking out across the lake or 
valley, as the case may be—then go out 
and sell your summer cottage “prospect” 
on the idea of building one just like this, 
and having it ready for occupancy when 
the summer season rolls around, which 
“will not be long now.” The floor plan 
shows a very convenient and livable lay- 
out, the space being carefully apportioned 
to give the maximum where it is most 
needed, 
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Construction Council Program 


New York, Jan. 14——The American Con- 
struction Council has formulated a general 
program of activities, embracing the co-opera- 
tion of all component parts of the construction 
industry represented by its membership, in the 
interest of greater stabilization of business. 
The more important objectives of this program 
are the following: - 

First, the relation of investment to con- 
struction and particularly the need of the 
American investing public to employ prop- 
erly a greater portion of its funds in con- 
struction projects serving necessary pur- 
poses, 

Second, a study of the effect of taxation 
on the stimulation of private building enter- 
prise; 

Third, the promotion of home ownership, 


home modernizing and household improve- 
ments; ; se 
Fourth, the necessity for the building buy- 


ing public to insist upon high standards of 
design, material and workmanship in con- 
struction, especially during the country’s 
large contemplated construction program for 
the forthcoming year; 

Fifth, financing methods in home construc- 
tion as well as in commercial building with 
particular emphasis on safeguards to the 
public on these types of financing; 

Sixth, the development of rural highways 
and their co-ordination with rural electri- 
fication; 

Seventh, local group co-operation. 


Steady Production All Winter 


TIPPECANOE City, Outo, Jan. 13.—The Miami 
Timber Co. reports that it has sufficient orders 
on hand to assure steady production all win- 
ter. Among other orders on its books was one 
placed on the last day of 1929 for 40,800 feet 
of large square timbers for a construction com- 
pany at Dayton. 


May Purchase Cut-Over Land 


Du.utH, Minn., Jan. 14.—Negotiations for 
the acquisition by purchase of large tracts of 
cut-over land in northeastern Pine County, 
which are to become State-owned property in 
1932 if taxes are not paid, have been started by 
the United States Forest Service. The tracts 
sought by the Government comprise between 
60,000 and 100,000 acres. If purchased, the 
land will be used by the Forest Service for ex- 
perimental forest planting. Some local opposi- 
tion to the purchase already has developed, but 
petitions from town boards and from individual 
residents have influenced the Pine County board 
to seek sale of the lands. It is pointed out that 
the county will lose several thousand dollars in 
taxes if the lands become delinquent and revert 
to the State, whereas should the Government 
purchase the land, much money probably will 
be spent in improvements, particularly on Pine 
County roads. 


Forecasts Big Construction Volume For 1930 


A year of exceptional activity in the build- 
ing industry, with total volume of construc- 
tion reaching at least the volume of last year, 
and probably more, is indicated by the annual 
forecast of building construction issued by the 
Architectural Forum, New York, whose facili- 
ties for gathering data upon this subject are 
such as to cause its forecast to be regarded as 
authoritative. 

“In ‘building activity alone,” says the fore- 
cast, “it is apparent that an expenditure of at 
least seven billion dollars will be reached, and 
with the addition of engineering projects and 
public works, the total may run to over nine 
billion dollars.” 

Summing up the general situation, as set 
forth in the forecast, the following significant 
facts are found arrayed for consideration: 


1. The general demand for new building 
construction is approximately the same as it 
was at the beginning of 1929. 

2,. The trend toward a far greater supply 
of mortgage money is very definite. 

3. The program of construction which is 
being started by the Federal Government, 
States and municipalities, will evidently assume 
very large proportions. 


ANNUAL CHANGES 
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The various index lines are designated on the chart, which is developed from reports of the 
United States Department of Commerce, the F. W. Dodge Corporation and the Engineering 
News-Record 
















































































The most essential features of the survey 
BUILDING N. EASTERN N. ATLANTIC $. EASTERN S. WESTERN MIDDLE WESTERN 
TYPES STATES STATES STATES STATES STATES STATES U.S. A. 
Automotive $23,361,800 $47,580,500 $6,519,000 $18,978,900 $56,575,900 $16,859,200  $169,875,300 
Banks 37,806,100 31,602,800 2,029,500 10,688,700 48,515,300 7,281,600 137,924,000 
_ Apartments 27,765,200 325,954,100 9,114,300 26,026,800 95,407,000 68,355,200 552,622,600 
_Apartment Hotels 2,980,700 65,050,600 8,466,500 24,571,300 73,156,300 36,367,000 210,592,400 
Clubs, Fraternal, ete. 5,797,400 44,653,100 2,242,700 17,978,500 75,891,000 15,243,800 161,806,500 
Community eset: 6,437,000 26,486,000 861,000 5,008,800 26,670,300 26,752,500 92,815,800 
Churches 12,685,400 44,665,400 30,262,100 34,784,400 70,876,700 23,993,200 217,267,200 
Dwellings ss000_ 24,751,700 33,968,500 10,245,900 _ 11,676,800 41,323,900 15,846,500 —_ 137,813,300 
Dwellings {$2°,000t 11 877,700 44,362,000 8,269,700 9,983,500 45,628,900 15,571,800 135,693,600 
Dwellings 850,000" 13,300,400 39,524,000 6,642,000 6,810,100 34,739,300 11,041,300 112,057,100 
Hotels 13,919,500 78,941,400 31,910,300 76,711,000 87,649,800 104,468,000 393,600,000 
Hospitals 33,488,800 161,523,600 11,500,500 46,649,800 94,025,300 24,190,000 371,378,000 
Industria! 14,358,200 58,634,100 23,985,000 21,381,500 141,050,500 29,725,000 289,144,300 
Office Buildings 56,662,000 250,788,800 1,107,000 41,922,500 255,930.200 72,426,500 678,837,000 
Public Buildings 14,296,700 88,182,800 7,293,900 18,876,400 146,052,500 __ 44,052,700 318,775,000 
Schools 47,855,200 188,395,000 30,053,000 77,174,300 223,003,100 74,374,000 640,854,609 
Stores 15,485,700 74,136,200 8,790,400 10,282,800 43,726,500 14,509,900 166,931,500 
Theatres ‘antype» 11,808,000 21,250,300 10,036,800 15,260,200 30,167,800 9,056,900 97,580,000 
Welfare y.m.c.a. ete. 29,151,000 59,749,300 5,817,900 8,581,300 34,517,900. 5,510,400 143,327,800 
Tora, VaLug oF 
Ew Buitpincs — $403, 788,500 $1,685,448,500 $215,147,500 $483,947,600 $1,624,928,400 $615,635,500 $5,028,896,000 
New Construction Under Architect's Supervision...............0.6cscseeecesececenececceucecccccesseeseeees $5,028,896,000 
Buildings of All Types—Excluding Public Works and Utilities—Not Designed by Architects............-00+++ 1,972,000,000 
(Estimated from Averages of Previous Years) 
TOTAL ESTIMATED CONSTRUCTION FOR 1930..............0+. sales teagan ohana a $7,000,896,000 
(Exclusive of Public Works and Utilities) 

















———— 
© Nationa Trave Journats, Inc., New Yorx 


DETAILED FORECAST of NEW BUILDING CONSTRUCTION for 1930 


and forecast will be found embodied in the 
charts reproduced herewith. 


Dodge Forecast Is 814 Billions 


The F. W. Dodge Corporation forecast of 
building construction estimates a total volume 
of $8,514,000,000 in 1930, as compared with $7,- 
677,000,000 in 1929. Of this total $2,470,000,000 
is the estimate for residential construction, 
which is an increase of approximately $390,- 
000,000 over 1929, but is nearly $450,000,000 less 
than the average for the years 1925-28. 


Form Modernizing Bureau 


Wausau, Wis., Jan. 14.—This city has 
earned the reputation of being one of the most 
progressive communities in Wisconsin, not bar- 
ring any of the larger cities of the State. 
Wausau only recently decided to have a home 
modernizing bureau but once the decision was 
made, the bureau was promptly organized and 
is believed to be the first in the State to make 
use of paid newspaper space and house-to-house 
solicitation for the stimulating of home modern- 
izing work. Ads sixteen inches by six columns 
are being used in the daily newspapers. Young 
women belonging to what is known as the Wau- 
gonian Club offered their services for the can- 
vass of the city and their program includes calls 
on every householder, in the course of which a 
set series of questions are asked with the idea 
of procuring information which will be valuable 
to the bureau, and which will elevate the stand- 
ards of home life in the community, 
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National Production, Shipments and Orders 


Wasuincron, D. C., Jan. 13.—Following is the National Lumber Manufacturers’ Associati 
thirty-three weeks ended Dec. 28, 1929, covering mills whose statistics for both 1 
tics of identical mills for the corresponding periods of 1928: 








on report for the week ended Jan. 4, 1930, and for 
929 and 1928 are available, and percentage comparison with statis. 












































ONE WEEE, ENDED JAN. 4 No. of Percent Percent Percent 
Softwoods: Mills Production of 1929 Shipments of 1929 Orders of 1929 
Southern Pine Association .................. 136 54,512,000 88 52,269,000 94 49,161,000 104 
West Coast Lumbermen’s Association........ 115 79,629,000 97 97,670,000 101 86,467,000 93 
Western Pine Manufacturers’ Association.... 54 16,892,000 93 15,570,000 66 24,852,000 94 
California White & Sugar Pine Mfrs.’ Assn.. 13 1,873,000 30 3,727,000 46 4,307,000 70 
Northern Pine Manufacturers’ Association... 9 1,430,000 41 5,628,000 93 4,155,000 76 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 24 3,386,000 1,336,000 63 1,159,000 82 
North Carolina Pine Association............. 42 3,226,000 97 2,687,000 74 2,344,000 81 
California Redwood Association.............. 14 7,377,000 138 4,866,000 87 3,856,000 62 
EEE OEE 407 168,325,000 91 183,753,000 91 176,301,000 2 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 168 14,960,000 59 18,918,000 69 21,031,000 7 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 24 5,512,000 107 3,138,000 69 2,158,000 448 
NE IGE aivivoa cc cccccccccvcseceucs 192 20,472,000 67 22,056,000 69 23,189,000 2 
NI te a oe gue 575 188,797,000 88 205,809,000 88 199,490,000 90 
THIRTY-THREE WEEKES, ENDED DEC. 28 Percent Percent Percent 
Softwoods: of 1928 of 1928 of 1998 
Southern Pine Association.................6. 4,453 1,936,893,000 91 1,870,189,000 84 1,814,832,000 83 
West Coast Lumbermen’s Association....... 3,223 3,502,941,000 98 3,378,531,000 92 3,233,566,000 88 
Western Pine Manufacturers’ Association..... 1,330 1,192,880,000 103 1,023,359,000 86 978,943,000 90 
California White & Sugar Pine Mfrs. Assn... 831 1,044,055,000 99 808,960,000 87 785,908,000 88 
Northern Pine Manufacturers’ Association.... 297 257,042,000 80 271,003,000 85 224,169,000 80 
Northern Hemlock & Hardwood Mfrs.’ Assn... 1,010 135,454,000 88 112,770,000 82 90,023,000 78 
North Carolina Pine Association............. 1,428 210,475,000 91 200,692,000 838 184,349,000 85 
California Redwood Association............. 459 249,630,000 112 245,231,000 111 239,134,000 100 
sind oaiheememne mre ws 13,031 8,529,370,000 97 7,910,735,000 89 7,550,923,000 8 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 6,053 1,215,842,000 107 1,131,496,000 97 1,128,498,000 95 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 1,010 200,475,000 107 195,499,000 88 174,567,000 79 
ANID. res ak awe sew aay ooo 7,063 1,416,317,000 107 1,326,995,000 96 1,303,065,000 93 
EO rs te ae Pe eee 19,084 9,945,687,000 98 9,237,730,000 90 8,853,988,000 88 
_ es — 
Relation of Unfilled Orders to Stocks West Coast Review 
Wasuinecton, D. C., Jan. 13.—Following is a statement of five associations of the footage of [Special telegram to AMERICAN LuMBERMAN] 
ross stocks on hand, Jan. 4, and the percentage relationship of the unfilled orders to stocks: 
g J F P B f SEATTLE, WASH., Jan. 15.—The West Coast 
Orders of . Pag 
No. of Gross Unfilled Stocks— | Lumbermen’s Association reports that 212 mills 
Association— Mills Stocks Orders Percent wae cars ‘ . 
Southern Pine Association................... 115 765,056,000 148,806,000 19 all those giving production, shipments and 
West Coast Lumbermen’s Association........ 140 1,337,114,000 446,514,000 33 orders—during the week ended Jan. 11 gave 
Western Pine Manufacturers’ Association.... 69 1,132,330,000 118,950,000 11 th fi : 
Northern Pine Manufacturers’ Association.... 4 311,215,000 30,374,000 10 ese ngures: 
Hardwood Manufacturers’ Institute.......... 157 933,702,000 227,069,000 24 Production 144,822,000 
Shipments 116,565,000 19.5% under production 
Orders ....131,681,000 9% under production 
e. — 
Southern P Ine Bar ometer W est Coast Analysis A group of 297 mills, whose production re- 
New Oreans, La., Jan. 13.—For the week SEATTLE, Wasu., Jan. 11.—The West Coast | ports of 1930 to date are complete, reported as 
ended Jan. 4, Saturday, 145 mills of total | Lumbermen’s Association furnishes the follow- | follows: 
capacity of 168 units (a unit representing | ing supplementary analysis of domestic cargo | Average weekly operating capacity . 292,635,000 
an average monthly output of 1,500,000 to | business for the week ended Dec. 28: ae weekly cut for two a ie 
2,000,000 feet between Nov. 1, 1925, and Oct. | Washington British | 1930 22002200000... LULU gsm 
31, 1928), report as follows to the Southern | and Oregon Columbia | Actual cut week ended Jan, 11..... 163,222,000 
Pine Association : , — e Mills 18 Mills 
" Orders ‘st . . 
ey ee a A group of 212 mills, whose production for 
Production—_ = Carst Feet Ave. Prod. Output California ........ 80,783,517 1,725,940 | the week ended Jan. 11 was 144,822,000 feet, 
Aver. 3 yra... .-- 70,749,444 . swore | Atlantic Coast ....146,849,216 23,636,445 setre : . 
Actual apa wo 57,657,547 81.56 gai | are, *" 6°305°855 6°130°000 reported distribution as follows: — 
Shipments* ....2,625 55,125,000 77. 5.61 | 
Shipments Orders Orders 
Orders— | Total .crecccses 233,938,588 31,492,385 Rett ar 46,533,000 53,916,000 169,004,000 
/ - Orders received— mestic 
aeaves* d . . 2,481 52,101,000 73.64 90.36 ‘de cargo . 39,069,000 51,913,000 291,773,000 
ge eng California ........ 8,176,801 370,000 | Export ... 23,146,000 18,035,000 143,390,000 
week? ..... +541 179,361,000 .. ooee | Atlantic Coast .... 19,242,350 1,911,000 | Local 7,817,000 7,817,000. eevee 
*Orders were 94.51 percent of shipments. Miscellaneous . 600 125,000 an ¢ - $04,167,000 
tCarload basis is 21,000 feet. ER ee 27,428,751 2,406,000 6, ,00 31,681,000 ’ ’ 
tOrders on hand at above 145 mills showed | Cancellations— r 85 mill of pro- 
a decrease of 1.66 percent, or 3,024,000 feet, ; Ag oup of 186 S, whose reports P 
during the week. California ........ es ~ :” seersine ha duction, shipments and orders are complete for 
Atlantic Coast .. ae —sewmaeee E 
Missslienseus |... ........ 92,000 | 1929 and 1930 to date, reported as follows: 
D4 > Week Average Average 
North Carolina Pine NE aise caon 933,241 92,000 ea, —o 
Shipments— 11,1930 weeks, 1930 weeks, be 
_Norrork, Va., Jan. 13—The North Caro- California ........ 11,431,997 ge0,si9 | Ere@ection § .100 ress tat astaee Leeann 
lina Pine Association makes the following Atlantic Coast .... 15,528,684 6,038,774 | Orders *1123/067,000 120,633,000 140,486,000 
analysis of figures from one hundred and Miscellaneous 1,249,850 | ut eral sea wagnon , 
fourteen mills for the week ended Jan. 4: "ea rare 28,210,531 8,575,893 
Per Orders on hand end of California Pines 
Percent Percent cent week— 
Aver.* Actual Ship- e Followi 
Production— | } Ay Output Output ments California a ie ear 76,056,340 Bry th San Francisco, CAuiF., Jan. 11.—Fo eo 
Average* .17, y os a as Atlantic Coast ....150, 7 y s . ia Whi 
Actual ...10,229,000 58 & Miscellaneous 51065,605 4,186,000 | iS the latest report of the California White 
oe a ts 5'629°000 32 B4 59 Total 232,223,567 25,230,492 Sugar Pine Manufacturers’ Association, based 
Unfilled eS nwo Wide! Seeteonte — — on statistics for twenty-three mills: 
orders ....70,295,000 Total domestic cargo— ae po 
295, od aie # b 
tAs compared with preceding week there is Cusep on hand first of an 430.973 Feet duction 
a decrease in orders of 13 percent, eight less aoetion Cccseesevseses ees vone Por four days ended Jan. 4: 
mills reporting. rders received ......... 29,834,751 . 
Cancellations ........... 1,025,241 Production .....ccccccvces 2,774,00 s04i 
*“Average” is of production for the last SROPTIOMED 2 cc ccccesccese 36,786,424 SE ers ee 8,436,000 292.5 
three years. Unfilled end of week..... 257,454,059 CEN ic Gest.ceers eV ern ee 8,114,000 . 
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Western Pine Summary 


PorTLAND, ORE., Jan. 15.—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended Jan. 11: 


fotal number of mills reporting, 75: 


1 production for week...... 23,321,000 
spments ceened 0 Rhee se CRESS sees 27,795,000 
Orders FOCOIVOR cvcccccvevecossoe 25,403,000 
Report for 58 mills: 

Operating 8 ae Pe Pre 44,786,000 
Average for 3 previous years..... 22,187,000 
Actual production for week....... 22,041,000 
Report for 72 mills: 

Average production .......-+++++- 23,715,000 
Unfilled orderS ....-ss+eeeeeeeeee 119,912,000 
Stocks on hand Jan. 11........... 1,170,883,000 
Identical mills reporting, 58: 

uction— 
ing SEE Te 44,786,000 

Average for 3 previous years... 22,187,000 


Week ended Week ended 
Jan. 11, 1930 Jan. 12, 1929 
Actual prod. for week.22,041,000 26,339,000 


Eo ne manne ee kal 27,288,000 33,721,000 
ee received ......... 24,948,000 33,012,000 
Identical mills reporting, 36: 

Production— 


Average for 3 previous years... 19,776,000 
Week ended Week ended 

Jan. 11, 1930 Jan. 12, 1929 

Unfilled orders ........ 107,796,000 111,878,000 
Gross stock on hand...966,553,000 868,783,000 


Arkansas Pine Distribution—1929 


Litie Rocx, ArkK., Jan. 13.—The Arkansas 
Soft Pine Bureau has prepared an analysis of 
the distribution of shipments by member mills 
between Jan. 1 and Dec. 31, 1929. Of the total 
of 7,351 cars, 6,590 cars averaged 23,274 feet 
a car, total contents being 150,569,000 feet of 
lumber, besides lath and moldings which 
equalled approximately 2,804,000 board feet. 
The other 761 cars contairied miscellaneous 
items. Figures showing the distribution of the 
total of 7,351 cars by groups of States follow: 





Per Per 

No. cent No. cent 

cars total ; ry total 
Pennsylv. 4 
So. Dakota 2 0 New Jersey 125 2 
Minnesota 11 0 New York 467 6 
Wisconsin 66 1 Connecticut 88 1 
Michigan 1,056 14 Rhode Is. 55 1 
lowa 196 18 mene t . ; 
Missouri 496 7 Seer fame 47 1 
Illinois 590 «8 Maine — ee 
Indiana 583 8 — == 
Ohio 452 6 1,505 20 
a, edie ED mene ey = 0 
arylan 2 0 
3,454 47 Delaware 2 0 
Texas 1,033 14 aera A é : . 

Oklaho o. Carolina 

: sar “~ : Virginia 10 0 
= co Dist. of Col. 8 0 
Arkansas 883 12 —_  — 
Louisiana 21 0 56 «0 
Mississippi 1 0 Colorado Ca 
a Nebraska 25 =O 
2,304 31 Kansas 182 3 
Canada 9 O 213 2 


Content of the cars shipped has been analyzed 
as follows as to grade and average price: “~~ 





Average 
Grade Footage Percentage Price 
B&better tones 45,090,000 30 $51.00 
aes 3,740,000 2 44.75 
RRS OCs. 25,134,000 17 31.75 
ie «wich 56,161,000 38 23.00. 
I a:ive-o'ack coe 19,432,000 13 18.00 
149,557,000 100 $32.75 
Select ......... 66,000 $55.50 
RII 304,000 47.50 
RR ee 642,000 12.00 
Total lumber. 150,569,000 
eae ees 1,729,000 
Moldings ..... 1,075,000 
153,373,000 








THE torat area of German forests is 31,- 
258,000 acres, or 27 percent of the total area 
of the republic, according to latest available 
figures in German newspapers. The total yield, 
Nn 1927, was nearly 1,800,000,000 cubic feet. 





Census Bureau Delivered Prices 


Wasurincton, D. C., Jan. 13—The Department of ‘Commerce has secured through the 
bureau of the census the following prices, per thousand for lumber items and per hundred 
square feet for shingles, as the average paid Dec. 1, 1929, by contractors for material deliv- 
ered on the job, these being selected from the complete list: 


No.1 Dimension, Common 


S1S1E, 2x4—16 


Southern Douglas 


pine fir 
SOO . OCR og kc 60-2000 6 oe $48.00 
New Bedford, Mass............ ee 48.00 
Poughkeepsie, Ti. Foe icccicces matte 45.00 
Oe oe $42.00 50.00 
I ME TE ae. 6 anak then & ned 42.00 49.00 
I EE, a a ok 60-4 9 0 onde ee 47.50 45.00 
PR, Oc tic cc ccccses 35.00 41.00 
CO, CIID owned cvcécevuss 45.00 50.00 
eee 45.00 48.00 
CP OE ER  — EES 50.00 50.00 
ro ee, ee 40.00 43.00 
Se; SA BOG oes bee coe TTT TS Ss > 39.50 44.00 
SS a eee ee 45.00 varie 
ee ee 48.00 ee 
SOG BOBO, COME. 060s ccccwciee Wels 34.00 
San Francisco, Calif........... 28.50 
Sk. ag rT I 21.00 
PP SEE oe 60th cou (Aveue es 21.00 


Plooring, 1x4” Shingles, Extra 
10 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 
1x6” pine fir Red 
No. 1 “C’ eg. No.2v.g. cedar Cypress 
$36.00 nae $6.50 Py ee 
40.00 . $85.00 6.20 
40.00 ana 85.00 G2 sip 
39.00 $80.00 80.00 5.90 
41.00 85.00 85.00 6.00 
40.00 85.00 80.00 6.00 es? 
40.00 75.00 77.50 6.75 $8.00 
slide ‘A ren 6.00 8.00 
40.00 85.00 — 6.00 Pat 
wea 75.00 75.00 6.00 6.00 : 
48.00 80.00 sotiec 5.00 safes 
42.00 57.50 60.00 4.68 é 
55.00 68.00 eS 5.20 : 
58.00 heed Te 7.50 9.00 
34.00 65.00 6.20 
28.50 55.00 salah 
19.00 45.00 3.50 
19.00 45.00 3.40 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for December, 1929 and 1928, based on 
reports of the same nineteen member mills: 





Dec., Dec., Percent 
1929 1928 decreas 
Production ..... 6,107,000 9,023,000 32.3 
Shipments ..... 3,060,000 6,102,000 49.9 
oo 3,053,000 5,776,000 47.1 
End Month— 
Orders unfilled... 5,579,000 9,130,000 38.9 
DOE “Seeks see 26,523,000 26,281,000 *0.9 
*Increase. 


Average Value 25/32x2%4”, First, Second and 
Third Ma: ye consin 


ple f. o. b. higan and Wis 
Mills 
Dec., Dec., Percent 
1929 1928 increase 
Pe Ksces vee $78.90 $66.65 18.4 


The following are percentages of stock sold 
on Jan. 1, 1930: 


+ ~toes Maple, 2%” 
PD. 

PC hy oe 20 24 35 

eee 26 27 31 

WE Ons Shs swe 15 16 28 

Pe ee ee 21 23 33 





California Redwood 


San Francisco, Cauir., Jan. 11—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended Jan. 4: 





—Redwood. ‘White- 

Percent of wood 

Peet production Feet 
Production ..... 7,377,000 100 1,059,000 
Shipments ...... 4,866,000 66 1,084,000 

Orders— 

Received ..... 3,856,000 50 2,361,000 
On hand ..... 25,562,000 5,292,000 


Detailed Distribution of Redwood 
Shipments Orders 

1,751,000 

aes 1,722,000 875,000 


Northern California* 
Southern California* 





WE wctensstebwaeecn §3,000 104,000 
a ee ee 826,000 1,075,000 
PE b.c.e 0.5 bata sabes oan 466,000 51,000 

4,866,000 3,856,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 


Hemlock and Hardwood 


OsuxkosH, Wis., Jan. 13.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Jan. 4: 





Percent 


of Ca- 
Hardwoods— Total Per Unit* pacity 


Capacity, 70 units*..14,720,000 210,000 100 
Actual production... 8,185,000 117,000 56 


Shipmentst ........ 4,661,000 67,000 31 
Orders receivedt .... 2,992,000 43,000 20 
Orders on hand..... 40,021,000 ...... os 
Hemlock— 

Capacity, 95 units*..20,002,000 210,000 100 
Actual production .. 4,133,000 44.000 21 
Shipments? .......:. 1,879,000 20,000 9 
Orders receivedt ... 1,293,000 14,000 6 
Orders on hand..... 11,002,000 ...... 2 


*Daily 10-hour productive capacity of 35,000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 


tLumber fabricated at mill and used in con- 


struction work is included in total orders and 
shipments. 


se e . ° - 
Civil Service Examinations 

WasHINGTON, D. C., Jan. 13.—Positions as 
junior forester and junior range examiner in 
Government service are now available, accord- 
ing to the United States Civil Service Commis- 
sion, which announces examination dates. Ap- 
plications for junior forester must be on file 
with the commission here not later than Feb- 
ruary 18, and for junior range examiner not 
later than March 5. Entrance salaries range 
from $2,000 to $2,500 a year in each case, pro- 
motion leading to higher salaries. 

The junior forester examination is to fill 
vacancies in the Forest and Indian Service, and 
in the Bureau of Biological Survey, and other 
positions requiring similar qualifications. The 
duties of appointees, the announcement states, 
will be in subordinate tia on such lines as: 

Timber sales, such as scaling and marking 
timber on small sales; improvement in the con- 
struction of roads, trails, and other engineering 
works; timber cruising and mapping; foresta- 
tion, both nursery and planting projects; pro- 
tection from fire, insects, and diseases; wild life 
management; ranger district administration; 
and research in silviculture, products, range 
management, and economics at forest and range 
experiment stations, or in Washington. 


Competitors will be rated on forest -manage- 
ment, forest utilization, a thesis to be submitted 
to the examiner on the day of the examination, 
and on their education and experience. 

For junior range examiner the duties will be 
in subordinate assignments in such lines as: 

Range reconnaissance and surveys, range 
management, and range development in general; 
ranger district administration; wild life man- 
agement; and research in range management, 
silviculture, ecology, forest protection, watershed 
protection, and economics at forest and range 
experiment stations, or in Washington. 


Competitors will be rated on range manage-_ 
ment, botany, a thesis to be submitted to the 
examiner on the day of the examination, and 
on their education and experience. 

Full information may be obtained from the 
United States Civil Service Commission, Wash- 
ington, D. C., or the secretary of the United 
States Civil Service Board of Examiners at the 
post office or customhouse in any city. 
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New Mills, Big Trees, Wider Markets, Brig 


Table Top of Douglas Fir 


PorTLAND, OreE., Jan. 11.—“What a superb 
present you sent us in that magnificent plank,” 
wrote Gifford Pinchot at Washington, D. C., 
upon receipt from his cousin, Mrs. James B. 
Montgomery, of this city, of a Douglas fir 
plank, 20 feet long, 3 feet wide and 3 inches 
thick, intended for a table top. The plank was 
cut to order by the West Oregon Lumber Co., 
for Mrs. Montgomery, and dressed and treated 
by the West Made Desk Co. here. 

Mrs. Montgomery received the impulse to 
select and send the plank when she was dining 
with the Pinchot family in Washington when 
the former Pennsylyania governor said inci- 
dentally that he had in mind getting a new 
top for his dining room table and preferred 
one of refectory type. She suggested at once 
a plank of Oregon fir. 

While Oregon is the land of huge timber, 
it nevertheless took some time to find the log 
that would produce such a large plank abso- 
lutely perfect for its purpose. President E. D. 
Kingsley, of the West Oregon Lumber Co., 
determined it could be obtained, and it was. 

The plank was sent to the Atlantic coast by 
steamer through the Panama Canal. 


Equip Carriers With Pneumatic Tires 


SEATTLE, WASH., Jan. 11.—The staff of..the 
Murry Jacobs Co., here, distributer of Ross 
Carriers, is much enthused with the. carrier 
equipped with pneumatic tires, the first one of 
which this pioneer lumber-carrier building firm 
sold on Nov. 1, 1929, to the City Lumber Co., 
Bridgeport, Conn. 

It has been evident to the Ross Carrier Co. 
for some time that there was a need for a lum- 
ber carrier so equipped, and about six months 
ago the first test ma- 


engine used is the latest type Continental 
4-cylinder motor Model S-12 with a 44-inch 
bore and a 5-inch stroke which develops 50 
horsepower at 1800 r. p. m. 

Nearly a thousand Ross Carriers are now in 
use, and the company has orders on hand for 
forty-six. Eight of the machines on order 
call for the pneumatic tires. 

The higher cost of pneumatic tires for car- 
riers, it is felt, will be offset by the lower cost 
of upkeep of roadways, less vibration trans- 
mitted to the engine and transmission, and the 
greater road speed possible with safety. 


Getting Big Plant Ready 


SURNS, OrE., Jan. 11.—Log trains are coming 
down every day from Bear Valley with logs for 
the new Edward Hines Western Pine Co.’s 
sawmill here. These logs are being dumped 
into the mill pond which is being rapidly filled, 
ready for the saws that soon will begin to hum. 
About 700 men are busily engaged in ‘getting 
the big plant ready for operation. Steam has 
been raised in the boilers, and stackers and un- 
stackers are being rapidly made ready. The 
blower system fer conveying shavings from the 
planing mill to the fuel room is being rushed, 
and everything is being pushed with the inten- 
tion of trying out some units of the big plant 
by Jan. 20. One battery of ten dry kilns will 
be ready for operation by that time. Particular 
attention is being given to work on the office 
building in an effort to get the office quarters 
ready for occupancy as quickly as possible. 


Alaskan Timber Sale Pending 


PORTLAND, Ore., Jan. 11.—A timber sale in- 
volving approximately 10,000,000,000 feet of 


Alaskan spruce and hemlock is pending be- 





chine was brought out. 
After tests made under 
working conditions some 
changes in design were 
made as the need for 
them developed, and it 
was Nov. 1 when its 
first perfected carrier 
with pneumatic tires 
was sold to the trade. 

Mills whose lumber 
carriers must travel a 
considerable distance 
from the mill to the 
yard, or to the planing 
mill, have found pneu- 
matic tires an advan- 
tage. Likewise retail 
concerns have found 
such machines advan- 
tageous for deliveries. 
During construction of 
the recently built sub- 
way in New York, de- 
liveries of lumber by 
carrier were specified in 
many instances, due to 
the ability of the car- 
riers to deliver their 
loads in close quarters and back away, so there 
was little extra handling of lumber to get it to 
the point where it was actually used. 

The new carrier can go wherever a truck can 
go—and it can travel on the road at a speed of 
up to 35 miles an hour. 

The Ross Carrier with pneumatic tires con- 
tains no radical changes from the solid tire 
type, except for the necessary changes to put 
on pneumatics adequate to care for the load a 
machine must carry. Some minor improve- 
ments also have been made. 

As the picture herewith indicates, the tires 
used are husky ones—38x9 inches in size, which 
makes the over-all width of the machine 8% 
inches wider than the solid tire models. The 








View of frst Ross Carrier equipped with pneumatic tires, in service 
of City Lumber Co., Bridgeport, Conn. 


tween the United States Forest Service and 
two paper companies, it was stated here today 
by B. F. Heintzleman, assistant district for- 
ester of Alaska, who was here enroute to San 
Francisco where negotiations will be carried 
on. The deal has been pending for more than 
two years. Two tracts are under consideration, 
each with about five billion feet of timber. 
Two large California newspapers and the 
Zellerbach Paper Co. are holding tentative 
awards to the timber. Mr. Heinzelman said 
that the purchasing companies have not yet 
formally passed on the projects. Two pulp 
manufacturing plants are to be established, each 
employing about 1,000 men. One is proposed 
for near Juneau and the other near Ketchikan. 


Reports on Fire Losses 


SEATTLE, WaSH., Jan. 11.—To a smoker who 
started the Yacolt fire is laid more than one. 
half the season’s losses, the annual report of 
the Washington Forest Fire Association, re. 
leased today, reveals. The season was unusual 
in that rainfall was 42 percent of normal. The 
report covers the entire area patrolled by the 
association in western Washington. It shows 
that a total of 287,541 acres was burned” over 
Merchantable timber killed aggregated 85,837. 
000 feet. Merchantable timber destroyed totaled 
23,289,000 feet. Logs destroyed amounted to. 
11,721,000 feet while logging equipment valued 
at $138,622 was lost. The fires wrought $40,060 
damage to settler’s property. 

The report reveals that incendiary fires 
caused more than one-half the total loss and 
one-half of this loss resulted from one jn- 
cendiary fire. C. S. Cowan, chief fire warden 
of the association, points out that slash burn- 
ing is mandatory under State law. Much of 
the timber killed in lumbering fires was taken 
out in the operation. 


Seek Modification of Burning Policy 


SACRAMENTO, CALIF., Jan. 11.—Opposition to 
the Federal Government’s policy of not per- 
mitting burning of any kind in forested areas 
has developed in the pine sections of. northern 
California and southern Oregon, resulting in 
steps being taken at a meeting of timbermen 
and civic leaders in Sacramento yesterday to 
seek modification of the Federal policy. 

The opposition, it was brought out at the 
meeting, has arisen from the fight to control 
the pine beetle and pine blister rust in the vir- 
gin forests of northern California and south- 
ern Oregon, where a vast toll has been taken 
during the last few years by these enemies of 
the timber owners. 

Although all are not agreed on the point, 
many timbermen who have been fighting the 
steady southward encorachment of the beetle 
have expressed the belief that light annual 
burning of brush, small trees and other under- 
growth in the forests would serve as a perma- 
nent check on the beetle. 

With southern Oregon greatly overrun by 
the pest, it has gradually spread southward 
across the border into California and is now 
well down into the pine area of Modoc, Siski- 
you, Shasta and Lassen counties. It is esti- 
mated by R. H. Hovey, of Klamath Falls, of 
the Southern Oregon Timber A\sssociation, that 
10 percent of the pine in the infected areas 
has been killed off, with the toll reaching 25 
percent in some instances. 

The meeting, which was held under the 
sponsorship of the Sacramento Region Citizens 
Council, elected Mr. Hovey chairman, and the 
following as tentative members of a forest 
study committee to handle the Feedral policy 
situation: Kenneth Walker, of Westwood; 
George T. Meeker, of Chico; W. E. Dalton, 
of Klamath Falls, and Harry Damsey, of Red 
Bluff. 

Mr. ‘Hovey maintained that there were but 
two reasons for the pine beetle. One was that 
the last ten or twelve years there has been 
less than normal rainfall. The second was 
what he termed the Government’s method of 
growing two trees where one should be. The 
remedy, he said, would be to have light burn- 
ings each year, so as to leave nothing but the 
strong trees standing. He held that the strong 
trees needed all the moisture which they could 
get only if the smaller growth were cleared off. 
“If the moisture content in the soil was normal 
and if there wasn’t the undergrowth to take 
part of the moisture the large trees would have 
enough sap in them to resist the onslaught of 
the pine beetle,” said Mr. Hovey. He also 
asserted that the timbermen were not against 
reforestation, but some of them believed that 
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the first duty was to save the standing timber 
and then follow this with replanting, which 
could be considered as the. second duty. He 
told of a 16,000-acre tract in Oregon that had 
been burned over annually the last four years 
at a total cost of $5,000, and where the rav- 
ages of beetle had been made negligible as a 
result. . : 

Joe Hunter, chief engineer for the Red 
River Lumber Co., of Westwood, presided over 
the meeting. Kenneth Walker was named to 
represent the committee at a forest protective 
meeting called by Gov. C. C. Young for Sac- 
ramento on Feb. 4. 

The forest study committee formed at the 
meeting here last Friday will not attempt to 
have the Federal Government change its gen- 
eral policy regarding burning, but will seek 
to have special dispensation made to allow 
annual burning in the areas affected by the 


beetle. Saeaeaneaesaaaaas 


Starts Swedish-Type Electric Mill 


Tacoma, WASH., Jan. 11—The Gange Lum- 
ber Co.’s new mill on the north end waterfront 
will begin operations next Monday. The plant 
is one of the new Swedish type gang saw mills, 
the second of its kind on the Pacific coast. It 
is equipped with two gang saws, an edger, 
slasher, trimmer, planer and a 4-ton crane. The 
mill is a novelty, in that it is electrically oper- 
ated throughout, and no steam or air power 
machines are used. 

The new mill will cut 70,000 feet in an 
8-hour shift, and will handle fir exclusively. 
It was designed to cut small logs, and to turn 
out material for the California market. It will 
employ thirty-one men. 

S. E. Gange, formerly with the Western Fir 
Lumber Co., will have charge of operations. 
Mr. Gange got the idea for the mill while 
serving in France with the Forest Engineers 
during the war. The company was organized 
by local capital, and the completion of the mill 
adds another unit to the long list of woodwork- 
ing plants which make Tacoma the “Lumber 
Capital of America.” 


Shingle Production Less 


SEATILE, WASH., Jan. 11.—Production of red 
cedar shingles in 1929 is estimated at 8,500,- 
000,000, or about 15 percent under 1928, Arthur 
Bevan, secretary-manager of the Red Cedar 
Shingle Bureau declared here today. The de- 
creased consumption is not due primarily to 
loss of markets to substitutes, he said, but 
to the excessive demand for money in the 
stock market and a consequent dearth of build- 
ing money. Mr. Bevan traces an improved 
situation since the stock market break in No- 
vember which, however, came too late to stimu- 
late residence construction. Spring is expected 
to bring a moderate home building program 
but heavy residence construction will be slow 
to come. Mr. Bevan sees a better market 
among farmers, much of which is dependent 
upon good crops. As a potential market he 
sees the home modernizing movement produc- 
ing a substantial increase. 


Sees Fir Market in Spain 
PortLAND, Ore., Jan. 11—When here today 
on his way to Lima, Peru, which is to be his 
new station, Charles H. Cunningham, until 
recently commercial attaché in Spain for the 
United States, said that Spain promises to 
become an increasing user of Douglas fir lum- 
ber and timbers. Considerable railway con- 
struction, mine work and other heavy building 
is under way over there, he related, and Doug- 
las fir experiments have proved very satisfac- 
tory. As a matter of fact, continental Europe 
is becoming one of the large markets for 
lumber from this district. So far relatively 

little has been shipped to Spain direct. 


Feature West Coast News 


Acquires Company’s Interests 


ABERDEEN, WASH., Jan. 11.—Interests of the 
Olympic Hardwood Co., operated by Henry N. 
Anderson, have been acquired by the Consoli- 
dated Plywood & Lumber Co. Announcement 
to this effect was made by Hollis B. Fultz, ply- 
wood company manager. The deal includes 
timber tracts owned by the Olympic company 
and a small alder cutting plant at North River. 
The new owners have discontinued this plant 
and timber designed for cutting in the North 
River country will be handled by the plywood 
plant east of Aberdeen. 


North Coast Prophecies for 1930 


SEATTLE, WASH., Jan. 11.—Under the above ) 


heading, Roy A. Dailey, manager of the North 
Coast district of the National-American Whole- 
sale Lumber Association, in his weekly letter 
to the members, discusses the outlook for 1930, 
particularly as it will affect the relations be- 





To their profit, many lumbermen will dis- 
continue watching stock tickers so assidu- 
ously and “keep their eyes on the ball.” 

There will be more individual alignments 
between wholesalers and mills for distribu- 
tion in certain territories or for certain items 
of manufacture. 

More lumbermen in all branches will learn 
to decline business which does not carry suf- 
ficient margin to cover expenses and a fair 
profit. 


Big Fir Timbers for Garage 

SEATTLE, WASH., Jan. 11.—Six dense struc- 
tural grade Douglas fir trusses, each 130 feet 
long, have been used in construction of the 
Balsieger garage in Klamath Falls, Ore. The 
effective measurement of the trusses is 127 feet 
and 2 inches, the West Coast Lumbermen’s As- 
sociation reports. 

Use of the long trusses has made possible a 
clear floor space 130x140 feet. The trusses are 
spaced 19 feet, 6 inches, on center. The lower 














Six Douglas fir trusses, each 130 feet long, were used in construction of this garage 


tween organized manufacturers, wholesalers 
and retailers. In his letter Mr. Dailey says: 

There will be closer co-operation between 
organized manufacturers, wholesalers and 
retailers, and a better appreciation of the 
“other fellow’s” problems. Many more man- 
ufacturers will come to appreciate the eco- 
nomic necessity of maintaining adequate 
differentials in lumber and shingle prices 
between sales to the retail trade and sales to 
wholesalers. Commission-splitting distribu- 
ters will find their sources of supply dimin- 
ishing. 

There will be many changes in sales con- 
nections. ‘Shippers will’sort out the dead 
ones and work on the live ones. More whole- 
sale distributers will realize that the success 
of their businesses depends on real demon- 
strations of their ability to furnish a needed 
service to both mills and customers. 

Increasing direct and indirect benefits from 
membership in their associations will be felt 
by association members. Progress will be- 
come more difficult for the “lone worker.” 

There will be less business placed through 
Coast commission buyers. 

More manufacturers in all lines will dis- 
cover they have been merged with chains of 
stores and: yards which have been dictating 
the prices on mill sales. 

A reduced demand for lumber during the 
early months of the year will be followed by 
a recovery exceeding current expectations. 

There will be less litigation in the lumber 
business and more arbitration. Credits. and 
collections will be watched more closely for 
the next six months. The pathway of the 
unethical lumberman in all branches will be 
a better rigged trap-line. 

A new basic rail list on which the major- 
ity of lumbermen interested in the manufac- 
ture and sale of West Coast lumber will 
agree will be established. 


chord is in three parts, having on each end two 
members 4x12 inches x 46 feet and in the cen- 
ter two members 4x12 inches x 36 feet. 

The splices are built of splicing fillers 4x12 
inches x 36 feet and fish plates on each side 
3x12 inches x 7 feet with eighteen %-inch 
bolts on each splice. End fillers are 4x14 feet 
x 7 inches. The heel plates are 2x10 inches x 
5 feet steel plates fastened by nine bolts. 

The eighteen web members are all 4x6 inches 
and the three on each side of the center are 
reinforced by a 1x6-inch on each side. There 
is a %-inch bolt on each end of the web mem- 
ber and eight 60d nails. The top chord is 
laminated of 2x4-inch, eight rows on each side, 
securely nailed. 

In order to secure greater strength, the 
builder had the lumber planed larger than stock 
sizes. The 2x4-inch were planed to 134x3%4 
inches. The 4x12-inch were planed to 334x113%4 
inches. The trusses are comparatively light, 
weighing less than five tons each. 

In the show room solid timber beams of 
Douglas fir 22x36 inches x 56 feet, containing 
3,696 board feet, have been used. 

The trusses were constructed by Hector Mac- 
Laine, veteran Northwest truss builder, who has 
a number of distinctive truss installations to 
his credit. About two years ago he built eleven 
120-foot trusses of structural grade Douglas 
fir for use in the Hickey garage in Tacoma. 
These are giving thoroughly satisfactory serv- 
ice. The amount of waste from the material 
supplied for these trusses could have been car- 
ried away in a wheelbarrow, MacLaine said. 

The Balsieger garage was designed by Tour- 
tellotte & Hummel, architects, Portland, Ore. 
The contractors were Frazier & Huls, also of 
Portland. 
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Indiana Retailers in Opening Session Hear 


About Better Merchandising Methods 


INDIANAPOLIS, IND., Jan. 15.— An intensive 
merchandising program has been prepared for 
the forty-sixth annual convention of the Retail 
Lumber Dealers’ Association of Indiana, and 
the first session, held this afternoon in the Clay- 
pool Hotel, centered about the address’ by Dr. 
Paul Ivey. Dr. Ivey, who is a skilled sales and 
business analyst, was present through the cour- 
tesy of the National Lumber Manufacturers 
Association, and his address bore the title, “Sell 
Lumber the Modern Way.” 


There is no mystery about merchandising, Dr. 
Ivey said, and the principles are simple. The 
application of the principles call for care and 
understanding; but in general the answers to 
the questions involved are the same for all busi- 
nesses. If the question is asked what is the 
matter with any ailing industry the answer is 
over-production and under-demand. Over-pro- 
duction is primarily a problem for manufactur- 
ers, but it is one which retailers, too, must help 
to solve. Under-consumption is a matter with 
which retailers must struggle, but they need 
and must have the co-Gperation of manufac- 
turers in meeting it. It was this matter of 
salesmanship with which the speaker dealt. 

There are four principles or methods of 
salesmanship; to find out what the customer 
needs, to create what will satisfy that need, to 
tell the customer that what he needs has been 
created and is available and finally to approach 
him and make the sale. Every part of the in- 
dustry is more or less responsible for perform- 
ing all these actions. 


Most manufacturers have had to go into the 
red before they would really consider this first 
method; that of finding out precisely what the 
customers need. A farmer needs new buildings. 
He especially needs machine sheds. Dr. Ivey 
told of traveling through the wheat belt on his 
way to this meeting and of seeing costly ma- 
chinery standing in the fields. These machines 
will last seven years unsheltered and twelve 
years if sheltered. Does the farmer know he 
needs such sheds? Apparently not. Does the 
dealer know it? There is no sign that he does. 
Who does know it? Seemingly no one. The 
biggest factor in the failure to sell lumber is 
the failure to visualize the need for the things 
lumber will produce. Manufacturers are be- 
ginning to realize that if they are to sell their 
lumber they must do more than merely saw it. 
They are beginning to visualize its uses. They 
are beginning to advertise nationally. They 
are putting out booklets containing pictures and 
plans of buildings, new interiors in color, panel- 
ing ideas, all sorts of attention-calling devices 
showing lumber actually at work. They are 
working the first three of the four methods; 
finding what is needed, producing it and telling 
the customer it is available: The fourth, that 
of personal salesmanship, must be performed 
by the dealer. If it is said, for instance, that 
farmers can not pay for new buildings, the 
answer is that they seem to be paying for a 
great many other things. 


Work Will Surpass Cleverness 


If a need is explained and followed up, a 
certain percentage of sales will result. If a 
dealer is not as clever as his competitor but will 
work longer and harder he will equal or sur- 
pass the clever man’s sales. Most sales are 
made by rather ordinary people who have taken 
the trouble to know their people and their terri- 
tory. Outside selling agencies stay away from 
territory occupied by persistent local dealers. 
Persistent explanation and salesmanship paint a 
picture in the prospect’s mind. They create an 
effect. Dr. Ivey told of his experience in ask- 
ing for hammers in a hundred hardware stores. 
In every case he was shown the hammer and 


Nore: A report of the Thursday session of 
the annual convention of the Retail Lumber 
Dealers’ Association of Indiana will appear in 
the Jan. 25 Issue of the AMerIcAN LUMBERMAN. 
—EpbitTor. 





told it was a good hammer. Nothing else was 
added. A catalog, however, by a brief descrip- 
tion of the excellent points of the hammer, pro- 
duced an enormous return. This description 
and the picture on cheap paper succeeded in 
presenting a more vivid idea of a hammer in 
the prospect’s mind than did the actual holding 
of the hammer in his hand. Nine people out of 
ten do not see what they look at; at least with- 
out help. 

There is a definite movement toward the 
home. Manufacturers are making use of the 
selling methods enumerated above. They are 
using color. They are seeing homes and barns 
and garages as the customer should see them, 
and they are helping him with the task of see- 
ing them, too. Manufacturers are working 





E. L. CALLAWAY, 
Fowler, Ind., 
President 


Cc. D. ROOT, 
Crown Point, Ind., 
Secretary 


toward an assurance of honest grades and good 
quality; for no business prospers long that 
trades on the ignorance of its customers. 

In addition to the application of the four 
cardinal methods a retailer can aid his business 
by making a specialty of a staple. Dr. Ivey told 
of the success of turning the lowly prune from 
a staple into a specialty by putting it in an at- 
tractive package and advertising it. He told of 
houses built for speculative sale in which the 
salesman pointed out the nationally advertised 
plumbing. Nothing was said of the lumber in 
the walls, for that was a staple. But so soon 
as people are told about quality lumber and 
begin to ask about it, in a word as soon as it 
becomes a specialty, the builder will find he can 
get a better price for a house built of quality 
lumber. The speaker closed with a statement 
of the research and advertising that are being 
done by the National Lumber Manufacturers’ 
Association for the purpose of making lumber 
a speciaity and of making it possible tor people 
to understand the meaning of sound construc- 
tion. 


Industry Bigger Than Individual 


Ben F. Springer, of Milwaukee, president of 
the \visconsin association, in speaking ot the 
current problems of merchandising stated that 
the lumber industry is bigger than an individual 
or than the sum of all the individuals composing 
it. It has certain values that belong to these 


individuals when they are massed; a certain 
life of its own. These problems of the industry 
in the large can not be solved by each dealer 
working by himself but must be met by con- 
certed action. The financial world met the 
crisis of the last few months better than similar 
problems had ever been met before; and the 
reason for this was its superior organization as 
a whole. 

Lumber is a basic industry. If it has seemed 
to suffer of late years from the competition of 
luxury sales, it should be remembered that 
these newer industries are very new and have 
never been called upon to weather the ups and 
downs of long experience. When put to the 
test of the years there is every reason to expect 
that the basic industries will weather storms 
which will curtail if not destroy the luxury 
sales. Mr. Springer urged that the retailer’s 
house be put in order, that his sales force be 
trained to know lumber in all its aspects and 
that the story of the sales needs of the retail 
field be carred back to the manufacturer. With 
this introduction Mr. Springer told the story of 
Hoo-Hoo as an organization that covers the 
entire lumber world and that is in a strategic 
position to act as a general clearing house to 
deal with these industrial problems that are 
bigger than can be handled by the individual 
units, whether they be manufacturers or re- 
tailers. 

Reports on Association Status 


Secretary C. D. Root, of Crown Point, after 
making a brief financial report for Treasurer 
Harry Moore, of Indianapolis, made some state- 
ments about the status of the association. There 
has been some consolidation of yards, and for 
this and for some other more temporary rea- 
sons there has been a slight loss in membership. 
He mentioned the efforts being made by the 
officers to get an adjustment of West Coast 
rates. He closed with the plea that dealers sup- 
port the sound building and loan associations 
in their communities. 

President E. L. Callaway, of Fowler, stated 
that each dealer knew whether he had been 
prosperous during 1929. But this is a new year 
of bright prospects. The readjustment in the 
stock market will be ultimately beneficial to 
this section. Railroads and other large pur- 
chasers are preparing for expansions. Farmers 
are in better condition than for some years; 
and there is no appearance of dull business for 
the wide-awake dealer. 


Banker Predicts Good Business 


Felix McWhirter, president of the People’s 
State Bank of Indianapolis, then made some 
informal observations about the field of busi- 
ness in general. He touched upon the character 
and use of credit, the nature of modern com- 
petition, the control of turnover and the real 
meaning of volume sales. He mentioned the 
fact that within his recollection the mortgage 
has been made respectable and predicted that 
the same would happen to the lien. The latter 
bids fair to become a common and useful tool 
in arranging and organizing building credit. 
In closing he predicted that business in 1930 
would be more stable and profitable than at 
any time during the previous three years. 

The attendance prize of $5 went to C 
Cochran, of Tipton. 


Discuss Dealer Problems 


In the round-table discussion the matter of 
roofing discounts allowed according to volume 
came up. The objection was raised that this 
preferential treatment was hard on the small 
dealer and that any one buying in one-car lots 
ought to get as favorable a price as a dealer 
buying in hundred-car lots. 

Roy Metzger, of Lebanon, said the manufac- 
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turers ought to be heard and called upon Tom 
Lehon. Mr. Lehon said he had not fathered 
the system of discounts and thought they worked 
a hardship on the small dealer. He added that 
the basic idea had been the stabilization of 
the market. A number of manufacturers are 
using large dealers in place of jobbers. He 
stated that if dealers would have patience the 
effort would be continued to work the matter 
out on a fair basis. William Hird, Chicago, of 
Bird & Son, echoed these statements. 

J. F. Carter, of the Southern Pine Asso- 
ciation, then explained the meaning and impor- 
tance of the moisture-content rule, adopted last 
spring by his association. He stated that some 
corrections doubtless would be made as experi- 
ence was accumulated but added that it was a 
long step in the direction of proper manufac- 
ture. He said it had two objectives; the first 
was in the line of service, dictated by intelligent 
selfishness, to keep lumber sold, and the second 
was to give additional weight and meaning to 
the grade-mark. He then explained the evils 
to which improperly dried lumber is exposed 
and invited the visitors to witness a demon- 
stration of the apparatus for testing moisture 
content. 

The stag dinner, announced for tonight, has 
been cancelled. Ladies in attendance were 
entertained at a bridge party, the prizes for 
which were presented by manufacturers, whole- 
salers and Indianapolis retailers. 

[Report of this convention to be continued 
in next week’s issue.]| 





Launching Forest Survey 


WasHiIncton, D. C., Jan. 13—The promo- 
tion by the United States Forest Service of 
District Forester C. M. Granger of the Pacific 
Northwest District to the position of head for- 
est economist in charge of the nation-wide for- 
est survey now being launched by the Forest 
Service, was announced today by the Depart- 
ment of Agriculture. 

The forest survey, authorized by the Mc- 
Sweeney-NcNary Act of 1928 is one of the 
biggest undertakings in the development of 
forestry thus far undertaken. It will be a 
comprehensive appraisal of existing forest sup- 


plies and conditions, growth and requirements, - 


and of present and future trends, all of which, 
when properly coordinated, will constitute a 
fundamental and economically sound basis for 
determining Federal, State, and industrial for- 
est policies and programs. Congress has au- 
thorized Federal contribution of $3,000,000 
to the project. A small initial appropriation 
of $40,000 is available this year. 

Success in developing the project will depend 
upon widespread co-operation with Federal and 
State and industrial and other private agencies, 
says the Forest Service. Certain phases of the 
survey, such as the forest resource inventory 
and the study of growth, will be handled by 
the regional forest experiment stations under 
the general direction of Mr. Granger. Because 
of its outstanding complex and important for- 
est problems, the Pacific Northwest has been 
selected as the region for the beginning of in- 
tensive work. The Pacific Northwest Forest 
Experiment Station, of which T. T. Munger 
is director, has already started preliminary 
work. The study will be extended as rapidly 
as possible to other forest regions, and will 
eventually cover the entire United States. 

Another step already taken is a canvass, in 
co-operation with the United States bureau of 
the census, of the wood requirements of the 
wood-using industries, as a part of the present 
and future wood requirements phase of the 
survey. Advance co-operative work is also be- 
ing initiated in the Lake States region. 

The agricultural appropriation bill now be- 
fore Congress carries an increase of $85,000 
for the forest survey for the next fiscal year. 
It is planned to use $50,000 of this to expand 
the work in the Pacific Northwest, $25,000 to 
initiate intensive work in the southern hard- 
wood region, and $10,000 for individual assign- 
ments. 


Traffic Association Holds Annual 


Mempuis, TENN., Jan. 13.—An address by 
Judge R. V. Fletcher, general counsel of the 
Illinois Central System, from Chicago, on “Con- 
solidation of Railroads,” and the re-election of 
Joe Thompson, Memphis, as president, along 
with the re-election of practically all other 
officers, closed the seventeenth annual meeting 
of the Southern Hardwood Traffic Association, 
last Friday afternoon, at the Hotel Peabody. 
The meeting was one of the best ever held by 
the association, and was attended by more than 
500 hardwood shippers and railroad traffic ex- 
ecutives. The meeting closed following the an- 
nual luncheon, served in the ballroom of the 
hotel. Immediately following, the board of 
directors re-elected J. H. Townshend, secretary- 
manager, for the seventeenth time. 

The meeting opened with more than 200 firms 
represented and plans for 1930 were made. 
President Thompson presided and in his annual 
report gave a short resumé of the work that 
had been accomplished during the year. The 
report of the treasurer Frank A. Conkling, 
Memphis, showed an improvement in the finan- 
cial condition of the organization. Reports of 
the committee chairmen were heard, and plans 
were laid for the increasing of membership 
during 1930. 

Secretary-manager Townshend in his annual 
report told at length of the work done by the 
association for the industry during the last 
year. 

Mr. Townshend pointed out that during 1929 
the association filed claims totaling $191,668.61, 
while $167,043.81 worth of the claims were 
collected. for members. He also pointed out 
that 535 rate adjustments and transit arrange- 
ments had been secured, that 653 conferences 
hati been held with carriers, 19,363 cars had 
been billed, reconsigned and traced, 390,000 
rates and routings quoted, and that an average 
of 815 telephone calls for rates had been an- 
swered during each working day of the year. 
In this connection he declared that “claims 
collected alone far exceeded the cost of opera- 
tion for the association.” 

“Two outstanding traffic developments during 
the last year,” said Mr. Townshend, “were the 
decision of the Supreme Court of the United 
States in the so-called O’Fallon case and the 
issuance of certain fourth section orders by 
the Interstate Commerce Commission affecting 
the rate structure on forest products.” This 
report was printed and copies will be sent to 
membership. 

At the noon luncheon more than 500 per- 
sons were present, including a large number of 
railroad men who were invited guests. -Presi- 
dent Thompson presided and immediately fol- 
lowing the serving of the luncheon called upon 
Secretary-manager Townshend, who introduced 
all district managers of the association, and 
paid a high tribute to Cecil A. New, his assis- 
tant, who is an applicant for appointment to 
the Interstate Commerce Commission. 

A resolution urging the appointment of Mr. 
New to the commission was introduced by 
Jack Welsh, chairman of the resolutions com- 
mittee, and was passed unanimously. The reso- 
lution was immediately wired to President Her- 
bert Hoover, urging him to give consideration 
to Mr. New. 

A resolution in reference to the recent fourth 
section (long and short haul clause) ruling of 
the Interstate Commerce Commission which 
would greatly affect rates and routes through- 
out the United States, was also adopted. This 
resolution, which points out the injustice of 
the commission’s order also empowers the traf- 
fic association to act in the courts, if necessary, 
to have the ruling changed so that routes and 
rates on hardwoods will not be affected. 

Judge Fletcher, the principal speaker, while 
taking as his subject “Consolidation of Rail- 
roads,” refused to express an opinion of the 
plan which was suggested by the recent report 
of the Interstate Commerce Commission, but 


agreed that it would be a hard statute to en- 
force. 

He said that it would benefit Memphis, for 
this city would be headquarters for about six 
of the nineteen great trunk lines which were 
proposed in this report. He went into greater 
detail as to the various systems that have been 
proposed, and admitted that it might be an 
excellent thing for some of the short-line rail- 
roads, but indicated that in many instances the 
plan as outlined could not possibly be worked. 

“It had been hoped,” ‘said Judge Fletcher, 
“that the matter of railroad consolidations could 
have been worked out in a natural way, rather 
than have the commission point out how this 
should be done. However, it is my opinion that 
no one can force consolidation, for I am sure 
the stockholders of the railroads will have 
some say as to how this consolidation shall 
be effected. It is hardly probable that they 
will force consolidation.” 

J. Van Norman, general counsel for the as- 
sociation, spoke to the same subject, saying: 

I have been against railroad consolidations 
from the start and can see no good in the plan 
of the Interstate Commerce Commission. I 
must agree with Judge Fletcher in many state- 
ments, and might add that I am sure that 
consolidations would mean no reduction in 
rates. The decreased expenses would be very 
small. The great danger is that consolidations 
will eliminate competition, and would place 
too much power in the hands of a few. There 
is no good that could possibly come from a 
move of this sort, unless it be to a small 
group of financial men. There could be no 
other benefits from the plan. 


The following officers were elected, on rec- 
ommendation of a committee composed of Jack 
Welsh, chairman, C. W. Parham; and Almonta 
Smith: 

President — Joe Thompson, Thompson-Katz 
Lumber Co., Memphis, Tenn. 

Vice president (Memphis district)—F. T. 
Dooley, F. T. Dooley Lumber Co., Brinkley, 
Ark, 

Treasurer—Frank A. Conkling, Frank A. 
Conkling Co., Memphis, Tenn. 

Vice presidents in charge of district offices. 
Bastern, Ed. Vestal, Vestal Lumber & Manu- 
facturing Co., Knoxville, Tenn.; Cincinnati, 
Ralph McCracken, McCracken & McCall, Lex- 
ington, Ky.; Louisville, P. P. Joyes, W. P. 
Brown & Sons Lumber Co. (Inc.), Louisville, 
Ky.; New Orleans, Walter Brewer, Brewer- 
Nienstedt Lumber Co., Palmetto, La.; Chicago, 
John I. Shafer, John I. Shafer Hardwood Co., 
South Bend, Ind.; Helena, E. D. Rhodes, 
Rhodes-Howe Hardwood Co., Helena, Ark.; 
Mobile, Lee Robinson, Mobile River Sawmill 
Co., Mount Vernon, Ala. 

Vice presidents of committees: Legislative, 
H. E. Kline, Louisville Veneer Mills, Louis- 
ville, Ky.; Car Supply, Paul Rush, Rush Lum- 
ber Co., Memphis, Tenn.; Export Traffic, H. D. 
Love, Turner-Farber-Love Co., Memphis, Tenn.; 
Rate Book, T. E. Sledge, May Bros., Memphis, 
Tenn.; Rate Adjustments, C. W. Parham, C. W. 
Parham Lumber Co., Memphis, Tenn.; Finance 
and Auditing, Max D. Miller, Miller Lumber 
Co., Marianna, Ark.; Membership and Assess- 
ment, R. C. Stimson, Stimson Veneer & Lum- 
ber Co., Memphis, Tenn.; Demurrage and Stor- 
age, Fred Schatz, Chicago Mill & Lumber Cor- 
poration, Helena, Ark.; Freight Claims, Eugene 
Woods, Woods Lumber Co., Memphis, Tenn. 


Directors (for three years)—J. W. Dailey, 
Eastman-Gardiner Hardwood Co., Laurel, 
Miss.; J. B. Edwards, Hillver Deutsch Edwards 
(Inc.), Oakdale, La.; Jack Welsh, Welsh Lum- 
ber Co., Memphis, Tenn.; Harry Koncke. Swann 
& Kopcke Co., Knoxville, Tenn.; K. L. Emmons, 
Mississippi Valley Hardwood Co., Memphis, 
Tenn.; H. B. Johnson, Mansfield Hardwood 
Lumber Co., Shreveport, La.; George F. Korns, 
George F. Korns Lumber Co., Chicago, 

Director (to fill term of L. C. Hassinger, 
resigned)—-Walker L. Wellford, Chickasaw 
Wood Products Co., Memphis, Tenn. 


Harvard Economic Society’s weekly index 
of wholesale commodity prices remained un- 
changed at 92.5 for the week ended Jan. 8, 1930. 
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Northern White Cedar Men Hold Annual 


——— 


Good Post Business Is Looked For—Pole Outlook Is Regarded as 
ee Uncertain—Pulpwood Situation Not Encouraging 


MINNEAPOLIS, MINN., Jan. 15.—While busi- 
ness conditions in all lines of the northern white 
cedar industry were not entirely satisfactory 
during 1929, there are prospects that 1930 will 
witness an upturn in trade for many of the 
items, speakers at the thirty-fourth annual con- 
vention of the Northern White Cedar Associa- 
tion, which closed here today, declared. Out- 
standing features of the market during the 
last year, said the committee chairmen’ and 
others were the demand for large posts and 
consequent good market, and the slump in 
pulpwood sales which has left little favorable 
prospect for revival of trade in the latter com- 
modity in the near future. The volume of 
pole sales has been unsatisfactory, said the 
retiring president, W. L. LaFean, president of 
the Naugle Pole & Tie Co., Chicago, in an in- 
formal address which opened the two-day ses- 
sion yesterday. 

Prospects for the sale of cedar poles in 1930 
are uncertain, Mr. LaFean declared. I believe 
this condition has been brought about because 
buyers are inclined to purchase more with re- 
gard to price than quality. I believe the white 
cedar pole is still the best pole on the market. 
Others have forged to the front through the 
medium of advertising campaigns, he pointed 
out, implying that the cedar pole market might 


be speeded up by a judicious advertising cam- 
paign. 


The question of pole advertising was taken 
up more in detail during the first day’s session, 
when Hart Anderson, advertising manager of 
the Page & Hill Co., Minneapolis, recommended 
that $2,200 be devoted to the purpose during 
1930. He explained that while more than $500 
had been spent on direct mail advertising dur- 
ing the last year, the amount had been insuffi- 
cient for spring and fall campaigns, and that 
he further believed some magazine advertising 
necessary “in order to keep our faces before 
the consuming public.” 

It finally was decided to appropriate approxi- 
mately the sum asked for advertising purposes. 
President La Fean commented that while he 
did not feel the association should go in for 
advertising on an extensive scale “we'll not do 
any business unless we do some advertising.” 

“We are in a desperately dangerous condi- 
tion as regards the pole situation,” L. A. Page, 
president of the Page & Hill Co., frankly told 
the convention, making his report as chairman 
of the pole committee. “Southern pine is fast 
crowding into this territory,” he pointed out. 
“Nevertheless the northern cedar pole is as 
good as any—better I believe—and we must 
get busy and let the public know what we have. 
We must learn how to get out timber a little 
cheaper—operate more efficiently and at less 
cost, and we must get better prices.” 

James R. Roper, of the Northern Pole & 
Lumber Co., of Duluth, reported for the tie 
committee for Elmer N. Whyte, of Duluth, 
chairman, who was unable to be present. “The 
hardwood tie situation is approximately the 
same as it was at this time last year,” he re- 
ported. “Some roads have purchased more 
and some less. While the outlook for any 
great volume of cedar tie business is poor, there 
are few unsold cedar ties on the market at 
present. The prices railroads are paying may 
be considered reasonable under present condi- 
tions. The inroads of southern hardwoods in 
large supplies have eliminated the possibility 
of any price advance.” 

Pulpwood was in worst condition of all cedar 
items from a market standpoint, it was brought 
out by Curt Williams, of the Twomey-Wil- 
liams Co., Duluth, chairman of the pulpwood 
committee. 

In the absence of Mark Humphrey, of Min- 





neapolis, H. L. Robinson reported for the in- 
spection committee, commenting that “the group 
must have done its work well, since there were 
no calls for inspection during the year.” 

“The specifications on guard rail material in 
Minnesota, Iowa, Indiana and Nebraska now 
approximate those of the cedar association,” he 
reported, and those of North Dakota are nearly 
the same. In Michigan, Wisconsin and South 
Dakota, however, the requirements have not 
been changed, although Secretary N. E. Bou- 
cher has been hard at work trying to get them 
to adopt our cedar post standards. It will 
assist materially if members of the association 
decline to quote prices on other than standard 
specifications.” 

Plunging into a technical discussion of how 
workmen’s compensation rates are fixed, Albert 
N. Wold, insurance manager for the Backus- 
Brooks Co., of Minneapolis, explained how the 
rates had been reduced 
during the last few 
years, until it is now 
$5.21 for manual 


laborers in the tie and 


GUY RAMSEY, 
Minneapolis, Minn.; 
Elected Director 


pole treating plants. It 
is possible that a fur- 
ther reduction of 20 
cents will be made 
Sept. 1, 1930, he said. 

Mr. Wold dwelt at some length on the asso- 
ciation’s accident prevention campaign, and at 
the end of his talk the association decided to 
devote $100 to the purchase of a trophy to be 
given each year to the plant having the fewest 
accidents. 

Secretary Boucher, reporting for the railroad 
committee, reviewed several rate controversies 
in which the association had participated during 
the year, notably one involving an attempt by 
iron pole manufacturers to obtain schedules 
more favorably than those given cedar pole 
manufactirers. 

“The matter of increased car stick allowance 
has been before the cedar association and the 
rate fixing bodies for years,” the secretary said. 
“For a long time little progress was made, but 
now we are beginning to see the light ahead 
and we anticipate favorable developments.” 

Reporting for the legislative committee, 
T. M. Partridge, of Minneapolis, head of the 
T. M. Partridge Co. traced the progress 
through the State legislature of several bills 
of interest to lumbermen, stressing one which 
took the burden of taxation for county ditches 
from the shoulders of some of the northern 
counties and placed it on the State. This he 
characterized as “the greatest blessing ever 


N. E. BOUCHER, 
Minneapolis, Minn.; 
Re-elected Secretary 





worked in the interest of these northern coun- 
ties.” 

Mr. Boucher, submitting his secretary’s re- 
port for the year, said that four firms had 
withdrawn from the association during 1929, 
and that “while we are at the lowest ebb in 
16 years as regards membership, I firmly be- 
lieve in the value of this organization, and that 
without it -we will be able to accomplish little 
for the individual and the common good.”’ 

A banquet and vaudeville show at the Hotel 
Radisson, where the business sessions also were 
held, were the highlights of the convention's 
social activity. 


WEDNESDAY SESSIONS 


At the afternoon session Wednesday officers 
were elected as follows: 

President—L. A. Furlong, National Pole & 
Treating Co., Minneapolis, Minn. 


Vice president—Maurice E. Brown, Repub- 
lic Cedar Co., Marinette, Wis. 

Directors—Guy Ramsey, of the National 
Pole & Treating Co.; L. A. Page, Page & Hill 
Co., Minneapolis, and J. E. Gerich, MacGillis 
& Gibbs Co., Milwaukee. 

Secretary—Norman E. Boucher, Minneapolis, 
Minn. (re-elected). 


Treasurer—H. F. 
Minn. (re-elected). 


Partridge, Minneapolis, 


The Wednesday morning session was devoted 
largely to an illustrated lecture by J. P. Went- 
ling, of the research division of the Western 
Red Cedar Association, and to a discussion of 
proposed specifications of the American Stand- 
ards Association as applied to northern white 
cedar. 

The specifications laid down by the American 
Standards Association were accepted with a 
few minor changes, although some of the 
recommendations were the subject of consider- 
able debate. A provision that the “class and 
length of each pole shall be legibly stamped 
into the butt surface,” was eliminated. A com- 
mittee will report the results of the conventions 
findings to the Standards association. 

Optimism relative to the post situation was 
expressed in the report of the post committee, 
given Wednesday afternoon. Mr. Furlong re- 
ported in the absence of the chairman. “Stocks 
on hand have been greatly reduced,” Mr. Fur- 
long said, “and I believe the post business should 
be pretty good this year.” 

There was considerable discussion as to the 
inroads iron posts are making in certain sec- 
tions of North Dakota. Competition of white 
cedar guard rail material with concrete and 
pine posts in some States, particularly Indiana, 
was discussed at some length. It was stated 
that about a million and a half posts would be 
produced in Minnesota this year, and that Wis- 
consin would manufacture about the same num- 
ber as last year. 

After considerable debate it was decided that 
no post advertising be done this year, and that 
the $200 remaining in the post advertising fund 
should be kept there as a “nest egg” for pos- 
sible future needs along this line. 


Appointed Trackson Distributer 


Sr. Lours, Mo., Jan. 13—The Valley Equit- 
ment Co., of St. Louis, has been appointed dis- 
tributer for the Trackson lines of crawlers, 
loaders, shovels, cranes, hoists, bulldozers, 
hitches etc. for the McCormick-Deering tractor, 
manufactured by the Trackson Co., of Mil- 
waukee, Wis. Herman Ehlig is manager of 
the Valley Equipment Co. 
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Associations Plans and Activities 


Jan. 21-23—Northwestern Lumbermen’s Associa- 
tion, Minneapolis Auditorium, Minneapolis, 
Minn. Annual. 

Jan. 21-23—Pennsylvania Lumbermen’s Associa- 
tion, Benjamin Franklin Hotel, Philadelphia, 
Pa, Annual. 

Jan. 22-24—Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal York Hotel, Toronto, Ont. 
Annual, 

Jan. 23-24—Carolina Retail Lumber & Building 
Material Dealers’ Association, Armington Hotel, 
Gastonia, N. C. Annual, 

Jan. 23-24—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Daniel Boone 
Hotel, Charleston, W. Va. Annual. 

Jan. 24—New Jersey Lumbermen’s Association, 
Robert Treat Hotel, Newark, N. J. Annual. 


Jan. 28—Northern Pine Manufacturers’ Associa- 
tion, Radisson Hotel, Minneapolis, Minn. An- 
nual, 

Jan. 28—Roofer Manufacturers’ Club, Columbus, 
Ga. Annual. 

Jan. 28-29—National Lumber Exporters’ Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 
Jan. 28-30—American Wood Preservers’ Associa- 

tion, Olympic Hotel, Seattle, Wash. Annual. 

Jan. 28-30—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual, 

Jan. 28-30—Southeastern Iowa Retail Lumbermen’s 
Association, Ottumwa Hotel, Ottumwa, Iowa. 
Annual. 

Jan. 28-30—Ohio Association of Retail Lumber 
Dealers, Columbus, Ohio. Annual. 

Jan. 28-30—Union Association of Lumber & Sash 
& Door Salesmen. Deshler-Wallick Hotel, Co- 
lumbus, Ohio. Annual. 

Jan. 29-31—Western Retail Lumbermen’s Associa- 
tion (of Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual, 

Jan. 29-31—Southwestern Lumbermen’s Associa- 
tion, Missouri Theatre and Convention Hall, 
Kansas City, Mo. Annual. 


Jan. 30-31—Hardwood Manufacturers’ Institute, 
Brown Hotel, Louisville, Ky. Annual. 
Jan, 31—West Coast Lumbermen’s Association, 
Winthrop Hotel, Tacoma, Wash. Annual. 
Feb. 3-5—Western Red Cedar Association, Daven- 
port Hotel, Spokane, Wash. Annual, 

Feb, 4-5—Western Pine Manufacturers’ Associa- 
tion, Davenport Hotel, Spokane, Wash. Annual, 

Feb, 4-6—Iowa Lumber & Material Dealers’ Asso- 
ciation, Shrine Temple, Des Moines, Iowa. 
Annual. 

Feb. 5-7—Michigan Association of the Traveling 
Lumber & Sash & Door Salesmen, Hotel Pant- 
lind, Grand Rapids, Mich. Annual. P 


Feb. 5-7—Retail Lumber Dealers’ Association of 
Western Pennsylvania, William Penn Hotel, 
Pittsburgh, Pa. Annual, 


Feb. 5-7—Michigan Retail Lumber Dealers’ Asso- 
ciation, Hotel Pantlind, Grand Rapids, Mich. 
Annual, 

Feb. 11-13—Illinois Lumber & Material Dealers’ 
Association, Stevens Hotel, Chicago. Annual. 


Feb. 11-13—Southwestern Iowa Retail Lumber- 
men’s Association, Hotel Chieftain, Council 
Bluffs, Iowa. Annual. 

Feb, 12-13—North Dakota Retail Lumbermen’s 
Association, Fargo, N. D. Annual. 

Feb. 14-15—Virginia Lumber & Builders’ Supply 
Dealers’ Association, Monticello Hotel, Char- 
lottesville, Va. Annual. 

Feb. 18—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 18-20—Wisconsin Retail Lumbermen’s Asso- 
ciation, Milwaukee Auditorium, Milwaukee, 

is. Annual. 

Feb. 18-21—Sawmill Engineering Conference, Long- 
view, Wash. Annual. 

Feb. 19-21—Nebraska Lumber Merchants’ Associa- 
tion, Hotel Lincoln, Lincoln, Neb. Annual, 
Feb. 19-20—National Association of Commission 
Lumber Salesmen, Congress Hotel, Chicago. 

Annual. 


Feb. 20-22—Western Retail Lumbermen’s Associa- 
tion, Spokane, Wash. Annual. 


Feb, 24-25—Lumbermen’s Short Course, Agricul- 
tural & Mechanical College of Texas, College 
Station, Tex. Annual. 


Feb. 24-26—Kentucky Retail Lumber Dealers’ As- 
— Brown Hotel, Louisville, Ky. 
nnual, 


Feb. 25.—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, Clinton, Iowa. Annual. 


Feb. 26-27—Tennessee Retail Lumber, Millwork & 
Supply Association, Hotel John Sevier, John- 
son City, Tenn. Annual. 


March 3-5—Western Forestry & Conservation As- 
sociation, Portland, Ore. Annual. 


March 5-6—South Dakota Retail Lumbermen’s As- 
sociation, Sioux Falls, S. D. Annual, 

March 6—Empire State Lumber Salesmen’s Asso- 
ciation, Hotel Onondaga, Syracuse, N. ° 
Annual, 

March 20-21—Millwork Cost. Bureau, Chicago. 
Annual, 

March 21—Eastern Millwork Bureau, Hotel Penn- 
sylvania, New York City. Annual. 


March 24-26—Southern Pine Association, Roosevelt 
Hotel, New Orleans, La. Annual. 


April 8-10—Lumbermen’s Association of Texas, 
Dallas, Tex, Annual, ; 


April 9-10—National-American Wholesale Lumber 
See, Haddon Hall, Atlantic City, N. J. 
nnual, 


April 10-12—Southern Forestry Congress, Hotel 
Peabody, Memphis, Tenn. Annual. 

April 29-30, May 1—National Association of Rail- 
road Tie Producers, Peabody Hotel, Mem- 
phis, Tenn. Annual. 

April 29-May 1—American Forestry Association, 
Minneapolis, Minn. Annual, 


May 8-9—Florida Lumber & Millwork Association, 
Orlando, Fla. Annual. 





Fortieth Annual Reunion 
The fortieth annual convention of the Illinois 
Lumber & Material Dealers’ Association will 
open on the afternoon of Feb. 11 at the Stevens 


Hotel, Chicago, with the address of the presi- 


dent. A feature of the first day’s session is 
the showing of the Lehigh Portland Cement 
Co.’s film, “Dealers and Dollars.” Because 
Wednesday, Feb. 12, the second day of the con- 
vention, is the birthday anniversary of Abraham 
Lincoln, that session will close with a short 
memorial service in memory of deceased mem- 
bers and in honor of the great emancipator. 
Dr. James O’May, of Harvard, IIl., will be the 
speaker. 

Kirk Fox, editor of Successful Farming, will 
address the convention on “Boosters for Build- 
ing Material Dealer Business.” Dr. Paul Ivey, 
of Los Angeles, well known exponent of mod- 
ern merchandising methods, will deliver a mes- 
sage on “Modern Methods of Selling.” Another 
prominent speaker will be Prof. E. W. Leh- 
mann, head of the farm department of the 
University of IMinois, who will take for his 
subject “Why the State College Is Interested 
in Agriculture.” 

Other prominent men who will take part in 
the program include W. T. Murray, of the 
Tremont Lumber Co., Rochelle, La.; : 
Bennet, of the Edward Hines interests, Chi- 
cago; A. C. Gauen, president of the Mississippi 
Valley Lumber Institute; John M. Van Der 
Vries, manager north central division, United 
States Chamber of Commerce, and C. E. Sted- 
man, vice president of the Home Modernizing 
Bureau. A retail dealers’ forum will be held 
on Thursday forenoon, at which time two sub- 
jects will be given thorough discussion. They 
are “Co-ordinating Business Forces” and 
“Financing Homes.” 

A special program of entertainment is being 
Prepared to include a banquet and entertain- 
ment on Wednesday evening, with a novelty act 
followed by dancing. Officials of the State 
association are co-operating with the ladies’ 
auxiliary in making arrangements for entertain- 
ing the women folk. 

_ While the Stevens Hotel where the conven- 
tion is to be held is rated as the largest hotel 
in the world, it is suggested that those who 


intend to come to Chicago make their reserva- 
tions now. 

Attention is called to the display of building 
materials and appliances which will be shown 
in the exhibition hall. This is a real educa- 
tional feature which dealers are urged to in- 
spect and take advantage of. As there will be 
no business session Wednesday forenoon, deal- 
ers are urged to spend that time at the exhibits. 


Plan for Forestry Convention 


MINNEAPOLIS, MINN., Jan. 14.—Gunnar 
Bjornson, member of the Minnesota Tax Com- 
mission, warned Twin City Hoo-Hoo members 
at their last meeting, that “America is driving 
mortgaged cars on bonded roads, taxing to- 
morrow to pay for today’s luxuries.” The 
speaker made a plea for “wise valuation and 
wise spending, if the tax burden is to be just 
and reasonable.” Mr. Bjornson made several 
suggestions for “modernizing” Minnesota’s tax 
system, although he declared that “the tax dol- 
lar gives the taxpayer as big a return as any 
dollar he spends.” He said rates in the Twin 
Cities are low compared with those in many 
smaller cities in the State. 

Dr. Henry Schmitz, head of the department 
of forestry at the University of Minnesota and 
a member of the Twin Cities Hoo-Hoo Club, 
has announced the following chairmen of com- 
mittees to prepare for the convention of the 
American Forestry Association to be held here 
April 29 and 30 and May 1: 

Banquet committee, T. E. Youngblood, North- 
western Hardwood Co.; field trip, Grover Con- 
zet, Minnesota State forester; program, T. T. 
Jones, T. T. Jones Lumber Co.; service, R. 
W. Hasslen; finance and registration, Ormie C. 
Lance, secretary Northwestern Lumbermen’s 
Association. 


The club has general charge of arrangements 
for the convention. 


Date for Red Cedar Annual 


SPOKANE, WaAsSH., Jan. 11.—Announcement 
has been made by W. H. Jones, secretary of 
the Western Red Cedar Association, that the 
annual meeting will be held Feb. 3, 4 and 5, 
at the Davenport Hotel, in this city. 








Plans of Northeastern Retailers 


(RocHester, N. Y., Jan. 11—“Plan for a 
Profit” is to be the theme cf the addresses and 
discussions at the thirty-sixth annual conven- 
tion of the Northeastern Retail Lumbermen’s 
Association, to be held Jan. 28, 29 and 30 at the 
Hotel Pennsylvania, New York City. An- 
nouncement of the program states that the ses- 
sions will be filled with live, workable, profit- 
able ideas and suggestions which will be a 
contributing factor toward helping every re- 
tailer to a better business policy. 

Among the speakers will be Harry Colman, 
of Chicago; William Lucas, of the Eastern 
Millwork Bureau, New York City; Dr. 
Stephen I. Miller, of the National Association 
of Credit Men, New York City, and Robert 
Horine, of the Boyd-Horine Lumber Co., De- 
troit, Mich. Special attention is called to the 
fact that Bruce Barton, author of “The Man 
Nobody Knows” etc., will be the principal 
speaker at the session on advertising. “How to 
Advertise and Why” is the subject Mr. Barton 
has chosen to speak on. 

Among the other important topics to be dis- 
cussed will be the use of tally car cards, which 
will be presented by an eminent lumberman; 
“My Best Money Making Bet in 1929,” a sub- 
ject in which all the dealers present will take 
part; and “Creative Selling,” a talk by Dr. 
Paul W. Ivey, of Los Angeles. There also will 
be displayed the film, “Dealers and Dollars,” 
which is a story in itself. 

Among other subjects to be given informal 
discussion are the formulation of successful 
selling policies for 1930 and visualization of the 
lumber yard of tomorrow; a demonstration of 
fire-safe lumber, in addition to which there will 
be a great number of discussions by the dealers 
themselves, bringing out pertinent facts in the 
merchandising of lumber. 

Attention is called to the fact that the rail- 
roads will grant special rates of fare and one- 
half on the certificate plan for the round trip 
to the convention. 

Under the leadership of Mrs. J. Albert Mahl- 
stedt, a complete program has been arranged 
for the ladies, which will include entertainment 
and sightseeing. The Old Guard dinner, a new 
feature, will be held Monday night. On Tues- 
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day night the association will stage a smoker, 
followed by suitable entertainment. The annual 
banquet is scheduled for Wednesday night. On 
Thursday evening the lumbermen and their 
ladies will go to the Alvin Theater. 


Program for Michigan Annual 


LANSING, MicH., Jan. 13.—Final arrange- 
ments are being completed for the forty-first 
annual convention of the Michigan Retail Lum- 
ber Dealers’ Association to be held on Feb. 5, 
6 and 7 at Grand Rapids—the business sessions 
at the Pantlind Hotel and the exhibits at the 
Waters-Klingman Exhibition Building. 

A number of prominent speakers have been 
secured to address the delegates, including Dr. 
Paul Ivey, of Los Angeles; Judge William S. 
Bennet, of the Edward Hines interests, Chi- 
cago; Harry Colman, Chicago; Frank Day 
Smith, Detroit; James S. Kemper, Chicago, 
and Arthur A. Hood, Chicago. Discussions 
of retailers’ problems will be led by metnbers 
of the association and every lumberman is in- 
vited to take part. A question box will be 
provided for those who do not like to talk. 

An extensive showing of lumber and mate- 
rial products will be made and the mornings 
of the first two days of the convention will be 
devoted to viewing the various displays. 

The Old Guard will hold its annual dinner 
on the evening of Feb. 5, while on Thursday 
evening the association’s annual banquet will be 
held, followed by entertainment and dancing. 
A fine program is being arranged for the 
ladies who will be in attendance with their 


Southwestern Iowa Program 


Creston, Iowa, Jan. 13.—Secretary C. R. 
Glattly, this city, announces that the program 
committee for the twenty-fourth annual con- 
vention of the Southwestern Iowa Retail Lum- 
bermen’s Association, to be held Feb. 11, 12 and 
13 at the Chieftain Hotel, Council Bluffs, has 
been working hard and has secured a number 
of prominent speakers to address the three-day 
session. The speakers include Dr. Paul Ivey, 
of Los Angeles, well known authority on sales- 
manship; E. E. Woods, secretary-manager of 
the Southwestern Lumbermen’s Association; 
Harry T. Kendall, of the Central Coal & Coke 
Co., Kansas City; Ormie C. Lance, secretary 
of the Northwestern. Lumbermen’s Association ; 
Clifford L. Niles, chairman Iowa State High- 
way Commission; Mrs. W. W. Tilden, president 
of the Corn Belt Lumber Co., Bloomington, 
Ill.; Douglas Malloch, Lumberman Poet, Chi- 
Ago, and Bess Gearhart Morrison, of Lincoln, 
Neb. 

The committee in charge of arrangements 
promises that there will be more and better 
entertainment features than have ever been pro- 


Arrangements for Southwestern 


Kansas City, Mo., Jan. 14.—All of the ar- 
rangements for the annual convention of the 
Southwestern Lumbermen’s Association begin- 
ning Jan. 29 have been completed, and the 
usual large attendance has been provided for. 
The business sessions will be held in the Mis- 
souri Theater, while the exhibits and informal 
gatherings will be in Convention Hall. All of 
the exhibit space has been taken and there will 
be a fine line of lumber and building material 
shown. The annual banquet will be held 
Thursday evening at the Shrine temple, with 
Douglas Malloch, the Lumberman Poet, as the 
principal entertainer. 

Following the president’s address, Mrs. Mar- 
ion Teal, of the Marietta Paint & Color Co., 
will discuss “Rapid Changes in Distribution.” 
Earle W. Hodges, director of public relations 
of the Henry L. Doherty Co., New York, also 
will deliver an address at this session. 

Thursday will be known as dealers’ day and 
the discussions will be led by J. A. Scroggs, 
of Kansas City. H. L. Hibbs, of Hope, Kan., 
will talk on “Competitive Problems of the Small 
Yard”; John McLeod, of Cotton Plant, Ark., 
will discuss building up business; James Tay- 


lor, of Shawnee, Okla., will deal with develop- 
ing the entire organization for sales, and Allen 
Gibbon, of Kansas City, will talk about the 
problems of the city yard. A great number 
of pertinent subjects will be discussed at the 
open forum session, including “Are We Mod- 
ern Merchants?” “Is Construction of Small 
Buildings in Yards Advisable and Profitable ?”, 
“Should Yard Managers Take an Active Part 
in Local Civic Organizations?” and “Are We 
Approaching a Time When the Local Lumber 
Dealer Will Sell the Completed Home?” 

The Friday session will be devoted to the 
reports of committees, election of officers, fol- 
lowed by an address by Dr. Paul Ivey, well 
known merchandising counselor. Other speak- 
ers at this session will be C. E. Stedman, vice 
president of the Home Modernization Bureau, 
and Ormie C. Lance, secretary of the North- 
western Lumbermen’s Association. 


Plans of Iowa Dealers 


Des Mornes, Iowa, Jan. 13.—In connection 
with the annual convention of the Iowa Lum- 
ber & Material Dealers’ Association which will 
be held Feb. 4, 5 and 6 at the Shrine Temple, 
here, an innovation is promised for this State 
in the manner of a manufacturers’ co-opera- 
tive exposition. 

The idea has been received by the manufac- 
turers, who distribute their products through 
the local lumber and building material yards, 
with enthusiasm and more than fifty have al- 
ready indicated their interest by reserving 
space. 

Last fall the association started a campaign 
for the encouragement of farm building. The 
success that rewarded its efforts prompted a 
continuance of the campaign and the coming 
convention will be an important step in its de- 
velopment. The theme of the program will be: 
“A Larger Share of the Farm Dollar for 
Building,” which is in harmony with the na- 
tional program of building urged by President 
Hoover, and with the economic farm situation 
that exists in Iowa. 


Northwestern Convention Plans 


MINNEAPOLIS, MINN., Jan. 13.—All arrange- 
ments have been completed for the fortieth an- 
nual convention of the Northwestern Lumber- 
men’s Association, to be held at the Minneapo- 
lis Auditorium on Jan. 21, 22 and 23, and the 
program committee intends that there shall be 
three days of educational and worthwhile fea- 
tures presented to those who attend. Among 
the speakers wiil be Harry Collins Spillman, 
well known public speaker; L. E. Wilcox, who 
will give the outsider’s viewpoint of the lumber 
business; R. O. Kaufman, of the Northwest 
Bancorporation, who will talk on credit con- 
ditions; Arthur A. Hood, president of the Asso- 
ciated Leaders of Lumber & Fuel Dealers of 
America; Dr. Paul W. Ivey, well known expo- 
nent of salesmanship; Fred A. Lyman, of the 
Farm Fence Institute of Chicago, and J. F. 
Bryan, secretary. Illinois Lumber & Material 
Dealers’ Association. 

The building material exposition will be 
larger and better than ever before, and this will 
“be presented in the Auditorium exhibition hall 
directly below the convention hall in the Audi- 
torium. ’ 

Special features of the convention include 
roundtable discussions on Wednesday morning, 
at breakfast, the subject being financing; and 
on Wednesday noon, at luncheon, the subjects 
being “Selling the Completed Structure” and 
“Dealer Controlled Business.” William H. 
Badeaux, former secretary of the Northwestern 
association, will tell of his impressions as an 
ex-secretary. In order to visualize the effect 
of radio on merchandising lumber, the program 

“committee has arranged to have a broadcasting 

station in full view on the platform and to 
have a model advertising program broadcast 
over it. This will be a feature of the Thurs- 
day morning session. 

Thursday afternoon the delegates will go 
to the University of Minnesota farm school, 
where the dealers will listen to four talks and 





demonstrations on the work of that department 
of the university. 

As a number of the dealers sell coal in con. 
nection with their businesses, there will be a 
special “Coal Business Program” on Wednes- 
day morning. The annual meeting of the Re- 
tail Lumbermen’s Inter-Insurance Exchange wil] 
be held on Thursday morning. 

The annual association banquet, vaudeville 
and dance will be held on Wednesday evening, 


Wood Preservers’ Program 


SEATTLE, WASH., Jan. 11—The complete pro- 
gram for the twenty-sixth annual meeting of 
the American Wood Preservers’ Association, 
which will be held here Jan. 28, 29 and 30 at 
the Olympia Hotel, is now available and ac- 
cording to H. E. Horrocks, president, advance 
information indicates a very successful gather- 
ing will take place. The wood preservers’ spe- 
cial train is expected to bring 125 or more, in- 
cluding thirty ladies, from points east. This 
train will run from Chicago to Seattle. The 
special will arrive at Longview on Monday, 
Jan. 27, where the party will be the guest of 
the Long-Bell Lumber Co. and the Weyer- 
haeuser Timber Co. Breakfast will be served 
at Longview after which the party will be 
taken through the lumber mills of these com- 
panies. The Seattle arrangements include spe- 
cial entertainment for the ladies of the party. 


Representation at Dealer Conventions 


SEATTLE, WASH., Jan. 11—The West Coast 
Lumbermen’s Association has completed ar- 
rangements for representation at sixteen of 
the regional retail dealer conventions to be 
held during January and February. Represen- 
tatives of the association will be on the pro- 
gram of three of the conventions. Exhibits 
of West Coast woods will be shown at most 
of the meetings. 

The exhibits include panels of western red 
cedar shakes; West Coast hemlock boards; 
wedge-shaped sections of Douglas fir with his- 
torical data referring to growth rings at va- 
rious periods in the tree’s life, and a miniature 
house with four animated miniature workmen 
represented as working on various stages of 
construction. 

Association representatives will confer with 
the dealer trade relations committees at a ma- 
jority of the conventions and discuss mutual 
problems of dealers and manufacturers. Recom- 
mendations developed at these conferences will 
be referred to proper committees of the West 
Coast Lumbermen’s Association. 

Association representatives who will attend 
the various conventions are: J. R. Blunt, L. P. 
Keith, Don Critchfield, R. T. Titus, C. B 
Leigh and Otto Hartwig. 

Conventions for which representation already 
has been arranged follow: Indiana, Mountain 
States, Northwestern, Pennsylvania, Northeast- 
ern, Southeastern Iowa, Ohio, Southwestern, 
Iowa Lumber & Material Dealers, Western 
Pennsylvania, Michigan, Illinois, Southwestern 
Towa, Wisconsin, Nebraska and Western Retail 
Lumbermen’s Association. 


Big Attendance at Institute 


MempHis, TENN., Jan. 13.—Both consumers 
and producers of hardwoods will be repre- 
sented at the eighth annual meeting of the 
Hardwood Manufacturers’ Institute which will 
be held at the Hotel Brown, Louisville, Ky. 
Jan. 30 and 31, according to the announcement 
of W. E. Delaney, president of the institute, 


today. 

Louisville hardwood producers and con- 
sumers have joined in making arrangements 
for this meeting. The consumers located in 
Louisville will throw open their plants to vis- 
itors during the convention, and in fact al 
week, and extend a special invitation to the 
producers to visit their plants. . 

¥. Townshend, executive vice president, 
announces that the tentative program will in- 
clude not only the usual business meetings but 
an informal banquet and entertainment to be 
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given on the night of Jan. 30 in the ballroom 
of the Hotel Brown. 

The convention will be called to order at 10 
a. m. Thursday, Jan. 30, at which time the 
annual reports of the officers will be made. 
The afternoon of the first day will be given 
over to reports of committees on statistics, ad- 
vertising, conservation and the car card plan. 
W. F. Shaw, trade extension manager of the 
National Lumber Manufacturers’ Association, 
will address the convention at this session. 

On Friday the day will be open for discus- 
sion on various matters and many talks will be 
made by members and consumers. ‘The reports 
of committees will be made and officers will be 
elected. 

It will be a strictly business meeting with 
the exception of the entertainment, as an- 
nounced, and several subjects of vital impor- 
tance to the industry will be discussed. 

Reservations are being made direct with the 
Hotel Brown. Five hundred producers and 
consumers have indicated their intention of be- 
ing present, 


Western Forestry and Conservation 


PorTLAND, OreE., Jan. 11—The Western For- 
estry & Conservation Association announces 
that its annual forest management conferences 
of western forest interests will be held March 
3, 4 and 5 in this city. The first day will be 
devoted to the work of committees on co- 
operative fire work, equipment, method, educa- 
tional projects etc. There will also be held on 
that day a meeting of five regional forest pro- 
tection boards of the West. Open sessions on 
the following two days will deal with general 
forest policies and protection problems, in which 
forest owners, public and official agencies are 
interested. 
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Red Cedar Shingle Congress 


SEATTLE, WASH., Jan. 11.—The program for 
the thirteenth annual Red Cedar Shingle Con- 
gress was announced today by Arthur Bevan, 
secretary-manager of the Red Cedar Shingle 
Bureau. All meetings will be held Jan. 16 at 
the Olympic Hotel. 

A shingle weaver’s golf tournament will take 
place at 12 o'clock noon on Jan. 15 and at 6:30 
a stag dinner will be held at the Broadmoor 
Country Club. The remainder of the program 
will be mostly of a business nature, until the 
dinner dance at 7 p. m. in the Junior ballroom 
Thursday evening. 


Penn Lumbermen’s Convention 


PHILADELPHIA, Pa., Jan. 13.—The thirty- 
eighth annual convention of the Pennsylvania 
Lumbermen’s Association, to be held Jan. 21, 
22 and 23 at the Benjamin Franklin Hotel 
here, is characterized as “The door to better 
profits in the retail lumber business.” 

While the convention proper will not start 
until Wednesday morning, the annual “Young 
Men’s Night” will be staged Tuesday evening 
with a banquet, followed by suitable entertain- 
ment. On Wednesday morning “Dealers and 
Dollars,” the film depicting the metamorphosis 
of the retail lumber dealers, will be shown. This 
will be followed by the address of the pres- 
ident and reports of other officers. At the 
Wednesday afternoon session, Howard C. Dunn, 
of the domestic commerce department of the 
United States Chamber of Commerce, will 
address the convention on “Analyzing Your 
Business to Identify the Profitable and Un- 
profitable Items.” Harry Colman, of Chicago, 
will tell how mistakes in past operation of lum- 
ber yards can be corrected. 

On Thursday morning Dr. Herbert Hess, 
professor of merchandising, University of 
Pennsylvania, will talk on the subject, “Is the 
Merchandising of Lumber Going Through a 
Period of Transition and What May We Ex- 
pect?” Dr. Paul Ivey will discuss modern 
methods of selling lumber. At the Thursday 
afternoon session, Walter Pettit, former pres- 
ident of the Northeastern Retail Lumbermen’s 
Association, will tell of the operation of retail 
yards under the holding company plan. W. E. 





Matlick, of Kahoka, Mo., will discuss modern 
advertising, and J. Sanderson Trump, of the 
Philadelphia Fire Underwriters’ Association, 
will discuss fire insurance. The Thursday ses- 
sion will begin with a cost study breakfast, at 
which the chief topic will be “What Is the 
Real Cost of Storing Lumber and Building 
Materials in the Retail Yard?” 

There will be special displays of lumber and 
building materials and an elaborate entertain- 
ment program has been prepared, which in- 
cludes the annual banquet and dance on .Wed- 
nesday evening and a theater party on Thurs- 
day evening. 


Date for Southern Pine Meet 


New Or.eEaANns, La., Jan. 13.—The annual 
meeting of the Southern Pine Association will 
be held as usual, Secretary H. C. Berckes says, 
- March 24, 25 and 26 at the Roosevelt Hotel 

ere. 


California Piners in Annual 


San Francisco, Carir., Jan. 11—The an- 
nual meeting of the California White & Sugar 
Pine Manufacturers’ Association was held here 
yesterday at the Palace Hotel. 

B. W. Lakin, general manager of the Mc- 
Cloud River Lumber Co., was elected president 
of the association for 1930, and Ward Dwight, 
of the Big Lakes Box Co., was elected vice 











B. W. LAKIN, 
McCloud, Calif. ; 
Elected President 


J. M. WHITE, 
_ Weed, Calif. ; 
Retiring President 


president. R. D. Baker, of the Lassen Lumber 
& Box Co., was again elected to the post of 
treasurer. 

J. M. White, general manager of the Long- 
Bell Lumber Co., at Weed, Calif., the retiring 
president, spoke at some length on association 
matters, and stressed the necessity for a co- 
operative spirit between lumbermen in general 
in their endeavor to arrive at a satisfactory 
solution of the current problems with which 
the lumber industry is faced today. 

At the conclusion of his talk, which was 
heartily concurred in by the members, judging 
from the applause evoked by his remarks, a 
motion was duly made, seconded and carried 
offering a vote of thanks and appreciation to 
Mr. White for his indefatigable efforts in the 
interest of the association, the destinies of which 
he has so ably guided during the last two 
years, devoting much time and effort to asso- 
ciation affairs in general. 

Mr. Lakin, the newly elected president, then 
delivered, with force and directness that ob- 
viously impressed his audience tremendously, 
an address which dealt directly with the imme- 
diate problems of the members. At the con- 
clusion of his speech the regular business meet- 
ing was begun. 

Luncheon was served in an adjoining room, 
and the adjournment of the meeting was taken 
at 4 p. m., all matters on the program having 
been disposed of to the satisfaction of the mem- 
bers in attendance. 


Toronto Wholesalers Elect 


Toronto, OnrT., Jan. 13—The annual meet- 
ing of the Wholesale Lumber Dealers’ Associa- 
tion was held here today and A. E. Clark, who 
was the first president of the association, was 
elected president. The full list of officers for 
1930 follows: 

President—A, E. Clark, Clark, Howe, Waters 
& Knight Bros. (Ltd.). 

Vice president—A, E. Gordon, A. E. Gordon 
Lumber Co. (Ltd.). 

Directors—A. S. Nicholson, Terry-Nicholson- 
Cates (Ltd.); A. E. Read, Read Bros. (Ltd.); 
D. C. Johnston, Union Lumber Co. (Ltd.); L. 
D. Barclay, Canadian Western Lumber Co. 
(Ltd.); Roy Halliday, R. Laidlaw Lumber Co. 
(Ltd.). 

Hearty votes of thanks were extended to 
Roy Halliday, retiring president, and J. L. 
Campbell, secretary, for their efficient service 
during the year. 

Mr. Clark, in taking the chair, said that he 
intended to get right behind the trade extension 
movement and support it whole-heartedly. A 
motion carried that the association endorse the 
proposed trade extension movement of the Ca- 
nadian Lumbermen’s Association, and ask for 
immediate action, and that a copy of this res- 
olution be sent to the Canadian association at 
Ottawa. 

Among the visitors were L. S. Beale, secre- 
tary of the National Hardwood Lumber Asso- 
ciation, Chicago, and W. W. Brown, of the 
W. W. Brown Lumber Co., Chicago, both of 
whom delivered short addresses. 


Arrange for Annual Banquet 


MINNEAPOLIS, MINN., Jan. 15.—William 
Wattson and Oscar Bye have been named by 
President Ray Gore, of the Mississippi Valley 
Lumber & Sash & Door Salesmen’s Associa- 
tion, to represent the organization in arranging 
for the annual banquet to be held in conjunc- 
tion with Hoo-Hoo Jan. 21 in connection with 
the Northwestern Lumbermen’s Association 
convention. Fred Anderson, Frank Ashton and 
Gene Mitchell have been named Hoo-Hoo rep- 
resentatives by Vicegerent George Andrews. A 
concatenation will precede the banquet, at which 
the new members will be guests. 


ee 


Philadelphia Wholesalers Elect 


PHILADELPHIA, Pa., Jan. 13.—The annual 
meeting of the Philadelphia Wholesale Lumber 
Dealers’ Association was held last Thursday 
evening in the Manufacturers Club at which 
time a resumé waa made of last year’s activi- 
ties and plans laid for 1930. Fifty members 
and guests enjoyed the banquet which preceded 
the business session. Retiring President Joseph 
Comegys briefly summarized the work of the 
association and the factors which influenced 
the lumber market during 1929. Secretary- 
manager W. W. Schupner, of the National- 
American Wholesale Lumber Association, was 
the principal speaker of the evening. He gave 
a very interesting and informative address, de- 
tailing conditions in various parts of the United 
States and recorded his observations at the 
lumber centers, both in the East and in the 
West. He spoke optimistically of the relations 
between the manufacturer and the wholesaler 
and predicted improved conditions in the near 
future. 

T. B. Rutter was another guest speaker who 
gave an absorbing talk on bygone days when 
he was an active member of the local group. 
Col. John Long, of New York, spoke interest- 
ingly on credits and other problems which are 
facing the wholesaler at this time. 

Officers were elected as follows: 

President—Edward F. Magee, of the E. F. 
Magee Lumber Co. 

Vice president—S. S. Rutherford. 

Secretary—Ben Hazard, of the Penn Lum- 
ber Co. 

Board of directors for three years—Ben T. 
Hazard, Harry Preston and S. S. Rutherford. 


Announcement was made of the development 
during 1929 of a very efficient credit bureau 
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exclusively for the service of members of the 
association. Plans for its continuance and ex- 
pansion through the coming year were formu- 
lated and discussed, and with the credit situa- 
tion just at present a matter of vital interest 
to all lumbermen in this part of the country, 
it was naturally a major topic of the meeting. 

Reporting as chairman of the car card com- 
mittee, Ben C. Currie briefly announced that 
under accepted practices any wholesaler has 
the privilege of requesting that the name of 
the manufacturer be omitted from such cards. 
It is his own lumber he sells, he said, not the 
manu facturer’s. 

Frederick A. Dudley, head of the Sterling 
Lumber Co., paid tribute to Mr. Schupner and 
to the National-American association for splen- 
did work in behalf of the industry through the 
last year. 

The feeling was expressed that the manufac- 
turer should establish connections with a re- 
liable wholesaler in a district where he does 
not maintain his own agent and then protect 
that wholesaler. To do otherwise, it was 
pointed out, would be to enter into competition 
with himself. 


Carolinas Dealers All Set 


Gastonia, N. C., Jan. 13.—More than 200 re- 
tail lumber dealers in the Carolinas are expected 
to attend the two-day session of the Carolina 
Retail Lumber Dealers’ Association here, Jan. 
23 and 24, it was announced by Victor W. 
Wheeler, of Charlotte, secretary-treasurer ot 
the organization. Coming up for consideration 
will be a workmen’s compensation bill for South 
Carolina, a lien law for South Carolina and the 
question of the State highway commission’s 
direct purchase of cement. A feature of the 
event will be a display of manufactured build- 
ing materials by fifteen concerns. 

Directors will convene at the Country Club 
here the day before the convention opens to 
discuss their problems, and will be entertained 
by W. T. Spencer, of Gastonia. 


Westmoreland Dealers in Annual 


PittspurGH, Pa., Jan. 14.—The Westmore- 
land County Lumber Dealers’ Association, af- 
filiated with the Retail Lumber Dealers’ Asso- 
ciation of Western Pennsylvania, met last 
Thursday evening at the Miller Hotel, La- 
trobe, with sixteen members and a number of 
officials of the State association present. Dinner 
was served at 6:30, after which plans for the 
ensuing year and business conditions \were dis- 
cussed. The dealers expect a better year than 
was last year. The coal industry is becoming 
stabilized, and the other diversified industries 
of the county are enjoying greater prosperity. 
The following officers were elected: 

President and director to the State asso- 
ciation, Frank Walthour, sr., Walthour Lum- 
ber Co., Greensburg; secretary, L. J. Casey, 
County Lumber Co., Greensburg; treasurer, 
C. P. Biller, George C. Anderson & Sons, La- 
trobe. 





Organize Credit Group 


New York, Jan. 13.—After negotiations last- 
ing several months, the retail lumber dealers’ 
credit group was organized today at a well 
attended meeting in the National Republican 
Club. The group will operate as one of the 
units of the New York Credit Men’s Associa- 
tion. 

The purpose of the organization, which will 
be open to lumber retailers in the Metropolitan 
area, is chiefly to work in clearing up delin- 
quent accounts and to keep a check on slow 
debtors. 

When the idea was first launched, there were 
only about seven firms interested, but at the 
first meeting today fifteen members were en- 
rolled and there were assurances that this num- 
ber would be greatly increased at the next and 
succeeding meetings. It was pointed out that 
the credit group has no connection with any 
association or club of lumbermen, but is an 
independent movement. 


L. Turbow, of the Northside Lumber Co., 





who was elected chairman, said that meetings 
in future would be held bi-monthly and would 
be called through the New York Credit Men’s 
Association. 

- Besides Mr. Turbow, those instrumental in 
organizing the group are Frank Homans, of 
the Dykes Lumber Co.; S. Cohen, of the 
West Side Lumber Co.; Conrad Pitcher, of 
the Wright Lumber Co.; William S. Beckley, 
jr., of William S. Beckley (Inc.); Howard 
Cummings, of the Cummings Lumber Co., and 
K. Elson, of the Elson Lumber Co. 


Urges Home Building Research 


(CINCINNATI, OxnI0, Jan. 14.—Every effort is 
being made in the Cincinnati district to stimu- 
late home building not only locally but as a 
nation-wide movement. This was developed 
this week when Walter S. Schmidt, president 
of the Frederick Schmidt Co., one of the largest 
realtors and home developers of this district 
and a director of the Chamber of Commerce, 
presented to the chamber at the request of 
the League of Building Associations here a 
plan for research into the question of home 
building. 

Director Schmidt proposed that the United 
States Chamber of Commerce endorse the plan 
and refer it with a favorable recommendation 
to the Chamber of Commerce of every large 
center in the Union. He also urged that the 
Government appropriate funds to carry on the 
research program indicated. 

He suggested that the research be carried 
on intensively with a view to discovering if 
some methods could not be devised of sec- 
tional home building which would cheapen the 
labor costs. The plan stated that home build- 
ing has become so much of a luxury that the 
average young couple starting out in life can 
not even consider plans for a home. 

He said that plans for financing homes on 
a cheaper and more economic basis should be 
worked out so that a man would not be in- 





———— 


duced to-defer his purchase of a home because 
he could so much more easily be led to finance 
the purchase of an automobile, or a radio set 
or something which would be of no lasting 
value in the lives of himself and family. The 
idea was advanced that there might be some 
means of manufacturing cheaper plumbing and 
bath and electric fixtures so that a man of 
moderate means might provide himself and his 
family with all the necessities without being 
burdened with paying for real luxuries. 

The Chamber of Commerce sent copies of 
the Schmidt idea to the Chambers of Com- 
merce of all the leading cities of the nation 
urging them to carry out the plans suggested 
in the report. Many of the suggestions are in 
line with the plans advanced by L. P. Lewin, 
president of the A. M. Lewin Lumber Co., of 
Cincinnati, and president of the National Re- 
tail Lumber Dealers’ Association. 


To Sell Company’s Assets 


LowviL_e, N. Y., Jan. 13.—The receivers of 
the Keystone Wood Chemical & Lumber Co, 
with a big plant at Glenfield, a few miles from 
this village, will not continue the business 
which has been in financial difficulties for sey- 
eral weeks past. At a meeting held at Buffalo, 
N. Y., a few days ago it was voted to sell 
the real estate at a foreclosure sale to satisfy 
a trust mortgage of $700,000 held by the Na- 
tional Exchange Bank, of Olean, N. Y., and 
Calvin Fentress, of Cook County, Illinois. The 
personal assets will be sold and the money dis- 
tributed among the holders of receivers’ cer- 
tificates and other creditors. 

Established about two years at Glenfield, 
this is the largest wood distillation plant in the 
world. The company, in connection with its 
chemical plant, operates a big hardwood lum- 
ber business, with millions of feet of hardwood 
lumber in its yards. It is understood its hard- 
wood lumber holdings are approximately 60,000 
acres of virgin timber land. 


-New Hampshire Men Discuss Taxation 


Mancuester, N. H., Jan. 13.—The problem 
of timber taxation occupied much of the atten- 
tion of the New Hampshire Lumbermen’s Asso- 
ciation, at the annual meeting and banquet held 
here last Friday in the Hotel Carpenter. It 
was urged that the interim tax commission 
study carefully the opinion recently handed 
down by the supreme court, and redraft the 
general tax program to bring it within the 
scope of the constitutional limits. A resolution 
was adopted stating that 

The lumbermen’s association wishes to ex- 
press its appreciation of the opinion rendered 
by the supreme court of our State in answer 
to the tax questions sent up by the last legis- 
lature. We believe the opinion relating to the 
tax on growing timber may pave the way for 
the settlement of this question on a fair basis. 
We reaffirm our endorsement of the recess tax 
commission’s program, subject to its constitu- 
tionality in the light of the recent court 
opinion. In, view of the new possibilities 
opened up by these constructive opinions, we 
should like to see the recess tax commission 
give careful study to the timber tax and other 
necessarily related tax measures. 


After spirited discussion, the suggestion of 
two prominent lumbermen, Clarence Clough, of 
Lebanon and Edgar C. Hirst, of Concord, was 
adopted, and it was agreed that the matter be 
left in the hands of the body which was re- 
sponsible for the introduction of the tax meas- 
ures. 

Laurence F. Whittemore, of Pembroke, rep- 
resentative of the Boston & Maine Railroad 
in New Hampshire, Dr. Hugh K. Moore, of 
Berlin, eminent engineer in the Brown Co. or- 
ganization, and Emile K. Kekich, of Washing- 
ton, representing the United States Department 
of Commerce, presented interesting and very in- 
formative addresses following the noon ban- 
quet that was served after the morning busi- 
ness session. 


Mr. Kekich discussed the growing of timber 
and the manufacture of forest products in 
Scandinavia and Finland, and especially the 
profitable use of the gang saw in these coun- 
tries. ; 

Dr. Moore advised the lumbermen that there 
is a great future in New Hampshire for the 
forest products industry as a result of recent 
chemical researches which have brought about 
new utilizations of wood products. He sug- 
gested the advantages of a course at the Uni- 
versity of New Hampshire, where research 
work along this line may be done. 

Mr. Whittemore told the lumbermen some- 
thing about his new job with the Boston & 
Maine Railroad, and about some of the policies 
of this carrier upon which New Hampshire 
is largely dependent for transportation, and 
which he asserted are certain to benefit this 
State and its outstanding forest industry. 

The association re-elected Harry K. Rogers, 
of Suncook, to his third consecutive term as 
president. Arthur G. Bowler, of Manchester, 
was chosen vice president. The directors elected 
are Fred Pettengill, of Suncook, B. E. Lauver, 
of Greenfield, Mass., B. T. Janvrin, of Hamp- 
ton Falls, W. D. Veavey, of Laconia, and 
D. S. Stone, of Woodsville. 

In his annual address President Rogers urged 
curtailment of operations by the lumbermen of 
northern New England, if they expect to make 
any profit in their industry. He declared: 
“Conditions are what we make them ourselves. 
If there is overproduction we pay the price. 
No man can live at the present prices and do 
business.” After a brief summary of business 
conditions in 1929, which he asserted had not 
been satisfactory due to failure of many lum- 
ber operators to follow the association’s policy 
of continued curtailment, President Rogers took 
up the supreme court’s opinion regarding the 
legality of the proposed timber tax program. 
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Lumbermen’s Club Activities 


West Side Hardwood Men Optimistic 


[Special telegram to American LUMBERMAN] 


Pine Biurr, ARK., Jan. 15.—The West Side 
Hardwood Club met here today, the attendance 
being the best in some time. A quail dinner 
was served to the membership, the quail being 
furnished by C. H. Carnahan, of the Standard 
Lumber Co., and Secretary O. S. Robinson. 
The meeting was called to order by Vice Presi- 
dent A. G. Wheeler, acting for A. W. Bird, 
president, who was unable to attend. ai 
* The first business on hand was a statistical 
report by the secretary, which showed for 27 
mills reporting 5,617,000 feet of green flooring 
oak stock and 6,265,000 feet of dry, with orders 
for the latter item totaling 1,635,000 feet. Orders 
for other hardwoods were 11,589,000 feet, logs 
11,760,000 feet. The total footage of lumber, 
green and dry, on hand, was 64,714,000. The 
report showed that three mills of the 27 had 
more than two-thirds of the logs on hand. 

Rains throughout this territory during the 
last ten days, averaging more than 8 inches, 
have put a stop to all logging for some time. 

A round-table discussion followed the taking 
of statistics and a general feeling of optimism 
prevailed, it being the consensus that conditions 
in general throughout the country are funda- 
mentally sound. 

Prices on all items except the flooring grades 
of oak have remained firm, particularly the 
items of 4/4 and 8/4 gum. Four-quarter No. 2 
common gum seems to be scarce and is bringing 
$15 to $16 at the mill; No. 1 common sap gum, 
$33, FAS, $47 to $49; and eight-quarter com- 
mon and better quartered sap gum, $40 and $56 
mill. There is also a good demand for 4/4 and 
5/4 quartered sap gum. Flooring oak sold this 
week at about $5 under prices of two months 


ago. 

It is understood that some of the body plants 
are now running full time and full crews, and 
have released shipment on back orders and that 
they are also buying considerable stock; also 


‘that one of the large radio cabinet makers has 


resumed operation, putting out about 2,000 cabi- 
nets a day. 

J. B. Carter, secretary of the Associated In- 
dustries of Arkansas, was a guest of the club 
and made a very interesting talk. 

The next meeting of the club will be held 
here Feb. 19. 


Discuss Insurance Rates 


SHREVEPORT, LA., Jan. 13.—At a meeting of 
the Shreveport Lumbermen’s Club last Friday, 
which was held out of its regular schedule in 
order to enable a number of visitors to be pres- 
ent, the principal subject of discussion was 
a proposed advance in insurance rates on 
wooden structures and on lumber yards. The 
principal talk was made by Mayor Lee E. 
Thomas, who said that the proposed advance 
is a heavy one, amounting to 25 percent on 
residences with fire protection and 334 percent 
on unprotected residences and lumber yards. 
He described an effort made by the Louisiana 
Fire Prevention Bureau to increase insurance 
rates in 1927. At that time as president of the 
Municipal League, he led the fight against the 
increase and fought the increase so vigorously 
before the Louisiana State insurance commis- 
sioners that they unanimously decided against 
the increase. Now the same fight will have to 
be made again. The mayor gave some interest- 
ing figures showing the large profits being made 
by the fire insurance companies that are operat- 
ing in Louisiana. He said these companies are 
continually making efforts to increase this tre- 
mendous profit and that there is absolutely no 
justification for the proposed increase in rates. 

Following the mayor, J. W. Simcoe and W. 
H. Scales, representatives of the National Lum- 
ber Manufacturers’ Association, and A. C. 
Steer, prominent realtor of Shreveport, made 
brief talks. 


Other visitors present at the meeting included 
Charles M. Kerr, field engineer, American 
Wood Preservers’ Association; P. E. Smith, 
trade promotion department, Southern Pine As- 
sociation; S. J. Flores, chief of the Shreveport 
fire department, and Ben Johnson, president the 
Commercial National Bank. George S. Prest- 
ridge, of the Frost Lumber Industries, president 
of the club, conducted the meeting. 


Symposium on Conditions 


CINCINNATI, O10, Jan. 13.—Through ask- 
ing statements from leaders in various lines 
of the lumber business, the January meeting of 
the Cincinnati Lumbermen’s Club tonight was 
turned into a symposium by Edward H. Ward, 
the president. 

Practically every branch of the trade was 
reported on by a man who was recognized as 
the head and front of that division in the lum- 
ber business here; and each made a statement 
as to what he considered were the prospects 
for business in the coming weeks and months. 

Speaking for the retail lumber trade, T. J. 
McFarland, president of the Dexter Lumber 
Co., said that while the order files are very 
light, there are expectations of better business 
when the spring building season begins. He 
said that indications point to more liberal 
offerings of money at lower rates by building 
and loan associations and that already several 
associations had given notice that they would 
soon have money to loan. 

JOHN W. Byrns, president of the Queen City 
Carving & Turning Co., reported that orders 
from furniture factories for turned products 
were somewhat better and that an improved in- 
quiry indicated good prospects for the spring. 

E. M. Bonner, secretary-treasurer of the Atlas 
Lumber Co., said that he believed there would 
be almost as many cars and trucks sold this 
year as last and looked for-a large run of orders 
for auto lumber. He said that inquiry indicated 
that nlants makine bodies and nossenger and 
business cars would go into production heavily 
in the near future. 


J. R. O’NeILu, sales manager of the Tennessee 
Lumber & Coal Co., said that all yellow pine is 
dull, with only a light seasonal demand, but that 
the trade had hopes of better things. 


Hatt A. HAGEMEYER, manager of the Oneida 
plant of the Tennessee Lumber & Coal Co., re- 
ported a good volume of business in dimension 
of all kinds and said the trade demands were on 
the increase. 


Harry W. Facrn, president of the Fagin Lum- 
ber Co., speaking of the Pacific coast lumber 
sales outlook here, said that mills were still 
getting good prices and that the outlook for 
spring was encouraging. 

Harry A. Ho.tiowett, of the Hollowell Lum- 
ber Co., said that contractors’ demand for yellow 
pine and cypress lumber is practically nil right 
now but that it was hoped that common lumber 
would nick up in demand soon and that finish 
would be a good seller in the spring. 


R. E. THOMPSON, president of the Thompson 
Hardwood Lumber Co., read a comic clinnping on 
the folly of cutting prices. He declined to dis- 
cuss lumber prospects, saying the article spoke 
for itself. 

JAMES C. West, president of the J. C. West 
Wholesale Lumber Co., said he could see a good 
lot of hardwood business in sight for the West 
Virginia mills in the next three or four weeks. 

Ross C. KUHLMAN, secretary of District No. 1, 
Ohio Association of Retail Lumber Dealers, and 
manager of the Cincinnati Millwork Manufac- 
turers’ Association, made a report on the out- 
look for sash and doors and millwork. He 
said that the trade was quiet with stocks 
— Prospects for the spring business are 
good. 


No report was made on the export situation 
or on the lumber commission business. 

The speaker for the evening was John L. 
Blanford, director of the Governmental Re- 
search Bureau of Cincinnati which has recently 
furnished statistical data to the city manager 
and other officials of Cincinnati and Hamilton 


County. 


Memphis Officers Installed 


MeEmpHIs, TENN., Jan. 13.—New officers of 
the Lumbermen’s Club of Memphis were in- 
stalled at the regular meeting of the club held 
last Thursday at the Hotel Gayoso. C. W. 
Parham, retiring president, turned the gavel 
over to J. R. McFadden, newly elected presi- 
dent, after reports of the year’s work were read 
by committee chairmen. Other officers installed 
were A. L. DeMontcourt, first vice president ; 
George Land, second vice president; Charles 
E, Thomason, secretary-treasurer; and Walter 
eae H. H. Perry and Frank Peltier, direc- 
ors. . 

The following standing committees were 
named : 

Membership—A. C. Bowen, chairman; J. E. 


Thomas, J. S. Fleglex, H. L. Munal, and D, F. 
Huer. 

Entertainment—J. Ellis Williams, chair- 
man; H. E. Schadt, Joe Thompson, Jack 
Welch, and E. A. Neely. 

House—K. L. Emmons, chairman; S. A. 
Godman, N. D. Sappenfield, Harry Wellford 
and C. H. Persons, 

Law and insurance—M. B. Eustler, chair- 
man; Sam Cooper, Almonta Smith, J. K. Fos- 
ter and H. Joehansen, 

Resolutions—Frank R. Gadd, chairman; J. 
S. Willford, E. C. Gause, F. W. Duggan, and 
C. M. Green. 

Welfare—J. D. Allen, jr., chairman; R. H. 
Goodspeed, F. W. Snepp, W. A. Hachmeister, 
and H. K. Houston. 

Club activities—H. B. Phillips, chairman; 
W. S. Sims, Bruce Neely, H. Z. Longwell, and 
A. G. Fritchey. 

Trade extension—C. Arthur Bruce, chair- 
man; George C. Eheman, D. R. Brewster, C. 
M. Gooch, and Frank A. Conkling. 


The new finance committee, under the new 
constitution, will be composed of the president, 
vice president, three old members of the board 
of directors, and chairmen of the house and 
entertainment committees, as well as the secre- 
tary-treasurer. 


Columbus Club Elects 


CotumBus, Oui0, Jan. 13.—At the annual 
meeting of the Lumbermen’s Club of Colum- 
bus, held at the Ft. Hayes Hotel, Jan. 10, 
Harry C. Gorbet, manager of the Columbus 
branch of the Huttig Sash & Door Co., was 
named president, succeeding W. E. Morgan. 
E. G. Dillow was elected first vice president; 
E. R. Clarridge, second vice president; H. J. 
Baumeister, secretary-treasurer ; Irvin J. Jones, 
sergeant-at-arms and Robert Briggs, assistant 
sergeant-at-arms, 

The officers were installed and standing com- 
mittees will be announced later by the new 
president. The matter of sponsoring another 
extension course will be discussed at a meeting 
Jan. 24. 


Coapeny Re-elects Officials 


St. Louts, Mo., Jan. 15.—The Huttig Sash 
& Door Co. re-elected directors at the annual 
meeting of stockholders yesterday. One new di- 
rector, Bockstette, secretary, was 
added, and others were re-elected as follows: 
George W. Simmons, president; Roy R. Siegel, 
first vice president; F. O. Watts, chairman of 
the board of the First National Bank; E. D. 
Nims, president, Southwestern Bell Telephone 

.; L. E. Clark, second vice president; P. 
Freyermuth, third vice president; A. C. Hil- 
mer and J. W. Stewart. 

Mr. Simmons declared the company’s position 
was materially improved over its position of 
the middle of last year, with current assets hav- 
ing a ratio of a little better than four to one of 
current liabilities. He said that results during 
1929 were good in view of conditions which had 
beset the industry generally and the many ob- 
stacles that had confronted the financing of 
building and general construction programs. 
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No Fussing with 





Tycos Direct Set 
Recording Regulator 


Temperature and humidity affect your profits. Kilns cannot 
give good results unless these two factors in their operation 
are properly controlled. 

The temperature, humidity and circulation of the air dries 
the wood. Whether your kilns are old or modern you can- 
not expect best results until su‘table equipment is ured to 
control these two important factors—humidity and tempera- 
ture. 

Make your kilns a better investment. Other mills are re- 
ceiving dividends from their Tycos Direct-Set Recording 
Regulators. Let us show you how we can help you. 


Taylor /nstrument Companies 
ROCHESTER, N. Y., U. S. A. 
CANADIAN PLANT MANUFACTURING DISTRIBUTORS 
TYCOS BUILDING IN GREAT BRITAIN 

















Fix Your Credit Los 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the | 
mark, you, only, know! Because of pres- ' 
ent conditions, your credit loss is more | 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. | 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 
220 So. State St. 537 Mer. Exch. Bldg, 


” 
Se 








511 Locust St. 
St. Louis, Mo. 


Chicago, Ill. San Francisco, Cal. 























SHUR-FUT 
SAFETY CALKS 


for Lumbermen 


Make log driving safe. Prevent accidents in 
woods. Easily and quickly inserted in sole of 
shoe. Send for circular. 


North & Pfeiffer Mfg. Co. "etfor¢- 


Conn. 








Established 1847 


C.B. Richard & Co. 


Foreign Forwarders, 


29 Broadway, NEW YORK Customs Brokers. We 
a a classes 0 

. cargo, collect invoices 

Commercial Credits 

Ocean Freight and discount drafts. 
Brokers for exports & imports 





Special department handling export lumber shipments 








Lumber Shipping Rates Stabilized 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WASH., Jan. 15.—As a result of a 
number of meetings between intercoastal steam- 
ship lines and lumber shippers engaged in the 
intercoastal business it is believed a satisfactory 
arrangement has been made insuring stability of 
lumber rates in this trade. For the last few 
months rates have been open and there has been 
much dissatisfaction on the part of both carriers 
and shippers. 

Since the death of J. P. Jennings, chairman 
of the Intercoastal lumber conference, about a 
year ago, this position has been taken care of by 
R. C. Thackara, chairman of the United States 
intercoastal conference. Because of the heavy 
business of the conference Mr. Thackara has 
requested that a new chairman of the lumber 
conference be appointed. Earl H. Strange, of 
Seattle, has been chosen for this position. The 
new chairman of the lumber conference has had 
many years experience in the lumber shipping 
business. For twelve years he was connected 
with the A. C. Dutton Lumber Corporation, one 
of the most important of the intercoastal lum- 
ber shippers. 

The rates for January and February have 
been fixed at $10 a thousand feet from Pacific 
to Atlantic ports and at $11 for March. 





Los Angeles Shentien Quiet 


[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CALIF., Jan. 15.— No marked 
changes in. the local lumber situation for the 
week so far as supply and demand are concerned 
have been shown by the report of twenty-six 
firms released today. There were 13,259,000 
feet board measure of unsold stock at Los 
Angeles harbor and a total of 13,838,000 feet 
arriving during the week of Jan. 5 to 11 in- 
clusive. Of this amount there were eleven 
cargoes of fir totaling 13,337,000 feet and one 
of redwood with 501,000 feet, board measure. 
Fifty vessels are reported laid up and none op- 
erating off shore. Building permits from the 
first to the eleventh of the month, inclusive, 
total $1,731,754. 


Gives Land for Forest Station 


Austin, Tex., Jan. 13.—Acceptance has been 
made by the board of trustees of the State 
Agricultural and Mechanical College of a dona- 
tion by John H. Kirby, of Houston, of 1,200 
acres of land situated in Tyler County to be 
used as a reforestry station. The college will 
take immediate steps to utilize the land in ac- 
cordance with the terms of the gift. It is ex- 
pected that the new station will prove of much 
benefit to the reforestry work in Texas. The 
land is situated near Chester. New buildings 
will be erected and several men will be em- 
ployed. Chester is: about twenty miles north- 
west of Woodville. 





Urges Appropriation for “Lab” 


MADISON, WIs., Jan. 13.—Because the Wis- 
consin department of agriculture and markets 
needs the space on which the Forest Products 
Laboratory of the United States Forest Service 
is located Gov. Walter J. Kohler has com- 
municated with President Hoover urging a 
$900,000 Federal appropriation for a new labora- 
tory building. 

“A co-operative contract between the uni- 
versity and the laboratory has been in opera- 
tion since 1910,” the governor points out in 
his communication. “The proposed building has 
been under consideration for the last eight years 
and the legislature of 1923 authorized the uni- 
versition to convey land to the Federal Gov- 
ernment for this purpose. I strongly urge that 
the project be included in your building pro- 
gram.” 

The original Forest Products Laboratory 
was constructed on State ground at State ex- 


pense but was equipped and staffed by the 
Federal Government. It is planned that the 
university shall use the present laboratory 
building whenever a new one is built. 


Quotations on Timber Issues 


Quotations on lumber company short term issues 
are on a yield basis. 


Bid Asked 
Pct. Pet. 
—Due 1932— 
Algoma Lumber Company Ist 6s.... 6.90 6.50 
Bear Creek Logging Co. Ist 6s...... 6.90 6.50 


Bladon Springs Lumber Co. Ist 6s.. 6.90 6.50 
Bloedel Donovan Lumber Mills 6s... 6.90 6.35 
W. P. Brown & Sons Lbr. ist 5%s.. 6.90 6.30 
Connor Lumber & Land Co. Ist 6s.. 6.90 6.50 


F. P. Cover & Sons ist 6%S8........ 6.90 6.50 
Dorchester Lumber Co. Ist 6s...... 6.90 6.50 
Dierks Lbr. & Coal Co. Ist 6s....... 6.90 6.50 
Detroit Investment Co. Ist 6s....... eee wal 
Flanner Company ist 6s............ 6.90 6.50 
Glendale Lumber Co. Ist 6s.......-. 6.90 6.50 
W. F. Ingham Ist 66. ....00-scccccces 6.90 6.40 
Lamar Lumber Co. Ist 6S........++.. 6.90 6.50 
Clayton & Anson Mark Ist 6s........ een nie 
McGowin-Foshee Lbr. Co. Ist 6s..... 6.90 6.50 


Oregon-Kalama Lumber Co. ist 6s.. .... nah 
Owen Oregon Lumber Co. ist 5%s... 6.90 6.50 


D. V. Richardson ist 6s.........-+.4. 6.90 6.50 
Saluda Land & Lbr. Co. Ist 6s...... 6.90 6.50 
Stack Lumber Co. Ist 7s..........+. eee oon 


Tennessee Stave & Lbr. Co. Ist 7s... .... aia 
Umpqua Mills & Lbr. Co. list 6s.... 6.90 6.50 
Virginia Hardwood Lbr. Co. ist 6s.. 6.90 6.50 


Western Timber Co. Ist 6s........-- 6.90 6.50 

Long Term— Bid Asked 
Brown Company 5%4S.....-..sseeees 93.50 95.00 
Carlisle Lumber Co. Ist 6s..........-. 95.40 97.90 
Continental Tbr. Land Co, ist 6%s..100.00 nade 
Dierks Lumber & Coal Co. 1st 6s..... 93.00 97.00 
Glendale Lumber Co. Ist 6s........ 93.00 96.00 
Munising Paper Co. Ist 5%s......... 90.00 94.00 
Lamar Lumber Co....--ccccccccces 95.00 100.00 


Port Orford Cedar Products Co. ist 6s 93.00 97.00 
Rogue River Timber Co. Ist 6s...... 93.00 96.00 
Stout Lumber Co. Ist 68........+.4- 92.00 96.00 
Trask Timber Co. ist 6s..........+. 93.00 97.00 
Vancouver Assd. Lbr. Ints. 1st 7%s.. 90.00 ‘esa 
(Quoted by Baker, Fentress & Co., Jan. 14, 1930.) 


FOREIGN 


Australia Increases Lumber Tariff 


PERTH, WESTERN AUSTRALIA, Dec. 13.—The 
new Labor ministry, which rose to power in 
Australia with the defeat of the Nationalist 
party in the recent election, has lost no time 
in launching its high tariff schedules. For lum- 
ber they are stupendous, and have fairJy stag- 
gered the lumber merchant, ranging as they do 
from 150 to 200 percent over the previous tariffs. 
Labor believes the increases are going to im- 
prove the position of the home sawrailler, and 
enable him to deal effectively with the competi- 
tion of Douglas fir from Oregon and red and 
Baltic pine. The new ministry alleges Australia 
has been using far too much of these woods for 
years. 

Lumbermen, however, are skeptical of the 
probability of any heneficial results being pro- 
duced. They declare that, after the comparative 
failure of the last tariff impositions to improve 
the lot of the home sawmiller. it is doubtful if 
even these still higher duties will succeed in 
doing more than inflating the costs of buildings. 
The “speck” builder, who must construct a house 
within two months, won’t handle Australian 
hardwoods, because they delay his work and 
increase his costs. 

There is much comment in the Australian 
press at present about the projects of Canadian 
lumber interests to improve their trading con- 
nections with Australia. Shipping subsidiaries 
are again mentioned in order to insure frequent 
and large shipments of British Columbia lumber, 
and four representatives of big exporters have 
left Vancouver for Sydney to prosecute this 
scheme for all it is worth. 

The year is closing with business exceptionally 
dull, and enormous numbers of workers are still 
unemployed. 
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THE LARGEST single monetary award in Am- 
erica for scientific accomplishment has been 
created by Popular Science Monthly, which 
will confer an annual prize of $10,000 and a 
gold medal upon the American citizen who 
has been responsible during the preceding year 
for the achievement in science of. greatest po- 
tential value to the world. 
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Little Towns 


People live in little towns, 
Often with a single street, 
Go about in simple gowns, 
Stop to visit when they meet, 
Haven’t learned a lot of things 
That their city cousins know, 
Have their winters and their springs 
Much the same as long ago. 


Lots of things they never get 
That their city cousins buy, 
Rather hate to go in debt, 
Like to hold their heads up high. 
There is many a little place 
Satin is but little known, 
Many jewels, much of lace, 
But the clothes they wear they own. 


Joys are rather simple, too, 
In a village in the hills. 
They know lots of things to do, 
But they seldom look for thrills. 
Often they’re in bed at ten, 
Up at six as like as not. 
City women, city men, 
Smile at such a sleepy spot. 


Rather small this place of ours, 
Rather plain our humble ways, 

But we have our trees, our flow’rs, 
Party nights, and picnic days. 

“Who’s that fellow lives next door?” 
Someone in the city frowns. 

Heavens, what is life all for?— 
People live in little towns. 


We See b’ the Papers 


You can’t keep a good man down. A good 
stock is different. 

_ Right now Brazil’s coffee is certainly keep- 
ing her awake nights. 

A lot of our Wall street pools seem to be 
pretty stagnant right now. 

The Chicago police force is to be reorganized. 
And, we trust, deodorized. 

From which the Federal farm board might 
learn something of interest. 

A jazz band played at a Denver man’s fu- 
neral. Well, at least the angels wept. 

Five Mexicans were slain in a fight over the 
division of some land. Now they all have 
some, 

Chicago aldermen propose to tax taxis. This 
will be just as welcome to the taxis as any 


: Other tacks. 


A woman with ten million wants to live 
quietly. Give away the ten million and the 
rest 1S easy. 

But this lumber-from-corn story certainly 
does bring back old times. We used to read 
about that in the Timberman. 


Now they are going to use corn to make 
lumber. Well, we know a few fellows who 
have turned lumber into corn. 


“Will Uncle Sam Lose His Shirt at Lon- 
don?” asks the Chicago Tribune anent the 
naval conference. If it is his bloody one, let 
us hope so. : 

We see where a Chicago banker made a talk 
on “Making Real Estate More Liquid.” Any- 
one who ever bought a swamp lot will say 
that some real estate is liquid enough as it is. 

All this talk about prohibition enforcement 
reminds us of that able remark once made in 
the United States about the resumption of spe- 
cle payments: “The way to resume is to re- 
sume.” 

In a letter to the Tribune S. S. Berry sug- 
gests the erection of a “replica of the ancient 
white tower in London” at the Chicago world’s 
fair (when, if and as built). He must think 





those London architects are a long-lived bunch, 
as we understand the word “replica.” 

A Hollywood girl is suing Maurice Costello 
for $100,000, claiming that he promised to 
marry her and didn’t. She certainly puts a 
higher valuation on him than our wives put on 
most of us, 

The next meeting of the council of the 
League of Nations at Geneva (Switzerland, 
not Wisconsin) will be heavily guarded with 
police. We don’t begrudge some of our jingo 
friends a laugh out of that. 


Random 


The best cure for a lot of things is not to 
care. 

Men write our sins in ink, but tell our vir- 
tues with chalk. 


The time to advertise is all the time, and 
hard times of all times. 

No man ever saved a cent; if he saved a 
cent it meant dollars to him. 


The man who sells the most goods at the 
lowest price is the poorest salesman. 


Nevertheless, no man on his deathbed ever 
called for Darwin’s “Origin of Species.” 


This would be a better world if we did 
wrong as we buy goods, first asking the price. 

There would be some sins worth all we paid 
for them; but most we wouldn’t care for. 


The boy who doesn’t get his lessons in school 
will learn the same thing later in a harder one. 
The man who doesn’t know where he stands 
financially, doesn’t stand financially very long. 
The man whose house fell on him wasn’t 
the first man who was ruined by his overhead. 


The Day I Loafed 


The days you have the least to do 
Should be the happiest to you, 
If you are given to complaining. 
It also should be true of me, 
The days from every duty free 
Should have a lot of joy remaining. 
We must admit, on such a day, 
It doesn’t prove at all that way. 


One morning I arose at eight, 
Yes, I was nearly two hours late, 
And even then I didn’t hurry. 
I said, “Today I mean to rest, 
I mean to loaf, to loaf my best, 
And, as for business, I should worry.” 
Oh, yes, I still remember it, 
The day I didn’t work a bit. 


I thought I’d visit here and there. 
At first they didn’t seem to care, 
But soon they said, “If you’ll excuse me.” 
Yes, soon they started in to squirm, 
It seemed, to use a gentle term, 
The thing they wanted was to lose me. 
I quickly learned the welcome mat 
Is not for loafers and like that. 


Now, I have seen a lot of men 
Stand on the corner now and then, 
And so today I thought I'd try it. 
If anybody says it’s fun, 
Yes, any man—well, here is one, 
One man who’s ready to deny it. 
Of all the jobs that ever made 
Men weary, that’s the hardest trade. 


I stuck it out till nearly two, 
That day without a thing to do, 
And then I weakened, or got stronger. 
I tried to loaf, I tried my best, 
But, after six long hours of rest, 
I couldn’t stand it any longer. 
The day I loafed, I always say, 
Will always be my hardest day. 








Meadow 


River 
Mixed Cars 























Growing in 
Popularity 
Each Year 


So many advantages are offered 
buyers by Meadow River—mixed 
cars of 5 kinds of Hardwood 
Flooring, 6 kinds of Hardwood 
Trim, Stepping, Risers and Pop- 
lar Bevel Siding that more and 
more dealers are availing them- 
selves of this service each year. 


All in one car means lower 
freight costs than L. C. L. ship- 
ments and lower handling costs 
per unit. Your buying and check- 
ing problem is simplified. Your 
stock investment is reduced. Your 
turnover increased. 


And most important of all, you 
have good, reliable stock cut from 
the cream of West Virginia 
stumpage, expertly selected and 
carefully manufactured. 


It will be a pleasure 
to quote you 


Meadow River 


Lumber Co. 
Rainelle, West Va. 





Flooring— 
Red Oak Maple Beech Birch 
White Oak 

Trim and Mouldings— 
Oak Poplar Basswood Birch 
Chestnut Ash 

Stepping and Risers— 
Oak Birch 

Bevel Siding 
Poplar 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











brotcs “EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich. 


MICHIGAN HARDWOODS 


Good, Well Assorted Stock 


DRY PINE and HEMLOCK 
Prompt Shipments. 
Main Office, BU FFALO, N.Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 17 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 











Every Lumberman 
Should Have This Book 


“Tote -road and 
sre, the any = 
TOTE-ROAD ume of verse by Mr. 

Malloch now ready 

AND TRAIL for delivery, is the 
m5 ¥. most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 











assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form, 


No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v clcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, golo wtamped and witk ilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for 


American Lumberman 
421 & Dearborn St.. CHICAGO, ILL 


DOUCLAS MALLUCH 























Open Offices in Atlanta 


AtLanta, GA., Jan. 13.—Establishing a sec- 
tional headquarters, Mixer & Co. of Buffalo, 
N. Y., wholesale lumber, have consolidated 
two southern offices into one and at- the close 
of 1929 opened an Atlanta southern branch, 
with offices in the Glenn Building. Prior to 
this consolidation, the firm had maintained 
offices at Montgomery, Ala., and Greensboro, 
N. C. These are now discontinued. T. W. 
Reeves, from the Montgomery office, heads the 
Atlanta branch. Associated with him is S. L. 
Barganier, who managed the Greensboro office. 

Rumor has been persistent that the Frost & 
Davis Lumber Co. of Montgomery planned 
to move to Atlanta later in the year. Word 
now comes from C. H. Rawson, manager at 
Montgomery, that the change will be consum- 
mated within sixty to ninety days. Location 
at Atlanta has not been announced. 


Heavy Fire Loss in West Virginia 


CHARLESTON, W. Va., Jan. 13.—Fire of un- 
determined origin destroyed a warehouse filled 
with reserve stocks of lumber at the plant of 
the Morgan Lumber & Manufacturing Co. on 
the night of Jan. 8: Harold B. Shadle, treas- 
urer and general manager of the company, 
stated that the loss was probably over $150,000. 
Despite the heavy loss, which is covered by in- 
surance, the company carried a large ad in the 
morning paper, issued while the fire was still 
raging, that business would be conducted as 
usual and that every order would receive 
prompt service. The manufacturing plant was 
not affected. 


Awards for Better Buildings 


SEATTLE, WASH., Jan. 11.—A strong incentive 
to build better buildings and more of them will 
be furnished Seattle builders this year by the 
Seattle Real Estate Board which has voted to 
award certificates of honor for the best struc- 
tures erected during the year in the city. Plans 
of the board to award these certificates have 
received the endorsement of the Chamber of 
Commerce, the Building Owners and Managers’ 
Association and the Seattle Chapter, American 
Institute of Architects. 

Awards will be given in six classes as fol- 
lows: 

1—Best business building in the downtown 
section. 


2—Best business building in a business sub- 
urban center. 


38—Best industrial building. 

4—Best single detached residence. 

5—Best apartment house. 

6—Best single detached residence costing 
over $7,000. 

Beauty, suitability and economy will be the 
principal points upon which awards will be 
made. Contestants must submit photographs 
to compete for the certificates. 


The Colorful Life of a Woodsman 


The woods life and adventures of loggers 
and lumbermen have afforded material for 
many of America’s most interesting and popu- 
lar novels. Despite the imaginative character 
of such literature, it is doubtful if the fiction 
is more fascinating than the facts they con- 
tain. For in the earlier days of lumbering, in 
the north woods particularly, the life of the 
woodsman was as full of adventure and some- 
times of hardships as that of the explorer and 
scout. 

Few woodsmen of the heyday of lumbering 
in the north woods have published accounts of 
their own experiences and as a consequence 
the reading public has derived such knowledge 
of their lives as it has at second or third hand. 
The lumber industry still retains the impress 
of these men and the methods of an earlier 
era. Therefore, the intimate personal recol- 
lections of the woodsmen of 50 or 60 years ago 
are interesting in themselves at the same time 





that they constitute valuable contributions to 
the history of an eventful period in the deyel- 
opment of the country. Both history and lum. 
ber lore are enriched by. the publishing of such 
a book as “The Life of a Lumberman,” py 
John Emmett Nelligan, who during his 7 
years has been successively lumberjack, woods 
boss, cruiser and contractor. 

Nelligan’s lumbering experiences began jn 
New Brunswick in 1867 when he was 15 years 
old. His first work was as cook for six men 
getting out timber. His later experiences took 
him to Maine and Pennsylvania and eventually 
to the Lake States. It is Nelligan’s own ae. 
count of these experiences that make his book 
and there is not a dull page of the 200. There 
was hardly a phase of lumbering or a develop- 
ment of importance that did not in some man- 
ner come within the ken of this Irish woods- 
man. The author makes no pretense as a his- 
torian of the lumber industry. He merely re. 
lates his story in his own colorful style, going 
little beyond his personal knowledge and expe- 
riences. Nelligan’s temperatment and physique 
were such—he is 6 feet 3—that he neither 
sidestepped adventure, nor ran away from a 
fight. Copies of “The Life of a Lumberman” 
may be obtained from the author, John E, 
Nelligan, Apartment 2, 531 Van Buren St, 
Milwaukee, Wis., at $2.25 each, prepaid. 


Engages in Hardwood Business 


LouIsviLLe, Ky., Jan. 13—W. N. Willis, for 
the last few years vice president and sales 
director of the Chess & Wymond Co., this city, 
has announced formation of the W. N. Willis 
Lumber Co. at 421 West Avery Street, Louis- 
ville, to handle a general hardwood lumber 
business, featuring hardwoods. Some pine— 
the output of southern mills—will be handled 
and a general milling-in-transit business at 
Louisville, including commercial or custom dry- 
ing of lumber, yard and shed storage of lumber 


Find Old Wooden Oil Casing 


LoulIsvILLe, Ky., Jan. 13.—Wooden oil well 
casings, consisting of seasoned logs, hollowed 
out, with augers, or hot burning drills, were 
used more than 100 years ago, when what is 
said to have been the first commercial oil well 
in America was drilled in the bed of Little 
Lenox Creek, three miles northeast of Burkes- 
ville, Ky., in what is now known as the Cum- 
berland oil field of Kentucky. That well was 
drilled back in 1827 and 1828, it having been 
reported to have come in on March 12, 1828. 
The drillers were after salt water, and desert- 
ing the well in disgust, when the thick gummy 
oil began to come up. 

Just a short time ago workmen in doing 
some construction work in the bed of the creek 
struck what at first was believed to be a stump, 
but which on examination was found to be 
oil soaked, and inserted by a watertight joint 
into another log, both filled with mud and 
sand. The lower log was found to be fitted in 
a round hole in cap rock. 

It was then that it became known that the 
famous lost oil well had been located. When 
this well came in it covered the creek and in 
turn Cumberland River for ten miles with oil, 
which became ignited, and caused the inhabi- 
tants much worry. , 

Of the two logs the lower, or the one in- 
serted into the cap rock, was sound and in 
good condition. The upper log was battered 
up somewhat by workmen before they dis- 
covered what it was; but it also was in a fair 
state of preservation. 


Enlarges Creosoting Plant 


SPARTANBURG, S. C., Jan. 13.—Having se 
cured some large contracts, including one for 
94,000 telephone poles for the use of the Amer- 
ican Telephone & Telegraph Co. and its sub- 
sidiaries, the Taylor-Colquitt Co, is increasing 
the capacity of its creosoting plant here about 
50 percent. 
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The First and Greatest Money Saving 
Improvement in High Speed 
Steel Planer Knives 


SIMONDS 


has perfected a new knife 
known as the 


“Chromium Plated” 
Red Streak 


HIGH SPEED STEEL 
KNIFE 





These new Knives do double the work 
of ordinary high speed steel knives. 


Get your orders mailed now for at least 
one set of these remarkable new knives. 


Simonds Saw and Steel Co. 


°*The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 


New York City London, England Seattle, Wash. St. John, N. B. 
New Orleans, La. : 





Chicago, Ill. Lockport, N. Y. Portland, Ore, Montreal, Que. 
Boston, Mass. Memphis, Tenn. San Francisco, Calif. Toronto, Ont. 
Detroit, Mich. Atlanta, Ga. Los Angeles, Calif. Vancouver, B. C. 
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Smash 
Last Year’s Record 


for service and profits. You can 
supply your customers promptly, 
yet carry minimum stocks. Depend 
on our fast local lot shipments. 


Most orders loaded out in 10 hrs. 
27 R. R.’s to ship over. With our 
service many dealers have reduced 
their stock investment 20 to 25%. 


If it’s used in building, 
we sell it. Write or wire 
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LUMBER CoO. 
St. Louis, Mo. 








Tidewater Red Cypress 


Our mills manufacture Genuine Tidewater 
Red Cypress. They have complete Planing 
Mill facilities enabling us to ship mixed 
cars Finish, Mouldings, etc., quickly. 


Along with our Cypress we can furnish 
SHORT LEAF PINE FINISH 


SAP GUM MAGNOLIA 
RED GUM POPLAR 
TUPELO ASH 
MAPLE OAK, ELM 


Let Us Serve You 


GULF RED CYPRESS CO. 
13th Floor Barnett National Bank Building 
JACKSONVILLE, FLA. 














Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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LONG and SHORT LEAF 


ALSO { Yellow Pine 


WM. SCHUETTE CO. 
New York, N. Y. 


Pittsburgh. Pa. 














Hardwood Trade News 


Southern Lowlands Are Flooded 


MEMPHIS, TENN., Jan. 13.—There is a fair 
demand for southern hardwoods from prac- 
tically all consuming groups, and production is 
tather low for this time of year, so prices are 
holding firm. 

Rain for the last ten days throughout the 
southern producing territory will keep down 
production for many weeks. More than 10 
inches has fallen in many sections, and streams 
are out of their banks. The Mississippi is ris- 
ing at Memphis, and will cover many of the 
lowlands, making logging there impossible. 
Many mills that had planned on an early re- 
opening this year will postpone starting up 
until the weather improves, while other mills 
will be down indefinitely. 

Foreign buyers continue in the market, and 
shipments overseas are exceptionally heavy. 
Sales are at current prices, but reductions of 
ocean rates to Europe is encouraging pur- 
chases. The automobile plants are placing a 
few orders. Furniture makers are out of the 
market until after their shows. The box and crate 
manufacturers are buying sparingly. Interior 
trim plants are not taking much. Flooring buy- 
ers are still looking for bargains, and are find- 
ing a few mills that are eager to sell oak. 


Predict Large Volume of Buying 


CINCINNATI, OunI0, Jan. 13.—Retailers and 
wholesalers of the Cincinnati area report that 
all stocks are low, and will have to be replen- 
ished. An encouraging factor is that money is 
easier, and three of the larger building associa- 
tions here are offering to take on building loans. 
Another cause for optimism is that all dealers 
here report increasing inquiry from the auto- 
mobile trade, and several orders have been 
placed for small lots. Reports from the auto- 
mobile shows at New York indicate better buy- 
ing than was expected. The consensus of the 
trade is that buying will be light through Janu- 
ary and February, but may become active in 
March and improve in April. Spot orders from 
furniture factories are for immediate needs and 
other industrial users are buying in the same 
way. Business in West Virginia woods is dull, 
but prices are steady. 

Southern pine and cypress dealers had little 
encouraging to report, and Pacific coast dealers 
said business was dull. Prices rule steady to 
firm. 


Ohio Bottoms Are Under Water 


Lovisvit_e, Ky., Jan. 13.—Some flood trou- 
bles may develop in parts of Kentucky as a 
result of springlike weather and heavy rains 
since Christmas. Streams of the State are out 
of their banks, and transportation, especially by 
road, is seriously handicapped. Some western 
and northern Kentucky lowlands, in the Ohio 
River bottoms, are now under water. 

Hardwood business continues rather dull, re- 
leases on old orders being largely by whole- 
salers. Automotive releases and new business 
are still being held up. Some of the large 
houses report only a car or two shipped here 
and there. Walnut is a trifle more active than 
it was. A few inquiries are being received for 
gum, poplar and plain oak. Cottonwood, maple, 
magnolia, elm and ash are very quiet, and 
wormy oak and flooring oak are quite dull. 

Prices of inch stocks at Louisville are as 
follows: Poplar, FAS southern, $85@90; Ap- 
palachian, $95; saps and selects, $60@68; No. 
1, $47@54; No. 2 A, $36@40; No. 2 B, $24@ 
27. Walnut, FAS, $240@250; selects, $165@ 
170; No. 1, $92@95; No. 2, $40. Plain sap 
gum, FAS, $58; No. 1, $42@44; quartered sap, 
FAS, $62; No. 1, $45@48. Plain red gum, 
FAS, $98; No. 1, $50; quartered red, FAS, 


For Current Market Prices on Hardwoods See Pages 80 and 81 


$100; No. 1, $52. Cottonwood, $51, $35 and 
$32. Ash, $75, $50 and $30. Southern red oak, 
$68, $50 and $40; white, $88, $52 and $49, 
Appalachian plain red oak, $35 and $55; plain 
white, $96 and $58; quartered white, $135 and 
$75; quartered red, $110 and $60. 

The Louisville division of the Southern 
Hardwood Traffic Association will not hold its 
usual annual dinner and election this year. 

Burley tobacco prices are improving. Burley 
which was selling at around 22 to 23 cents, is 
now averaging 26 to 27 cents on some floors, 

Marvin Johnson, with the Long-Bell Lumber 
Co. at Louisville, has become a salesman for the 
Des Moines (lowa) branch. ; 


January Sales Up to Normal 


WarreEN, ArK., Jan. 13.—The hardwood mill; 
in this district received a comparatively nice 
volume of orders last week—about the cus- 
tomary number for January delivery. Stocks 
are about 20 percent in excess of normal, 
Prices are about steady. Stocks of flooring are 
limited, especially those of +%x2'%-inch first 
grade plain white oak, also this item in fourth 
grade. Second grade quartered white +%x1%4- 
inch and first grade plain red and quartered 
white 3x2-inch are in rather limited supply. 
The available supply of +#x2'4-inch second and 
third grades of plain white, third grade 4x2- 
inch plain red and white, first grade %x1%- 
inch plain white and third grade 3x1%-inch 
plain red and vhite is ample to take care of the 
immediate demand. Several inquiries are out 
for first and second grades of red and white 
oak in 2x4-inch and 1x4-inch. Factory users 
of hardwoods do not look for a resumption of 
demand for their products until spring. Radio 
cabinet manufacturers are expected to increase 
their purchases. 

The production of hardwood in the South 
is not up to normal. Continual heavy rains the 
last three days have further handicapped small- 
mill operators. 

C. L. Foretich, sales manager Bradley Lum- 
ber Co., has returned from a business trip to 
the North and reports that buyers are feeling 
optimistic. 

Inquiry Heavier; Sa'es Slow 

PittspurGH, Pa., Jan. 14.—Inquiries for 
hardwoods are reported in some quarters to be 
a little better, although they have not yet been 
accompanied by much increase in business. 
Beech, however, is one exception, as there are 
more inquiries and more orders for this species. 
Dealers who specialize in hardwoods are ex- 
pecting a big increase in business soon. Con- 
siderable hardwood was manufactured during 
the last half of 1929, and demand for many 
items did not keep up as well as had been 
hoped for. 


Buffalo Auto Plants Active 


Burrao, N. Y., Jan. 13.—With lower rates 
on loans and an increased willingness of the 
banks to lend, it is expected that a stimulus 
will be given here this spring to the erection 
of dwellings. : 

The annual Buffalo automobile show is being 
held this week at the 174th Regiment Armory 
with a large display of both passenger cars and 
trucks. Reports received from several local 
automobile plants indicate that they will do a 
good business this year, in some cases better, 
it is expected, than last year’s. The January 
output of cars at these plants will be in excess 
of that during January last year. 

Leslie J. Campbell, district sales manager at 
New York for the Mount Emily Lumber Co., 
LaGrande, Ore., was a visitor here last week. 

R. H. Mason, of Smith, Davis & Co., gave 
an interesting talk to a large number of mem- 
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bers of the Buffalo Lumber Exchange at the offsetting this, other items have shown added 
Ss weekly luncheon on Jan. 10. His subject was strength. The local mills report stocks nor- 
“Fire Insurance” and he explained the clauses. mal, but somewhat broken. There is a notice- 
of the policies governing business risks. able absence of dry stocks of several items, 
and Among the lumbermen who will attend the especially quartered sap gum. 
oak annual Pry so oF = ——— oF gel emswaeeuaaaes F ; 
: men’s Association a awa this week are: ° P 
i com |. Pamein lech; Wale aia . vai 6 arene eB cell 
Brady, jr., Palburn (Inc.); alter Nantke,* Macon, Ga., Jan. 13—Favorable weather has 
™ Trent Nanthe Co., North Tonawanda. prevailed for the last ten days in the hardwood LU M BE R CO., INC. 
hern A. J. Phinney, president Iroquois Door Co., producing sections of southern Georgia. A 
1 its leaves next week for a trip to the West Indies fine supply of logs is being accumulated. The 
and will later go to California for the remainder after-inventory demand has not yet equalled 
rley of the winter. production, but, judging by the continued flow 
s, is . . of inquiries, the gap will soon be closed. Busi- 
ors, Inquiry Larger Than Last Year’s ness is fairly good ‘or this season. 
= Merritt, Wis., Jan. 13—Orders for early i 
the spring delivery are in good volume, especially Makes Way for Progress 
those for lower grades of birch, while inquiry : : 
for special stocks and regular grades is con- Here’s a frame house that held its own ON ALL TIMBERS 
siderably larger than during early January a through the upbuilding of Chicago. It’s a pio- 
nills year ago. While plants specializing in sawed- eer of the pioneers, has sheltered: several gen- 
nice to-measure stocks reported a noticeable increase ¢rations only to meet an undeserved fate. It's 
cus- in 1929 business over 1928, other plants report about to be pushed off its foundation as a re- | 
ocks normal volumes, with increased sales of some sult of concrete road building in Cook County, . 
mal special items. One of the leading operators said, Illinois. p 
pe “There was the usual seasonal slow-up in De- The place is known as the Snyder homestead | 
first cember, but prices have held firm.” and is now seen standing in the pathway of | 
arth Dry stocks in Merrill yards are low, espe- Devon avenue as that thoroughfare has “ | 
14%. cially those of hard maple, birch and basswood. stretched out beyond the Des Plaines River. 
red A. part of the Devon (o) { 
ply Avenue concrete paving | 
ond is seen in the fore- ro) | 
x= ground. The white ob- qo 
i. ject in front of the door : 
ach is a stand with fruit in | 
the the process of drying in i | 
out the sun. Back of the | 
hite house and on each side Q | 
sere of it are the several > | 
1 of acres that belong to the on 
dio same homestead. ; 
~ase This is but one pio- 
neer home out of many 
uth that have been pushed 
the aside to make way for 
all- new roads and most of ; 
these homes are in a fine A i 
m- state of preservation de- ' 
"" spite the storms of many © ' 
ing winters. At this point -~ ; 
the avenue approaches _— 
the Edgebrook forest Oo 
Old homestead which must make way for modern road in Cook preserve through which 
foe County section the new wide 4 ee 
‘i ; avenue is projected 
aaah Pine and hemlock stocks are also low, and but still unbuilt. The road builders must set- ; 
oe some mills are planning on a larger cut of tle with the Snyder family before the old «a 
‘a softwoods than usual in pine this winter. The home is removed. e 
“0 iertweod on will be about _— With A 
winter weather prevailing again, woods opera- o,° ° io 
8 tions have been speeded up. Installs Additional Kiln Rooms © 
ing Mill operators and retail dealers through M O 11—The P Or 
“ this section are optimistic. Statements indi- ‘ ARSHFIELD, ORE., Jan. 1—The Port Or- 
y cate there will be active building during early ford Cedar Products Co., of this city, is in- 
cen 1 +14 lling at its Millington plant two additional 
summer. There was very little building St@!!ing oun - Ps - 
throughout this section last year. A large kiln rooms of the reversible cross-circulation 
number of logs are piling up around the small ‘type. These kilns are being installed to help 
custom mills scattered through the farming take care of the company’s expanding trade 
ites sections, and indicate an increase in farm con- 2nd to meet the demand for properly seasoned 
the struction. Several of the larger mills report Port Orford cedar tumber for the manufac- 
lus a large volume of custom logs accumulating. ture of Venetian blinds, plywood panels, air- ALL SHED AND YARD 
ion plane plywoods and battery separator stock. 
To obtain best results, Port Orford cedar STOCK MARKED: 
ing . s . lumber is seasoned in kilns having fast me- 
ory Curtailment Stimulates Buying chanical circulation. This enables lumber to sé | N DUSTRI AL”’ 
ind Lauret, Miss., Jan. 16—Last week, the be dried on low temperature and high humidi- 
cal hardwood market proved better than the local ties and produces stock free from stresses, so 
,a mills had expected it to be. The interval be- it can be resawn or machined with great pre- 
er, tween the holidays, inventory time and the cision. For careful machining it is necessary 
ry ogg aa sere ordinarily a quiet “ dry stock to a low final oe conten: 
ess one, iberal volume of business was placed, of 5 to 7 percent. A careful check shows that 
and local shippers feel that indications point 1-inch and 2-inch Port Orford cedar can be E LI ZAB ET | 
at to a fairly active market developing during dried to a uniform low moisture content with 3 
‘0., January and February. The recent rains, in a kiln degrade of less than 1 percent. After 
ek. some places amounting almost to floods, are the Venetian blind stock leaves the kilns, it is LO U | Ss | A N A 
ive undoubtedly materially affecting the hardwood manufactured and stored in heated buildings 
m- situation. Apparently the hardwood industry before being carefully packed and crated for 
faces a much larger seasonal curtailment of shipment. 
Production than is usual. Hardwood’ prices Incidentally, the company employs Moore’s 
generally may be termed firm. Some slight reversible cross-circulation kilns at its plants 
weakness has been felt in a few items, but, in the Marshfield section. 
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Yellow Pine 


The Aristocrat of Structural Woods 


The toughest, strong- 
est and most durable 
structural material you 
can recommend to your 
customers. 


R. W. WIER 
Lumber Company 


FirstNstio’,  HOUSTON,TEXAS 


Distributors:— Wier Long Leaf LumberQ. 


Mills :- Wrergate,Texas 




























We have modern facilities 
for Kiln Drying, Resawing 
and Dressing Lumber. 





Fcoupssono 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 





















WASHINGTON, D. C. 





’ Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
Malle ot Ofce. 
RUSTON, LA 








Clear Thinker, Hard Worker, Brilliant Leader! 


(Continued from Front Page) 


part played by him in the development of 
the “Wonder ‘City,’ Longview, and the 
Long-Bell plants there, the following inci- 
dent is told: After the timber had been 
selected and a mill site tentatively chosen, 
Mr. Tennant—accompanied by R. A. Long, 
the head of the Long-Bell organization—was 
en route to San Francisco by train. While 
Mr. Long was resting, Mr. Tennant, whose 
mind had been working on the program for 
the western development, sketched on the 
back of an old envelope the general plan for 
the plant, with the big power house in the 
center and mills on either side, and the gen- 
eral specifications for the city the company 
would have to develop. Except that it was 
unnecessary to build a proposed ice-making 
plant and bakery, the ‘final development prac- 
tically followed the program sketched on the 
old envelope. Mr. Tennant still retains it as 
a souvenir of the development of the Long- 
Bell Lumber Co.’s plant and the city of 
Longview, which are recognized as the out- 
standing lumber manufacturing enterprise in 
the United States today. 

Mr. Tennant was-always active in the 
southern pine industry and in the Southern 
Pine Association. He has been much more 
active during the last few years in the West 
Coast Lumbermen’s Association, and for two 
years has been president of that organization. 
During that time it has been practically re- 
organized, so many changes have been made 
in its activities. When the Long-Bell organ- 
ization first came to the Pacific coast it was 
viewed with more or less suspicion by other 
operators, who felt that such a large increase 
in production, at a time when there was a 
great deal more capacity than necessary, was 


Mr. Tennant met the Pacific coast.eperators 
he was handicapped .by that fecling:* It is 
all the more remarkable that. hé has come to 
be recognized as one of the industry’s clear- 
est thinkers, one of its hardest workers, and 
in every way one of its most brilliant 
leaders. 

John Tennant is still a young man, but his 
life has been one crowded with, as the slang 
expression has it, “going places and doing 
things.” Starting in as a lumber piler he 
has worked through dll departments of the 
lumber industry, devoting his time particu- 
larly to mill. operation, and more particularly 
to construction, because through all the years 
in which Mr. Tennant has been so active 
with the Long-Bell Lumber Co. this organ- 
ization has always had large construction 
programs in hand. 

He is, generally speaking, a serious minded 
man. He has been too busy to play. There 
is something about this man, who is quiet, 
reserved and deliberate in speech and man- 
ner, that makes it possible for him to accom- 
plish what he sets out to do. His is a 
dynamic personality wifh a dogged persist- 
ency that never lets up until his point is 
accomplished, and his plan carried out. As 
one of his close friends expresses it, he has 
a “vigorous industrial imagination.” He has 
the ability to look into the future of the in- 
dustry, and has confidence to back up his 
judgment. 

Nineteen hundred four was an important year 
in Mr. Tennant’s life, for during it he mar- 
ried Miss Lola Bell Sweet, who is a daughter 
of C. B. Sweet, at that time vice president 
of the Long-Bell Lumber Co. Of this union 
have come two children, John Douglas, jr., 
born in 1907; and Florence Emma, born in 
1909. 

Although Mr. Tennant had been on the 
Pacific coast a number of times, and had 
arranged for the purchase of Long-Bell 
Lumber Co.’s timber and planned its de- 
velopment at Longview, it was not until 1925 
that he settled on the Pacific coast perma- 


nently, moving from Kansas City to Long. 
view. The Tennants occupy a beautify] 
home on a commanding site comprising 
seventy-five acres, backed by tree covered 
hills, with a magnificent view of the Colum. 
bia River, the Long-Bell properties, the town 
of Longview and the mountains in the back. 
ground. This home is a monument to wood. 
It is colonial type, finished, paneled and dec. 
orated throughout with wood. Artistic and 
unique methods of finishing have been util- 
ized in this home. Many different woods 
have been used, including mahogany, red 
gum, oak and maple and sand blasted finish 
and panels of Pacific coast softwoods. 

John Tennant has been a busy man and 
interested in business, and has not made 
many social connections. He is a life mem- 
ber of Hoo-Hoo, a 32nd degree Mason, a 
Knight Templar and a Shriner. He is a 
member of the Longview Country Club and 
Washington Athletic Club. In religion, as 
he says, he was born and reared a Presby- 
terian and married a Baptist, and so they are 
Baptists. 


Changes in Companies’ Personnel 


Rock IsLanp, ILL., Jan. 13.—Several changes 
in the executive personnel of the Weyerhaeuser 
& Denkmann companies were effected Jan. 9 
at the annual meetings held in this city as a 
result of the death during the year of F. C. 
Denkmann, one of the pioneers of the industry. 
His brother, E. P. Denkmann, of this city, was 
elected president of the Weyerhaeuser & Denk- 
mann Co., as successor to the late Mr. Denk- 
mann and R. D. Marshall was made secretary- 
treasurer to fill the vacancy caused by the 


,adyancement of Mr. Denkmann to the presidency. 
a menace to the industry. Therefore, wher. 


O:H. Untiedt was named general manager of 
the company in addition to his duties as assist- 
ant secretary. In this position Mr. Untiedt 
will have charge of all retail yards of the 
interests in this community. The executive 
personnel of the Weyerhaeuser & Denkmann 
Co. is now: E. P. Denkmann, president; J. P. 
Weyerhaeuser, vice president; R. D. Marshall, 
secretary-treasurer; O. H. Untiedt, assistant 
secretary and general manager; and Messrs. 
E. P. Denkmann, Weyerhaeusr, Marshall and 
T. D. Davis, jr., directors. 

John H. Hauberg was elected secretary- 
‘treasurer and a director of the Rock Island 
Lumber & Manufacturing Co., succeeding to 
the vacancy caused by Mr. Denkmann’s death. 
Other officers were re-elected as follows: J. P. 
Weyerhaeuser, president; E. P. Denkmann, 
vice president; John H. Hauberg, secretary- 
treasurer; O. H. Untiedt, assistant secretary- 
treasurer; Messrs. Weyerhaeuser, Denkmann, 
Hauberg and 5. S. Davis and R. D. Marshall, 
directors. This concern operates lumber yards 
in Rock Island, East Moline, Ill., and Prince- 
ton and West Branch, Iowa. 

John H. Hauberg was elected president of 
the Rock Island Lumber & Coal Co.. which 
controls thirty yards in Kansas and Oklahoma. 
He succeeds Mr. Denkmann and John Shuler 
was named director, succeeding F. E. Weyer- 
haeuser. Officers are: John H. Hauberg, pres- 
ident; J. P. Weyerhaeuser, vice president; E. P. 
Denkmann, secretary-treasurer; F. J. Cossitt, 
assistant secretary; Bronson. general 
manager; Messrs. Hauberg, Weyerhaeuser, 
Denkmann, S. S. Davis and John Shuler, direc- 
tors. 

Charles Esplin was elected president of the 
Rock Island Sash & Door Works and Victor 
A. Stibolt, elected director, succeeding to the 
vacancies caused by Mr. Denkmann’s death. 
Officers of that corporation are: Charles Es- 
plin, president and treasurer; J. P. Weyer- 
haeuser and John H. Hauberg, vice presidents; 
A. C. Hansen, secretary and assistant treasurer. 
Directors include Messrs. Denkmann, Esplin, 
Hauberg, F. E., J. P. and E. M. Weyerhaeuser 
and Victor A. Stibolt. 
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| ed fourteen years now 
the G.T. M.—Goodyear 
Technical Man—has been 
on the job. Deep down in mines, 
high on bridges and skyscrapers, 
on docks and dredges, amidst the 
pulleys of industry everywhere, he 
has been steadily at work. 
TodaytheG.T. M. brings to indus- 


tryanextraordinaryexperi- 


AMERICAN LUMBERMAN 


G.T.M. SPECIFIED 
--»GOODYEAR::: 
CONVEYOR BELT 


You can profit by the G.T.M. 
You will find the wish to reduce 
your costs and speed your operation 
uppermost in his mind. His tested 
knowledge of Mechanical Rubber 
Goods and their correct application 
is at your disposal. 








ence and an extraordinary 
service. He is a compos- 
ite of many skills, trades, 
processes. Everywhere 
are records for industrial 
achievement following his 
visits—gains in time, pro- 








Back of the G.T.M. 


BELTS and his service are the vast 


MOLDED 
GOODS. 


HOSE 
PACKING | Elevator Belting, the In- 


manufacturing resources 
of Goodyear. Your confi- 
dence in the Transmission 
Belting,:the Conveyor or 











duction; savings in cost. 
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Copyright 1980, by The Goodyear Tire & Rubber Co., lac. 


CHUTE FROM 
ROTARY / aa 
FEEDER| ~~ 


has counseled 


hundreds of industries . . . 
thousands of individual businesses 


Rubber Goods which the G.T.M. 
recommends for your use is fully 
protected by the Greatest Name in: 
Rubber. 3 

Boldly stamped on belt or hose 
the name Goodyear is more than 
identification. It is assurance of 
the highest quality in rubber that 
service, and experience can pro- 
vide. You cannot see the quality, 
but you can see the name! The 
G.T.M. is ready expertly to apply 
that quality for your job — just 
write to Goodyear, Akron, Ohio, or 
Los Angeles, California. 


IN RUBBER 
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UL SOUTHERN 
IND Yellow Pine 


BUY GRADE MARKED 
AND TRADE MARKED 
YARD AND SHED STOCK 
LATH AND SHINGLES 


We season lumber : AUL 
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co. 


BIRMINGHAM Alde 


content you re- 
quire. 














Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 
Perkins Building, 
Grand Rapids, Mich. 
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Every House Bill You Sell 
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Be 
Backed 
By 
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Policy 
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Insures 
Materials and Construction 


This is one way to win the confidence of 
your customers and guarantee them full 
value for their money. Dealers in all parts 
of the country are giving this Protection 
Policy to every customer. It'll pay you 
well to doit inthefuture. Investigatenow! 1 y 
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AMERICAN LUMBERMAN, 
431 South Deatborn St., CHICAGO, ILL. 
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Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 
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News No 


Tacoma, Wash. 


Jan, 11.—Continuation of the discussion on 
the proposed Government regulation of inter- 
coastal steamship rates occupied most of the 
regular meeting of the Tacoma Lumbermen’s 
Club yesterday. Several of the lumbermen 
present declared for regulation, while others 
opposed it, on the ground that unless the lum- 
ber industry can control its own membership 
it has little to hope from Government inter- 
ference with the steamship industry. An al- 
ternative suggestion of a central freight book- 
ing bureau, organized by the steamship lines, 
was supported by several members, and op- 
posed by others who claimed the idea had 
been tried before and had failed. President 
Roy A. Sharp announced a meeting of the 
West Coast Lumbermen’s Association at Se- 
attle for next Tuesday, at which the commit- 
tee appointed to study the intercoastal situa- 
tion will report, and representatives of the 
steamship lines wilk be present to present 
their side of the case. He urged all Tacoma 
lumbermen to attend. The club as a whole 
took no action, as it-was agreed that the ques- 
tion has so many phases that a long period 
of investigation and study is needed ~before 
any steps can be taken. 

Bitter cold weather and high winds which 
have prevailed during the last few days have 
hampered local lumbering and logging opera- 
tions considerably. No snow has fallen in 
the city, so that local plants have been able 
to continue work. Logging operations have 
been tied up over part of the district. A bad 
storm last Wednesday broke up many log 
rafts along the north end waterfront, sunk 
two fuel barges and destroyed a number of 
log booms. 

The American Export Door Corporation has 
applied to the State supreme court for a re- 
hearing on the decision which held the com- 
pany’s contracts with its members invalid in 
this State. The application was filed yester- 
day and it will probably be some time before 
the court’s decision is made. 

Trial of the suit brought by the Eastern 
Railway & Timber Co. against the Mendota 
Coal Co. was begun this week in the Federal 
court here. The Eastern company is seeking 
the cancellation of a lease which gives the 
defendant the use of coal lands in Lewis 
County. The lease was made on a royalty 
basis, and the plaintiffs claim the property is 
not being operated as agreed. 

The suit of Anton Gaydeski against the B 
& A Logging Co. was tried in the superior 
court here this week. The plaintiff claimed 
$10,000 for alleged failure to carry out the 
terms of a logging contract. The court held 
for the defendant. 

The Hart-Wood Lumber Co. has moved its 
offices from Portland to Tacoma, and opened 
its headquarters here in the Washington 
Building. Alfred Hart is in charge of the 
new office in Tacoma. 


Albuquerque, N. M. 


Jan. 13.—The White Pine Lumber Co. un- 
loaded its first trainload of logs in the mill 
pond at Bernalillo Saturday, woods operations 
being under the direction of Jack Baldridge. 
Mr. Baldridge was formerly logging manager 
for the Oregon-American Lumber Co. at Ver- 
nonia, Ore. I. Kaplan has returned to his 
home in New York City, being represented at 
the Bernalillo offices by T. P. Gallagher and 
W. G. Ramshaw, director of sales. Frank H. 
Porter is also an officer of the reorganized 
company. It is planned to have 3,000,000 feet 
of logs on hand by March 1, when the mill 
will. start with 125,000 feet a day capacity, 
to be increased, with night shift, to 250,000 
feet. Mill and railroad equipment are being 
overhauled, and on March 1 the electric unit 
of the New Mexico Power Co. there, which has 
been burning coal and oil while the mill was 
shut down, will again use mill waste for fuel. 
Eight coal mines are now operating on the 
railroad, and two wells are being drilled for 
oil. The program of the company contem- 
plates a yearly cut of from 75,000,000 to 
90,000,000 feet. 
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The Southwest Lumber Co., Alamogordo 
N. M., Louis Carr, president, has bought 
2,600,000 feet of Douglas and white fir, Engel- 
mann and blue spruce, western yellow pine 
and timber pine in Dark Canyon, Lincoln na. 
tional forest, at $2.25 a thousand for all Spe- 
cies, except white fir, which brought $1 a 
thousand. 


Los Angeles, Calif. 


Jan. 11—The long-awaited winter rains 
appear to have started with a good shower 
that fell on Jan. 5. This was greatly needed 
for agriculture, and broke a prolonged dry 
spell since July, there having been since then 
only one good shower in September. The 
usual heavy rains for several weeks are ex- 
pected to slow up construction work slightly, 

Arrivals during the last week of the year 
at San Pedro were only twelve cargoes of 
fir with 12,270,000 feet and one of redwood 
with 195.000 feet, the total of 12,465.000 feet 
comparing with the previous week’s 19,269,000 
feet. Fifty-one vessels were reported laid up, the 
largest number for months. The week pre- 
vious there were 43 inactive, and the week 
before that, 40. Unsold stock amounted to 
about the same as for three weeks, with 
13,562,000 feet at Los Angeles harbor. 

A new lumber yard, known as Bank Line 
No. 1 yard, has been started to West Holly- 
wood, at 9060 Santa Monica Boulevard. Ben 
J. Levy, also manager of the Bank Line Lum- 
ber Co., at 5941 South Western Avenue, will 
be in charge. 


Milwaukee, Wis. 


Jan. 13.—%Increased bookings by retailers 
and wholesalers for March delivery have re- 
sulted in a stiffening of quotations. Orders 
have generally been given to fill gaps,revealed 
by the inventories. Retail yards report a fair 
volume of orders for remodeling of industrial 
Plants and for the finishing of old jobs. Pros- 
pects for building lumber throughout the 
State continue to look brighter. Demand for 
crating stock continues fair. The sash and 
door trade is still dull. Furniture factories 
are beginning to make inquiries. Automotive 
industries are increasing production conserv- 
atively, with local plants reporting more ad- 
vance orders from dealers, as a result of the 
shows, than had been expected. Hardwood 
demand generally is beginning to open up. 
Northern lumber towns report that warm 
weather has slowed up operations in the 
woods. Much of the northern logging is for 
the paper mills, veneer manufacturers and on 
large contracts for such consumers as the 
Ford Motor Co. plant at Iron Mountain, Mich. 


Duluth, Minn. 


Jan. 15.—A general speeding up of the 
northern pine trade, begun last week, appar- 
ently is continuing, although reports from 
the various mills are somewhat conflicting. 
While some manufacturers report inquiries 
light, others say they are increasing and that 
shipments and sales also show a gain. In 
nearly every instance the operators report an 
increase in orders. Most of the northern pine 
operators are making special efforts to obtain 
business, although a minority report that they 
are not. Prices are firm all along the line. 
At the average mill, orders on hand are suffi- 
cient to keep the shipping department busy 
for less than a week. Most of the northern 
pine operators are looking forward to im- 
proved business in the near future, although 
some believe conditions will be only fair for 
two or three weeks. 

About half the mills in the Head of the 
Lakes region now say their stocks are at nor- 
mal, or nearly so, while the stocks of the 
other half are below normal. In a number 
of cases the assortments are not entirely satis- 
factery. At present there is approximately 
350,000,000 feet of northern pine on hand at 
Head of the Lakes area mills, compared with 
about 360,000,000 feet on hand a month ago. 
This reduction is partly accounted for, of 
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course, by the holiday lay-off period. In short 
supply. generally speaking, are 5/4 selects, 
4/4 No. 1 common, all Nos. 1 and 2 5/, 6/ and 
8/4 shop, and dimension material. In sur- 
plus are 2x6-inch No. 2 dimension, 1x8-inch, 
12- and 14-foot D select, 1x6- and 12-inch No. 
5, 5/4 No. 4 common, and 4-inch No. 3 Norway. 
Conditions relative to surplus and short stocks 
show great variation from mill to mill. 
Woods operations are progressing favorably, 
with plenty of snow and cold weather. 
Northern white cedar prices are uniformly 
frm. There has been an increase in both 
orders and sales during the last week. Jan- 
uary to date has been a more satisfactory 
month than usual in the white cedar trade, 
and one of the best features is the mounting 
inquiry for almost every item on the list. 
Few balsam lath are being manufactured. 


Vancouver, B. C. 


Jan. 11.—The resumption of operations in 
the British Columbia southern coast district 
has been held up by exceptionally cold 
weather. There has been very little snow- 
fall, but operators believe that a heavy fall 
of snow is very likely when the weather 
moderates. Production at present does not 
exceed 40 percent of normal, and there will 
probably be no increase until the weather has 
cleared up. 

The fir log market is firm, practically all 
sales reported during the last week having 
been at list of $11, $16 and $22, or at a slight 
premium. The cedar log market has also im- 
proved. The decline of log stocks, due to the 
closing down of cedar camps as a result of 
slow demand, has at last had some effect. 
Cedar log prices have improved $2 a thousand 
during the last thirty days, and sales are at 
$2 to $3 under list at present—list price being 
$11, $19 and $26 for shingle logs, and $21 and 
$28 for lumber logs. The hemlock log market 
is good, and all sales reported are at list, 
which is $11. 

Export demand has shown considerable ac- 
tivity, especially that from Japan and the 
United Kingdom and Continent, but, owing to 
the uncertain weather prevailing, the mills are 
very cautious about accepting future business. 
A large proportion of the mills are on a 5-day 
basis, and will continue this program for 
January at least. 


Minneapolis, Minn. 


Jan. 14.—With some industrials already 
Placing orders for forward needs, and retail 
buyers showing signs of interest, northern 
Pine business is improving in the Twin Cities 
and vicinity. Shipments, orders and inquiries 
all have increased, and prices remain firm. 
Sales are reported very satisfactory for this 
time of year. The greater number of Twin 
City millwork plants have resumed operations 
after the holiday shutdown, but there is little 
activity in this line even in the larger cities. 
Business is practically at a standstill in the 
country. 

Some balsam and white pine lath are being 
moved. Few are going to the Chicago mar- 
ket. New balsam lath are selling at $7.50 in 
the Twin Cities. Prices of shingles have been 
shaded in a few cases at the Minnesota Trans- 
fer to avoid demurrage charges. 

Since last week there has been a slight 
spurt in the cedar trade, with an increased 
number of inquiries. Quotations are steady. 


Kansas City, Mo. 


Jan. 14.—In spite of the handicap of bad 
Weather, lumber demand last week showed a 
considerable improvement. The number of in- 
quiries being put out would indicatea larger vol- 
ume of business for the remainder of the month. 
It is evident, however, that buyers are pur- 
Suing a conservative course in making up their 
Tequirements. The line yards are more lib- 
eral than the independents in their buying. 
Industrial demand has been good in some 
quarters, particularly that of the car builders. 
Millwork plants along the Mississippi have 
hot yet come into the market to any extent, 


Lumber Centers 


but elsewhere such plants are doing some buy- 
ing. The hardwoods and cypress are moving 
fairly well, but redwood demand in this mar- 
ket has been slow for a month. Snow to a 
depth of 15 inches covered this vicinity last 
week, and elsewhere in the wheat country 
there was a heavy fall. Lumber deliveries 
have therefore been held up. However, the 
snow is a great benefit to the wheat. 

The Long-Bell Lumber Co. has purchased 
the yard of the Antrim Lumber Co. at Cov- 
ington, Okla., and has sold its yard at Garber, 
Okla., to the other yards there. The yard at 
Meno., Okla., has been closed out. 


Philadelphia, Pa. 


Jan. 13.—At a recent meeting of the Phila- 
delphia Lumbermen’s Exchange, sympathy 
was extended to George C. Adams, of the 
Dequesne Lumber Co., in the death of his 
wife on Jan. 5. Mrs. Adams succumbed to 
injuries received in an automobile accident, 
near Mason, Tenn. 

S. S. Keely & Sons, of Manayunk, are erect- 
ing a new building of brick and stone which 
when completed will be one of the finest in 
the city. The first floor will be fitted out as 
show rooms, with genéral offices on the 
second floor. 

David A. Kay brought down a handsome 
6-pronged buck, and eight point bucks were 
bagged by A. E. Stitzinger and I. B. Shoup, 
both of the Stitzinger Lumber Co. The an- 
tlers of Stitzinger’s buck had a spread of 
16 inches. 

Mr. and Mrs. Joseph P. Dunwoody are 
spending several weeks in Florida. 


Boston, Mass. 


Jan, 14.—Wholesalers say that the demand 
for Pacific coast lumber, although still quiet 
here, has been rather better the last few days. 
For spruce lumber the market has continued 
slow, but quotations on both frames and ran- 
dom lengths continue as last week. Oak floor- 
ing prices are still weak and irregular, and 
it is now possible to buy second grade plain 
white oak flooring at $70, and sometimes even 
less. Southern pine flooring also is quiet, but 
prices keep about steady. There have been 
recent offers of 8-inch air dried roofers at 
$27.75@28. An encouraging factor frequently 
mentioned is an increasing inquiry for hard- 
woods from the other side of the Atlantic. 

Frederick A. York, president, Frederick A. 
York, jr., treasurer, and John J. Egan, clerk, 
all of Boston, have organized the York lumber 
Co. and begun business in this city. 

The Palmer & Parker Co. received last week 
a substantial shipment of mahogany and wal- 
nut logs from Africa, Other arrivals of for- 
eign lumber included three cargoes of ship 
knees and structural spruce from Nova Scotia, 
and thirty-eight logs of English oak from 
Liverpool. 


Pittsburgh, Pa. 


Jan, 14.—Prevailing bad weather at the 
mills throughout the East and South has ma- 
terially slowed down shipments of southern 
Pine and Appalachian woods. Pittsburgh so 
far has escaped much of the severe weather. 
Building operations here continue, and some 
new jobs have been started since the first of 
the year. It is certain that after taking in- 
ventories, a majority of the retail yards in 
western Pennsylvania will find stocks low, and 
that some orders for immediate shipment will 
therefore be placed. Most wholesalers report 
that their business from the yards has 
amounted to very little since the first of the 
year. 

Prices on air dried southern pine boards 
and dimension have continued very weak, and 
some sales are reported since the first of the 
year at figures even lower than those that 
prevailed during December. Local hemlock 
mills are quoting prices at. about the levels of 
last month. There is little or no demand for 
spruce and hemlock lath, and prices. continue 
low on these items. Some items in, West. Coast 
fir and Pondosa pine are being offered at con- 
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EXPORT SHIPPERS— 
CARGO and PARCEL 
SHIPMENTS TO ALL 
FOREIGN MARKETS 

















HEAD OFFICE: 
1125 Henry Building, 
SEATTLE, WASH. 


BRANCHES: 
SAN FRANCISCO, CALIF, 
PORTLAND, ORE. 


CABLE ADDRESS, all offices, FIREXCO 
Cc. I. F. OFFERS 
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DAVENPORT 
HOTEL 


Spokane, 
Washington 


Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside. 
Fireproof. 
Rates and 
prices are most 
moderate. 


Rendezvous of 
Lumbermen of 
the Northwest. 





LOUIS M. DAVENPORT, President 




















Know Your Costs 


PORTLAND 
Lumber 
Meter 


You'll be surprised to see how a Portland Meter will reveal 
unsuspected leaks and.increase your profits. You can’t aff rd 
to run a machine without a Portland Meter. There's a size 
and type of meter for every tallying requirement in your plant. 


Write for illustrated circular and further information. 
ADDE & COMPANY 


65 Kennebec Street, Portland, Maine 
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Sugar Pine 
California White Pine (i2% 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath-—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 
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Feather River Quality 
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White 
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No. 2 
Shop and 
Better 


An annual capacity of 35,000,000 
feet and good stocks on hand in- 
sure prompt attention to your 
orders. Try us next time. 


Feather River Lumber Co. 


DELLEKER, CALIF. yr 





















SURVEYS TIME STUDIES 


CurTIS A. MARSTON Co. 
Efficiency Engineers 


Box 687 SAN JOSE, CALIFORNIA 
Logging —Lumber Production and Handling 


INCENTIVE WAGE PAYMENT PLANS 
FOR MINIMUM OPERATING COSTS 











CI PACIFIC COAST C3 


SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


‘Also Spruce Finish S4S # 
(13/16 x 1/2” Off in Width) i 
Capacity 150,000 Ft. 


WINCHESTER BAY LUMB 


REEDSPORT, OREGON 





cessions from prices quoted in December; 
other items are quoted at about the same 


levels. 
St. Louis, Mo 


Jan. 13.—Rain, sleet, snow and slush have 
combined to make both hardwood and soft- 
wood yards in St. Louis wary of buying lum- 
ber of any kind, with the result that this 
has been a quiet week. With weather un- 
favorable to either the buying or shipping of 
lumber, there has been no opportunity to test 
the reaction of buyers to the recent advances 
of $1 and $2 in southern pine. With any de- 
mand whatever, the market will strengthen, 
factors here say. 

The only items in which the local hardwood 
yards seem interested are oak crossing plank 
and common square edge oak, for which there 
has been a demand for several weeks. The 
local yards are awaiting price developments 
before placing orders to replenish stocks. 


Macon, Ga. 


Jan. 13.—There is some demand for roofers, 
but not enough to strengthen the price or to 
cause mills that have closed down to re- 
open. Production continues at a low mark. 
The few carloads of roofers that are being 
marketed are bringing the same prices that 
have prevailed recently, mostly $16 and $17, 
with a few at 50 cents higher. 

Longleaf pine manufacturers are still en- 
joying good sales, especially to the railroads. 
Business is as good as usual at this season. 
Warm weather that has prevailed here for 
several days has opened up a local demand 
for longleaf. 


Shreveport, La. 


Jan. 13.—Trade is very slow, but certain 
items of southern pine are holding up well. 
There is a fairly good volume of orders for 
special cutting of railroad materials and 
other items. The mills have on their books 
about all of this class of business that they 
can take care of, especially the longleaf 
mills. A considerable amount of common 
lumber has accumulated, especially at short- 
leaf mills. Reports indicate that bad weather 
is causing demand to be curtailed in some 
parts of the country. Rains are affecting 
mill operations considerably. Small units 
have been forced to cease operations tem- 
porarily. Lower prices ruling on common 
items have been refused for the most part by 
the larger mills, but some of them lately 
have been selling surplus stock at prevail- 
ing prices. 

There are no heavy stocks of hardwoods 
and, although business is slow, prices remain 


ee Norfolk, Va. 


Jan. 13.—There has been a further slight 
improvement in demand for North Carolina 
pine. Chief interest has been centered in 
stock to be used by large industrial plants. 
The retail yard trade has not developed to 
any extent. Some of the yards have been 
buying a little framing and box boards at 
prices which have been ruling for a number 
of weeks, and as soon as the others realize 
that they can not hope for lower prices, they 
also will come on the market. 

The demand for edge 4/4 No. 2 and better 
band sawn continues fair; while mills have 
some surplus stock, they are not quoting lower 
prices. Good circular sawn edge and stock 
widths mixed are gradually ‘becoming more 
popular, and higher prices are quoted. There 
has not been much demand for No. 2 and 
better stock widths, except 4-inch in solid cars. 
Mixed cars have been offered at attractive 
prices. Edge 4/4 No. 3 has been moving a 
little better, but No. 3 stock widths continue 
to drag. Other good rough lumber items have 
been rather dull, 

Some edge 4/4 No. 1 box, kiln dried rough, 
has been sold, but the market is developing 
slowly, for most box makers are pretty well 
covered. Some good air dried edge box rough 
is being used, but buyers are very particular 
about stain. Dressed and resawn stock. has 
not been moving so well. No. 1, 4/4 stock 
box has been moving a little better, yards 
taking it rough and worked into roofers. The 
box plants are not buying. Prices remain the 
same. Edge 4/4 No. 2 box, free from red 
heart, can be sold rather freely, but regular 
grade is not moving so well. WNo. 2, 4/4 stock 








ot —, 
box is not easy to sell, even at low prices 
Several rather large sales of 4/4 box bark 
strips were made for water shipment, and also 
one or two sales of dunnage. Users of bar, 
strips seem to evidence more interest in 
market. Demand for stock No. 1 box, dressed 
and resawn, has been much better. 

There has been very little activity in dresseg 
lumber. Mills are holding for list prices 
Kiln dried and air dried roofers have been 
very quiet. Some very low prices are being 
quoted. Georgia air dried roofers are a littl 
higher than good stock can be obtained at jp 
North and South Carolina. 


Atlanta, Ga. 


Jan. 13.—Many yards are busy shipping 
December business, but taking few new or. 
ders. Shipments run strongly to large tim. 
ber, with No. 1 longleaf predominant. Rai}. 
roads and highway construction units are the 
principal consignees. Retailers report only 
the minimum of orders for repair, but look 
for an increase with improved weather. The 
Georgia outlook for 1930 is good. Farm 
building especially should increase. 

The hardwood market is practically at a 
standstill. Business has not revived since 
Jan. 1, and in many cases salesmen are in- 
active, awaiting the turn following inventory 
period. Prices remain firm but low, with no 
takers. Foreign inquiry is slow. 


Laurel, Miss. 


Jan. 13.—Last week the pine market showed 
considerable improvement. Retailers are tak- 
ing more interest in buying. Evidently they 
are beginning to replenish exhausted stocks 
and are not adverse to paying reasonable 
prices. Efforts made to force unwanted stocks 
into the hands of retailers, however, result in 
considerable sacrifice of price. Special cutting 
of all varieties is much in demand, and prices 
continue firm. There has recently been an in- 
crease in industrial and railroad demand. The 
pine export market shows strength. No 
items are in surplus. Future sales, some for 
shipments as far ahead as four months, are 
reported. 

James W. Smith, sales manager for the 
Wausau-Southern Lumber Co., has been spend- 
ing the last few days in the North. 


Birmingham, Ala. 


Jan. 13.—Stocks in the retail yards are the 
lowest in ten years, and as projected building 
here promises a larger demand, several large 
inquiries are out already. Demand for dimen- 
sion and rough boards is better than at any 
time since last October, and small mills are 
supplying it with shortleaf. Collections are 
poor, as loans are hard-io get through. Fail- 
ure of another bank which carried a number 
of retail, wholesaie and contractors’ accounts, 
further complicated the credit situation. Sales 
by yards continue at the full list, though some 
small concessions have been reported. Repair 
jobs have been netting better returns. Whole- 
salers and manufacturers’ representatives here 
claim that their prices are the lowest in years. 


Warren, Ark. 


Jan. 13.—The pine market is beginning to 
show gradual improvement, though orders and 
shipments are still under production. Most 
dealers are buying to replenish their stocks. 
The mills are accepting only such orders as 
can be shipped promptly, and not selling for 
30- and 60-day delivery, as they believe the 
market has about reached “rock bottom.” In- 
quiries are becoming more numerous and 
cover most items on the list. 

Since stocks of Arkansas finish are about 
half of what they were this time last year, 
it will take only a nominal amount of buying 
to effect an advance on finish. Stocks of 
flooring are fairly well assorted for widths 
and grades, except that B&better edge grain 
and ix4-inch No. 2 grain are still in very 
limited supply. 

No. 1 boards are not as plentiful as No. 2. 
Orders placed this week have included a good 
quantity of both Nos. 1 and 2. Several orders 
for 4-inch No. 3 crating have been placed at 
fair prices, 

Inquiries are still afloat from railroad car 
builders for car framing and running boards, 
while several orders have been placed for 2- 
inch longitudinal car siding. Some of the au- 
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tomobile body makers have announced that 
they will release orders this month and in 
February. 

The demand for lath is increasing, and it 
will not take many straight-car orders to 
clean up the available supply. 

Continued heavy rains for the last three 
days and nights in this district have caused 
all small operators to shut down, as the bot- 
tom lands are covered with water, the Saline 
River being some twelve inches over the main 


ighway. 
s Portland, Ore. 


Jan. 11—-A snow storm has spread over 
most of Oregon, and the weather is cold. A 
shortage of fir saw logs here is quite possible 
pefore the logging camps in the Columbia 
River district resume operations, for there are 
very few yellow fir logs unsold in the hands 
of the loggers, and only enough red fir logs 
to last about thirty days. For the present, 
all camps are shut down tight, and even 
though logs were in much greater demand 
than they are, it would be impossible to obtain 
them as long as the low temperatures continue. 

The change from an open winter is expected 
to have some effect on the tone of lumber 
prices, irrespective of demand, for production 
will be slowed down considerably. Business 
has continued inactive. 

The mill of the Eastern & Western Lumber 
Co. will resume cutting next week, after hav- 
ing been down for annual overhauling, but its 
logging operations in Clackamas County will 
remain inactive until March. 

Charles E. Dant, of Dant & Russell, lumber 
exporters, will leave tomorrow for the Orient 


officers during the first week of February. 
Nylta will resume its meetings next Friday 
night. 

William §S. Beckley, jr., of William S. Beck- 
léy, Jr. (Inc.), one of the Greater City’s great- 
est optimists, was host last Wednesday of the 
west side group at a luncheon in the Na- 
tional Republican Club. His guests included 
Conrad Pitcher, of the Wright Lumber Co.; 
Andrew Dykes, president Dykes Lumber Co.; 
Joseph Murphy, Charles Grosskurth, Jacob 
Bayer and Frank A. Niles, of Frank A. Niles, 
Inc. Herbert B. Coho and R. V. Gibson were 
guests of honor. A few days previous, Mr. 
Niles had been the host of his own organiza- 
tion at the National Republican Club. Mr. 
Niles’ guests then included Ben S. Woodhead 
and L, M. Duggan, of the National-American 
Wholesale Lumber Association, Mr. Coho and 
John W. Long. 

Edward Comstock, of the Edward Comstock 
Lumber Co., Rome, N. Y., wholesaler of 
spruce, sailed last Saturday for a Mediter- 
ranean cruise. 

The Kirch Marsh Co., wholesale mahogany, 
recently moved its main office from Long 
Island City to 483 East Bight Street, Man- 


ae Seattle, Wash. 


Jan. 11.—Log buyers report a scarcity of 
logs, both cedar and fir. Snow continues to 
reduce the input. Good logs are not obtain- 
able at any price from the regular sources. 
The best logs are bringing more than $1 above 
list. Cedar log prices are unchanged but 
show a tendency to strengthen. 

Business is inactive, but quotations are 

















At the Bay Point, Calif., lumber yard of the Coos Bay Lumber Co., five Model 10 “Caterpillar” 


tractors are being used effectively. 


Two are used on the loading platform to switch cars of 


finished lumber to the car doors for loading; three more are used on the pier performing the 


same service for single cars and train. 


These tractors have replaced many horses and the old 


Fordsons that formerly were used. 





to look over conditions in Japan, China and 
the Philippines. 

Dr. J. W. Watzek and wife, of Davenport, 
Iowa, have been here during the holidays visit- 
ing with their sons, C. H. and A. R. Watzek. 
With them is J. W. Watzek, jr., of Chicago. 
The Watzeks spent some time at the Crossett 
Western Co.’s operations at Wauna, 

Graham A. Griswold, head of the Griswold 
Lumber Co., and his bride of a few weeks, 
are on an extended tour of California, Arizona, 
Oklahoma and Kansas. 


New York, N. Y. 


Jan. 13.—The lumber market has taken a 
definite turn for the better. Retailers and 
wholesalers both report that business is mov- 
ing a great deal better than in the declining 
days of the last year. Some of the yards 
are busy, as are some of the wholesale offices. 
The price situation has not changed; there 
have been no recessions whatever. Stocks of 
some items are low; others are plentiful. 

The Long Island Dealers Association will 
hold its “Better Business Dealers Meeting” on 
Wednesday night of this week in the Freeport 
Elks Club at Freeport, Long Island. There 
Will be a dinner at 6:30 p. m. and a motion 
Picture entitled “Dealers and Dollars.” George 
Bahr, the Long Island secretary, has an- 
nounced that there will be a business survey. 

The Nylta Club at its meeting on Jan. 24 
will elect a new board of directors, and the 
Board in turn will select the new Nylta 


stiffening as a result of the curtailment of 
production enforced by bad weather. Rail 
business has not opened up yet, but is ex- 
pected to improve by the end of next week. 
Sales representatives of the larger mills re- 
port little business obtainable, and prices un- 
settled. Commons are difficult to sell. Whole- 
salers claim that the big mills are selling at 
almost any price offered. The wholesalers say 
that on the whole business is fairly satis- 
factory. Considerable orders have come in 
from sections of the middle West, one lum- 
berman reporting orders twice as large as 
he expected. Weather conditions in the East 
are holding down buying. Locally, there is 
little buying of yard items, most yards having 
fair stocks on hand. There is considerable 
local inquiry. Collections here are slow. 
The United States Intercoastal Lumber Con- 
ference has agreed upon a minimum rate of 
$10 for January and February, and $11 for 
March. According to one shipper here, the 
$10 rate is unprofitable to shipping compa- 
nies. However, he expects a resumption of 
buying by eastern yards now that the rate 
has been definitely set, and believes that there 
will be a large number of orders placed late 
in January to take advantage of the low rate. 
The California market on clears is very 
good, but common lumber is not in demand 
and is being stacked unsold at California 
ports. One wholesaler who has just returned 
from a trip through California reports that 
lumbermen are not very optimistic. Compe- 


(Continued on Page 85) 
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Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
Onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 
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TACOMA, WASHINGTON 























Your customers will 

like this high quality pont 
lumber and you will 

be well pleased with CEDAR 
our service. Daily 

capacity — 225,000’ percep 
lumber; 150,000 t a 
shingles; 50,000 lath. Shingles. 


White River Lumber Co. 


ENUMCLAW, WASH. 








O C L) A I 
HIGHLNE STRUCTURAL _~ GRADE 
DOUGLAS FIR 


Strength Guaranteed. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 











T HE relative merits and costs of various types 
of construction are fully explained in the 
Hooi and Johnson 2-volume “‘Handbook of Bulid- 
ing Construction.” Covers fully rinciples, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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JOHN THOMAS McGRATH, lumberman, of 
the McGrath-Hersch -Lumber Co., Polo, IIl., 
passed away at his home in that city, Satur- 
day afternoon, Jan. 11, 1930, after an illness 


of two weeks. Mr. McGrath had been gener- 
ally in good health, but he underwent an op- 
eration last fall from which he did not fully 
recover. 

Mr. McGrath was born at Woosung, III., 
July 21, 1857, the son of Philip and Catherine 
McGrath, and spent his early life in that vil- 
lage and vicinity, working on a farm and at- 
tending school, until 21 years of age. He 
then engaged in. teaching for a few years, 
achieving success in that profession. Through- 
out his life Mr. McGrath retained a keen in- 
terest in education and held quite definite 
views upon the aims and methods of instruc- 
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ORDER 
MIXED CARS 


Mouldings, Casing 
Common’ Boards 
Factory Lumber 
Uppers, Base 
Frame Material 
Turned Balusters 
Table Legs, Etc. 


*Our Pine is grown in California 
and Southern Oregon. 
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Mouldings 

Columns 
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Base, Etc. 

We can complete cars with Doors, Plywood 
and Fir Uppers. 


Harty Manufacturing Co. 


PORTLAND OREGON | 
New York Office: 5620 Grand Central 
Terminal, 

WOODWORKERS 
- SINCE 1888 








5/4x 4 Vertical Grain Porch Flooring 
Vertical or Mixed Grain Finish 
Vertical Grain Stepping 


MOULDINGS — Factory Stock 
All made from the finest of 


Old Growth Douglas Fir 
of soft texture, dried in strictly modern dry kilns. 


ROYALS, PERFECTIONS, XXXXX Red CedarShingles 
Mills: Raymond, Washington 


WILLAPA LUMBER CO. 
Sales Office: Failing Bldg., PORTLAND, ORE. 











tion. His first venture in business was made 
in a general store at Woosung in 1882, his 
stock including a few piles of lumber. In 
1890, a partnership having been formed be- 
tween Mr. McGrath and his brother-in-law, 
James M. Attley, under the style McGrath & 
Attley, the firm bought the yard of the Minne- 
sota Lumber Co. at Polo, and Mr. McGrath 
moved to that place to conduct the business. 
The firm maintained the yard at Woosung for 
more than twenty years and for a time had 
yards at Durand and Stratford, Ill. The part- 
nership name was retained until about a year 
ago, when'the business was merged with that 
of Al Hersch at Polo, as the McGrath-Hersch 
Lumber Co. Mr. McGrath was prominent in 
lumber association and community affairs. 
He served on important committees of the Il- 
linois Lumber & Material Dealers’ Associ- 
ation and in February, 1901, was chosen 
president of that organization. For many 
years he served as trustee of St. Mary’s 
church at Polo and held that place at his 
death. He planned and supervised construc- 
tion of the present church building in 1899, 
and later superintended the erection of the 
church rectory. During the world war Mr. 
McGrath was a member of the county council 
of defense and served on the fuel conserva- 
tion committee. In all of his activities Mr. 
McGrath won the confidence and friendship of 
those with whom he came in contact. His wise 
and friendly counsel will be sadly missed by 
all who knew him. 


Mr. McGrath was married Nov. 11, 1890, to’ 


Miss Angabel Curran of Dixon, Ill. To Mr. 
and Mrs. McGrath were born three daughters, 
who, with their mother, survive. The daugh- 
ters are Mrs. Catherine Phalen, Sparta, Wis., 
and Misses Aileen and Annabel, of Polo. Sur- 
viving him also are a sister, Mrs. J. M. Att- 
ley, of Chicago; a brother, E. J. McGrath, of 
Chicago, and two grandsons, John and Charles 
Phalen, of Sparta, Wis. 

Funeral services were held at St. Mary’s 
church, Polo, Jan. 15, with Rev. Fr. J. J. 
Hackett, as celebrant, assisted by Rev. Fr. 
John §S. Finn, of Chicago, a former Polo pas- 
nee Burial was made in St. Mary’s cemetery, 
olo. 


GEORGE W. JOHNSON, nationally known 
as a lumber operator in the middle West and 
on the Pacific coast, died at his home-in So- 
nora, Calif., Jan. 11 following an illness of 
several weeks. He was 77 years old. For 
many years Mr. Johnson was engaged in some 
of the great lumber operations of the coun- 
try. His first venture was with the Colgal 
Lumber Co., of Michigan. Later he was as- 
sociated with R. A. alger, a leading lumber- 
man of Detroit, and in 1894 he was head of 
the organization of the Shores Lumber Co., 
Ashland, Wis., which was at that time re- 
garded the most extensive lumber operating 
concern in the United States. In 1902 Mr. 
Johnson came to California, and with W. R. 
Thorsen, J. R. Prince and Charles Canfield 
purchased the West Side Lumber Co., at Tuo- 
lumne from the Crocker interests in San Fran- 
cisco and operated it until it was purchased 
recently by W. R. Chickering of the Chicker- 
ing Lumber Co. Mr. Johnson was connected 
with the First National Bank of Sonora and 
the Tuolumne County Bank and had served 
as president of both for the past twenty-five 
years. He was also director and vice presi- 
dent of the West Side Co. and the Tuolumne 
Properties Co. Mr. Johnson was born in West 
Saginaw, Mich., Dec. 16, 1852. In 1872 he mar- 
ried Miss Emma Gallagher of Utica, N. Y., 
who died in 1915. A brother, William John- 
son, retired Los Angeles merchant, and a 
nephew, Gladstone Johnson, president of the 
East Bay Mill & Lumber Co., and other nieces 
and nephews survive him. Mr. Johnson was a 
Mason, a Knight Templar, a member of the 
Shrine, and was also a member of the Tuo- 
lumne Chamber of Commerce, the Sonora 
Lions Club, the Sonora Gold Club and several 
other organizations. He was interested in 
Republican politics and frequently attended 
both State and National conventions of that 
party. 





JAMES H. WORDBN, for many years one 
of the leading mill owners and lumber opera- 
tors in northern Wisconsin, died at his home 
in Antigo on Jan. 6 following a brief illness. 
Mr. Worden was born in Gratoit County, 
Michigan, June 19, 1864. He began work in 
the lumber camps when 15 years of age, some 
years later going to Cedar Springs, Mich., 
where he began operations of his own, pur- 
chasing a large mill which he operated for 
several years. During the late ’90s he disposed 


of his interests in Michigan and went to Wis- 
consin, purchasing the holdings of the Jeffries 
Lumber Co., which consisted of a large saw 
and planing mill and a tract of 16,000 acres of 
timbered land. He organized the Jeffries & 


es 


Northeastern Railroad shortly after acquiring 
this property and operated it as an outlet eon. 
nection with the Chicago & North Western 
line over which to ship his manufactured lum. 
ber, In 1904 he disposed of his interests at 
Jeffries and purchased the T. D. Kellogg Many. 
facturing Co.’s property at Antigo. He was 
also active in several other business activities 
and at the time of his death was president of 
the Antigo Pole & Tie Co. Mr. Worden was a 
member of the Masonic order and also of the 
Elks. Funeral services were held under the 
auspices of the former. Besides the widow 
one son, James H. Worden, jr., of Antigo, and 
a daughter, Mrs. Roy Williams of San Diego 
Calif., survive; also one sister and two 
brothers. 


GBPORGE HON, 56 years of age, lumber 
dealer of Winchester, Ky., was found dead in 
his office on the afternoon of Jan. 14, by qa 
stenographer from an adjoining office, who 
went in to answer the telephone which had 
been ringing incessantly. Grasped in his right 
hand was a pistol, and he had evidently com- 
mitted suicide. On his desk were two sealed 
envelopes, one addressed to his wife, and the 
other to a son, Alvin Hon, who is associated 
in the Hon Lumber Co., contents of which 
were not made public. George Hon served as 
Kentucky State senator from 1918 to 1922, 
Just a few years ago he served as president 
of the Kentucky Retail Lumber Dealers’ As. 
sociation, and was very well known to the 
trade of the State. He was also a director of 
the Clark National Bank of Winchester. Mr. 
Hon in addition to being head of the Hon 
Lumber Co., was interested in the Ho-Be 
Lumber Co. A few weeks ago the Hon Lum- 
ber Co. suffered a heavy fire loss, with but 
relatively small insurance. It is understood 
that he lost nearly $100,000 in connection with 
the fire, and had suffered some other recent 
financial losses. He had been very despondent 
shortly prior to his death. 


BARL VANCE, aged 20, son of Joseph A, 
Vance, lumberman and large property owner 
of Seattle, Wash., lost his life in a tragic 
skating accident at Steel Lake near that city 
on Saturday, Jan. 11. Mr. Vance sacrificed his 
life to save the girl with whom he was’skat- 
ing when he went through the ice, by -refrain- 
ing from clutching the ice so that she would 
have a chance. She got ashore and ran -half 
a mile for help. Two neighbors pushed boats 
out on the ice but recovered the body after 
life was extinct. Joseph A. Vance, the father, 
is president of the Vance Lumber Co. and the 
Puget. Sound Mortgage: Co. of Seattle. He 
was a well known operator for many years at 
Malone, Wash. The Mumby Lumber. & 
Shingle Co. of Bordeaux, Wash., pur- 
chased his interests, Mr. Vance retaining ‘the 
company name. The Vance Lumber Co. owns 
the Lloyd building and the Vance Hotel, Se- 
attle, and is just completing a 15 story. office 
building. Lloyd Vance, an older brothers of 
Earl, is secretary to the Vance Lumber 
Co. and the Puget Sound Mortgage Co. 
A younger brother, George, is at Stanford 
University. A sister, Mrs. Helen Summers, 
also survives him. Earl was a freshman at 
the University of Washington. 


THOMAS R. BARLY, president of the T. R. 
Early Lumber Co., wholesaler of Kansas City, 
Mo., was found dead at his home Saturday 
afternoon, Jan. 11. Nearby was a letter ad- 
dressed to his sister, in which Mr. Early said 
that he had been suffering from an illness for 
which he cuuld find no relief and that he in- 
tended to take poison. Mr. Early was a bache- 
lor, 62 years old. He went to Kansas City 
from Mercer, Myv., 25 years ago, and estab- 
lished the firm of which he was president. 
Besides his sister, Miss Ruby Early, who kept 
house for him. he left three other sisters, 
Mrs. Nancy Sheets, Yale, Iowa; Mrs. Martha 
Egleston, Mercer, Mo., and Mrs, Fred Mert- 
sheimer, Kansas City. 


PETER A. DAANE, for more than thirty 
years yard superintendent for the Pantzer 
Lumber Co., of Sheboygan, Wis., died at his 
home.-in that city on Monday, Jan. 6, at the age 
of 63. Mr. Daane was born at Holland, Wis. 
and went to work as a boy in the lumber yard 
operated by his uncle, the late Peter Daane, at 
Oostburg, Wis., which is now owned by the 
Pantzer Lumber Co. Later he worked for the 
Winter Lumber Co. at Sheboygan and then 
scaled lumber for the Crocker Chair Co. for 
a time. He then went to the Pantzer Lumber 
Co. and remained as yard superintendent for 
thirty years until his recent retirement. His 
wife, four children and two brothers survive 
besides seven grandchildren. 


W. EDWARD BOCK, district freight ané 
passenger agent of the Missouri, Kansas 
Texas at Seattle, Wash., died at his home in 
Mineral Wells, Tex., on Jan. 4 at the age of 38. 
He had been ill for several months and had 
left Seattle for his home shortly before the 
holidays. Mr. Bock was a member of the 
Transportation Club of Seattle and the Wash- 
ington Athletic Club, and was a Mason. He 
is survived by his mother and father, a brother 
and three sisters. During the War he served 
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with the 7th Service Co. of the Signal Corps. 
He was one of the most genial and friendly 
members of the railroad and lumber world of 
the Pacific Northwest and popular with every- 
one with whom he came in contact. 





JOSEPH HAWKE, aged 94, one of the oldest 
Jumbermen_ in Ohio, died at. his residence in 
St. Louisville, Ohio, Jan. 10 of pneumonia. He 
was born in Elden township, Licking County, 
Jan. 14, 1836, and spent his entire life in the 
community, passing away only 10 miles from 

















his birthplace. He was identified with the 
lumber business for about 40 years. He leaves 
a widow and seven children. 


MRS. OLIVER KITTELLSEN, mother of 
Mrs. Earl Kenyon, wife of the manager of the 
sash and door department of the Long-Bell 
Lumber Co., died at the home of Mr. Kenyon, 
in Kansas City, Mo., Saturday, Jan. 11. She 
was 78 years old. The funeral services and 
burial took place Monday at her old home in 
Broadhead, Wis. 








Business Changes 


ALABAMA. Leeds—Wilder & Summers Co. suc- 
ceeded by Summers Lumber Co. 


ARIZONA. Casa Grande—Swanzey Lumber Co. 
succeeded by O’Malley Lumber Co., of Phoenix. 


DISTRICT OF COLUMBIA. Washington—Indi- 
ana Flooring Co. local branch and business taken 
over by Marshall Flooring Co. 

ILLINOIS. Fithian, Ogden and Royal—Hunter 
Lumber Co. succeeded by Hunter Lumber & Coal 
Co. (Inc.); headquarters Chillicothe. 

Ladd—Ladd Lumber & Coal Co. succeeded by 
Hunter, Doherty & Co. (Inc.); headquarters, Chil- 
licothe. 

INDIANA, Lawrenceburg — Dearborn Veneer 
Co. sold to Acme Vener & Lumber Co., of Cincin- 
nati. Plant will be enlarged and modernized. 

Noblesville—J. Underwood has taken over 
the management of the Pinnell-Dulin Lumber Co., 
succeeding W. O. Pinncell. 


IOWA. Argyle and Donnellson—Donnellson 
Lumber. Co. succeeded by C. A. Jones. 

MICHIGAN. Manistique—Brown Lumber Co. 
succeeded by Brown Dimension Co, (Inc.) 

Hudsonville—Herbert Stiles has purchased ma- 
jority stock of Hudsonville Box & Basket Co. 

MINNESOTA. Belle Plaine—Farmers Lumber 
Co. sold to Geib-Janni Lumber Co. and business 
will be consolidated with that of the Widmer 
Lumber Co. recently purchased by the same ¢om- 


pany. 

St. Paul—Valentine-Clark Co., 2516 Doswell Ave., 
advises that the Minneapolis office has been dis- 
eontinued and all mail should be addressed as 
above. 

Wadena—Dower~Lumber Co. merged into Lam- 
pert Lumber Co. of Minneapolis. 


OHIO. Celina—Kuntz & Herr Lumber Co. suc- 
ceeded by Celina Lumber & Supply Co. 

Mansfield—Constance Lumber Co. changing name 
to Home Materials Co. 


OKLAHOMA. Shawnee — Weleetka Lumber Co. 
local yard to Bell-Heard Lumber Co. 


OREGON. Enterprise—Oregon White Pine 
Lumber Co. sold retail yard to I. H. McIntyre. 

Joseph—I. H. McIntyre purchased Oregon White 
Pine Lumber Co, 

PENNSYLVANIA. Hamburg—William Buech- 
ley, jr., sold interest in Hamburg Lumber Yard to 
Buechley Lumber Yards (Inc.) 

Pottsville—William Buechley, jr., has sold in- 
terest in Wm. Buechley & Son to Buechley Lum- 
ber Yards (Inc.) 

Schuylkill Haven—William Buechley, jr., has 
sold interest in Wm. Buechley, Jr. & Co, to Buech- 
ley Lumber Yards (Inc.) 


TENNESSEE. Somerville—E. Allen Lumber Co. 
sold to Morris Lumber Co. 

TEXAS. Groom—Panhandle Lumber Co. sold 
to John Fraser, jr., former manager. 
WISCONSIN. Waupun—Yawkey-Crowley Lum- 
ber Co. changing name to Gateway Lumber Co, 


Incorporations 


CALIFORNIA, Santa Monica—Santa Monica 
Planing Mill Co., incorporated; capital. $50,000. 
FLORIDA. Apalachicola—H. G. Fanning Co. 
{Inc.), naval stores, incorporated by H. G, Fan- 
ning, et al. 
nen nhhenso—Tiget Island Hickory Co., incorpo- 
ed. . 

IDAHO. Gibbs—Winton -Lumber Co., incorpo- 
rk capital, $4,200,000; sawmill; C. J. Winton, 
al, 


ILLINOIS. Chicago—Englewood Lumber § Co., 
incorporated; capital, $40,000; old concern. 
INDIANA. Indianapolis—Charles T. Lee Door 
& Sash Co., incorporated; capital, $50,000; address 
Chas. T. Lee, 2060 College Ave. 
Rensselaer—Rensselaer Lumber Co., 
tated; $25,000; retail; old concern. 
MICHIGAN. Galesburg — Galesburg Coal & 
Hee Co., increasing capital from $25,000 to 
Iron River—Twin City Fuel & Lumber Co., 
increasing capital from $10,000 to $30,000. 
Sturgis—Smith-Patterson Lumber Co., incorpo- 
Tated; capital, $15,000. 

MISSOURI. St. Charles—H. G. Rauch Lumber 
0.,. incorporated; capital, $50,000. 

NEW JERSEY. South Jersey—National Mate- 
rials Co., incorporated; retail lumber. 

NEW YORK. Bronx—Advance Lumber Co., in- 
Corporated; capital, $5,000; timber and - lumber 
business; Irving Reinhardt, 12 E. Clarke Place, 
New York, N. Y. 

Fulton—Morin Bros. (Inc,), increasing capital 
from 2,000 to 3,000 shares. 

OHIO. Bethel— Bethel Lumber Co.,, incorpo- 
rated; capital, $25,000; old concern. ‘ 

: {winsburg—F, J.. Bissell Co., incorporated; lum- 


incorpo- 


ber and building material; 250 shares, no pa: 
value. 


OREGON. Mulino—Green Fir Timber Co., in- 
corporated; capital, $5,000. 

Portland—General Millwork, incorporated; capi- 
tal, $10,000; manufacturing. 

Waldport—Waldport Hardwood Co.,_ incorpo- 
rated; capital, $10,000; to manufacture wood prod- 
ucts. 

WASHINGTON. Aberdeen—Ward-Sargent Tim- 
ber Co., increasing capital to $170,000. 

Seattle—Ballard Millwork Co., incorporated; 
capital, $50,000; F. O. Klingborg, et al. 

Seattle—Nettleton Lumber Co., incorporated; 
capital, $100,000; changing name to Nettleton 
Timber Co. 

Seattle—Farrell Lumber Co., increasing capital 
to $50,000. 

WEST. VIRGINIA. Beckley—Devil’s Fork Post 
& Lumber Co., incorporated; capital, $5,000. 


BRITISH NORTH AMERICA 


ONTARIO. Port Arthur—Don A, Clark (Ltd.) 
granted provincial charter; to carry on lumber 
business in all its branches. 

Toronto — Stark Lumber Co. (Ltd.) chartered 
with headquarters at 314 Excelsior Life Bldg.; 
capital, $40,000. 


Casualties 


COLORADO. Greeley—King Lumber Co., loss 
by fire; warehouse destroyed; damage estimated 
at about $10,000. . 

MICHIGAN. Escanaba— The work shop and 
mill of the Stegath Lumber Co. has been dam- 
aged by fire. 

MISSOURI. Caruthersville—Hampendahl Stave 
& Heading Co., mill and dry kiln, has been dam- 
aged by fire; loss between $20,000 and $30,000. 

NEW YORK. Buffalo—A storage shed of the 
Blanchard Lumber & Mill Co. containing about 
100,000 feet of dressed lumber was burned with 
loss of about $75,000. 

Falconer—Warren Ross Lumber Co., loss by fire 
in lumber shed. $15,000. 

VIRGINIA. Marion—U. 8S. Jackson lumber plant, 
owned by W. S. Jackson, destroyed by fire. 

WASHINGTON. Cowiche—Sawmill of A. B. 
Thisius destroyed by fire; no insurance; will be 
rebuilt. 

WEST VIRGINIA. Charleston—Morgan Lum- 
ber & Mfg. Co., loss by fire in warehouse estimated 
at about $150,000. 


New Ventures 


ALABAMA, Sylacauga—Hanson Mfg. Co. has 
started manufacturing sash and doors. 

ARKANSAS. Amazon—B. H. Campbell has 
started a retail lumber business. 

GEORGIA. Bainbridge—E. H. Griffin has started 
a furniture manufacturing business. 

LOUISIANA, New Iberia—Eli S. Moorman has 
started. a sawmill and box factory. 


NEBRASKA. Hastings —C. -E. Coblentz has 
started a planing mill. 
NEVADA.- Reno—L. J. Hansen -has started a 


toy manufacturing business, 

NEW JERSEY. Port Newark—Port Newark 
Lumber Co. (Inc.) has started a wholesale busi- 
ness. 

NEW YORK. New York—Oakland Lumber Co. 
(Inc.) recently began a retail business. 

OHIO. Baltimore—Baltimore Lumber Co. has 
started a retail business. 

OREGON. Eugene—tTriangle Lumber Co. re- 
cently began business. 

TEXAS. San Antonio—L. A. Jackson Lumber 
Co. has started a retail lumber business. 

WASHINGTON. Castle Rock—East Lee Tie Co. 
has begun a sawmill and planing mill operation. 

Seattle—A. S. Hansen has started a millwork 
manufacturing business at 25th and Walker. 


New Mills and Equipment 


NORTH CAROLINA. Hertford—Major & Loomis 
Co. plans rebuilding dry lumber plant .recently 
burned: with a loss of $100,000. 

High Point—Hill Veneer Co. is installing $35,000 
cutting department at the panel plant. 

VIRGINIA. Marion—tThe Virginia Table Co. 
(Inc.) and Lincoln Furniture Co. Have combined 
and will erect plants at Marion and. Bristol. 

Pulaski—The Cheves Mfg. Co. is planning erec- 
tion of $15,000 plant to manufacture oak tile 


_ block . flooring. 


Pulaski — Pulaski Veneer Corporation will erect 
a 120x200 ft. factory building on Fifth St. and 
. will construct four additional dry kilns. 
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Jiffy Service” for 
Eastern Buyers 


Our new plant is specially equipped 
to manufacture Old Growth Yellow Fir 
finish, mouldings and other items in Fir 
Uppers. In addition to modern ma- 
chines, we also have a battery of the 
latest improved type of Moore Dry 
Kilns which dry our lumber to a 
definite, uniform moisture content. 


Eastern dealers will appreciate our 
“jiffy service” on straight or mixed cars 
over all transcontinental railroads. In 
addition to Fir items, you can 


Include Plywood 
In Mixed Cars. 


Take advantage of our excellent 
facilities on your future orders. 


WASHINGTON 


VENEER 
COMPANY 


Olympia Washington 









The Polleys 
Lumber Co. 


Manufacturers of 


} Pondosa 
“ Pine 
Selects 


General Offices and Mills: 
Shipments viaN.F: Missoula, Mont. 












Factory Lumber 
Both FIR and SPRUCE 


also Fir Battens, Lattice or Mould- 
ings in straight cars or mixed with 
other items of yard stock. 


John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 
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CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 





231 South La Salle Street 
Continental Illinois Bank Building 
CHICAGO 

















You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell the same trade) by means of Clancy’s 
Red Book Service. 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 

Write for our FREE Trial Offer and ask for Fold- 
er No. 49 S, 


Also, if you have some bad accounts on your books, 
our Collection Department can probaly get your 
money for you and the cost will be very little as 
as compared with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
606 So. Dearborn &St., CHICAGO 
Eestern Headquarters: 35 S. William -St., NEW YORK CITY 








GILBERT NELSON & CO. 
Public Accountants 


I! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 























Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner he whole field of surface measure ~7 ap- 
plied to rapid es:imating of contents of fr. 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 









linds, door and window 
etc , etc. for circular containing 
sample pages. 
Pocket Size (454 x 64"") $5.00, Postpaid. 


American Lumberman 


431 So. Dearborn St:, CHICAGO, ILL. 


J. D. Mylrea, of Rhinelander, Wis., president 
of the Thunder Lake Lumber Co., was a Chi- 
a business visitor on Wednesday of last 
week, 


C. J. Carter, of Kansas City, Mo., president 
of the Carter Bloxonend Flooring Co., was 
in Chicago to call on local lumbermen Wed- 
nesday. 


E. S. Downing, of Silverton, Ore., central 
and western sales manager for the Silver Falls 
Timber Co., was a caller at Chicago lumber 
offices on Friday of last week. 


A. DeWeese, of the A. DeWeese Lumber 
Co., Philadelphia, Pa., was in Chicago Tuesday 
and Wednesday. He had been in St. Louis, 
Mo., on Monday, and was heading back east. 


A. P. Macdonald, jr., of Morris, Ill., manager 
of the Morris Lumber Co., was a caller at Chi- 
cago lumber offices Monday. F. L. Stephen, 
owner of the yard, left Morris last week to 
spend two months in Miami, Fla. 


W. W. Brown of Chicago, proprietor of the 
W. W. Brown Lumber Co., went to Ottawa, 
Ont., this week to attend the annual convention 
of the Canadian Lumbermen’s Association, 
which was held Tuesday and Wednesday. 


J. P. Bliffert, of the North Side Lumber 
& Fuel Co., Milwaukee, Wis., stopped in Chi- 
cago last Saturday and called at the offices of 
the Barker-Fall Lumber Co. He was on his 
way to Miami, Fla., to spend the remainder 
of the winter. 


Herbert Moss, of Groveton, Tex., general 
manager of the Trinity County Lumber Co., 
was in Chicago Monday to confer with R. C. 
Clark, his firm’s Chicago sales agent. On his 
return trip he expected to stop at St. Louis 
and Kansas City, Mo. 


Max L. Pease, of the Galloway-Pease Lum- 
ber Co., Sumter, S. C., was in St. Louis. Mo., 
this week on a business trip, which will take 
him to Kansas City and Chicago. His firm is 
cutting mostly on gum, for which there is a 
fair demand. 


Harry Schoonover, of Humboldt, Iowa, has 
been appointed manager of the McGregor Bros. 
& Co. retail yard in Laurens. He succeeds 
E. J. Cook, who resigned to accent a position 
as superintendent of a chain of lumber yards 
in Canada, with headquarters in Edmontor, 
Alberta. 


S. H. Fullerton, of St. Louis, Mo., R. W. 
Fullerton of Warren, Ark.. and C. E. Eberle, 
of St. Louis, were in Chicago this week to at- 
tend a meeting of the directors of the Gulf 
Lumber Co., which formerly operated a mill at 
Fullerton, La., and which now is in process of 
liquidation. 


W. F. Ryder, assistant to the manager of the 
Long-Bell Lumber Co., a position he has held 
for the last twenty-five of the forty years he 
has been associated with the company, has re- 
signed. He is president of the Ryder Furniture 
& Carpet Co., of Beaumont, Tex., and will give 
that concern most of his time. 


M. G. Truman, of Chicago, president of the 
Marsh & Truman Lumber Co., is spending the 
week in the East, where he is visiting several 
of his firm’s lumber connections. A. Fletcher 
Marsh, secretary and treasurer of the firm, 
was in the Fast last week, but has returned to 
Chicago, and Sunday expects to start on a trip 
to New Orleans, La. “It’s on business.” he 
said, “and not to get away from Chicago’s 
cold weather.” 


G. H. Evans, of Atlanta, Ga., spent the week 
in Chicago, for the purpose of surveying the 
furniture market at the American Furniture 
Mart before completing plans for 1930 or out- 
lining future purchases. The Atlanta office 
of the Evans-Inman Lumber Co. (Inc.) is 





busy making shipments on December orders, 
but 1930 buying is not yet under way, nor are 
the salesmen out seeking new business, accord. 
ing to T. I. Evans, sales manager. 


David Stoddard, of Baker, Ore., general man. 
ager of the Oregon Lumber Co., Superintendent 
Nelson, of the company’s mill at Dee, and 
Walter S. Kennon, of the Oregon & Stoddard 
Sales Co., Baker, arrived in Chicago Monday 
to spend several days, and visited at the offices 
of Robert K. Eaton, of the Robert K. Eaton 
Lumber Co. Mr. Stoddard and Mr. Nelson are 
accompanied by their wives. Mr. and Mrs. 
Stoddard left Thursday morning for the East, 
but expect to rejoin their companions Sunday 
in Chicago. 

Frank Adams, sales manager for the Pacific 
Lumber Co. of Illinois, left Wednesday for In- 
dianapolis to mingle with the retail lumber 
dealers in attendance at the annual convention 
of the Retail Lumber Dealers’ Association of 
Indiana, and incidentally to tell them some- 
thing of the beauty and utility of redwood and 
the unexcelled service offered the dealers by 
his company. Mr. Adams also expects to attend 
the annual meeting of the Northwestern Lum- 
bermen’s Association in Minneapolis next week. 
He reports business so far this year well ahead 
of the same period last year, and is optimistic 
as to-the outlook for the redwood trade. 


Tom A. Moore, Chicago representative of 
the Pacific Lumber Agency, who for several 
weeks maintained his headquarters in room 
1064 of the People’s Gas Building at 122 South 
Michigan Boulevard, has returned to his former 
quarters in room 454 of the same building. 
“T’m back,” he confided to an AMERICAN LuM- 
BERMAN representative, “to an office where I’m 
not disturbed by clanging elevator doors and 
rattling office machines. Somehow they don’t 
seem to go with lumber. When a suitable 
opportunity for me to come back to my old 
place was offered, I took it.” His phone re- 
mains the same—Harrison 5542. 


Opens Chattanooga Sales Office 


The Allis-Chalmers Manufacturing Co., of 
Milwaukee, Wis., has announced the opening of 
a sales office at Chattanooga, Tenn. This 0 
with D. S. Kerr as representative in charge and 
A. I. Richardson, sales engineer, will operate 
as a branch of the Atlanta district office, under 
the direction of Berrien Moore, district man- 
ager. The opening of this office in Chattanooga 
will enable the company to more effectively 
serve its many customers in eastern and central 
Tennessee. 


Adds to Sales Force 


Detroit, Micn., Jan. 13.—Of interest espe- 
cially to West Coast producers is the announce- 
ment of Dickinson Bros.-Van Doren, of this 
city, of the addition to their sales force of Clark 
A. Loomis, formerly of Webb-Loomis Co., who 
will handle all western sales. The addition of 
Mr. Loomis to their organization rounds out 
one of the most complete commission sales units 
of the distribution of lumber in Michigan. Mr. 
Loomis has had 16 years’ experience in the 
sale of western products, having spent s 
years on the Coast. 


A Fisherman Without a Story 


Attanta, Ga., Jan. 13.—Herbert J. West, 
general manager of the West Lumber Co. and 
executive secretary of the Georgia Lumber, 
Millwork & Building Material Dealers’ Asso- 
ciation, returned to Atlanta last week from 
an extensive pleasure trip in Florida. Although 
he spent much time with rod and reel, he re- 
fuses to divulge a single gargantuan fish story, 
not even about “the one that got away.” , 

Mr. West is still performing gratis the sec 
retarial duties of the association because a0 
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re 
jnsufhicient number of the members have agreed 
to the proposals of increased membership dues 
and the hiring of a full-time paid secretary who 
is free to travel, which were recommended by 
the directors. And so, while officers of the or- 
ization are urging the members to speed up 
their acceptances of the changes, the local man 
is forced to devote considerable time to the 
executive tasks—he keeps on “sawing wood.” 


Elected President of Company 


Mourne, Itt., Jan. 13—G. Rodney Ains- 
worth, formerly vice president and general 
manager of Dimock Gould & Co. (Inc.), local 
retailer of lumber, has been elected by the 
directors as president of the company to suc- 
ceed his father, the late C. H. Ainsworth, whose 
death occurred last June. J. E. Harper was 
named vice president, filling the vacancy 
caused by Mr. Ainsworth’s advancement, and 
the latter’s brother, Charles P. Ainsworth, was 
re-elected secretary-treasurer. 

The new president will continue as general 
manager of the company. 


Elected Vice President 


Albert N. Towne, of Waltham, Mass., has 
been elected vice president of the Stone Lum- 
ber Co. of Boston. This is a wholesale concern 
dealing in eastern, western, southern and north- 
ern lumber in carload 
shipments from manu- 
facturers to retail con 
sumers. Mr. Towne first 
became connected with 
this company as a sales- 
man in 1914, calling on 





A. N. TOWNE, 
Waltham, Mass. ; 


Vice President,’ 
Stone Lumber Co. 





retail buyers in Maine, 
New Hampshire and 
part of Massachusetts, 
and was made a direc- 
tor in 1924. He has had 
wide experience in the 
lumber trade, beginning 
as an office boy, coming 
up through the trade as 
retail yard manager, manufacturer’s representa- 
tive, traveling salesman etc. Alfred G. Nye, of 
Hartford, Conn., is president of the Stone Lum- 
ber Co.; L. Williams Taylor, of Wollaston, 
Mass., is treasurer, and L. H. Chase, Water- 
town, Mass., office manager. 


Thirty Yards Incorporated 


Cuitiicorue, ILx., Jan. 13.—Incorporation of 
the thirty retail lumber yards in which R. F. 
Hunter, of Chillicothe, is a common stockholder, 
was completed last Saturday. The yards are 
now grouped in eleven corporations, with head- 
quarters here. All the buying will be centered 
in the Hunter Lumber Co., of Chillicothe. 

Hunter, Allen & Co. (Inc.) succeeds Hunter, 
Allen & Co. as owner of the yards at Lacon, 
Lostant, Rutland, Toluca, and Varna. The 
Hunter-Allen Lumber Co. (Inc.) succeeds 
Hunter, Allen & Co. as owner of the yards at 
Bluffs, Chapin, Meredosia, Petersburg and Ver- 
sailles. The Hunter-Allen Lumber & Material 
Co. (Inc.) succeeds Hunter, Allen & Co. as 
owner of the yard at Marseilles. 

The Ladd Lumber & Coal Co., of Ladd, and 
Hunter, Doherty & Co., of Spring Valley, are 
succeeded by Hunter, Doherty & Co. (Inc.) 

The Hunter-Duncan Lumber Co., of Oglesby, 
becomes the Hunter-Duncan Lumber Co. (Inc.) 
Hunter-Dunn & Co., with yards at Chatsworth 
and Gardner, is succeeded by Hunter, Dunn & 
Co. (Inc.). The yards at Edelstein and Macki- 
Naw, like the one in Chillicothe, continue under 
the Hunter Lumber Co. (Inc.), but those at 
Fithian, Ogden and Royal are changed to the 
Hunter Lumber & Coal Co. (Inc.). 








The Hunter-Pogue Lumber Co., of Decatur, 
becomes the Hunter-Pogue Lumber Co. (Inc.). 
Hunter, Wood & Co., of Champaign and Ur- 
bana, have become Hunter, Wood & Co. (Inc.). 

The name of the Hunter Lumber Co.’s yards 
at La Salle, Peru and Streator has ‘been 
changed to Hunter & Seitz (Inc.). 


Watch for This Man 


A man giving his name as W. W. Richardson 
and claiming to be connected with the Richey- 
Kirby Lumber Co., retail lumber dealers of San 
Antonio, Tex., called on some of the Chicago 
lumbermen during the last week with a hard 
luck story and claiming to have been unable to 
hear. from his concern promptly found it neces- 
sary to ask for a temporary loan. Representa- 
tives of some of the manufacturers who supply 
this well known retail yard gave a sympathetic 
ear to this man’s tale of woe and advanced him 
some money only to learn later from the Richey- 
Kirby Lumber Co. that the man is an impostor 
and has no connection whatever with that con- 
cern. 





Date for Tax Conference 


Baton Rouce, La., Jan. 13—The Louisiana 
Tax Commission has fixed Wednesday, Jan. 22, 
as the date for its annual conference with rep- 
resentatives of the lumber industry relative to 
the fixing of assessed values for 1930 of lum- 
ber, and particularly of pine, hardwood and 
cypress. A committee representing the south- 
ern pine industry will be heard by the com- 
mission beginning at 11 o’clock on that date, 
and immediately thereafter a committee repre- 
senting the hardwood industry will be ‘heard. 

THREE-FOURTHS of the German forests con- 
sist of coniferous timber, the proportion of 
softwood declining toward the West. For in- 
stance, three-fifths of all the forests in Hesse- 
Nassau are coniferous. 





_ TENNESSEE 
LUMBER &MFG.CO,, 
KNOXVILLE 








| LUMBER TRANSPORTATION | 


Finds Rates Prejudicial 


WASHINGTON, D. C., Jan. 14.— A decision 
handed down by Division 3 of the Interstate 
Commerce Commission in Docket No. 20218 
finds that the rates on door and window 
frames, knocked down, with or without pul- 
leys, in carloads, from Cloquet, Minn., to des- 
tinations in New York, New Jersey, Ohio and 
Connecticut were not unreasonable but un- 
duly prejudicial. While complainant is not 
shown to have been damaged by the undue 
prejudice, the carriers are directed to remove 
the undue prejudice. Complainant in this 
proceeding was the G & W Refrigerator Com- 
pany. The rates are held to have been unduly 
prejudicial to the extent that they exceeded 
the rates contemporaneously in effect on lum- 
ber. Apparently the lumber rates are now 
being applied on window frames withon* pul- 
leys and are no longer unduly prejudicial. The 
order to remove the undue prejudice therefore 
applies to shipments of knocked down frames 
with pulleys, which likewise are to take the 
lumber rates. 

The commission has handed down a deci- 
sion in No. 16628—Manassa Timber Co. vs. 
New York Central Railroad Co. et al.—hold- 
ing that demurrage and freight charges col- 
lected at Detroit, Mich., on a carload of lum- 
ber shipped from Eros, La., reconsigned in 
transit at East St. Louis, Ill., were inapplica- 
ble, and awarding $124.40 reparation, with in- 
terest from May 25, 1923. 


Week’s Loadings of Revenue Freight 


Loadings of revenue freight reported by the 
car service bureau of the American Railway 
Association for week ended Jan. 4, 1930, 
totaled 776,259 cars as follows: Forest prod- 





ucts, 40,643 cars (compared with 27,806 cars 
for the holiday week immediately preceding) ; 
grain, 41,102 cars; livestock, 22,428 cars; coal, 
175,678 cars; coke, 10,473 cars; ore, 8,847 cars, 
merchandise, 197,371 cars, and miscellaneous, 
279,717 cars. 








figure your 
invoices ! 


Let any cler 


Figuring invoices on 
lumber is never a matter 
of arithmetic.—when a 
Meilicke Lumber Calcu- 
lator is used. 
is not a general 

calculating device which 
can be used for anything. 
It talks in beard feet, 
and gives costs and ex- 
tensions per thousand. 

This ad pinned to 
your letterhead will 
bring you one on ten- 
day free trial. 


Meilicke Systems, Inc. 
3472 North Clark St., Chicago, IL > 


eilicke 












Time Saving Devices 





The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 











value on 

proper card 

representa- Perec. COMPANY 
tion you prTrepunen.on. 


S.K.MARRIC 
eALte ncawe 


ought to 
use 


Wiggins Peerless Patent Book-Form Cards 


They perform the dual service of annow: or your sales- 
men, while at the same time adding ay sp enur house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased In convenient bodk form style. 


The John B. Wiggins Company 
: Established 1857 
Engravers PlateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 
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Only the Red Heartwood 
Contains the Oil of Cedar 


Tennessee red cedar gives off 
an aroma very pleasant to you 
... and suffocating to the 
moth. The aroma comes from 
the natural oil of cedar found 
only in the red heart of the 
log. The white wood is value- 
less. 

Admittedly, then the more 
red heart, the better the closet 
lining. 

Supercedar is guaranteed 90 
per cent or more red heart- 
wood, scientifically cured to re- 
tain 100 per cent of the valu- 
able oil. It is accurately manu- 
factured with the tongue-and- 
groove sides and ends. 

These points are advertised 
in leading magazines such as 
Saturday Evening Post, Good 
Housekeeping, House and Gar- 
den, 

Every home needs a Supercedar 
closet and every woman wants 
one. And every time one is built 
the sale consists of (a) Supercedar 
Closet Lining. (b) studding. (c) 


siding. (d) door. (e) hardware, 
quarter-round, etc. 


Packed at mill in sealed boxes. 


Send for miniature sample box 
free with circular and price. 


5c BRO 


qe MEMPWIS & © 


WORLDS LARGEST MANUFACTURER 7 
OF TENNESSEE AROMATIC RED CEDAR. 








Manufacturers 
Short Leaf Pine and Hardwoods 





man pot.” 
It is the everyda 


Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 


ences of the lum : n, told 
ith a smile, Every lum 
man owes it to himself, 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn Si., CHICAGO 
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Incentive to Good Lubrication 


LANSING, MICH., Jan. 13.—One of the major 
problems of the automobile manufacturer is to 
get the truck owner or driver to unfailingly 
lubricate the car. The same thing applies in 
even greater force to the driver of pleasure auto- 
mobiles. The manufacturer well knows that, no 
matter how excellent the machine may have 
been made, it will not give the best of service, 
and will not be the best possible kind of ad- 
vertising, if the matter of lubrication is neg- 
lected. To this end most of the large automo- 
bile companies have been providing free lubri- 
cation service or have adopted some other simi- 
lar method of making it easy for the truck 
driver to have his machine cared for properly. 

The motorist’s psychology (if it may be so 
termed), however, sometimes takes some queer 
turns, and these systems of service have not 
been productive of any remarkable success in 
achieving the object sought—namely, having the 
truck greased and oiled thoroughly and as fre- 
quently as necessary. It seems to be the old 
story of “If it’s free it can’t amount to much— 
nobody’s gonna give away anything for noth- 
ing.” The autoist takes the service offer “with 


believed that the habit of regular servicing jt 
practiced during the first 20,000 miles wil be 
productive of such good results that no thinking 
truck owner would consider dropping it. Only 
the best tested lubricants are used by the service 
station for this work. 

“At least 80 percent of all ills that occur jp 
the operation of automobiles are caused either 
by lack of lubrication or lubrication that ig 
faulty,” said Don C. Streeter, service manager 
of the Reo company, in announcing the plan, 
“and we believe that with this system of main- 
tenance and service the trucks and pleasure cars 
will be able to perform in a way that will be a 
real credit to the Reo Motor Car Co.” 


Truck Company Issues Calendars 


A large and handsome calendar has just 
been received at the offices of the AMerIcANn 
LUMBERMAN from the Cleveland Tractor Co,, 
of Cleveland, Ohio. A logging scene, with a 
big Cletrac crawler-type tractor drawing a 
long train of sleds piled high with logs, is re- 
produced in colors. Officials of the company 
announce that “we will be pleased to send a 
calendar to anyone desiring it.” 














The Alexander Burgin Lumber Co. finds this “Caterpillar Ten” tractor useful, in its retail yard 
at Buena Vista, Ga., for unloading cars, spotting trailers, and making short delivery hauls when 
the occasion demands 
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a grain of salt” apparently, and seems to con- 
sider it only a clever advertising stunt, a talk- 
ing point for the salesmen. Usually overlooked 
is the fact that the manufacturer is anxious 
for his product to be given a fair chance to 
demonstrate the performance and stamina of 
which it is capable. The manufacturer knows 
that an improperly lubricated truck can not 
work with its full efficiency, and can not give 
the years of service it should, and for this rea- 
son he is anxious that the lubrication be pro- 
vided unfailingly when needed. He is willing 
to provide expensive service plans to accomplish 
his object, knowing that the money will be well 
spent and will produce rich returns in customer 
satisfaction, but the truck or pleasure car owner 
is frequently suspicious of the motives behind 
the offers, or just simply neglects the matter. 

A new plan, and one that shows considerable 
promise of producing the desired results, has 
been evolved by one manufacturer, the Reo 
Motor Car Co., here. Under the “Reo Protec* 
tive Maintenance Record,” as the plan is called, 
the customer when purchasing a truck also buys 
a coupon book at the same time, on terms which 
provide for payments at the same time pay- 
ments are made on the car itself. The book 
provides for complete service and inspection cov- 
erage during the first 10,000 miles of the car’s 
operation, and for the second thousand miles an- 
other boodk may be purchased. 

There is a good incentive for the motorist to 


have the truck serviced every 1,000 miles, for’ 


he will get a rebate of 10 percent of the service 
price if he brings his car in for service- within 
150 miles of the specified mileage on the various 
coupons. That is the kind of money saving that 
every truck driver and owner can appreciate— 
it is easier to see than the wear and tear in the 
universal joint or in the spring shackles. It is 





For the Truck Driver 


Little tips to help keep 
delivery wheels turning 








Don’t Neglect the Spring Shackles 
They are exposed to the dust of the road, 
the moisture of the air and also of the mud 
puddles, and the vibration of the engine. 
The spring bends, and then bends back again, 
while there must be something to hold it in 


place. All this is required of the spring 
shackle, all these things are likely to happen 
to the shackle. So it’s a good idea to keep 
these important little devices in good con- 
dition. They get coated with dirt, and need 
to be washed with kerosene and then oiled 
(oil drained from the crank-case will do for 
this purpose very nicely). The shackle bolts 
work loose, and by all means must be tight- 
ened. A loose shackle bolt, by putting undue 
strain on some part of the spring, may cause 
the spring to break. So keep the shackles in 
good condition, tight and spring leaves oiled. 

IN 1928 the value of cars and trucks manu- 
factured was $3,163,000,000 with exports of 
vehicles, parts and tires exceeding $578,000,000. 
The 1929 figures will exceed this, with the added 


important news that for the first time since 


the Civil War, cotton takes second place as 
the most valuable of our exports, the latest 
figures showing that American motor products 
exported exceeded in value that of any other 
item. 
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“Wi congratulate you on what we be- 


lieve is the greatest step forward in 

frame construction it is possible to 
make,” writes Mr. G. H. Downing of Down- 
ing Bros., Inc., Andersen Frame dealer at 
Locust Valley, L. I. 

The above comment is typical of the re- 
sponse by dealers, builders and architects to 
the new Andersen Master Frames with locked* 
sill-joint. Everyone who sells, installs or spec- 
ifies window and door frames marvels at the 
practical improvements of these super-frames. 

The locked sill-joint and six other new, 
exclusive features are added to the previous 
distinctive Andersen advantages at no increase 
in price. 

Here is an opportunity for up-and-coming 
building material merchants to offer the 
greater service of these improved weather- 
tight frames to the builders and home-owners 
of their communities. 

Write for complete information on Ander- 
sen Master Frames and the name of nearest 
jobber. 


ANDERSEN FRAME CORPORATION 
BAYPORT, MINNESOTA 














Building Tradé-Acclaims 
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ASTER FRAM ES 



































*The locked sill-joint 
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QUICK DELIVERY 


Our strategic location on the 
main line of one of the fastest 
railroads in the South enables us 
to offer you the assurance of 
quick delivery. Natalbany serv- 
ice does not stop until your order 
is in your yard—delivered to your 
satisfaction. 


LUMBER 
HAM MOND, 


IN THE REGION 
OF BEST GROWTH 


What is this region of best growth? Briefly, as des- 
ignated by the Department of Agriculture, it is that 
region where natural conditions are conducive to the 
growth of superior trees—some of the best in the 
world. 


And in the heart of this fertile region, where the saws 
of five Natalbany mills are humming every day, our 
holdings are charted—including dense areas of virgin 
shortleaf pine and extensive tracts of soft shortleaf 
hill pine. 


This process of selection, indicative of the entire Nat- 
albany operation, means better lumber for you— 
good, clean lumber that will “build customer” confi- 
dence and increase your sales. 


NATALBANY 


COMPANY, LTD, 


SALES OFFICE 





Long and Short Leaf Southern Pine—Hardwoods 


MEMBER SOUTHERN PINE ASSOCIATION 


et 





LOUISIANA 
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7 This 


Week’s 


Lumber Prices 








SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended Jan. 11: 


Plooring Drop Siding 
1x3” E.G.— 1x6”, 10-20’— 

Btr, 10-20’.. 67.37 | B&Btr ........ 37.80 
- 4% ee ci oe “a Geyeen-> 36.01 
i” FG— A oad otbees 24.05 

Btr, 10-20’.. 41.22 Pinish, All 10-20 
ag 1,’ 10-20’... 34.69 
No. 2, 6-20’.... 21.25 | B&Better Rough: 
it” BG Byaxt 6&8". . 68:00 

’ e x4, as . 
B&Btr, -1020"-- tee |  5/4x5, 1012. 68.67 
eee ee ioe Se 6/4 & 8/4x65, 
ix4” F.G.— 10&12” . 71.00 
-20’ 
— Ra a oe B&Better Surfaced: 
No. 2, 10-20’... 24.35 OT oc cavcten 46.44 
1x6” isiwans 45.58 
ee * 
Ceiling 1x5 and i0”.: 52.93 
%x4”, 10-20’— Se” cs veeie 3.06 
SE -  ahtends 30.15 5/4x4, 6&8”... 62.80 
SE anww bath 28.22 5/4x5, 10&12”. 74.66 
Peepers 21.10 6/4 & 8/4x4, 
et .sceen 
Partition C Surfaced 
w— EOE Pree 41.00 
ea 18.00 SP” <ssuasnce 41.00 








Casing and Base No. 1 Dimension, 
“sone 6 59.00 a 
an W ebece A 
me \eteb bans . 58.08 Short Long 
ea ea 
boy SIS, 10-20 | ox 4”, 10’, 24.19 29.61 
1x4” 85.74 12’. 25.25 27.70 
1x8" foi. S807 16”. 26.67 29.42 
No. 2— 18&20’. 28.31 34.19 
> I the 17-35 | 2x 6”, 10’. 23.08 28.00 
mera, © ete . 12’. 21.92 21.50 
ee 12.78 16’. 23.93 24.50 
= . 14.29 18&20’. 25.28 28.29 
Boards, SIS or 828 | 2x 8”, ~ aa 
6, ee er 16’. 24.25 34.94 
setae *otroeos Beae 18&20’. 25.34 .... 
1x12” ...... - 50.70 | 2x10”, 10’. 25.68 .... 
No. 2 (all 10 to 20°):, 12’. 25.41 28.25 
a 31.47 16’. 25.92 32.25 
XLV we eeees . 90’ 
1x12” 12122! 26.46 | pect et ‘op3 
x a ,. ‘ 
ae Sp cts 12’. 30.60 .... 
1) ea 16.61 16’. 33.82 43.50 
BY sseans 17.43 18&20’. 33.60 .... 








No. 2 Shortleaf 
Dimension 81S1E 


} a ee | ee 23.64 

Be aaters 22.43 

| es 21.97 

SEI 6.0% tae 25.79 

a a 17.50 

OP wsetas 18.13 

| see 18.96 

18&20’...... 19.70 

$e 0. We tes 20.90 

of ee 20.19 

, 22.02 

J 21.06 

i eee 20.15 

Soaceee 23.31 

18&20’...... 23.92 

8 ree Per 21.89 

BBti se sle's 22.19 

| Sere 24.69 

TONES eksss 0:0 24.75 
No. 3 Dimension 

mn, ws p44 & ades 14.71 

De” ‘cweoknawie x 12.00 

ME 60 was e es 15.34 


No. 2, 


(All 1x4 





1xi0” ° 


No. 1, %”, 4’... 
5”, 4’... 2.57 


Byrkit Lath 
8 and 10’...... 15.50 
Car Material 


No. 2 random. 


Shiplap 
™. t * (all 10-  * 


ooo 31.40 


& 6”): 


— 9 and 


ogeass - 48.00 
19.82 





CALIFORNIA PINES 


San Prancisco, Calif., Jan. 11.—The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1-inch stock only, 
were reported by the California White -& 
Sugar Pine Manufacturers’ Association for the 
period ended Jan, 7: 


California White Pine 


No. 1&2 clr. C sel. Dsel. No.3 clr. 
All widths— 
BE 660 sam $66.00 $64.15 $50.95 $36.40 
has eae 66.60 62.85 48.60 45.70 
BN 65-6: acres 64.80 64.15 41.45 50.25 
a 70.35 66.10 52.10 59.75 
California Sugar Pine 
are a hea $81.00 $65.70 $49.55 
a $93.70 73.25 57.65 56.70 
Ee Ke neta e aie 68.30 49.90 60.00 
TF 97.10 78.55 66.55 72.85 
White Pine Shop Mixed Pines 
Inch common.. .$29.00 as 
No. 1, 5/4xa.w.. 37.20 guis— ,N0,2 No.3 
No. 2, 6/4xa.w.. 23.15 8” .... 25.90 $20.35 
Panel, C&better 10” 1... 24.75 20.20 
%"xa.w. .... 64.45 42” (°°. 29°30 20.45 
Sugar Pine Shop Box— 
Inch common.. .$44.40 Dk . S. eéveccn 
No. 1, 5/4xa.w.. 44.00 No. Morac +t So 
No. 2, 6/4xa.w.. 31.75 Siding, %x6”— 
White Fir Rahettor eT 
er, a sees 4... ; 
No. 2 dimen., Late 
19/16xa.w. - 16.45 ot ds wage es 3.05 
° m., 
Australian 19/16x4” ....$20.30 
ize ewe eae et! ate 18.50 
rec ® 2 
6/4xa.w. ...... 41.50 Douglas Fir 
eee 50.70 C&better ...... $42.50 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, S1S— 
8’ 10,12&14’ 16’ 


ee sciobbpaedecentes $26.50 $27.50 $28.50 
 — === cocccccccce 30.08 31.00 32.50 
SEE capephevndec eeeee 31.00 32.00 $3.50 
Me scccedpavenee «+ 33.50 35.50 36.00 
a scatsects cocccee 34.50 35.50 37.00 


For shiplap or flooring, add 50 cents to 


Prices on No. 1 boards. 
No. 1 Hemlock Dimension, 8181E— 


8° 10° 12’ 14’ 16’ 
2x 4” ...$31.00 $31.00 $31.00 $31.00 $32.00 
2x 6” ... 29.00 30.00 30.00 30.00 82.00 
2x 8” ... 30.00 31.00 31.00 31.00 32.00 
2x10” ... 30.00 33.00 34.00 34.00 33.00 
2x12” ... 30.00 34.00 34.00 34.00 34.00 


For No. 2 dimension, deduct $2.50 from price 
of No. 1, 





INLAND EMPIRE PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Spokane, Wash., Jan. 15.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Association 
by members during the three days ended 
Wednesday, Jan. 15. Reports of prices shown 
on ‘$2S include sales of stock worked other 
than S2S on which the prices have been re- 
duced to an 82S basis by using the working 
charges shown in the Western Pine Manu- 
facturers’ Association lumber price list of 
July 15, 1926. Prices of selects and random 
length larch and fir include sales of specified 
length stock with the prices reduced.to the 
random length basis by using the sorting 
charges from the same list. Averages include 
both direct and wholesale sales. Where prices 
shown are net to wholesaler they have been 
increased by 5 percent of the estimated mill 
price. RL means random length. AL means 
all length, regardless of whether random or 
specified lengths are called for. Quotations 


follow. 
Pondosa Pine 
Inch SELECTS and Common S2S— 
6” 8” 10” 13” 

C selects RL..... $56. = $50.92 $62.21 $80.30 

D selects RL..... 41.4 42.90 53.27 

No. 1 common AL 39. 18 3) eee 

No. 2 common AL 26.21 25.01 25.16 

No. 3 common AL 19.06 19.87 19.84 
Suop, 5/4 and 6/4, S2S— 

No. 1, $33.50; No. 2, $23.50; No. 3, $17.33 
SELECT 82S, 5/4 AND 6/4, 4” AND WIDER— 

C select RL. .$64.50 D select RL. .$48.89 
=e“ See eee eee $33.57 
No. 4 Common, S2S RW RL............. 14.42 


Idaho White Pine 
INCH SELECTS AND eS S2S— 


20.93 


1” 12” 
C eetects Ris:.... $82. 00 $92.00 .. 
D selects RL..... $45. 25 49.00 59.00 $84. 00 


No. 1 common AL 47.00 46.50 652.00 75.80 
No. 2 common AL 35.33 35.29 35.42 42.77 
No. 3 common AL 23.91 24.90 25.46 29.50 


SELEcT S28, 5/4 AND 6/4, 4” AND WIDER— 


D select tb aa ks odes Mace Gb sea aee & $76.00 
Se Se, Bes cit aa mous eewenseeees 43.00 
No. 4 Common, S2S RW ide chan cdti's 19.50 

Larch and Fir 
No. 3 Common, 82S RL 1x8”..........0.. $17.50 
Vert. Gr. Flooring, C&btr. 4” RL........ 45.75 





WEST COAST SPRUCE 


{Special telegram to Amzrican Lumperman] 


Portland, Ore., Jan. 14.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 
a) ee ee $65.00 4/4 ...$33.00@34.00 
1x4—10” .... 50.00 5/4 ... 35.00@36.00 

~~. siding— 6/4 ... 36.00@40.00 


cocccs 31.00 8/4 ... 37.00@40.00 
h @45-00 


xe" Flat gr. 26.00 Lath 
* Vert. o. 31.00 Green box 13.00@15.50 








DOUGLAS FIR 


[Special telegram to Amertcan LuMBERMAN] 


Portland, Ore., Jan. 


14.—F. 


b. mill prices 


on actual sales of fir, Jan. 10, i, and 13, direct 


only, reported by 


West Coast’ mills ‘to the 


Davis Statistical Bureau, were as follows: 
Vertical Grain Flooring 


B B&btr Cc D 
er eee $40.50 $42.25 $28.00 dent 
ar =a 38.50 ear Kan® 
S7ERE. * cones ews v 42.50 ‘ 

Plat Grain Flooring 
Da ackee ee bien 23.00 19.50 
SO fh vs4 scare Rt. 30.75 30.50 
Mixed Grain vee 
BMT Gencsweatéaa : $16.25 

‘Ceiling 
SRD «chin oa koe Ge bua 22.25 17.25 
Ee sevie shccabs sie 23.50 18.75 

Drop Siding, 1x6” 
ey ee ree a 30.75 26.75 due 
WL, » ktaslaue ebb ata 59.38 24.25 uaaie 
MD ivtiien ea tas iF 18.50 

Pinish, Kiln ‘Dried ana Surfaced 
x6” x8” 1xi2” 
pS eee re re $42. 25 $14.25 $56.75 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
CS wevete rowers ety 00 $17.50 $20.00 $20.50 
a a 11.00 10.50 11.50 12.56 
ee ge Ty es, F 8.75 8.25 8.25 juan 
Dimension 
No. * zs — 
, 18’ - sane’ 26-32’ 


1 
4”. $16. 50 $16. 75 $18.75 $19.50 $19. 


6”. 16.00 16.25 17.25 
17.50 17.75 17.75 20.75 19.50 
17.75 18.00 18.25 21.25 23.50 
18.50 18.50 18.00 21.50 24,25 


8”. 16.25 16.25 
10”. 17.00 17.25 
12”. 18.00 17. re: 
2x4”, 8’, $16.7 10’, 
a ge 2x4” 
No. 2. 
No. 3.. sae + 0.80 


17.50 178 


$17.00; 2x6 


x6” 2x8” 
. -$10.50 a oe aa 75 saan 50 $20.50 


0 $20.75 $22.00 


“, 10’, 
2x10” 


$15.00 
2x12” 


No. 1 Common ‘Timbers 


8x3 to 4x12” to 20’ surfaced .......... $19.50 

5x5 to 12x12” to 40’ rough ............. 17.60 

5x5 to 12x12” to 40’, surfaced ......... - 20,00 
Fir Lath 


Wai 2, BN. GIF ssc se ccce ests jesse tedeeee 
B&better, Flat Grain Car Siding, 9 or 18’ 
9 ics cvtendetvilvecageceds sweet . +» $39.00 
SR ee a aaa abs mee Sie 41.00 





SOUTHERN PINE TIES 


New York, Jan. 13.—Following are bey 
tions on southern pine railroad ties f. o. 


New York: 

All 8’ 6”— Heart 
7x9” sevceereetsrerrens $1.70 
Dl nce ehue oopenses6oo8seee 1.6@ 
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WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 14.—Log market quota- 
tions: 

Fir, yellow: No. 1, $22@23; pre. 2, $17@18; 
No. 3, $12@13; peelers, $28@32 

Fir, red: Pageees, $14@16. 50. 


Cedar: $15 
Hemlock: ngraded, $9@11 
Spruce. No. 1, $26@32; No. 2, $20@24; No. 


3, $13. 
Everett, Wash., Jan. 11.—Log quotations: 
Fir: No. 1, $26; No. 2, $19: No. 3, $13. 
Cedar: Rafts of shingle logs only, $14@17; 
lumber logs, ze. 
Hemlock: No. g13) a $10 
Spruce: No. 1, t26: ait No. 3, $13. 


Vancouver, B. C., Jan. 11.—Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $22; No. 2, $16; No. 3, $11. Small 
premiums are being paid in some cases. 

Cedar, shingle booms, $26; $19 and $12: lum- 
ber booms, $28 and $21. Sales are at $2@3 
under these list prices. 

Hemlock: $11. 


NORTHERN PINE 


Duluth, Minn., Jan. 13. — Following are 
prices un northern waite pine f. v. vu. Luluin. 


Common Rough Boards and FPencing— 





ee 12ft. 14 ft. 16 ft. 

a 2 ee wnescwvarn $49.00 $49.00 $53.00 
1x 5 or 6”.. 51.00 51.00 53.00 

7 scconuas 55.00 65.00 63.00 

SESW” scoedcoces 61.00 68.00 67.00 

SEEE «cecatos 83.00 81.00 $1.00 

Hea & 8S cescves . 38.00 38.00 43.00 
1x 56 or 6 -» 39.00 39.00 42.00 

Te ” cacceuse Ge 40.00 39.00 

Be tsesoeee - 43.00 41.00 39.00 

BEES scoee «++ 53.00 49.00 48.00 

ae. GC We SO cecctons 28.00 28.00 29.00 
1x 6 or 6”.... 30.50 30.50 32.00 

SS” wccceset eee 33.00 33.00 

BBS” cccccces 34.00 33.00 33.00 

SHED” ccoscsss SOO 35.00 35.00 


For all white pine (Pinus 8trobus) Nos. |! 
and 2, add $1: for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. rop siding, add 50 cents; partition, add 
$1: weil tubing D&M and beveled, add $2, to 
price of flooring. 

No. 4, mixed, 6-foot and longer, 4-inch, $26: 
6-inch, 328; 8-inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4- inch and wider, $28.00. 


Wo. 1 Piece Stuff, S181 E— 


10’ 12° 14’ 16° 18&20’ 
2x 4” $35 50 oes. z. $32.50 $33.50 $35.50 
2x 6” 33.50 2.50 2.50 34.50 
2x 8” 35.50 36. 50 33.50 33.50 35.50 
2x10” .... 37.50 38.50 38.50 38.50 39.50 
2x12” .... 38.50 89.50 39.50 389.50 40.50 


No. 2 piece stuff, $3 less than No. 1, For 
rough, deduct $1. For D&M, add $1.50. 


Siding 4- and 6-inch, 4- to 20-foot— 


Canadian 

Bébdtr Cc B Cé&bdtr. 
. . $41. 06 $35.00 $25. 00 $15.00 $32.00 
OF  veiseets 45.00 40.00 30.00 18.00 34.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
ye and ceiling: 


il 6” - 10” * 
Dabir, * ale - $52.00 $56.00 $56.00 $72.00 $87.00 
btr.,* 6-16’.. 51.00 


55.00 65.00 67.00 82.00 
No. i, 6-16’.. 50.00 54.00 64.00 § 
No. 2, 8-16’.. 42.50 41.50 41.59 41.50 49.00 
No. 3, 8-20’.. 34.00 36.50 37.50 37.50 39.00 
No. 4, 4-20’.. 32.50 34.50 385.50 35.50 35.50 
5” &6/4— 4"&wdr. 4,6&8” 10” 12” 
D&btr., 6-16’ ...$72.00 $74.00 $77.00 $87.00 
No. 1&btr., 6-16’. 66.00 68.00 71.00 8100 
No. 1, 6-16’..... 62.00 64.00 67.00 177.00 


For 6/&6/4 in No. 2, 4-inch, add $7: 6-inch, 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, 
add $6: in No. 3, al! widths, add $6; No. 4, $4. 


§Furnished when available. 
*Contains 40 to 50 percent Dé&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2: other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-“not 
D&bdtr., 4-inch..$28.00 E, 4-inch.......$18.00 
: 6-inch.. 31.00 6-inch....... 21.00 
sosues one pine lath, 4-foot: No. 1, $7.76; No. 





WESTERN RED CEDAR 


Seattle, Wash., Jan. 11.—Prices for red 
ceda: siding in mixea cars, new bundling, &- 
to 18-foot, f. o. b. mill: 


Bevel Siding, %-inch 


Clear ee “B” 

MTEC Cece - + -$30.00 $27.00 $20.00 

56-inch etseneveen 31.00 26.00 23.00 

COONS co vece eee | 32.00 23.00 
Clear Bungalow Siding 

%-inch -inch 

SARGR cccecccccccvcecccesseeeee 39.00 

BRLEMOD ccvdcceccccscccesocs Gee 43.00 

UWeinch ...ccce IA cece 
Clear Finish, 8- to 16’ 

82 or 48 ough 

1x8-10” a 75.00 + 71.00 

SEG b6cueees oweccecseccoos Bae 76.00 

1x14- to 138” sewveccececeece See 86.00 

SBD Ge BE” 2 cccccccosceee 1G 101.00 


Clear Ceiling or Flooring, One Side V or B 
1x3 and t-inch, 10 to 16’... ...........$45.00 
Discount on Moldings 
Made from 1x3” and under............--50% 
Made from other SIBEO....cccc-ccccccecece 40% 

For 50,000 feet or more, additional dis- 
count 
Clear Lattice, S48, 4- to 16’ 
100 lin. ft 
= 


eee eee eee eee eee eee eee eee eee eee 


1%” 
19H” ccc cccccccccccs 
1%” 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Jan. 11: 


Plooring 

328” 1x4” 
Edge grain—Bé&better ........ $63.00 $61.50 
Flat Srain—SHborter ape 40.75 41.00 
i  tetesadeaawe de 32.50 
No. 2 Sat nde pe la 24.00 

Partition and Siding 
Boston partition, B&better, 1x4”........ $41.00 
Drop siding, B&better, DT tases sn eeees 38.75 

Pinish and Moldings 
Finish, 1x5&10” Bé&better............... $59.50 
Finish, 5/4x5&10” Bé&better............. 69.00 
ee Oe Ds nn ekin due enna eee 62.00 
Discount on moldings, 15%” and under.... 60% 
” and OVCP...:% 36% 

Boards and Shiplap 
Boards and shiplap, = a.  Reovecon $31.75 
es See Be ceca xe 24.25 
SE, BRE. TO Be csesvvceiccccvasees 20.75 
Boards, 1x8”, SS SS ee rer a 17.00 

Dimension 
es 2 fe! SU lee TT ere $23.50 
2 a. een 2 vgels oeeeseo te 24.50 
ye SS eee ere 30.75 
ce Se Fei Se 8 rar 21.25 
Se « SE OE ON sc dcneeeesteccene 22.75 
Lath 

eh ee: 2H tc srunieendesbecéheees $3.75 





RED CEDAR SHINGLES 


Seattle, Wash., Jan. 11.—Eastern prices, per 
thousand (shingles packed by the — oy are 
approximately 5 cents over straight car 
prices) f. o. b. mill are as follows: 


Pirst Grades, Standard Stock 


Straight Mixed with 

cars cedar lumber 
Extra stars, 6/2. hie i. . 218 $ 2.10 2.20 
Extra clears, 5/2. 40 2.40 2.55 
DE. cnéesdses es zie He 3.25 3.75 
DE cdcccaweues 3.30@ 3.40 3.50@ 3.60 
DEPEND cccceses 4.10@ 4.50 4.25@ 4.50 
OO eae 8.59@10.00 8.59@10.00 
Dimensions, 5” 5/2. 2.55@ 2.90 3.15 


Pirst Grades, Rite-Grade Inspected Stock 


Extra stars, 6/2....$ 2.15@ 2.20 
Extra clears— 


7T6@ vert. SP.ccce 2. se 2.80 
50% vert. gr..... 2.75 
Dn +kweveun de by te 3.60 
SOPENMND coccecccece 
Perfections ........ ¢ 300 4.75 


Second Grades, Standard Stock 
Common stars, 6/2..$ 1.10@ 1.25 $ 1.10@ 1.25 
Common stars, 5/2 1.30@ 136 1.30@ 1.50 
Common clears .... 1.85 ytd 2.00@ 2.156 
ee. FD MOOG. vccces 5.50 
No. 2 Perfections... 2.60 290 


British Columbia Stock, Seattle Market 
Dita. tcc 000 sosveee mae 
XXXXX cooccocees 6.89 
Burekas .......+. 4.80 
Perfections ....... 5.00 
Royals ..cccceccccce 11.00 





NORTH CAROLINA PINE 


Following are typical average f. o. b, Nor- 
folk prices made during the period Dec, 16 to 
31, as reported by the North Carolina Pine 
Association: 





Rough . 
aon 4/4— 

BO oN e cc cbr cseteesnes eee a bieberaed $44.60 
No. 1 Pe eNOCORRE dhe dc bates be) RWaeeacad 30.10 
Box id ian ie Ela are bo Wee hehe eae 24.50 
BE ES 0 ob eked aeer bese nnn ehatbeeshe 20.50 

No.1 No, 
ere we 7 box ey 
ene $42 ards J 
ree: 46.28 a; 
EE ahecesévaes 46.85 $37.10 $27.00 $2335 
>) eee a mmate ae? pe 
Ser La aiese 46.20 37.00 27.35 ‘'" 
ee 53.55 39.30 26.10 2336 
MN wa aaah cere 66.00 45.60 32.00 22.65 
Edge, B&better— 
I. ccedwirha pike eke et ee eese eeed edwin 5 
BE ceihpdecsandtesarhesd Sanday cen ines 
7 >? Wn eee ee 69.80 
Bark Strips— 
SE 6 ad tani’ ighb a oe died kon 0e06 Ree alae $32. 
OEY MI ho a. 0 660 0 © ae oe eo. ore. nh we 16 3 
Dressed 2%” 3" & 
Flooring— Wide Wider 
SE BE ss sn wewone $41.50 $42.10 
No. 1 common, }#”...... 36.30 36.50 
No. 2 common, }#”...... ee 26.50 
” 3 ” 
CS Pe 41.50 ac 
B&better, bark strip partition.......... esi 
Box bark ere eee $17.05 
No. 2 *Air 
Roofers dressed dried 
St ctaedgsknaneesawetn $27.65 $17.35 
DD Ee Ges séedee Cheek ae s'ban 28.00 18.70 
EE sia ceid Gain Seance a dard eves 27.50 19.60 
ST Keenewevereravies<es ee 19.25 
*F. o. b. Macon, Ga. 


Cincinnati, Ohio, Jan. 13.—Average whole- 
sale prices, carloads, Cinciunat) base, on Ap- 
palachian “soft texture” hardwvods today: 


4/4 5/4&6/4 8/4 

QUARTERED WHITE OAK— 

eae $140@145 were tee $155 @165 

Selects ...... 105@110 110@115 115@120 

No. 1 com 80@ 85 85@ 90 90@ 95 

No. 2 com.. 45@ 50 541@ 59 55@ 60 

Sound wormy. 45@ 47 54@ 59 57@ 62 
QUARTERED Rep OakK— 

SOO ccevesee SRE tee tee ne 

No. 1 com. eae ae “wee oes 


No. 2 com. 45@ 50 » «se aie aes 
PLAIN wise” AND RED ‘in 


ae AtneKee nee $ 95@110 $100@120 $120@135 
RE: sneeae 70@ 80 80@ 85 100@105 
No. 1 com.... 60@ 68 68@ 73 85@ 92 
No. 2 com.... 40@ 45 4&@ 4 55@ 58 
No. 3 com.... 26@ 28 27@ 2 33@ 38 
Sound wormy. 49@ 61 59@ a2 62@ 67 


Basswoop— 
ee $ 78@ 80 $ 78@ 80 $ 4 93 
No. 1 com.... 57@ 60 62@ 67 15 
No. 2 com.... 32@ 35 37@ 42 iz 47 
CHESTNUT— 
ree $ 80@ 85 $ 95@100 $105@113 
No. 1 com.... 48@ 54 51@ 59 60@ 65 
No. 3 com.. 22@ 23 23@ 24 23@ 24 
Sd. wormy and 
No. 2 com. 32@ 34 386@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BrrcH— 
 aixe-o.ud oe $100@110 $105@115 $110@120 
No. 1 common 
and sel 60@ 65 65@ 70 70@ 75 
No. 2 com 35@ 37 40@ 42 42@ 44 
BEECH— 
| Se $ 60@ 65 $ 65@ 70 $ 70@ 75 
No. 1 com.... 49@ 43 45@ 48 45@ 50 
No. 2 com.... 25@ 28 28@ 30 30@ 33 
PoPLAR— 
Panel & No. 1 
13” & wider $140 $150 $160 
re paas 105 120 130 
Saps & sel... 80 95 110 
| 7g peeenee 60 65 70 
OE FF eee: $38@ 41 45@ 47 49@ 51 


No. 2 B...... 33@ 35 36@ 38 


FAS .........$ 80@ 85 $ 85@ 90 $ 95@100 


and sel. ... 51@ 56 65@ 70 78@ 82 
No. 2com.... 34@ 39 40@ 45 47@ 5! 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


sH— 

. FAS Sel. No.1 No.2 No.8 
4/4 ...-8 65.00 $ 57.00 $ 55.00 $ 41.00 § 22.00 
5/4... 75.00 65.00 60.00 41.00 21.00 


G/4 222. 90.00 75.00 60.00 41.00 21.00 
8/4 .... 100.00 85.00 70.00 45.00 22.00 
BircH— 

4/4 90.00 70.00 44.00 30.00 21.00 
5i4 93.00 73.00 54.00 38.00 22.00 
6/ 96.00 76.00 60.00 40.00 22.00 
8/4 100.00 80.00 72.00 47.00 23.00 
10/4 110.00 100.00 90.00 60.00 .... 
12/4 115.00 105.00 95.00 60.00 .... 
3/4.... 79.00 64.00 38.00 2400 .... 


5/8... 76.00 61.00 34.00 24.00 2... 


For 10-inch & wdr., add $30; 8-inch & wdr., 
add $15; for 6 inch & wdr., 8-foot & lgr., 
add $2. 

Price of No. 2 and better, 4- and 6-foot 
lengths, $32. for select red, add $165. 

Rough birch, 6- to 1%-foot, Lx4-inch, two face 


Sort Etm— 


FAS Sel. No.1 No.2 No.3 
4/4 .... 68,00 568.00 48.00 26.00 22.00 
6/4 .... 70.00 60.00 48.00 28.00 24.00 


10/4 .... 95.00 85.00 70.00 40.00 .... 
12/4 -... 100.00 90.00 75.00 45.00 .... 


Se sion loses a ee 
12/4 2... 115.00 :.:: 95.00 67.00 %30.00 


*Bridge plank. 
Bass woop— 


4/4 .... 72.00 62.00 60.00 29.00 23.00 
5/4 .... 75.00 65.00 64.00 33.00 26.00 


Rep Oak— 


4/4 .... 95.00 75.00 60.00 38.00 17.00 
5/4 .... 105.00 85.00 70.00 42.00 20.00 
6/4 .... 110.00 90.00 75.00 45.00 20.00 
8/4 .... 115.00 95.00 80.00 560.00 21.00 


10/4 .... 115.00 95.00 80.00 50.00 30.00 
12/4 .... 125.00 105.00 90.00 55.00 eae 
16/4 .... 170.00 145.00 130.00 éees 

Add for 8-inch and wider, $12; 10- inch and 
wider, $30; 12-inch and wider, $4 40. 

Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 10-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 owe Mt 10/ to 16/4, 30 percent. 
Harp Map_Le RouGH FLooRINe Stock— 

No.1 No.2 No. 3A 








clear. $80; one and two face clear, $65; 1x5- 8/4 °7'! $5.00 75.00 60.00 36.00 26.00 $8.00 $38.00 $28.0 
inch, two face clear, $90. one and two face 10/4 .... 90.00 0.00 65.00 45.00 .... Hr Panta aretical SSittticd «5 eeebes ny ey re 
clear, $70; run of pile, $68. 12/4 .... 100.00 90.00 75.00 55.00... ya TTTIIITIIIIIIIT, 6700 © 40.00 80.00 
Sort MaPLe— Keystock, 4/4, $72, or on grades, FAS, $82; BEECH— hn 
Gt... OD She thee shee ghee. BSE Wicks ddibevecdestenes cbtidbd cic 
5/4 .... 70.00 60.00 50.00 33.00 21.00 . . oe PP susesauennes nana’ Ciel aki andi lhe 
6/4 .... 84.00 74.00 62.00 35.00 21.00 One and two face clear, 6- to 16-foot, 1x4- FAS Sel. No.1 No.2 No.3 
8/4.... 93.00 83.00 70.00 39.00 21.00 inch, $68; 1x6-inch, $70. een $70.00 $60.00 $50.00 $35.00 $22.00 
Following were prices of southern hardwoods during the week ended Jan. 7, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Ficurep RED GuM— Rep Oak— 
Pin. ee 5 is err yi edt E dl ed Oe Se 
a. See Ce 00ti«é nw kw dknSD -beceeTGLSROR ZieBianedeas Pin. FAS. vk 2! Oo Sr ere ogre ee 
No. 1&sel. 47.00@ 60.75 57.50 67.25 79.25 
Rep GumM— No. 2. GUNG. iatiaaaacn 64s 66 itanleaatadene eek oe 
ne PAs .: SOOM CO78 BORE |. aedice dks sound! asluacSoeeces Sd. wormy 37.00 43.75 46.756Q 47.25. occccovecst 
a, Ses. DEED DRED  becdeslandec cdedecsecuce 69.25 Peruana 
Pin. FAS.. 93.25@101.25 100.00@107.00 104.00 «sk eee ceeeee. 
No. l&sel. 52.50@ 54.00 60.00@ 61.25 58.25@ 64.25 64.00@ 69.00 Ty i a ee Os ee 
Be: Sicv- Oe... eeabeesveuns iG vpcnoun eke: “makin eaetec ee er Mes chav eathee  esiedakeoleren teak ue 
woe ROU, Te Me Schad okbee | dépbkboeeRwa Relealede ced 
sap Gua— p- Sss  / i ct enenake.. s$eebecuneus « theatdanmen } 
I, I i, cc ulaus a eeeamimee = S-B.. 28.50@ 83.26 81.76 cn nccecccese sevcvccseces 
No. 1&sel. 48.25@ 49.75 48.00@ 49.75 ..........-- 56.50 em: Dicey DOE: S| Rebbe emPokien | Soscuwesocua Subuleecth eae 
IO. Boose scves rae | TTT rere Tee ee eT ee AsH— 
9 Rae. _peeeteeees eeearteened ee  eOeenkende bee 
Pin. FAS. ; Mee eaiaesiterse. oxestcocsves sxenns FAS ...... 61.00@ 89.50 89.25@ 94.75 94.50 117.25 
ao tesa a jog see S860 37.25@ 29.60 34.00 No. 1&sel. 48.00@ 54.75 55.25@ 62.75 59.50 =. -vecuceuce 
No. 3.... 19.75 T SCC eUR ee SEER CD ie No. 2.... 32.50 44.75 31.50@ 47.00 ......eeeeee 
i Waxes SC 3) aeabksebsddow “cansewensiat 2c 
BLack GUM— BEECH— 
i: Peis atichdeSttee Secewekesass  ceawesdicasind 54.00 PUREE DA eee 
Pin. No. i 27.50@ 28.50 SESHESCORSEDOOD SERVOS ESHOCES CBRE TEOEEAEOS No. , ep ae eae spe oe ach 34.50@ 35.00 36.50 Acad alias, 
Hickory— TUPELO— 
nn gindwe a - i “tedSessesbee Sitevsiseees cheweewkseem Pin. FAs... ce . = ne ae Ete ree re 48.75 53.75 
= oO. se -50 tl ‘ec doahemcnke 38.75 43.75 
wae Cam No. 2.... 26.00@ 29.50 1..2.222212! 27.75 ravapetaeaa 
Qta. FAS. .123.75 134.00@134.25 145.00 «§-—-—— cc eeeeceees 
i, ee ce kabe sande ckghmenaies MaAGNOLIA— 
Pin. FAS. ae. a - h6—6—60COC™téCs OR OO 110.75 @124.00 J 71.50 70.75 70.75 70.50 
No. 1&sel. 54.50@ 63.00 68.75 69.25@ 75.75 70.75@ 84.75 ae Geiss Ge” | | | ererbeubes Gas Sadesoavunce. cae 
No. 2. EY Aas phachetsbean: eanaweneenes 
a ee Oe ee te tanh:  ebenknmukbna PECAN— 
No. 3. et ee pete eee pal eak anes : BT, Cebteiinin Dteettaditie i Stetina ee 2 78.00 
Sd. wormy nae ai dant’ a ~~ + wrbip mad igte let . alti ieeetiand ade PL: Ms dbritcens kc ges.. Maa eaTevhed be tawesneiwd 53.00 
Shortleaf Dimersion, S48 -inch Scan 
PHILADELPHIA PRICES eo WEST VIRGINIA WOODS 
Philadelphia, Pa., Jan. 13.—Wholesale prices 2x4” .......... of 2) ee 30.00 
secured from authoritative sources exclusively tides akaw 26.50 MT . -somsdanse #3088 Philadelphia, Pa., Jan. 13.—Prices of West 
for the AMERICAN LUMBERMAN are as follows: 2x8” .......... 28.00 Virginia hardwoods, secured from authorita- 
Southern Pine, Merchantatle—1905 North Carolina Pine Flooring pelts mg mecgrenyeh for the AMERICAN 
(Dock Delivery, Philadelphia) ania scam No. 2&btr. Xo. 3, No. 4 SCERAM, GFO GS SOUOWS: 
Mississippi Sak S, SS Se - - $66. . re Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
Southern Northern and 18x2%” flat......... 45.00 38.50 $28.00 | g/4, $125; 10&12/4, $135@140. Common, 4/4, 
7 Florida Florida Louisiana Kiln Dried North Carolina Roofers $60; 5&6/4, $71; 8/4, $81. 
ae eee $42.00 $43.50 $50.00 1x6", %x5\%. = + 888. 50 1x10”, %x 9% .$32.50 
NY POR OR 41.00 41.50 50.00 1x8” %x7%. oot 12” %x11%. 34.00 Chestnut: FAS, 4/4, $83@85; 5&6/4, $100@ 
weeaes aha dieal ot 42.00 $3.58 ryt ##-inch thick, * add 1. 105. Common, 4/4, $56@58; 5&6/4, $62@65. 
5&10x10" "22: 50.00 48.50 52.00 - ann Bot Oetar ‘Bevel Siding a oo ie or ee 5 oe. 
aix1 2° eek 62.00 63.00 63 00 eer paughbaetadkonnedrnanvesn aaae AAS $40.00 | @29. 
le 58.00 0 3 ck enema ate werd dee bie ere eee aenleace bated P : F 115; ’ 4 
oho ee 68.00 66.50 72.00 Sxtor <2 202 L Ee | cant on eine dulce on ee 
estar 77° °** gees _— 33°00 Maple Flooring, f. 0. b. Philadelphia , | $90@95; 8/4, $95. Common, 4/4, $62@65; 
6&16x16" |.) . °° 7300 ohm - 7800 Aggy W3x2%" 1d x2% 5&6/4, $70@73; 8/4, $78. No. 2-A common, 
Lengths 22 to 24 feet, add $2. econd guaie..... aeecaees *3r60 © *aa'g0 | f/f $45: 5&6/4, $49; 8/4, $50@52; No. 2-B 
preach 2 feet additional, add $1 to 22-foot Third grade.............102: 59.50 68.50 | Common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36. 
r.ce . ° 
Each 1 foot over 32 feet, add $1. Cc D No.2 No.3 | 112: 8/4, $115@120. Common and select, 4/4, 
Long oO. oO. 
gleaf Pine Flooring, 25 32x2%-inch Face jx 4” ||... ...--$69.50 $58.50 $47.25 $38.75 | $60@63: 5&6/4, $72@75; 8/4, $75@77- No. 2 
(Rail Delivery) Sw. icpenetous 79.50 63.50 45.25 40.25 | common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
B&btr. ht. rift.$95.00 No. 1 sap flat..$41.00 1x 8” .......... 74.50 63.50 45.25 40.25 | s50@55. 
B&btr. sap rift 80.00 No. 2 sap flat.. 29.00 1x10” .......... 84.50 73.50 45.25 40.25 
btr. flat..... 52.00 No. 3 sap flat.. 19.00 Ixl2” .......... 99.50 88.50 49.25 41 25 White Oak: FAS 4/4, $110@115; 5&6/4, 
Air Dried No. 2 Common Roofers 13” and up...... 104.50 93.50 55.25 45.25 | $125@130: 8/4, $130@135. Common and select, 


D2S& M— 


pD4s— 
1x6” (428% 5). $25.50 1x10” (%x 9 


”) .$28.50 
1x8” (%x7\%”) 


- 26.50 1x12” (%x11%”). 29.50 





Lath, 4-foot No. 1 
Spruce ...........$6.50 c.if.—$6.75 delivered 
Hemlock .......... 4.90 cif.— 5.50 delivered 





4/4, $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $50@53; 5&6/4, $556@58; 8/4, 
$61@63. 
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Just Off 
the Press— 





Handbook of 


Wood 
Construction 


Principles—Practice— Details 


by DUDLEY F. HOLTMAN 
Construction Engineer, 
Nat’l Committee on Wood Utilization. 


Tuis book was prepared under 
the direction of the control com- 
mittee of the National Committee 
of Wood Utilization and is rec- 
ommended and fully endorsed by 
this body which was appointed 
by President Herbert Hoover. 


Ir is the first comprehensive and 
authoritative, yet simple and easy 
to. understand, guide to good 
wood-using practice ever pub- 
lished. It is an honest-to-good- 
ness manual of design and speci- 
fication in wood construction. 
Plentiful illustrations reinforce 
and clarify text. 


Ir is a reference work that 
should be on the desk of every 
lumberman to decide all ques- 
tions affecting the use of wood 
in construction, to aid in the effi- 
cient selection and application of 
lumber and promote efficient and 
economical forms of design. 


700 Pages 
11 Complete Chapters 
500 Illustrations 
6x9" —2" thick 


3G 2: 
copy 


Postpaid 


American fiumberman 


431 South Dearborn St., 
CHICAGO 


Est. 1873 








OAK FLOORING 


Following are guatet quotations, Chicago 
is, on oak flooring 
ix 4%” X1%e” %x2” %x1%” 
lst qtd. wht..$111.00 $106.00 $93.00 $68.00 
Ist qtd. red... 81.00 76.00 70.00 65.00 
2nd qtd. wht. 7 
2nd qtd. red.. 
lst pln. wht. 
lst pln. red.. ‘ . y : 
2nd pln. wht. 72.00 61.00 48.00 43.00 
2nd pln. red... 66.00 61.00 48.00 49.00 
38rd wht. ...... 51.00 51.00 36.00 36.00 
SME senses 51.00 51.00 36.00 36.00 
POUR sécccee SEO 28.00 15.00 15.00 


a0 ee 
oo 
- 
rc) 
> 
o 
= 
—) 
S 
rm 
an 
=) 
— 
an 
° 
° 
— 


%x2” %x1%” 
Ist qtd. wht ee ee eee $100.50 $ 
lst qtd. red...... Pe rerer ers 96.50 
i Tn codéeseeeseeees 76.50 73.50 
tf & - Sane - 76.50 73.50 
= Sere - 73.50 76.50 
ist pln. red...... id eddewen 67.50 70.50 
ee A En 6 66 wdc cedeac'ee< 67.50 66.50 
SE eee aS eae 63.50 65.50 
ef. eee a Aes 49.50 45.50 
De ME Gath vocestéenceeeeses 49.50 45.50 


BOER sbccveccdvsbcnescecses © SEO 20.50 

New York delivered prices may be obtained 

33; adding to the above: For it-inch stock, 
for %-inch, $1.50; for %-inch, $ 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended Jan. 11: 


First Second 


Third 
Pe acwevgud vere $88.27 $72.14 


$50.79 


BLACK WALNUT 


Cincinnati, Ohio, Jan. 14.—Prices on Ameri. 
can black walnut, f. o. b. Cincinnati: 
FAS: 6- yA Tl wide: 4/4, $240; 5/4, $250; 
eatin 16 oe a id /4, $270; ie 
”" and wider: 4 5/4, $280; 
$290; 8/4, $300 64, 
Select: 4/4, gg 185 5/4, $165@170; 6/4, 


a a be 8/4, 
$90@95; a aes $110@115; 6/4, 


$120@ 125: 8/4, $135@14 
No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 


END DRIED WHITE MAPLE 


Prices on Lower Peninsula end oes white 
maple, f. o. b. mill, Antrim, Mich 


FAS No.1 &sel, 





SOE as ve urebesers cobieces $115.00 $ 90.00 
.-ntdeveccbaccacea occcee SRO 95.00 
De wewneseaeduas veccccce 1236.08 100.00 
Ee cvbwes eiocseeeeee'’s «++ 130.00 105.00 
 , eee eT yee eee 150.00 125.00 
BEG Dia cieccvtovane eecenns 160.00 135.00 





POPLAR BEVEL SIDING | 


Louisville, Ky., Jan. 13.—Demand for poplar 
bevel siding has been just a trifle more active, 
Prices remain steady and unchanged. Quota- 
tions at Louisville are: 

No.1 No.2 

FAS Select com. com, 

Cy si 6ccne beeen $40 $30 $24 
ED: ch dhvewenseesw OE 33 28 22 
Gee avccens sscneen OO 36 24 18 





This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


NORTHERN PINE 


CHICAGO, Jan. 15.—There is some show of 
more interest in northern pine, especially frcm 
the industrial plants. Prices are fair, and con- 
siderable more buying is expected soon, as indi- 
cated by the inquiry being received. 


BUFFALO, N. Y., Jan. 14.—The buying of 
northern pine so far this month has not been 
brisk, but is said to be fully as good as ex- 
pected. Prices are steady, owing largely to 
the smallness of stocks at the mills. Stocks 
of both retailers and industrial buyers are 
down to a low level, and in many cases will 
need to be replenished within the next month 


or six weeks. 
HARDWOODS 


CHICAGO, Jan. 15.—Automobile body plants 
are back in the market for hardwoods, and are 
doing much to help the trade in this commodity, 
and retailers are beginning to show more in- 
terest, also. Local distributers are considerably 
more optimistic, reporting releases of furmer 
orders and plenty of inquiry, from yards and 
industrials, about more lumber. Prices are un- 
changed. 


BUFFALO, N. Y., Jan. 14.—Hardwood de- 
mand has not started up actively but some 
business is coming in, and the outlook is for 
improvement in the near future. The holding 
of numerous automobile shows this month 
tends to hold back the buying of the plants 
in this line, but reports state that, with some 
large companies, orders this month are con- 
siderably ahead of last year’s. The furniture 
factories are letting up somewhat on their 
buying. Woods most in demand include oak, 
maple, ash and gum, and little change in 
prices has been recorded lately. 


CINCINNATI, OHIO, Jan. 13.—Buying has 
continued dull, although more inquiries have 
come from automotive plants, and more en- 
couraging news is. being received from the 
furniture trade. Dimension was more active. 
Mill stocks have increased, and smaller pro- 
ducers are willing to make concessions on 
orders for immediate shipment. Large mills 
are holding firm as a rule. Prices are un- 
changed. 


ST. LOUIS, MO., Jan. 13.—Manufacturers 


of thardwoods generally are holding their 
stocks firmly at present quotations, although 
occasionally concessions are made to move’ 
long items, of which there are indeed few. 
Buying has not been as heavy as had been 
expected. Because of unfavorable weather, 
yards in St. Louis have not begun to replenish 


stocks, 
EASTERN SPRUCE 


BOSTON, MASS., Jan. 14.—The market for 
spruce frames is quiet. Prices are generally 
maintained at $42 base. Retailers are taking 
random lengths only for urgent needs, and 
then in small assortments, and quotations are 
still weak. Boards are very dull, and strong 
selling pressure has resulted in price cutting. 
There is an oversupply of spruce lath, and the 
market is dull and weak. 


FIR, SPRUCE, CEDAR 


CHICAGO, Jan. 15.—With railroad and car 
material men maintaining their activity, and 
with retailers beginning to come out of their 
winter lethargy, things are beginning to “look 
up” in the market for Douglas fir. There is 
indication of stiffening prices, some mills refus- 
ing to accept orders at the former low quota- 
tions, and it is believed mill stocks are down 
closer to what they should be. Spruce is moving 
in good volume, at fair prices, with the indus- 
trials continuing their demand and retailers be- 
ginning to buy a little more. 


NEW YORK, Jan. 13.—Improvement in in- 
quiries and orders has caused some optimism 
among distributors of West Coast stocks, but 
the market is by no means brisk. Supplies are 
ample, but recent arrivals have been held well 
in check. Prices are unchanged. 


BALTIMORE, MD., Jan. 13.—While lumber 
trade here is decidedly quiet, the market for 
fir seems to show some signs of increasing 
activity, as it is being bought for large con- 
struction projects. Buyers of such lumber 
stand to profit by the lowering of the ocean 
freight rates, which has been promptly fol- 
lowed by a marking down of quotations. 


KANSAS CITY, MO., Jan. 14.—The demand 
for fir has been held down by bad weather, 
though the volume of orders was larger than 
in the previous week, and inquiry indicates 
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me 
that a good volume will be placed in the next 
two or three weeks. Prices have firmed up a 


little. 
WESTERN PINES 


CHICAGO, Jan. 15.—In common with other 
woods, western pines are showing a heightening 
of activity. Distributers report that the retailers 
are preparing to fill empty sheds, or at least 
partly fill them, and believe there will be no 
time when tke price will be lower than it now 
js. Industrials are buying in fair volume. 


BUFFALO, N. Y., Jan. 14.—Orders for the 
western pines call mostly for small lots, and 
yolume has shown little increase so far this 
month. Wholesalers look for an increase 
within. a short time. Many dealers are ex- 
pecting to hold off until after their annual 
convention is held, at the end of this month. 
Both California sugar and white pine are firm 
in most items. There is a tendency to shade 
prices on No. 3 common Idaho. Pondosa pine 
No. 2 common is reported to be off about $1, 
while No. 3 common is off $1.50 to $2. 


NEW YORK, Jan. 13.—There has. been 
enough improvement in demand for Idaho and 
Pondosa pines to cause wholesalers to ask 
the mills for shipments of common grades. 
It is known that stocks at the mills are 
scarce, and local assortments are badly broken. 
Prices have not changed of late. 


KANSAS CITY, MO., Jan. 14.—There has 
been a stronger demand from retailers for 
western pines, and a fair demand for box and 
other industrial items. Millwork plants in 
some sections are buying, while in other sec- 
tions demand is very slow. Prices have shown 


no change. 
HEMLOCK 


NEW YORK, Jan. 13.—There is little activ- 
ity in hemlock, most of the deliveries being 
confined to customers that give orders regu- 
larly. There are fairly abundant supplies of 
well assorted West Coast stock. Eastern lum- 
ber is not plentiful. Prices have not changed 
recently. 


BOSTON, MASS., Jan. 14.—Sales of eastern 
and northern hemlock have been few and far 
between since the middle of December. Cus- 
tomers generally refuse to pay more than $30 
for the nicest eastern clipped boards. Inter- 
est in western hemlock has picked up a little 
the last few days, and prices have shown a 
fair profit. 


SHINGLES AND LATH 


NEW YORK, Jan. 13.—Spruce lath are still 
selling from $4.75 to $5, on a fatr demand. 
Sizable stocks are held by a few wholesalers. 
Prices on all grades of West Coast shingles 
are holding firm, with demand light and sup- 
Plies plentiful. 


KANSAS CITY,. MO.,.Jan. 14.—There has 
been only a small demand for shingles so far 
this year, mostly from the more southerly 
Clears still are selling around - $2.25, 
and stars up to $2.10, but a reduction in offer- 
ings has resulted in some stiffening. The de- 
mand for siding has remained rather slack, 
most of the business coming in mixed car 
orders. Lath demand has picked up a, little. 
Southern yards are taking southern: pine, while 
most of the demand in the North is for west- 
ern pine or redwood. 


CYPRESS 


CHICAGO, Jan. 15.—There is some added 
Show of inquiry. in cypress, but this species 
seems to be slow at making a getaway. There 
is some industrial buying, however, and dis- 
tributers are sure a real market must be wait- 
ing in the very near future. 


CINCINNATI, OHIO, Jan. 13.—Sales of cy- 
press are of small volume, and few inquiries 
have come in except for February-March de- 
livery. Small lots of common grades are 
moving on fill-in orders, and mixed cars of 
.tank cypress to industries. Stocks in yards 
are low,. but with building demand slow there 
is little incentive to make purchases. 


ST. LOUIS, MO.,. Jan. 13.—It is reported 
that there ig a tendency on the part of some 


manufacturers of yellow cypress to reduce 
their prices on No. 2 common, but prices gen- 
erally on lower grades are fairly strong. The 
upper grades of yellow cypress are moving 
but slowly. Red cypress is in steady demand. 


SOUTHERN PINE 


CHICAGO, Jan. 15.—Retailers are reported as 
showing considerably more interest in prices and 
sizes during the last week or so, and it is appar- 
ent that low stocks are forcing many yard 
owners to prepare for their spring business. It 
is generally believed that there will be no lower 
prices than now prevail, and in fact many firms 
tell of strengthening lists. Industrials, too, are 
more active. It is possible to find smiles on 
lumbermen’s faces, where before were bewildered 
frowns. 


NDW YORK, Jan. 13.—Wholesalers say 
there is a better tone to the market, with few 
shipments coming from mills, whose stocks 
are low and badly broken. Prices have not 
changed since Jan. 1. 


BOSTON, MASS., Jan. 14.—Roofers continue 
quiet, although now offered down to $27.75 for 
8-inch air dried. Partition is moving slowly 
at a rather wide range of prices. Retailers 
are hard to interest in flooring. The price 
range is about as it has been for some weeks. 


CINCINNATI, OHIO, Jan. 13.—Southern pine 
is dull, although a few orders are being placed 
for common lumber where retailers’ stocks 
are low. Prices are on about the same level 
as before the holidays. “ Millwork and finish 
are very quiet, with prices weaker. 


ST. LOUIS, MO., Jan. 13.—The southern 
pine market continues quiet. Weather in con- 
suming territory is too bad to warrant re- 
tailers in adding to their piles, and too bad 
in producing sections to permit of shipments, 
if there was a demand. New lists carry ad- 
vances of $1 to $2, but there has been no 
reaction to the higher prices. Industrial trade 
is quiet. 


KANSAS CITY, MO., Jan. 14.— Southern 
pine showed a gain in strength the last week, 
on an increased demand coupled with curtail- 
ment of production caused by bad weather. 
Demand in the South has increased, and there 
is a larger demand in the middle West. East- 
ern demand has been affected by bad weather. 
There is a larger inquiry for yard stock. In- 
dustrial demand has increased in the last 
week, and there is a larger inquiry for tim- 
bers and industrial items. 


CLAPBOARDS 


BOSTON, .MASS., Jan. 14.—Very few clap- 
boards are being sold here this month, either 
at wholesale or retail. Distributors say there 
is not enough business to test out the temper 
of quotations. Winter weather holds back re- 
tail trade, and the dealers decline to build 
up their yard stocks until there are signs of 
some revival of building construction. 


BOXBOARDS 


BOSTON, MASS., Jan. 14.—Boxboard pro- 
ducers insist that current prices are unprofit- 
able and that if operations this winter are 
confined to actual contracts, the price trend 
will before long be upward. Some large con- 
sumers are expected to enter the market 
shortly for their season’s requirements. Very 
ordinary round edge white pine inch box- 
boards are offered $21@23, and there is nice 
stock priced around $23@25. Producers insist 
the market ought to be stabilized around $30. 


Tien Tat Bilin 


BEAUMONT, TEXAS, Jan. 13.—One of the 
largest cutover land sales to be transacted in 
the Texas-Louisiana timber belt in recent 
months took place last week when the Picker- 
ing Lumber Co., of Elizabeth, La., sold to the 
Texas Creostoting Co., of Orange, Tex., 44,700 
acres for a consideration of $132,500. The 
land is located in Beauregard, Vernon and 
Allen parishes. It is understood that the 
Texas Creosoting Co. will use some of the 
small timber for piling and poles, some of 
the .tract will be reforested while other por- 
tions will be open for colonization. 








3 Machines in 1 


Pulley Mortiser 
Pocket Cutter 
Variety Saw Table 


IMPROVED PHILLIPS 
WINDOW FRAME MACHINE 




















Three machines in one—that means a 
saving in cost, a saving in floor space, and 
a saving in lost motion. Two men can 
work on it at the same time—another 
economy. Those are some of the reasons 
why men all over the country endorse the 
IMPROVED .PHILLIPS WINDOW 
FRAME MACHINE—it reduces the 
manufacturing costs of window frames. 


Write for Descriptive Literature 











The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 


New York Chicago Denver 
San Francisco 
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WARREN AXE & TOOL CO. 
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Ladders. 


Hand Split, 
Rungs. 
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_ JU SPRUCE LADDERS 


Air Dried 
Full Strength In 


Let us tell you about these 


Their Points. 
Hand Shaved 


Positively Straight Grained. 
Automatic Spring Locks. 
Hand Forged Guide Irons. 
Write us for latest prices. 


Watch for our trade mark. 


The W. W. BABCOCK CO. 
BATH, N. Y. 
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Norway 
White Pine 
Hemlock 





Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











Hymeneal 


BUDZEIN-STEFEK. The marriage of Miss 
Ann Stefek and Erwin Budzein, both of 
Cudahy, Wis., took place on Jan. 4 in Cudahy. 
Mr. Budzein is manager of the Cudahy Lumber 
& Supply Co. of that city. The wedding was 
the culmination of a romance which began 
when Mr. Budzein directed the erection of a 
platform on which Miss Stefek was crowned 
queen of Cudahy at the booster carnival held 
in that city in 1929. Mr. Budzein had taken 
active part in promoting the carnival during 
the course of which Miss Stefek was chosen as 
earnival queen. 


FERREE-WBPLBORN. The recent announce- 
ment of the engagement of Miss Ruth Wel- 
born, of Evansville, Ind., to E, Mark Ferree, 
publicity director of the Southern Pine Asso- 
elation, is of considerable interest in lumber 
trade circles. Miss Velborn is the charming 
and talented daughter of W. C. Welborn, an 


attorney of Evansville, well known for his 
association with the Curtiss-Wright aviation 
interests and the Interstate Air Lines. She is 
a graduate of the University. of Indiana. Mr. 
Ferree, also a graduate of Indiana University, 
and an experienced newspaperman, has ac- 
quired a wide circle of friends during the three 
and a half years he has served as publicity 
director of the pine manufacturers’ group. 
The marriage will take place in June. 


STUBBS-WEHR. Herbert R. Stubbs, en- 
gaged in the wholesale lumber business in 
Baltimore, Md., and Mrs. Genevieve Penning- 
ton Mudge Wehr, also of Baltimore, were mar- 
ried in that city on Saturday, Jan. 11. The 
bride is the daughter of Mrs. Yates Penning- 
ton, and member of a socially prominent 
family of Baltimore. She is a musician of 
note and has written much verse. Mr. Stubbs, 
who formerly represented mills of the Nor- 
folk section, is one of the vice presidents of 
the John M. Nelsvun Corporation. 
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Wood’s Merits Find Champions 
(Continued from Page 39) 


Co.; Ray Saberson, Weyerhaeuser Forest Prod- 
ucts Co.; and Maynard Munson, Exchange 
Sawmills Sales Co. 

In advising Mr. Shaw of his appointment, the 
secretary of the retail association stated that 
present plans call for several meetings of the 
Merchandising Council each year at which the 
best methods of retail lumber yard merchandis. 
ing will be formulated and codrdinated. The 
conclusions of the council are expected to ac. 
celerate acceptance by the retailer of the sound 
theory that the handling of quality products on 
a profitable basis is possible only when the re. 
tailer directly contacts the consumer and sells 
the house job complete. 


* * * 
Remarkably Preserved 


Boston, Mass., Jan. 14.—The “Boston Tray- 
eler” describes a white pine tree that had lain 
on the ground for 50 years or more on the 
farm of Norman Reid near Westmeath, Ont, 
as “remarkable in size, symmetry and sound- 
ness.” The paper adds: 

The tree measured 145 feet from top to 
base, with a diameter of 5 feet, 10 inches, 
The stump bears evidence that. the tree was 
felled either completely or partly possibly 
half a century ago. When recently utilized 
for wood it yielded 17 cords, 


* * * 


Wants American Logs 


Wasuincton, D. C., Jan. 13.—Johann G. 
Lohmann, secretary of the German embassy, 
has conferred with Theodore M. Knappen, di- 
rector of advertising and publicity of the Na- 
tional Lumber Manufacturers’ Association, con- 
cerning the procuring of sections of logs taken 
from American forests for use as exhibits at 
the one-hundredth anniversary of the Forst- 
liche Hochschule at Eberswalde. The present 
plan is to make these exhibits permanent, and 
they will be seen from time to time by German 
foresters and others who visit the Eberswalde 
Forest high school. 

Mr. Knappen is passing the suggestion on to 
the several regional associations on the theory 
that they may consider this an opportunity to 
promote American woods abroad by furnish- 
ing the desired exhibits. 


Dr. Lohmann first took up the matter with «; 
officials of the Forest Service, who, while much* 


interested, suggested that he get in touch with 
Mr. Knappen. The Forest Service, unfortu- 
nately, is quite restricted as to lines along which 
its funds may be expended. 


* * * 


Blocks for School Contest 


Wasuincron, D. C., Jan. 14.—The diréctor 
of the Ohio School of the Air, Columbus, has 
written the National Lumber Manufacturers’ 
Association a letter of appreciation of small 
blocks of White House lumber which the asso- 
ciation has contributed for prizes in a school 
contest. The director says: 

Hooray for the White House lumber! We 
will certainly be able to conduct a zestful 
contest using these materials. We will make 
this offer early in the new year and will send 
you copies of all announcements. I am hav- 
ing an engraving made of the candlesticks 
and gavel for our Courier and other publicity. 
As soon as you are sure, please tell me how 
many of the blocks of wood I may offer as 
extra prizes. 

The National association has distributed some 
5,000 of these blocks of historic wood to 
schools, American Legion posts etc. 


* * * 


Joins Engineering Staff 
Wasuincton, D. C., Jan. 13—Richmond H. 
Skinner, of Boston, joined the engineering sta 
of the National Lumber Manufacturers’ Asso- 
ciation last week, succeeding Nelson S. Perkins, 
who resigned to become assistant director of 
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the National Committee on Wood Utilization, 
rtment of Commerce. 

Mr. Skinner holds the degree of B.S. in civil 
engineering from the California Institute of 
Technology, and also pursued a course in chem- 
ical engineering for three and a half years in 
the Massachusetts Institute of Technology. 

He has had a varied experience along tech- 
nical lines, first as a draftsman, designer and 
checker on steam and hydraulic power stations 
for Stone & Webster (Inc.), Boston. Next he 
was an appraiser for the same company on the 
property of the New York Telephone Co. Mr. 
Skinner also served two years with Stone & 
Webster as construction engineer on the Cono- 
wingo dam in Maryland. : 

Mr. Skinner likewise served as estimator and 
engineer for a general contracting firm in 
Quincy, Mass., and as consulting engineer with 
Vaughn engineers on a high pressure pipe line 
for a nitrogen fixation company in Virginia. 


(SREB ARAAAAS 


News Letters . 


(Continued from Page 71) 


tition is keen, and lumber is being handled 
without profit. 

Export trade is quiet. Some orders are com- 
ing from Australia and New Zealand, but China 
and Japan are not buying. Expected orders 
for Cuba and the Hawaiian Islands have not 
come in. 

Frans O. Klingborg and J. L. Robertson have 
incorporated the Ballard Millwork Co., Seattle, 
for $15,000. Mr. Klingborg for five years 
operated the Klingborg Sash & Door Co., which 
has been liquidated. The new firm occupies 
the same premises, and will retail sash and 
doors and general millwork. 


John Anderson, head of the Anderson Sys- 
tem to promote co-operation and good will in 
the lumber business, shipped 480 boxes of 
magazines to 115 different lumber camps in 
Oregon and Washington in 1929. The mate- 
rial was made available to 17,000 men. Li- 
braries or bookcases were installed at thirty- 
five camps. Mr. Anderson traveled 24,000 
miles during the year, putting in a total of 
151 days inh the field. Expenditures for the 
twelve months totaled $4,268.81. 


The Farrell Lumber Co. has filed an amend- 
ment increasing its capital stock from 
$20,000 to $50,000. 

H. W. Blackstock, Seattle lumberman, was 
re-elected president of the West Seattle Com- 
mercial Club during the week. 


E. B. Holmes; retail lumberman, was elected 
president of the Seattle school board. 


H. C. G. Neubert headed a group of citizens 
in his block that won first prize in a parking 
strip beautification campaign last week. 


C. W. Stimson of the Stimson Timber Co., 
made his first solo flight Jan. 8 in an am- 
phibian plane just delivered to him. 


Toronto, Ont. 


Jan. 14.—The business of the Canadian 
Lumber Co. (Ltd.), Stewiacke, N. S., which 
was established some years ago with the late 
Alfred Dickie as president and his son Rufus 
E. Dickie as manager, has been taken over 
by the latter. The Canadian Lumber Co. is 
putting about 4,000,000 feet of logs in the 
Stewiacke River to supply its sawmill next 
season. 


Murray & Omanique Lumber Co., Barry’s 
Bay, Ont., a partnership, has been dissolved. 
Murray Bros. have taken over the timber 
limits owned by the firm, and John Omanique 
retains the mill at Barry’s Bay, which will 
be operated under the name of the Barry’s 
Bay Lumber Co. 


Supplementary letters patent have been 
granted the Knight Manufacturing and Lum- 
ber Co., Meaford, Ont., varying and increas- 
ing its capital stock. 

The Coast Sawmills. (Ltd.): have removed 

their offices from 1607 to 706 Star Building, 
Toronto. 
At the annual meeting of’thé Canadian Club, 
d recently in Arnprior, Ont., D. A. Gillies, 
Gillies Bros., lumber manufacturers, was 
ted president. 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 


75 cents a lime for consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No ae y except the heading can be ad- 
mitt 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 




















Wanted—Employees 

















AN APPALACHIAN 
HARDWOOD MANUFACTURER 


Desires the services of a thoroughly qualified and 
honest lumberman to act in a consulting capacity 
in a thorough investigation of a hardwood opera- 
tion. Please give particulars regarding your past 
experience, references, and other facts that will 
be helpful to us in arriving at a decision as to 
the right party. 

Address “B. 223,” care American Lumberman. 





WANTED 
Sawyer, permanent job on Central Lane mill. Must 
be familiar with oak ship timber. Must be steady 
man, Good wages to the right man, 
Address “B. 277,” care American Lumberman. 





WANTED—ASSISTANT SUPERINTENDENT 


Familiar with manufacturing and production of all 
kinds of stock millwork by large Middle Western 
sash and door manufacturer. 

Address “W. 54,” care American Lumberman. 





DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the Paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 





WANTED 


Field representative to do Appalachian hardwood 
trade promotion work in eastern territory. State 
age, nationality, education, experience, family if 
married, salary expected and references. Send 
photograph. 3 
APPALACHIAN HARDWOOD CLUB, 
Southern Railway Building, Cincinnati, Ohio. 














Special 


THE GREATEST MARKET PLACE 
FOR PEOPLE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN, 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and Seller. 
Best for selling lumber, shingles, re- 
tail yards, business opportunity, timber 
and timberlands, machinery, locomo- 
tives, cars, rails and equipment used 
in logging operation. You can get em- 
ployees, salesmen, employment or any- 
thing used in lumber and Allied indus- 
tries by advertising in the Wanted and 
For Sale department of the American 
Lumberman, 
NOW IS THE TIME TO ADVERTISE 
Send your advertisement to the 


AMERICAN LUMBERMAN, 


Greatest Lumber Newspaper on Earth. 
Address 431 South Dearborn Street, 
Chicago, Illinois. 














FAIR SIZED RETAIL YARD 


Located | in Chicago desires young assistant man- 
ager with proven sales ability and experience. 
References required. State salary expected. Give 
full particulars. Best salesman in Chicago not too 
good for this job. Unless you are a real hustler 
don’t apply. 

Address “B. 206,” care American Lumberman. 





FOREMAN WANTED 
For small planing mill employing 15 to 20 men, 
specializing on high-class millwork, store fixtures, 
etc. Operated in connection with large retail lum- 


ber yard, Located in western Pennsylvania town 
of 2,000. Good schools, churches and other ad- 
vantages. Give complete information with reply. 


Address “B. 207,” care American Lumberman. 





WANTED: TIMEKEEPER 


In woods, and timekeeper and paymaster in main 
office for lumber company in Klamath Falls terri- 
tory. Write in own hand, giving references, ex- 
perience, age and salary expected. 

Address “‘B. 209,” care American Lumberman. 





WANTED A-1 MAN 


To take charge of sales of fir department of large 
manufacturer and wholesaler located in Chicago. 
Must have thorough knowledge of coast mills and 
an acquaintance with the consuming trade east of 
the Mississippi River. Give full details and a late 
Photograph if available. 

Address “B. 219,’ care American Lumberman. 








Wanted—Employees 


WANTED YARD SUPERINTENDENT 


Only one capable of handling men and with in- 
tensive knowledge of Economy. If interested write, 
giving full particulars, experience and compensa- 
tion expected. 

Address “W. 52,” care American Lumberman. 




















WANTED—EXPERIENCED 


Lumber yard manager for north Pacific coast point. 
Must be young and able to meet stiffest competi- 
tion. In your application state qualifications and 
salary expected. 

Address “R. 66,’ care American Lumberman. 


WANTED 


Young, experienced, progressive man to organize 
and manage local lumber yard. Business has been 
a combination of contracting and lumber yard for 
fifty years. Owners desire to spend all of their 
time contracting, turning business over to live 
man, Growing city of 25,000 in middle west. 
Profit depends on ability of man. 
Address ““W. 61,’ care American Lumberman. 


WANTED IMMEDIATELY 


Experienced edgerman for pine and hardwood band 
mill. State experience and salary expected. Apply 
THE ZICKGRAF COMPANY, Denmark, 8S. Car. 


Wanted—Salesmen | 


























WANTED 


Young man as Assistant Manager retail yard South 

Central, Indiana. Work will be largely estimating 

and selling. Good opportunity for right man. 
Address “A. 209,” care American Lumberman. 


MILL SALES ORGANIZATION 


Producers Fir, Cedar, Hemlock desire commission 
salesmen, exclusive territory, high class connec- 
tion. 

Address “LL. 52,” care American Lumberman. 





WANTED: A-1 LUMBER BOOKKEEPER AND 


Accountant, with good hand, thoroughly experi- 
enced, give references, experience in detail; age, 
state: if married or single, and in good health; 
salary expected. Klamath Falls territory. 
Address “B. 208,’ care American Lumberman. 





WANTED SALES MANAGER 


For large Pondosa Pine operation in Oregon. Pre- 
fer rian with thorough knowledge of manufactur- 
ing and an acquaintance with consuming trade 
west of the Mississippi River. Send full details 
and late photograph if available. 

Address ‘B. 218,” care American Lumberman, 





SALESMEN WANTED 


Salary and commission, for established territory. 
Advise age and experience and territory traveled. 
Address ‘“‘A. 217,” care American Lumberman. 


WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to 
advertisé in thé paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMER- 
ICAN LUMBERMAN, 431 8. Dearborn 8&t., Chi- 








cago, Ill, 





AMERICAN LUMBERMAN 


January 18, 1939 











é Wanted—Salesmen 

















Wanted—Employment 




















[_Wanted—Employment | 








WANTED SALES REPRESENTATIVE 


For Cleveland territory by large manufacturer and 
wholesaler of yellow pine, northern hardwoods, 
Pondosa pine and fir. Must have acquaintance 
with industrial trade. Send full details and snap- 
shot if available. 

Address “B. 220,” care American Lumberman. 


TRAVELING SALESMEN WANTED 


Established Western Wholesaler wants salesmen 
for Kansas and Central-Western Nebraska. No one 
considered unless acquainted with the trade in 
these territories. State when could start and last 
salary rate. 

Address “B. 225,’ care American Lumberman. 


LUMBER SALESMAN 


Experienced man with good following among the 
industrial trade and contractors who buys car 
lots. Wholesale and retail. Excellent remunera- 
tion, with profit sharing plan. Application held 
in strict confidence. Give full details of qualifi- 
cations. 

Address “B. 212,’" care American Lumberman. 


WANTED 


By large manufacturer of Short Leaf Southern 
Pine, manufacturing soft textured trim, shed stock 
and boards, reliable commission representatives 
who travel by automobile and cater to the country 
trade. Territory open in Illinois, Indiana, Michi- 
gan and Ohio. 

Address “‘A. 201," care American Lumberman. 


F Wanted—Employment 


HARDWOOD MANUFACTURERS 


Desire direct mill connection as sales representa- 
tive calling on consuming trade in Maryland, Penn- 
sylvania, and western New York. Have had ten 
years lumber selling experience. Have good fol- 
lowing, also proven sales record. If you have the 
lumber I can sell it. 

Address “‘W. 61,” care American Lumberman. 



































SUPERINTENDENT OR GENERAL FOREMAN 


Cabinet and planing millwork line, detailer biller; 
age 38; 20 years’ experience. 
Address “K. 51,” care American Lumberman, 


WANTED POSITION 


By ist class circular sawyer and filer; a good saw 
hammerer. BOX 104, Fariston, Ky. 


POSITION AS MANAGER OR 
General Superintendent of sawmill, hardwood pre- 
ferred. Twenty-six years’ successful experience. 
Can take full charge from stump to market. 
Address “W. 64,” care American Lumberman. 


WANT POSITION AS ASSISTANT MANAGER 


Or bookkeeper in or near Wisconsin. Have had 
eight years’ experience in lumber, fuel and feed 
business. Reference. 

Address “W. 65," care American Lumberman. 


WANTED 


Lumber buyer permanently residing on Vancouver 

Island would like to represent good wholesaler as 

their coast purchasing agent. 15 years’ lumber 

experience, would devote whole time. Wire or write. 
G. MacEWAN, Cobble Hill, V. L., B. C. 


LOOKING FOR SOMETHING? 
Maybe it’s in the Classified section. If 
you can’t find it there—send us an adver- 
tisement. 

Let us help you get what you want. 
AMERICAN LUMBER 


481 8. Dearborn 8t., Chicago, Ill. 




















SITUATIONS WANTED 
Position as head bookkeeper or retail lumber yard 
manager; experienced, married, 36 years of age; 
best of references. 
Address ‘“S. 69,"" care American Lumberman. 


‘MILLWORK SUPT. WANTS POSITION 


By experienced Detailer, Biller and Mechanic; ac- 
curate. 
Address “S. 63," care American Lumberman. 








THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches the 
people who would be interested in what 
you want to sell. When you want to sell 
anything used in the lumber world and al- 
lied industries, advertise in the 


AMERICAN LUMBDERMAN, 
431 So. Dearborn St., Chicago, Il. 





EXP. LUMBER & MILLWORK MAN 


37 years old, college education, long experience in 
large city yards—wants position as manager or 
assistant to owner. Well experienced in millwork 
estimating and biliing. 

Reply to “A. 203," care American Lumberman. 





EXPERIENCED LUMBER-MILLWORK 2 


And Builders Supply Man wishes position of mgr., 
asst. mgr., or gen. estimator. 17 yrs. experience, 
and 3 yrs. special listing and pricing of millwork 
in Pgh. Dist. 

E. H. HOLSTINE, East McKeesport, Pa. 


MANAGER RETAIL LUMBER & HARDWARE 
store wants better location, good collector, college 
education, married, best references, 

Address “B. 222,” care American Lumberman. 








WANTED: POSITION AS YARD MANAGER 


Capable and experienced of running large yard in 
large town or city, able to handle Lumber, Hard- 
ware, Implements. Not a low priced man but 
give value for value. 

Address “B. 226,” care American Lumberman. 


RETAIL YARD POSITION WANTED 


By married man, thirty-one. Experience, book- 

keeper, draftsman. Three years’ intensive training 

large lumber plant. Studied building contractimg. 
Address “B. 210," care American Lumberman. 








MANAGER 35 YEARS OLD 
10 years experience, desires change, good 
references, $150.00 salary to start. " — 
Address: “B, 216,” care American Lumberman, 








WANTED LATHMILL TO RUN BY THOUSAND 


Can manufacture A-1 lath or squares. 
years’ experience. 
Address: ©. R. G., Box.748, Marquette, Mich, 


WANTED POSITION WITH LUMBER YARD 


Or large construction company preferably located 
in or close to college town. 38 years old, mar- 
ried. 20 years’ experience in buying, selling, pric- 
ing and collecting in small yard and good sized 
hardware. Good references. r 

Address ‘‘B. 217,’ care American Lumberman. 


TRAFFIC MANAGER 


With southeastern railroad would consider Posi- 
tion with large lumber manufacturer or wholesale 
dealer. Freight adjustments, claims, rates and 
general traffic service. Go anywhere. References, 
Address “B. 204,” care American Lumberman. 


Twenty 











GIRL WANTS POSITION 
in Sales Department in a Southeastern Minnesota 
lumber office. Four years experience. 
Address “B. 221,” care American Lumberman. 


EXPERIENCED LUMBER SALESMAN 
Wants connection on exclusive basis in small ter- 
ritory; good Southern Pine or Western mill. 

G. EB. FOUTS, Zanesville, O. 





WANTED POSITION AS SALESMAN 
With manufacturer by experienced salesman with 


following. 
Address “‘A. 222,” care American Lumberman. 


ACCOUNTANT—BOOKKEEPER 
Ten years manufacturing and wholesale lumber 
experience. Capable taking complete charge. Avail- 


able on short notice. 
Address “A. 223,” care American Lumberman. 





EXPERIENCED MILLWORK MAN 


Estimator, Biller and Salesman wants situation. 
15 years’ experience. Can estimate from rough 
lumber. Understands all details from machine to 


finished product. 
Address “A. 204,” care American Lumberman. 

















OFFICE MANAGER-ACCOUNTANT 


Twelve years’ experience large Wisconsin opergtor 
handling cost systems, financial and statistical re- 
ports, insurance and tax matters. Thoroughly ex- 
perienced in lumber business. Available thirty 
days notice. Salary no object if opportunity in 
sight. 

“Raaress “A, 206,” care American Lumberman. 





CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something or 
have anything to sell use the clearing house 
section. Advertise in the WANTED AND 

SALE Department to get it or sell it. 
Read the Classified’ advertisements every 


week. 
AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, Ill. 





[Wanted"Basines Opportunities 


LOOKING FOR SOMETHING? 


Maybe it’s in the Classified section. If you 
can’t And it there—send us an advertisement. 
Let us help you get what you want. 
AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago, Ill. 


Wanted—Lumber and Shingles 


WANTED PRICE PER FOOT DELIVERED 
Kansas City district on Piling, any kind of wood, 
30 to 60 ft. long, multiples 2’, 8” top, 14” diameter 
3’ from butt. Must be peeled and live material. 

Address ‘‘S. 60," care American Lumberman. 



































BAND SAW FILER 
Open for position. Best of reference furnished; 
can come at once. 
Address FILER, 322 Jones Ave., Memphis, Tenn. 





Wanted-Timber and Timber Lands’ 




















WANTED POSITION BY HARDWOOD MAN 


Experienced as log scaler, lumber inspector, yard 
foreman, first class rough mill foreman. 
Address “A. 215," care American Lumberman. 


POSITION WANTED MANAGER 


Fourteen years’ experience. Retail Lumber and 
Millwork. Can go anywhere. Age 34. 
Address “A. 216,’ care American Lumberman. 


BAND SAW FILER 


Open for job. Am not just wanting a job; must 
be well equipped mill, a good company that de- 
mands results. P. O. BOX 172, Oglethorpe, Ga. 


ESTIMATOR, DETAILER & BILLER SUPT. 


20 years experience on high grade ‘millwork and 
cabinet work. Want connections with established 











concern. Good salesman. Age 40 years. Best of 
reference. 
Address “A. 220,” care American Lumberman. 





ACCOUNTANT 


Thoroughly familiar with lumber and builders’ 
supplies wants position. Good references. 
Address “A. 226," care American Lumberman. 


STENOGRAPHER-MULTIGRAPH OPERATOR 


Young lady with six years’ experience in wholesale 
lumber otfice. Can furnish reference. 
Address “B. 203,” care American Lumberman. 


CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from ixl to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $4, 
AMERICAN LUMBERMAN * 
431 South Dearborn St., Chicago, Illinois. 











WANTED STANDING TIMBER 


in Virginia, North Carolina, West Virginia. 
Address “SAL,” care American Lumberman. 





AT YOUR SERVICE 


The want and For Sale department will help 
you to get what you want. 

Have you something to sell? Tell us what you 
want to sell or send your advertisement we will 
carry the message to the people who are buyers. 
Everybody wants something or would like to sell. 

Send your advertisement to the AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 


[__Milling In Transit _| 


LET US KILN DRY YOUR LUMBER 


In transit at Cairo, Illinois. Prompt service. 
R. J. WITHERELL LUMBER COMPANY, 

















MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. 

SERVICE LUMBER COMPANY, Corinth, Miss. 


Wanted-Second Hand Machinery 


WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi 
ness opportunity, timber and timber lands, or @ 
thing used in the lumber industry, you can ¢ 
at small cost by advertising in the “Want 
umns” of the CAN LUMBERMAN, 
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